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Holiday Greetings zm \Mint VE mie 
. o 2 F oi 
We count as priceless assets, our cordial and friendly Lo < iff 2 
relations with lumber dealers and the trade. To all, 
we wish a full measure of Holiday Happiness. Through- 
out 1937, our constant endeavor will be to make the 
New Year brighter and more prosperous for our many 
dealer friends, new and old—with close and sincere 
co-operation—prompt, conscientious service—and the 


well-known Winton standards of quality in 
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“Cheap” paint quickly 
cracks and scales—ex- 
posing the surface it 
was supposed to protect, 
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Property owners victimized by “cheap” paint 
AR-TOX is a profitable item for dealers because it is pery y PP 


inexpensive—easy to apply—and it does prolong the not only turn “sour” toward all paint, 
useful life of frames, sash, storm windows, porchwork, | 
cornices, external trim, etc.—parts exposed to moisture. 


Par-Tox is also used by progressive millwork manufacturers | 





but toward materials that require painting. 


in decay-proofing their products. a By actively selling ELME. 

Applied by brushing-on or dipping, Par-Tox speedily pene- . 4 J. A 

trates and gives lasting protection. Colorless and odorless, Dutch Boy White-Lead, as well as the W.G 

it dries at once. May be painted, stained or varnished. other Dutch Boy products, you prevent 

You're taking no chances with Par-Tox—it's backed by our “cheap” paint from becoming a boome- 

75-year reputation for dependable paints, chemicals and d l he f dati f 

wood treatments. Write TODAY for your free sample— rang, An you lay the foundation tor 

make your own tests of its deep, rapid penetration. a profitable volume of paint business. Order 
25 ce 


Another profitable Parker item for Dealers— 
PARKER’S PRIMERLESS PUTTY 


MM meee | DUTCH BOY WHITE-LEAD 


Wisconsin LINSEED OIL... LEAD MIXING OIL... LIQUID DRIER .. WALL PRIMER . . COLORS-IN-OIL 


NATIONAL LEAD COMPANY 
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AMERICAN LUMBERMAN 


Yard Modernization Should Be Preced- 
ed by Careful Study 


eling members of the staff have 

reported new retail plants, and 
old ones made to look like new. Most 
of these plants, and especially those 
of size and distinction, belong to estab- 
lished concerns and do not represent 
new companies. As has been editori- 
ally remarked before, there are unde- 
termined numbers of newly established 
retailing concerns; but for the most 
part these new ventures are fairly 
small, and are waiting to measure the 
future flow of profits before making 
more than the minimum investments 
in physical equipment. 

It is significant and cheering that 
companies which carried through the 
late depression are modernizing their 
plants. Dealers, fresh from the recent 
hard schooling, are realistic and cau- 
tious about expanding capital invest- 
ments. The fact that they are making 
these investments indicates not only 
confidence in future sales, but the 
current appearance of substantial in- 
creases in volume. 


As more and more companies pre- 
pare to expand, modernize or replace 
their plants it becomes important to 
consider the factors which make a 
satisfactory retail yard. This has be- 
come a highly technical business of 
many aspects. Most retailers have 
rather exact knowledge of such things 
as bearings, size of bins, height of 
second decks, correct ventilation, light- 
ing, insulated and heated storage for 
flooring and millwork, alley surfacing 
and the like. These things affect the 
quality of the stock and the efficiency 
of yard labor. This efficiency is fur- 
ther affected by yard layout and by 
such things as overhead carriers in- 
stalled in alleys, cranes to transfer 
loads from loading wagons to trucks, 
and movable platforms or racks which 
can be loaded at the car door and 
wheeled to storage by hand trucks. 
There are many of these devices; and 
a dealer planning changes is well ad- 
vised to investigate them with an eye 
to his own special situation and needs. 


Perhaps the most striking changes 
are in sales rooms and offices. While 
retailers like lumber no less than they 
ever did, and while they take full ac- 
count of handling and merchandising 
it, they are compelled to observe that 
the buying public is insisting upon a 
more complete building-material serv- 
ice. It is quite as easy to expand too 
much in these collateral fields as to do 
too little. Again this is a local mat- 
ter. But it is safe to say that the 
average yard will do well, in planning 
changes, to make possible the display 


T “cling members the year the trav- 





and merchandising of certain collat- 
eral lines in the future without too 
much additional remodeling, even if 
such space is not needed at present. 
Experience indicates that a compara- 
tively small display room, correctly 
laid out, will be adequate for showing 
a fairly comprehensive line. This is 
especially true if the display room is 
not used to store up surplus stock. 
There is a distinct movement away 
from the old-fashioned lumber office. 
These offices served their purposes 
well. But, as every convention speaker 
states, the new merchandising is aimed 
to include the woman buyer; and 
women feel more comfortable and 
more receptive to modern building 
ideas in surroundings that at least 
suggest the dignity and quality of a 
modern home. These sales quarters 
need not be elaborate and they should 
not be over ornate. They can and 
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should display interior finish in place 
and in use. But if the dealer has even 
an elementary knowledge of design 
and decoration, as he should have, he 
ought to use this knowledge in creat- 
ing and furnishing his sales quarters. 
It will pay him dividends in customer 
confidence. 

If a dealer is going very far with 
his changes, he is well advised to get 
technical help; from architects or 
engineers or both. There are certain 
of these men who specialize in lumber 
yard design. Several associations have 
architectural bureaus which are doing 
fine work in this field, including the 
modernizing of old yards which are 
well built and well designed for stor- 
age but not so up-to-date in sales 
quarters. Several manufacturers have 
service departments ready to offer as- 
sistance. Every dealer has some rather 
exact ideas, developed out of his ex- 
perience, about the factors he wants in 
his plant; but outside technical help 
may save him from errors of execution 
and call to his attention items he has 
overlooked. It is an important under- 
taking that should be done well. 


Making a Start on the Problem of Re- 


cruiting Young Carpenters 


OR A LONG TIME the American 
LUMBERMAN has contended that the 
growing shortage of carpenters, and 

of skilled workmen in other building 
trades, due to so few apprentices having 
entered these trades during the recent 
lean years, has constituted a problem 
that the lumber industry would have to 
face; and that the sooner it did so, the 
simpler would be its solution. This jour- 
nal, indeed, has gone further, and from 
time to time has made certain specific sug- 
gestions and recommendations, which have 
been accorded recognition and considera- 
tion by various trade authorities and con- 
ceivably may in time produce, or help to 
produce, the desired results. 

In the meantime, it is heartening to 
know that here and there an individual 
lumberman, or group of lumbermen, real- 
izing the potential gravity of the situa- 
tion, has taken action in their communi- 
ties looking to increasing the future sup- 
ply of building workmen; particularly of 
carpenters, with which trade the lumber 
industry is most closely interwoven; a 
statement which of course “goes” also 
with relation to woodworkers of every 
kind, whether employed in manufacturing 
plants or independently on construction 
jobs. 

Such an instance of local initiative, by 
an enterprising retail lumber firm in 
Arkansas, is described on another page 
in such detail as is warranted by develop- 
ments up to this time. Doubtless more as 


to definite results of the plan will be 
known in the quite near future. Anyway, 
it is an example of starting right from 
where one stands, utilizing the means at 
hand, or available—certainly a move in 
the right direction. 

Other industries are, in greater or lesser 
degree, confronted by a similar problem. 
For example, the Carnegie-Illinois Steel 
Corporation this week announced the 
establishment of a training program in 
which apprentices will be recruited. The 
first step in this program is the selection 
of about 200 young men to serve appren- 
ticeships in various plants of the company. 
They will receive training over a four- 
years’ period in more than a dozen me- 
chanical classifications. This is another 
straw indicating a trend which many in- 
dustries will be forced to recognize dur- 
ing the coming years. 

And, still along the line of technical 
training, one of the latest news flashes 
edited for this issue of the AMERICAN 
LuMBERMAN tells, under a Longview 
(Wash.) date line, of Educational Com- 
mittee members of the Pacific Lumber In- 
spection Bureau meeting with West Coast 
association officials to discuss the forma- 
tion of classes for mill employees desiring 
instruction in various phases of lumber 
grading. A preliminary survey had indi- 
cated that about 200 men, employed in 
two great lumber manufacturing plants, 
were interested in the formation of such 
classes. 
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Advancing a Claim to “Have Done the 





AMERICAN LUMBERMAN 


State Some Service” 


S ALICE remarked, the time has 
A come to talk of many things; not, 
however, of cabbages and kings, but 
specifically of bayous, magnolias and peli- 
cans. Sounds rather nutty, doesn’t it? 
but perhaps as the story unfolds a gleam 
of reason may penetrate the fog. It all 
started this way. The managing editor, 
rambling through the deep South, sent in 
an interesting “travelog” recording some 
of his observations in Mississippi. A col- 
league in the Chicago office wrote a head- 
ing for the story, in which he referred to 
Mississippi as the “Bayou State.” 

And that started something. The man- 
aging editor, a Southerner to the manner 
born, promptly informed his Chicago as- 
sociate that he (the aforesaid associate) 
was all wet; that the right name for Mis- 
sissippi is “Magnolia State,” and that 
Louisiana is correctly styled the “Bayou 
State.” 


“Oh, yeah?” responded the C. A., who 
was born in the Pine Tree State; spent 
his youth in the Cornhusker State; and 
now (quite fittingly) is a resident of the 
Sucker State, and so is not nearly so 


familiar with the flora and fauna of the 
Southland as is the roving M. E. “In that 
case,” he continued, “the Mississippi 
folks had better put the publishers of 
Webster’s New International Dictionary 
straight, because the latest edition of that 
authority gives the following definition: 
‘Bayou State—Mississippi, from its num- 
erous bayous’.” 

But the Chicago captionist before 
brashly (as it now appears) referring to 
Mississippi as the Bayou State, had can- 
nily also consulted a number of other au- 
thorities, as follows: 

Chicago Daily News Almanac and 
Year Book (1936)—which lists Missis- 
sippi as “The Bayou State.” 

March’s Thesaurus Dictionary (pub- 
lished by the Historical Publishing Co., 
Philadelphia, Pa.), in its list of “Notable 
American Sobriquets and Nicknames,” 
has this: “Bayou State—Nickname for 
Mississippi, on account of its bayous.” 

The World Almanac and Book of 
Facts, published annually by the New 
York World-Telegram (1936) refers to 
Mississippi as the “Bayou,” “Eagle” and 
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“Magnolia” State, thus offering choice of 
three bets. 

A dissenting voice is lifted by “Lincoln 
Library of Essential Information” (1936), 
published by Frontier Press, Buffalo, 
N. Y., which says that “Popular name 
for Mississippi is the Magnolia State.” 

One or two of these authorities refer to 
Louisiana as the Pelican State; one as 
the Creole State. Incidentally, the mag- 
nolia is mentioned as the State flower ol 
both Mississippi and Louisiana. 

All of these authorities, except the last: 
named, were consulted before Mississippi 
was dubbed the Bayou State in the 
AMERICAN LUMBERMAN’S headline. 

An interesting sequel lies in the fact 
that the Mississippi Club of Shreveport, 
La., at a meeting held on the evening of 
Dec. 11, informally discussed this use (or 
misuse) of the nickname Bayou State; 
and it was the consensus that the atten- 
tion of publishers of reference works 
should be called to what appears an in- 
accuracy, with a view to rectification in 
future editions. If the innocent use of 
this disputed nickname by the AMERICAN 
LUMBERMAN should eventuate in stop- 
ping perpetuation of an ancient error— 
apparently shared by many and diverse 
authorities of the highest standing—then 
it would seem that this journal may justly 
echo Othello’s boast: “I have done the 
State some service !” 








WANTED: Answers to Four 


















1 More building means need for 
more young carpenters. How 
can I, as a lumberman, help to 
find and train them? 


2 How can | make the boys and 


girls want to have real homes 
when they are grown up? 


There should be 500,000 homes built in U.S. A. in 1937 


Pointed Questions 


Deliver them at the January-February Retailers’ 
Conventions, or send to American Lumberman 


3 What's the answer to the ‘tool 
hungry” 


having good manual training in 
building? 


4 How can | best show women 
how to have better homes, new 
or modernized? 


boys who ought to be 
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It’s True What They 


ABOUT DIXIE 


TEXARKANA, TEX., Dec. 14.—Since the last travelog of this 
peregrinating editor was written the “rolling sanctum’ has 
traversed some of the slippery clay roads of Alabama; has 
bowled along through the gorgeous Gulf Coast resort section 
of Mississippi; has penetrated again into that section of the 
Magnolia State steeped in the traditions of the Old South and 
which soon will be the mecca of thousands of tourists going 
to Natchez to participate in the garden festival and visit some 
of the magnificent old southern homes that were the scenes of 
such lavish hospitality in the days “before the war’; has 
followed the trail into New Orleans, that famous old city that 
soon will be thronged by thousands of people from all parts 
of the world who come to participate in the annual Mardi 
Gras Carnival, but which now is permeated with the spirit of 
Christmas—the kind of Christmas that is not seen anywhere 
but in the South; has followed the highway through the bayou 
country, where the cypress swamps abound, from which is 
taken the timber whose product has become known as “the 
wood eternal”; has traveled through the “sugar bowl’ of 
America, the great cane fields of Louisiana, dotted now with 
hundreds and hundreds of negroes, cutting and stripping the 
cane, while others, with mule teams and with motor trucks 
transport the juicy stalks to the great mills where they are 
converted into sugar and into the Louisiana cane syrup in which 
the fluffy waffles on thousands of breakfast tables float; has 
rumbled along the highways of Arkansas, a State that has 
developed as fast as any section of the United States, where 
modern diversified farming has become the order of the day 
and where smoke pours from the stacks of many important in- 
dustries; has passed through the great oil fields of both 
Arkansas and Louisiana, where the never idle pumps pour a 
constant stream of “black gold” into the myriad of pipe lines, 
and where long trains of tank cars click merrily along the 
rails en route to and from the refineries; through towns, vil- 
lages and cities, where new homes are arising as if by magic 
and where the sounds of the hammer and the saw make‘ music 
in the ears of producers and distributors of the materials re- 
quired for the construction of these homes and make life take 
on a brighter outlook for the mechanics and artisans whose job 
it is to convert these materials into homes for the people; has 
wallowed its way through muddy side roads to where saw mills 
are busily engaged in converting the yellow pine and hardwood 
trees of the South into lumber that is finding its way into 
almost every section of the United States and to practically 
every country of the world; has penetrated into the North- 
eastern fringe of the great Lone Star State, whose proud boast 
it is that somewhere in Texas may be grown or produced 
every farm crop or commodity that may be found in any other 
part of the country; and everywhere has been found a feeling 
of happiness and contentment that has not been experienced for 
many years. 


GOOD CROPS ALMOST EVERYWHERE 


Except in isolated instances, good crops are being harvested 
everywhere ; cotton, corn, cane, rice, potatoes, all have yielded 
well and all are commanding prices that are putting 
money into the pockets of the farmers, who, in turn, are paying 
their debts, buying clothing and home comforts for their fam- 
ilies, repairing the old homes and barns or building new ones; 
industries are busy and giving employment to more people than 
at any time for many years; there is a cry everywhere for 
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Managing Editor Covers Wide Ter- 
ritory as His Car Rolls from State to 
State Through Deep South --- He 
Finds Conditions Good, and Getting 
Better---Lumber is on “Up and Up” 


{ By A. L. FORD } 


Say 


homes—and all of this is creating a demand for lumber such 
as has not been seen since the boom days of the distant past. 
Southern saw mills probably are marketing a greater propor- 
tion of their output in the South itself than ever before, and at 
the same time are being called upon for lumber to supply the 
needs of distributors and users all over the country in such 
volume that it is not possible promptly now to meet this 
demand with lumber that is conditioned and ready to ship. 

Buyers and users of lumber everywhere seem suddenly to 
have awakened to the fact that there is a tremendous wave 
of business upon them and that stocks of lumber at originating 
points are not nearly as large or as well assorted as many 
of them have seemed so complacently to imagine. As a result, 
not only are sales managers’ desks piled up with orders and 
inquiries, coming in every mail, but buyers are flocking to the 
mills to personally contact sources of supply and to endeavor 
to cover their needs for at least a short time ahead. Notable 
among these are furniture manufacturers, or their representa- 
tives, who, for a long time have been able to sit in their swivel 
chairs and practically dictate to the mills what lumber they 
would take, and what prices they would pay. 


RISING DEMAND SETS SCOUTS SCURRYING FOR SUPPLIES 


But many of them have become alarmed as they have seen 
prices steadily advancing and stocks declining and they are out 
“beating the bushes” for their needed supplies. Sap gum, 
which has been an orphan child for so long, suddenly has 
ascended the throne, as it were, and rules the hardwood market. 
From a price of $17, and perhaps lower, not more than 90 
days ago, 4/4 sap gum has steadily and rapidly advanced until 
there are records of sales made for as high as $35, and the 
market stands at well over $30. Another item that for so long 
was such a drug on the market that some producers felt im- 
pelled to install flooring units in which to manufacture their 
own product, but which now is riding “high, wide and hand- 
some,” is flooring oak. 

Other hardwood items are following the lead of gum and the 
market is decidedly strong. Cypress, practically in a class by 
itself in southern woods, is as “strong as horse radish” and the 
market is stiffening. Stocks are broken—and it takes a long 
time to build up a stock of dry cypress. During the past 
few days flooring factories have been sending out new lists 
showing further advances in oak flooring, and the heads of more 
than one concern have told this scribe that the best they could 
hope to do for the present was to try to take care of the needs 
of their old customers and provide for the new ones only as 
they were able to accumulate some stock ahead. 

Southern pine mills are “chock-a-block” with orders and are 
compelled to limit the amounts of certain items that will be 
included in any one order. Mills have been swept almost clean 
of stocks of the lower grades of boards and dimension, and 
uppers are moving “upward.” Export demand is good and 
prices are advancing. The writer heard one manager turn a 
deaf ear to the pleas of a buyer who wanted to place a South 
American schedule at present prices for shipment in January. 
This buyer naturally was anxious, because South American 
schedules have advanced materially during the past thirty days 
and are due for further advances. Railroads have bought quan- 
tities of car material, timbers, etc., but have hardly scratched 
the surface yet of their needs. Every economist and authority 
predicts an increase of at least 50 percent in residential build- 
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ing during 1937 over the present year—and this year has shown 
a splendid increase over 1935. Retail lumber dealers in many 
sections, realizing that this business is in the offing, are buying 
or attempting to buy lumber in larger quantities and in less 
varied car lot assortments than they have for years—and many 
of them are in the South, or have been here, or are planning 
to come in the near future, to look over the situation for them- 
selves and to try to arrange for their next year’s supplies. 
After spending six weeks in the heart of the “deep South” one 
can not fail to be forced into the conclusion that the lumber 
industry is facing, not one, but several years of good demand 
and good prices. 

Is this an overly optimistic picture? Some thoughtful 
students of the situation are wondering just how much of this 
present rush for lumber in the South is due to the unfortunate 
situation on the west Coast. No doubt, this is having its 
influence, but regardless of that, there is a natural demand, 
present and prospective, that would bring about this market 
condition, regardless of the west Coast situation. Most people 
believe that the building program for the next few years, and 
the consequent increase in industrial buying, will be sufficient 
to maintain a strong market, both in the South and in the 
West. Certainly, the west Coast situation is not responsible 
for the heavy demand for hardwoods. That market is strong 
because of the activity of the many industries that are large 
users of hardwoods. 

Many times during these past weeks has this question been 
asked: Will the manufacturers profit by past experience and 
refrain from increasing production to an inordinate point? 
Also, Will the manufacturers take a firm stand against a 
runaway market and not permit prices to advance to the point 
where buying will stop, and where other materials will take the 
place of wood? These are vitally important questions and upon 
the answers will depend in large measure the continued welfare 
of this great lumber industry. 


eo ¢ 


THE FACT THAT the Tri-States, often referred to as Ark-La- 
Tex, are largely self-contained is accentuated in a striking 
advertisement of a well tool and supply company in Shreve- 
port, La. Under a display head “Let’s Thank the Saw Mills,” 
this ad continues : 

We are a thrice fortunate people. This year in Shreve- 
port two and one-half million dollars has been spent for 
building. Neighboring cities have spent in proportion. If 
we were any one of ten thousand average communities in 
America, a very substantial part of the benefits from these 
colossal expenditures would be lost to us. But in Ark-La- 
Tex we take the money out of one pocket and place it 
snugly in another, conjuring wealth by the gesture; making 
two blades of grass grow where one grew before. For we 
raise our own timber, cut our own lumber, make our own 
millwork and burn our own brick! What we spend we keep. 
And this is only one of many sound industrial reasons why 
Ark-La-Tex is a white spot of the nation’s business and 
a garden spot on the face of the western hemisphere. 
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WHILE TREATED LUMBER is gaining in popularity through- 
out the United States, foreign countries also are large buyers 
of this material. Among notable shipments recently going 
abroad was one made by Frost Lumber Industries (Inc.), 
of Shreveport, La. A shipment of ten cars of treated mate- 
rial went from the treating plant of this company to equatorial 
Africa, the final destination being just near the equator. This 
material is to be used in the construction of homes for the 
employees of a big rubber plantation—and these homes must 
stand the stress of tropical heat and termite attack. The ship- 
ment consisted of yellow pine timbers and house construc- 
tion material including finish, trim molding etc. The timbers 
which will come in contact with the ground were creosoted, 
and the balance of the lumber was Wolmanized. Not only was 
the material for the exterior, but that for the interior of the 
homes, Wolmanized. This lumber, mostly Wolmanized 
short leaf pine, will be given a grueling test in these buildings, 
but Sales Manager John Avery is confident that it will stand 
the test and come through with flying colors. 
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At PicayuNg, Miss., the Goodyear Yellow Pine Co. recently 
has completed a new planing mill and box factory, replacing 
the old one that burned, that is just about the last word in both 
arrangement and equipment. The immense building is supported 
by timber trusses built up from small timbers through the use 
of Teco metal connectors, thus obviating the use of posts and 
giving plenty of room for the many machines of various kinds 
that make up the equipment of this ultra-modern plant. 
Arranged like the assembly line in a modern automobile plant, 
there is a constant stream of lumber starting in at one end of 
the plant, making its way by conveyor to the machines and 
through the various operations and finally to the cars in which 
the finished product is loaded for shipment. A feature of this 
great plant is a battery of six DeWalt machines, which are 
almost human in their ingenuity and versatility and which play 
a prominent part in making the product of this plant known 
for its quality manufacture. It is a happy and contented crew 
that operates this plant, for they are paid on a piece-work basis, 
which makes them among the most highly paid workmen in 
any wood working plant in the South. And the*more they 
make the better pleased are their employers. 
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C. C. SHEPPARD, general manager of Louisiana Central 
Lumber Co., at Clarks, La., recently had the pleasure of a 
visit from Wm. S. McKinney, of Long Beach, Calif., a stock- 
holder in the company since its organization, but who had not 
previously visited the mill for twenty-five years. Mr. Mc- 
Kinney, who was accompanied by his daughter, Margaret, had 
been to El Paso, IIl., to visit his brother, who operates the 
retail lumber yard of McKinney & Co., which has been supply- 
ing the lumber and building material needs of people in that 
community since 1868. Wm. S. McKinney was chief clerk 
in the old Missouri Lumber & Mining Co., at Grandin, Mo., 
and later was sales manager of the Exchange Saw Mill Sales 
Co., of Kansas City. He is not engaged in the lumber busi- 
ness now, and says his only contact with it is through reading 
AMERICAN LUMBERMAN. McKinney & Co., El Paso, IIL, 
have been continuous subscribers since the early days of the 
old Northwestern Lumberman, predecessor of the AMERICAN 
LUMBERMAN, 

oo ¢ 

Over aT Crospy, Miss., they are doing things to lumber to 
improve its quality and usefulness that completely refute the 
statement so often heard that lumber is made today just as it 
has been for a hundred years. One of the latest developments 
there is the installation of a machine that produces double-end 
trimmed lumber, with equalized square ends. This lumber is 
as smooth as a kitten’s ear on the ends and absolutely square. 
This obviates the necessity of a carpenter when using the 
lumber of having to saw the ends to square them. This 
beautifully smooth end-trimmed lumber makes clear and legible 
the grade and trade mark on the ends and it presents an 
unusually attractive appearance when piled in the sheds. Some 
other mills in the South are installing similar machines. At 
Crosby all finish lumber is sanded, flooring is end-matched and 
lumber and timbers can be supplied either creosoted or treated 
with chromated zinc chloride and buyers are beginning to take 
advantage of the opportunity offered here to buy chromated 
zinc chloride treated lumber in mixed cars with untreated items. 
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AT THE PLANT of the Roy O. Martin Lumber Co., Alex- 
andria, La., work is in progress rebuilding the dry kilns that 
were lost in a recent fire that destroyed the flooring plant, the 
stock of oak flooring and practically destroyed the kilns. Mr. 
Martin has not definitely decided yet as to the reconstruction 
of the flooring plant, but he is losing no time in restoring the 
dry kilns. He expressed the opinion that since flooring oak 
is in such demand and once more is commanding a satisfactory 
price there is not much inducement to reconstruct the flooring 
plant. A few days after this destructive fire Mr. Martin made 
a handsome donation to the Alexandria fire department, 
through whose valiant efforts the saw mill and the remainder 
of the plant and stock on the yards were saved. 
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Some weeks ago, for we believe in the 
good old pioneer virtue of “being fore- 
handed,” we got in touch with Elder 
Berry, the distinguished lumberman pro- 
totype of the immortal Mr. Dooley, and 
asked him to write us an article, suited 
to the Holiday Season, to appear in the 
space regularly occupied by the Realm 
of the Retailer. It happens that the Elder 
and the Realm are in close fraternal re- 
lationship, personally as well as in the 
great work of uplifting and inspiring the 
lumber industry, to which both are so 
fully committed; hence no difficulty was 
experienced in inducing the Realm, as 
such, to gracefully step aside, for this pre- 
Christmas issue, thus permitting the 
Elder once more to address the congre- 
gation. “Get down to where the lumber 
folks live,’ urged the editor in making 
his wishes known to the Elder, continu- 
ing: “Of course, we want to recognize and 
reflect the spirit of Christmas, but a lit- 
tle ‘brass-tacks’ talk sprinkled through 
your homily won't hurt anybody.” The 
Elder, being quick on the pick-up, got 
the idea, and has mixed Christmas senti- 
ment and everyday shop talk in about 
the right proportions, we think. Anyway, 
here it is. 


So you want something about the 
holidays. Well, all right. I’m kind of 
a push-over about Christmas; and 
some of my friends, belonging to the 
mentally unemployed, ask me if I 
think I invented the idea. But it’s a 
lucky thing for the haphazard old hu- 
man race that these Christmas senti- 
ments have been among us for a good 
many centuries, leavening the sticky 
lump of human cussedness. 


And don’t make any mistake about 
it. The Christmas urge ain’t just a 
kind of round-eyed juvenility that an 
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adult can dismiss with a tolerant 
smile. When the full power of the day 
really winds up and lets go, it carries 
a haymaker fit to uncouple the stout- 
est palooka from his worldly wisdom 
teeth. Even in its milder moments it 
reminds a man, as he potters along 


on this mouldy footstool, that he gen- 
erally knows a lot better than he does. 





“He has a baby boy maybe a couple years 
old and as we sat in the winter sunshine 
and talked about the little chap. . ." 


LUMBERMAN 


{By “ The Elder” 
as Guest Editor) 


December 19, 1936 
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At first glance that might seem to be 
kind of a somber kick to a period of 
happiness; but good tidings ain't 
tidings at all unless they’re news. And, 
thank heaven, it’s part of the Christ- 
mas contract that as long as a person 
lives he can always make a fresh start; 
and if he wishes he hadn’t monkeyed 
around so much in the hollows he has 
another chance to climb the ethical 
hills of Judea. 

“Get down to where the lumber 
folks live,’ you tell me. Well, now, 
come. Sure, I know what you mean. 
But as near as I can make out the 
lumber folks live in a lot of places; 
well up the slopes, too, most of them. 
You can’t tell just by looking at a 
man what his place in the hills may be. 

A couple of days ago a young fellow 
dropped in to see me; a ham-fisted 
manager of a neighboring branch 
yard. He’s about the size of an over- 
grown moose and so full of life it 
seems about to bust the suspenders off 
his overalls. The local deacons and 
deaconettes used to look down their 
noses when he was mentioned; for 
his steam pressure has taken him 
places and pushed him into pastimes 
they’d heard about but hadn’t experi- 
enced. 

But he has a baby boy about two years 
old. And as we sat in the winter 
sunshine on a pile of posts and talked 
about the little chap, we fell into one 
of those moments of confidence which 
happen to an old bum like me only a 
few times in his life. It’s something a 
man never forgets, but which he never 
mentions to his confidant again. This 
big fellow used a lot of fluent verbs 
and adjectives he hadn’t learned in 
any Sunday School; but if ever I heard 
an eloquent Christmas prayer for a 
little boy, compounded of sweetness 
and pain and longing, it flowed out of 
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the secret places of that rough-neck 
father’s heart. All the things he him- 
self might have been; all the things 
he feared for the little lad and all the 
things he hoped. As he stumbled 
through his dreams of unfolding man- 
hood, strong, serene, understanding. 
chivalrous, he drew a picture Saint 
Paul would have understood, troubled 
perhaps, yet not distressed; perplexed 
but not in despair; cast down, but not 
destroyed. In some awe I wondered 
what could have happened to break 
down the clowning shell of my jazzy 
young friend; but of course I knew. 
It was the authentic old sign; a babe 
wrapped in swaddling clothes. That’s 
Christmas. You never know in what 
dusty human brush pile you’re going 
to find some reflection of the Star of 
Bethlehem. 


Well, well; let’s get on. There’s 
that brass-tacks stuff you mentioned. 
Most of us lumber folks do our best 
living and our most useful jobs right 
in our own businesses; making our 
knowledge and our _ neighborliness 
count in getting the right kind of 
houses for the right families at the 
right prices. 


Old Houses Ripe for 


Replacement 


When a person casts the appraising eye 
around his own diggin’s, he’s bound to 
notice people living in quarters that by 
no stretch of the imagination can be called 
good. Some of these houses are honest 
but old. They were built around the time 
of the Garfield administration. They’ve 
done their stuff. Their harvests are gath- 
ered. Some are the thin-blooded affairs 
that got slung together in the post-war 
prosperity by cheap jacks who worked on 
the principle that wallpaper might do in- 
stead of framing to bolster a house against 
the stresses and strains of use. They’re 
not so old; but they’re busting at the 
seams, leaking the small original value 
away. Whatever the reason, these quar- 
ters are poor stuff; and no matter how 
much skill a family has in disguising a 
hovel as a home, these handicaps are hard 
on family morale. Well, returning pros- 
perity is making it possible fori some of 
these families to build; and this is where 
I come in. 

I could take this trade as it comes. I 
could say that it ain’t my house; so let 
the owners build as they see fit. I could 
dust off the old methods and say, “Here 
you are. Here’s the kind of house people 
in your circumstances used to build and 
like. So hunt up a carpenter, if you can 





find one; get him to take off the material 
bill, and then let me give you a price on 
the lumber and millwork and hard ma- 
terial. That’s the way to build a house.” 

Only it ain’t. House design and per- 
manent equipment have made some fine 
progress these last half-dozen years; but 


"| like to think of every new house as a 

Christmas home standing through the 

years, sheltering the intimate processes of 
refining and minting the gold of life" 


my customers ain’t likely to get the full 
value of these advances unless I help 
them. They’ll probably build the old, 
ugly, comfortless stuff if I say for them 
to. A house as ugly as a dead cat will 
cost them just about as much as a house 
of comfort and honest pride, will take all 
their cash and put a lien on their earnings 
for years. Now I ask you: If I let the 
folks make these mistakes and then, just 
to prove I’m a good fellow, knock off all 
my profit, would I be doing them a favor ? 
You know well enough I wouldn’t be do- 
ing them a favor. Long after they for- 
got about those few dollars of saving 
they’d be living in and hating the house. 

Ii don’t aim to work without a profit. 
But I do aim to see that the customers get 
their profits, too. They tell me that in 





some places the boys have gathered up 
the new gadgets and the new ideas, and 
with some technjcal help are turning them 
into little houses that just about stop the 
traffic. These houses are more than a 
messing together of the new gadgets. Out- 
side, they have dignified styling; none of 
that ornamental stuff that has no real pur- 
pose. And on the inside they have an 
exact allotment of space that puts every 
inch at work on the job of meeting mod- 
ern family needs. This calls for a lot of 
skill in putting the manufacturers’ devices 
together so that they actually make a 
handsome and an efficient combination. 
Well, these little houses come at moder- 
ate prices. I reckon there never have 
been anything like them before, because 
never before has there been the careful 
study of what a small house can be 
and do. 


Best Christmas Gift to 
My Community 


I can’t think of a better Christmas gift 
to my neighborhood than getting myself 
fixed to make such houses possible right 
here. Think of the different feeling 
toward the adventure of house owning if 
values measured in satisfaction and com- 
fort and living efficiency and pride of 
ownership are away above the total 
money cost of labor and material, instead 
of sagging away below. Of. course it'll 
take work on my part, and probably I'll 
not make much, if any, more profit in dol- 
lars on any one job like this than I would 
on one of the toadstools that passed for 
houses back in the careless twenties. But 
if I’m just naturally money-minded, call 
my attention to this: If my new houses 
are just as poor and uninspiring as the 
ones people are living in now, how many 
of the owners are going to build? Not 
such a lot. A man has to run, these days, 
to stay where he is. If I’m to hold my 
trade, I’ve got to keep up with my trade. 

But in addition to this, I admit with- 
out shame that I’m a sentimental old rab- 
bit about houses for their own sakes. They 
color the lives of the people who live in 
them. Home, I reckon, still is where the 
heart is, but if rooms are cheerless and 
awkward and household work is drudgery 
because everything is in the wrong place, 
home making will operate under an un- 
necessary handicap. I like to think of 
every new house as a Christmas home, 
standing through the years, sheltering the 
intimate processes of refining and minting 
the gold of life. If I can’t share in these 
things at first hand, I can and do share 
to the extent of making the setting all 
that it should be. 

As long as there are families there'll 








26 


be homes. 
folks there’ll be Christmas. 


As long as there are little 
And as long 
as the old holiday touches the heart 
there’ll be the Christmas theory of surplus 
values ; the going of the second mile; the 
heaping up of the measure; the infinite 
reaches of the Golden Rule. These things _ ics. 
were in the old song of peace to men of 
good will; and while they may have been 
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guides to what the Dominie calls life on 
the spiritual level, they seem to have a 
place in the art of business. The more I 
think about it, the more I make out that 
these things are the most practicable and 
workable parts of the science of econom- 
It’s a good thing to have Christmas 
come around once a year just to remind 
us of this fact. That’s how I feel, anyhow. 


sticks. 
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Come on over. I’m having me a grand 
time planning a house for a boy and girl 
who, only a couple of years ago, it seems 
to me, used to come down here for kite 
I used to give everything I had 
to the making of those kites, and I’m do- 
ing the same thing with the plans for this 
cottage. Sure I’m proud of it, and I want 
you to see it in the making. 


HAS “TWO STRINGS TO ITS BOW” 


Retailer Operates “Economy Yard” as Separate Enterprise--Stocked With 
Low-Price Items in Limited Variety --It Is Run on Cash and Carry Plan 


The Lundy Lumber Co., pro- 
gressive retailer in Williamsport, 
Pa., a thriving industrial city that 
draws its retail trade from an area 
containing about 55,000 people, re- 
cently added an economy “cash and 
carry” yard to its service and sell- 
ing features. At the time the latest 
innovation was begun the company 
was already operating a completely 
stocked high-grade yard and dis- 
play room near the city limits, and 
in addition, a downtown store and 
a construction contracting com- 
pany. The downtown store carried 
the same high-grade merchandise, 
in a wide variety of sizes, types, 
colors and patterns, as that offered 
at the yard. A large percentage of 
the city’s population is aware of 
the ultimate economy of buying 
quality merchandise, and the Lundy 
policy has always been predicated 
on serving the requirements of this 
group. 

There was, however, a large 
group—the shoppers and price buy- 
ers—to whom the company had 
never directed an appeal. Every 
successful merchandiser knows that 
the most satisfactory business is 
done by selling quality buyers at 
fair prices. This class, however, 
must always include certain bor- 
der-line buyers who are susceptible 
to enticement by attractively dis- 
played, well advertised “bargain” 
items. These persons constitute an 
uncertain market. Added to them 
are border-line cases among the 
group iderified as price buyers. 
They include persons, who, if they 
could be reached, might be con- 
verted to the principle of quality 
buying. Aside from these is a yet 
larger group. Its members are defi- 
nitely committed beyond the power 
of any appeal to price buying, and 
while they may not be the most 
satisfactory group with which to 
do business, they do nevertheless 
represent a sizable and fairly prof- 
itable market for materials, 

It was these three groups to 
which the Lundy company devoted 
considerable thought during the 
past summer. The result was the 
expansion of the company to a site 
across the street from the yard and 
main sales room. On the new lo- 
cation was set up The Economy 
Building Supply Yard of the 
Lundy Lumber Co. The new yard 
opened on Aug. 1. Preceding the 
opening, a circular (reproduced 
herewith), was distributed through- 
out Williamsport and environs. It 
will be noted that the announce- 
ment contains a statement that the 


yard “will be operated on the Cash 
and Carry plan to offer building 
materials at the lowest possible 
prices consistent with quality.” 

A number of items are shown 
with very attractive prices at- 
tached. None of these carry a 
trade or brand name of any kind. 
Both stock and selection of designs 
and types are limited. For instance, 
200 rolls of heavy 90-lb. slate cov- 
ered roll roofing are advertised. 
Only three colors are available. 
Asphalt shingles are offered in 
only two colors. One-half inch in- 
sulation board is offered in only 
one size. Stock millwork of only 
one design and a limited number 
of sizes is offered. All the mate- 
rials in the Economy Yard are se- 


lected primarily with a view to of- 
fering them at low prices, but this 
should not be construed to mean 
that little attention is given to qual- 
ity or wearing properties. Every- 
thing included in the yard’s inven- 
tory is, to the complete satisfac- 
tion of the management, worth the 
price. Sales are on a strictly cash 
basis with no exceptions. If the 
customer can not transport his pur- 
chases delivery service is provided 
at an extra charge, but never by 
Lundy Lumber. Co. trucks. All de- 
liveries from this yard are made on 
a contract basis with an indepen- 
dent carrier. 

There are two reasons for using 
independent trucking service. One 
is to eliminate the possibility of 
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THE LUNDY LUMBER COMPANY 
Announces the Opening of a New Department 
AUGUST 1st, 1936 


ECONOMY BUILDING SUPPLY YARD 


CASH AND CARRY PLAN 
AT THE 
LUNDY LUMBER COMPANY YARDS 
at West 4th Street and Lycoming Creek, Williamsport, the entire South Yard will be operated on the 
CASH & CARRY PLAN to offer BUILDING MATERIALS at the LOWEST POSSIBLE PRICES— 
consistent with quality. FOR ECONOMY WHEN BUILDING—CONSIDER THIS PLAN. 
LOOK AT THESE PRICES 








= i ann i tm, 
EXTRA SPECIAL SHEATHING 

While it lasts | LUMBER — 
Hoery 90 Lb chet | German Siding 

Green - Red 30” oe | 1 x 6 Silver Fir } 

Black f — f i 

i f | 

$Q) Por | 1 x 6 Rooters, T&G 1 | $ 00 | 

f Roll | $ Oo” 4] PerM | 

! A08eqt) | | 2 — | 











MANY OTHER ITEMS AT SPECIAL PRICES 
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West Fourth St. at Lycoming Creek 





It Will Pay You to See Us Before Buying 
DELIVERY CAN BE ARRANGED FOR A SMALL CHARGE 
ECONOMY BUILDING SUPPLY YARD 

of Lundy Lumber Co. 


: : : Williamsport, Pa. 








Reproduction (much reduced) of circular announcing opening of a supple- 


mentary “Economy Yard" by Lundy Lumber Co. 


having trucks out on delivery serv- 
ice to Economy Yard buyers while 
quality merchandise is waiting in 
the yard across the street to be 
delivered to customers entitled to 
the best of service. The other is to 
simplify the bookkeeping system at 
the Economy Yard, and to permit 
no factor to enter which might in 
any way increase the overhead. 
Company - owned trucks which 
might have periods of idleness 
would be such a factor. It is also 
difficult to convince any buyer that 
a surcharge should be added, if that 
customer sees a company truck in 
the yard. With no trucks available 
he will understand readily that de- 
livery which has to be paid for by 
the company must be charged for 
as an extra. 

The Economy Yard is being 
operated entirely separate from 
the other yard. Mr, Lundy esti- 
mates that the inventory required 
to stock a quality yard is about 
three times that needed to stock a 
“price” yard with a complete range 
of materials in limited sizes, types, 
designs and colors. Keeping the 
inventory at a minimum for a quick 
turnover, and reducing the over- 
head to the lowest point consistent 
with reasonable service, are deemed 
to be the secret of success of oper- 
ating such an enterprise. The cus- 
tomer may not always find what he 
wants, because of the limitations of 
the stock, and if he can not be in- 
duced to buy something the yard 
does have, the cost of losing his 
sale will be less than the cost of 
adding to the inventory needed to 
carry full rounded stocks. 

Thus, the company now has two 
stocks, a quality class and a com- 
petitive class, in two separate 
yards. For the waverers among the 
quality buyers, top materials and 
competitive materials in close prox- 
imity afford opportunity for the 
customer to draw his own conclu- 
sions after making comparisons. If 
he registers dissatisfaction with the 
competitive material, only a min- 
ute is required to take him across 
the street, where in most cases he 
can be sold a quality of merchan- 
dise and service which he really 
wants. The chances of selling him 
are much better if he sees Lundy 
competitive materials rather than 
those in some other concern. For 
the convertible members among the 
price buyers, the two-yard plan has 
obvious advantages. For the strictly 
price buyers, the yard provides a 
means for meeting their needs. 
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Displays That Help to 
SELL THE GOODS 


They Afford Almost a Complete Demon- 


stration of Home Construction and Finish 


The W. C. Pulse Lumber Co., of 
Greensburg, Ind., has built in its sales 
rooms a special display which shows prac- 
tically every material used in construct- 
ing and, especially, in finishing a house. 
This company is old and firmly estab- 
lished; located in a vigorous little city 
that combines both urban and farm trade. 
The late W. C. Pulse was one of the lead- 
ers in Indiana association work, and dur- 
ing many years he maintained his busi- 
ness in a position of very practical com- 
munity service. This position has been 
maintained ; and the company has devel- 
oped through its knowledge of local cus- 
tomers and of their desires and needs. 
The display has been worked out on the 
basis of this practical knowledge; and as 
a result it has proved of large benefit to 
the customers in meeting their problems, 
by showing them how materials will look 
in place, and how to use them. 

Roy Rutherford states that he got the 
germ of the idea from a story in the 
AMERICAN LUMBERMAN; after which he 
added some ideas of his own. This yard 
has discovered an important market for 
plywood, wallboard and insulating mate- 
rial. The display consists basicaily of a 
series of panels along a division through 
the sales rooms. Each panel is of large 
size; large enough to fill the eye and to 
show what finished appearance may be 
expected from its use. At the top is a 
roof projection, covered with samples of 
roofing ; and these samples, too, are large 
enough to show finished appearance. Un- 
der the roof are samples of insulation 
board and other ceiling materials. Along 
the bottom is a raised floor, perhaps a 





BELOW: Series of panels displayed by 
W. C. Pulse Lumber Co. 
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couple of feet wide, 
covered with samples 
of finished flooring ; 
each sample being as 
long as the width of the panel above it. 
The value of raising it several inches above 
the level of the store floor is two-fold. In 
the first place, customers do not walk on 
it, so the samples are kept clean at all 
times, free from wear, and in new condi- 
tion. In the second place, it does not de- 
tract from the value of the floor samples 





ABOVE: Section of house construction, 
demonstrating insulation, etc. 
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Ww. C. PULSE 
Bu iia 


Co. 


Outdoor sign featuring paints and (on top) samples of roofing 


sold by W. C. Pulse Lumber Co. 


to set advertising cards and other samples 
on them; articles in which the customer 
naturally is interested when thinking of 
his building problems. 

At one end of the panel, and set out to 
the outer edge of the flooring, is a section 
of house construction. By leaving it 
unfinished it is possible to show correct 
applications of framing, sheathing, build- 
ing paper and siding. Two Curtis frames, 
with the sash, screens and_= storm 
windows, are included in this section; 
with displays of various types of mould- 
ing. Above the windows are three com- 
partments, glassed front and back, with 
three samples of insulation between the 
studs. There are lights back of these 
samples. 

“This is almost a complete demonstra- 
tion of house construction and _finish,”’ 
Mr. Rutherford said. “There are no doors 
displayed, and a few other items might be 
thought of as lacking, but we have found 
the things displayed to be of real value 
when talking with prospects about the de- 
tails and materials of their houses. It’s 
hard to describe such things to persons 
not acquainted with them. Pictures are 
better than description, but the article 
itself, finished or partly finished, is better 
than either. We consider it one of our 
best sales devices; useful in getting the 
right materials used, and generally, in 
raising the quality standards of house 
construction.” 





BELOW: Showing raised-floor display—of 
different kinds of flooring 
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Lumber Firm Moves to Train Young Carpenters 


Although the plan here described is, 
according to its sponsors, “‘still so young 
that we can not show any tangible re- 
sults,” its interest and its potential impor- 
tance to the lumber and building trades 
are so great that the AMERICAN LUMBER- 
MAN feels amply justified in reviewing its 
development to date ; and, needless to say, 
will hope later to be in position to tell 
readers something as to the results actu- 
ally achieved. Through regular trade 
news channels, information recently 
reached us that C. A. Stuck & Sons, 
enterprising and well known lumber and 
materials dealers at Jonesboro, Ark., had 
taken steps to provide against the certain 
future lack of carpenters, which is a real 
source of concern to lumber and building 
interests throughout the country, because 
during the past few years so few young 


men have had the opportunity to learn the 
carpenter and other building trades as 
regular apprentices. Thus has been cre- 
ated a shortage which promises soon to 
become a veritable famine if something is 
not done about it. 

While others have been discussing and 
theorizing about the matter the Stucks re- 
solved that so far as their immediate com- 
munity and their own interests were con- 
cerned they would do something about it. 
This is what they have done thus far; 
with their aspirations for the future, so 
far as they have crystalized, as told this 
week direct to the AMERICAN LUMBER- 
MAN by Charles A. Stuck, secretary of 
the company. Said Mr. Stuck: 

“Realizing that we were already pinched 
for lack of carpenters, and that with the 
expected upswing in building we would 





L. A. 


or less specialties in his yard. 





] Se Doles 
Ganahl, of the Ganahl Lumber Co., Santa Barbara, Calif., has 
taken advantage of a slow bend in an arterial highway that curves 


around his place of business to list a number of items which are more 
There is ample space beside the road 





where motorists can pull off from the concrete and study the list. Mr. 
Ganahl believes that business is best built on individual management, 
narrow margins and volume sales. 
used when certain items of price stability are selected, and there is no 
question but that the local public sees and studies the list. 


least important fact about the display is that it has been done by a 
competent sign painter, and is neat and legible. 








This advertising method can be 


Not the 











soon be swamped, we wrote to a nation- 
ally known correspondence school, asking 
what it had to offer in the way of courses 
along the lines of carpentry and contract- 
ing. It developed that the school has at 
least two courses that appealed to us, so 
we arranged to have its local representa- 
tive call and talk the matter over with 
us. At that interview we found that by 
getting up a club of ten or more young 
men who would each agree to take a 
course, some interesting discounts from 
the published prices of the courses would 
be granted. Without quoting the exact 
figures, we found that by grouping sev- 
eral at a time, discount of practically 25 
percent was obtainable. 

“Next we inserted an advertisement in 
both of our local papers asking young 
men who would be interested in taking a 
course in carpentry to get in touch with 
us. This, as we expected, developed a 
crop of boys who apparently were look- 
ing for Santa Claus; but out of the whole 
crowd we found 15 or more who really 
wanted to take the course, and who 
seemed like favorable material. We talked 
with each of these young men, and told 
them that if they were serious in their 
desire to take the course, or courses, we 
would match dollar for dollar with them; 
that is, we would pay one-half the cost 
of the instruction, the student to pay the 
other half. 

“We made no promise as to employ- 
ment, either during or after completion of 
the courses, but pointed out the shortage 
of skilled workmen in these lines, and told 
the boys we would do all in our power to 
persuade local contractors to use them as 
apprentices until such time as their expe- 
rience, coupled with the technical and the- 
oretical training obtained through the 
courses, had made them more valuable.” 

The above is a very clear and concise 
statement of the plan so far as it has gone. 
As Mr. Stuck says, “the future alone can 
tell how good the idea is.” He is, how- 
ever, thoroughly convinced on several 
points, which he formulated for the inter- 
viewer as follows: 


“1. I am convinced that good corre- 
spondence school training has definite 
value. I say this from personal experi- 
ence, having taken training myself in this 
manner, even after finishing college. 

“2. I am sure, also, that a man who 
has had even a little technical training is, 
or will be, a better workman than one 
who has had none. 

“3. Another practical —or, if you 
please, selfish—factor is that the boys who 
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have been thus helped and favored by us 
should be pretty well anchored as cus- 
tomers for our yard when they get to 
buying materials; if for no reason other 
than appreciation of what we will have 
done for them. 


“4. Allied with the foregoing consid- 
eration is the fact that their terms of use- 
fulness to us should be very extended, 
due to the fact that they are all young, 
and presumably would make building 
their life-work.” 

Mr. Stuck said that there were other 
reasons and considerations entering into 
the action which has been outlined, but 
he considered those that have been enum- 
erated among the most important. “We 
have placed no requirement on these 
young men,” said Mr. Stuck in conclu- 
sion, “that they should necessarily be our 
customers after taking the course. After 
all, we figure that if, through our plan, 
ten new carpenters are created, it is up 
to us to make our yard and service so 
valuable to them that they will become, 
and remain, our customers.” 

Mr. Stuck confidentially divulged to the 


Business and Art Join Hands in 


At this season of the year, when the 
higher things of life are supposed to be 
given the right of way, it is pleasant to 
allot space to a brief story of how an 
enterprising retail lumber and building 
material firm imparted a real impetus to 
the cultural life of its community, at the 
same time thereby establishing social and 
business contacts that eventually re- 
dounded to the material benefit, as well as 
the inner satisfaction, of the owners. Hav- 
ing an inkling that something of the sort 
had taken place, the AMERICAN LUMBER- 
MAN asked one of its news correspon- 
dents who was known to be in touch with 
the facts to tell how it happened that 
“Business and Art joined hands” in the 
office of the Plains Lumber Co., at Slaton, 
Tex., when that company opened its new 
office after extensive building and mod- 
ernizing operations. 

It appears that the owners conceived 
the idea of throwing open their attrac- 
tive new store to the Slaton Art League, 
inviting that fine organization devoted to 
the community betterment to make use 
of their facilities for holding its annual 
exhibition of pictures. This resulted in a 
very impressive display, more than fifty 
pictures being exhibited, many of them 
being originals, while others were very 
creditable copies of some of the master- 
pieces. The accompanying photograph 
will give an idea of the number and 
variety of subjects displayed. 

The people of the town, and of the trade 
territory for miles around, attended the 
two-days’ opening, inspected the new of- 
fice, and thus were brought in touch with 
the Plains Lumber Co. The AMERICAN 
LUMBERMAN was informed at the time 
that at least 2,500 persons had passed 
through the office during the opening. 
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writer that he hoped to be in position to 
report some results from this plan in an 
address which he is to deliver on the sub- 
ject, ““Where Are We Headed?” at the 
annual convention of the Illinois Lumber 
& Material Dealers’ Association, to be 
held in Chicago, Feb. 9-11, which is an- 
other strong reason why every lumberman 
in this territory who can do so will want 


to be there. 
ee 


Short Collection Story—No. 2 
of a Series 


In credit and collection manage- 
ment, there is no substitute for com- 
plete knowledge of the customer’s cir- 
cumstances. John and Mary W. were 
a young couple trying hard to develop 
a paying suburban poultry farm. P. 
(the collector) found them in a finan- 
cial tangle. Not only did they owe 
the lumber company, but half a dozen 
other creditors in different lines as 
well. P. sat down with them, and in 
a kindly manner asked questions. The 
story came out bit by bit. They were 


The Plains Lumber Co., under the man- 
agement of C. A. Porter, has developed 
during the last twelve years in proportion 
to the advance of the surrounding terri- 
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getting along all right, they declared, 
if only they could get “over the hump” 
to late fall. They had started without 
any capital, and had tried to expand 
too fast. 

The collector tactfully inquired 
about their “connections.” He learned 
that John’s parents, over in the next 
town, were in comfortable circum- 
stances, but believed in letting the 
young folks shift for themselves. Also, 
it happened that they had married 
without the parental consent. 

The young people saw the way in 
which the wind was blowing, and em- 
phatically declared that they would 
die first, rather than ask the husband’s 
parents for aid. P. gave them some 
good advice, showing them what was 
ahead unless something was done. 
Soon creditors would start preparing 
suits. They might lose everything 
they had gained. Was it a proper 
spirit they were showing, anyway? 
Would they like their own children 
(two little tots playing around the 
yard), when grown up, to maintain 


Annual Event 


has the appealing interest of a well-de- 
signed home. Within is found a modern 
office and sales room, permitting display- 
ing, to best advantage, such items as 





Annual exhibit of Slaton (Tex.) Art League is held in store of Plains Lumber Co. 


tory ; keeping abreast of the trend toward 
better homes, modernization of farm resi- 
dences, rural beautification, and added 
conveniences; and, of course, the trend 
toward better painting and upkeep of 
buildings as advocated alike by farm au- 
thorities and business interests. 
Outgrowing an originally small and un- 
prepossessing office, the Plains company 
built a new and attractive structure, of 
the English cottage type, which with its 
white exterior, striped awnings at the win- 
dows, green top, and other refinements, 


paint, wallpaper, builders’ hardware, etc. 
The plant includes three commodious 
sheds, a warehouse, limehouse, tool shed, 
and other accessories that attract and hold 
the business of contractors, carpenters, 
painters and home owners. 

The admirable location of this plant, en- 
titles it to the designation “The yard by 
the side of the road,” as it is on Highway 
No. 7 (main street of Slaton), as well as 
on a transcontinental highway, which af- 
fords splendid opportunity to advertise its 
lumber and other wares, 
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such an attitude toward them? 
Wouldn’t they be glad to help them 
on every occasion? Shouldn't families 
stick together? 

Finally, the decision was made, John 
and Mary would go to see John’s par- 
ents. And P. also undertook, when 
in the neighborhood, to speak to the 
old folks. The answer to the whole 
problem was very simple. The parents 
of the husband consented to make a 
loan large enough to pay off the cur- 
rent indebtedness, and to finance the 
poultry enterprise through to late fall. 


“T am confident the matter will 
work out that way,” declared the col- 
lector. “If those young people can’t 
put the deal over, I can say the things 
to the old folks that will. I can touch 
their pride, for one thing. Those young 
people really are doing mighty well, 
and with some financial assistance 
will pull through.” 





Plans Extensive Yard Addition 


Orecon City, Ore., Dec. 14.—Pur- 
chase of four lots adjoining the Krueger 
Lumber Yard and construction of a 
60x200 addition to the buildings, has been 
announced by W. G. H. Krueger. A 
40x40 display room, a large portion of 
which will be enclosed with glass, will 
comprise part of the new addition. 





Merchandising Expert Gives 
Sound Selling Advice 


“Every business must be operated by 
controls,” declared G. W. Sulley, of the 
Merchants’ Bureau Service of the National 
Cash Register Co., Dayton, in an address 
before a group of Ohio retail lumber deal- 
ers. Mr. Sulley told the dealers _that 





“every business leader must have a thor- 
ough knowledge of his business day by 
day, in order to be successful. He must 
have an inventory of the stock, amount of 
sales, operating margin and a complete 
check on expenses. “Unless a business, 
large or small, is operated by a system 
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of controls by which the key man is able 
to guide the business, an unprofitable divi- 
sion of his business will continue without 
definite steps being made to correct it,” 


he said. 

Mr. Sulley said a salesman must be 
convincing in his manner, and must know 
his product thoroughly. He must know 
how to present the facts, and be careful, 
in presenting the product to the prospec- 
tive customer, not to “over-talk it.” 





Join Hands to Help Secure 
Municipal Project 


ASHEVILLE, N. C., Dec. 14—To assist 
the city’s attempt to secure a new 
theater and auditorium, local building 
material dealers have agreed to give 
price concessions, and trade unions 
promise help to the building commit- 
tee, which is composed of business and 
professional leaders of the community. 
The city hopes to secure PWA funds 
to supplement the amount raised 
locally for the project. Jack Westall, 
of J. M. Westall & Co., lumber dealer, 
said that he was not prepared to say 
at this time what concessions the deal- 
ers would find possible, in event the 
project materializes. 





How Department Signs and 
Displays Help to Sell 


Of the several features apparent as one 
enters the display and sales room of the 
D. S. Milloy Lumber Co., Erie, Pa., the 
neat signs suspended from the: ceiling to 
indicate the departments in which certain 
materials are segregated attract instant 
attention. These signs are about two feet 
long, eight or ten inches high and three- 
quarters inch thick. They are golden oak, 





The signs are sus- 
pended so that their 
tops are about a foot 
below the ceiling. The 
photograph shows the 
"Paints" department. 
Above the point at 
which the camera was 
located was the 
"“Hardware™ sign 





-~ 


finished naturally, and carry gold letters. 
Another feature of the room is the use of 
two and three-deck tables for the display 
of small items. The tables used for small 
items have the top decks partitioned into 
compartments, with the unit price of the 
item in each compartment plainly marked. 
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Pair of Live Dealers Who Serve 


Their Trade Well 






SEASIDE, OrE., Dec. 14.—A pair of ag- 
gressive and enterprising lumber and 
building material merchandisers comprises 
F. G. Mauser (owner) and Willard Frie- 
sen (manager) of the F. G. Mauser Lum- 
ber Co., located here. Seaside has approxi- 





F. G. MAUSER WILLARD FRIESEN 


Respectively owner and manager of lumber company 


mately 3,000 permanent population, but 
being a resort town, on the sea shore, its 
summer population runs from 30,000 to 
50,000. 

The company’s new yard is one of the 
most modern and convenient retail lumber 
establishments in the Northwest. The new 
building, completed last summer, is 100x 
150 feet, and has six-inch concrete floors. 
The storage space is so arranged that all 
common lumber is laid flat, while the fin- 
ish, molding, flooring, siding, ceiling and 
other bundled items are stood on ends, in 
bins. 

“We find that the stand-up system saves 
handling, and is by far the most efficient 
way to store bundled items,” remarked 
F. G. Mauser to the AMERICAN LUMBER- 
MAN. “Only about one-third as much 
time as would otherwise be required is 
needed to upstand lumber, as compared 
with the more common method of laying 
it flat.” 

The Mauser plant has storage space for 
about 650,000 feet of lumber, while the 
average stock carried runs around 350, 
000 feet. Complete lines of building ma- 
terials, including plywood, plaster board, 
insulating board, roofing, hard materials, 
shakes, nails, builders’ hardware, mill- 
work, paint and wallpapers, are carried. 
The company maintains its own delivery 
trucks, and makes free deliveries on all 
full loads within a three-mile radius ; but 
small deliveries are charged for. 

The plant is laid out with a U-shaped 
drive; so that by driving in at one en- 
trance, and out at the other, any item in 
the yard can be loaded direct on a truck 
without any carrying. 

The company believes in going out after 
business ; and maintains a list of prospects 
which the salesman contacts regularly. 
The salesman also takes care of collec- 














1936 


orve 


if ag- 

and 
rises 
Frie- 
_Lum- 
TOXi- 





=SEN 


ompany 


n, but 
re, its 


000 to 


of the 
lumber 
te new 
s 100x 
floors. 
hat all 
he fin- 
ng and 
nds, in 


n saves 
fficient 
narked 
JMBER- 
; much 
‘ired is 
mpared 
laying 


yace for 
vile the 
d 350, 
ng ma- 
board, 
aterials, 
>, mill- 
carried. 
delivery 
; on all 
jus ; but 


-shaped 
one en- 
item in 
a truck 


yut after 
rospects 
ularly. 
F collec- 








December 19, 1936 





tions, and does a good job of keeping bad 
accounts down to a minimum. 

An interesting new development in the 
Mauser operations is the purchase of 
eighty lots, which are now being devel- 
oped. “We are going to start a home- 
building program within the next thirty 
days,” stated F. G. Mauser, “with the idea 
of handling sales with the assistance of 
the loan provisions of the National Hous- 
ing Act. There is an urgent need for 
small homes here, and we believe that we 
can stimulate home building in this way. 
We have enjoyed good business this year, 
and believe that during the coming year 
it should be much better. Up to the pres- 
ent time we have had no business through 
Title II of the Act, but a nice volume of 
Title I modernizing and repair work.” 





Dealers Confer on Promoting 
Building of Lower-Cost Homes 


SaLt Lake City, Utan, Dec. 14.—Lumber- 
men and building materials dealers held an 
informal meeting here Dec. 9 coincident with a 
conference of directors and chief underwriters 
of the Federal Housing Administration of nine 
States. Purpose of the gathering was to discuss 
means of even greater co-operation between 
materials dealers and the FHA in an effort to 
bring sales and building volume for 1937 far 
above the high point registered this year. 

Bruce A. Wilson, Washington, D. C., director 
of FHA division of education, told dealers of 
new trends in building and financing, describing 
co-operative promotion campaigns of benefit to 
lumbermen and materials dealers being planned 
for the coming year. He said that special 
attention will be given the possibilities for con- 
struction of the lower priced homes, from $2,500 
to $4,500, for people with $500-$2,000 incomes. 





Handy Little Figurer Answers 
Most Yard Problems 


Yard men and office men often wish for a 
lumber-figuring book that does not make much 
bulk in the pocket, and is of light weight, yet 
gives them correct answers as to footage of all 
the items customarily carried in the yard, and 
for the quantites ordinarily sold. They are 
offered such a calculator in the Lumbermen’s 
Time Saver, size of which is only 3% by 7 
inches, %4 inch thick, and which weighs only 
about 2% ounces, although substantially bound 
in cloth boards. 

All items are figured to the smallest fraction, 
to 1/12 of a board foot. The tables can, of 
course, be used to figure the footage of a num- 
ber of pieces; or the number of pieces of any 
size needed to make up a given footage. 

For strips and boards, 1-, 1%4- and 14-inch, 
the range of widths covered is 4- to 18-inch, 
and the range of lengths, 8- to 20-foot; while 
the number of pieces is according to the sales 
experience of retailers. For the inch-thick 
stock, pages run by widths. For 1x4-inch, num- 
her of pieces figured ranges from 1 to 300; 1x6- 
inch, 1 to 200; 1x8- to 1x14-inch, 1 to 100; 
1x1€ and 18-inch, 1 to 50. For the 1%- and 
1'4-inch stock, pages run by lengths, from 8- 
to 20-foot, the widths, from 4- to 18-inch, be- 
ing shown across the top of each page, and fig- 
ures for from 1 to 50 pieces being given. 

For dimension and timbers, lengths covered 
range from 8- to 22-foot, and pages run by 
cross-section, 2x4- 6-, 8-, 10- and 12-inch, in 
which 1 to 100 pieces are figured; and 3x6-, 8-, 
10- and 12-inch, 4x4- and 6-inch, 6x6- and 8- 
inch, and 8x8-inch, with 1-50 pieces figured. 

All the figures are in easily-read, bold-face 
type. Convenient and accurate, the Lumber- 
men’s Time Saver comes to you postpaid for 
only $1. Mail your order to AMERICAN LuM- 
BERMAN, 431 South Dearborn Street, Chicago. 
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U. S. Jobbers and Dealers With Low 
Stocks to Miss Sales to Builders of 


425,000 Homes in 1937 


Urged to Replenish Sheds at Once 


“Were you ever on a slow-moving train in 
the old days when the telegraph poles drifted 
by?” Lionel J. Phillips, vice president of the 
Wheeler Osgood Sales Corp., Chicago, asked 
the AMERICAN LUMBERMAN representative. 
“We thought that we were going places pretty 
fast in those days and were satisfied to travel 
along in that manner. I 
am concerned over the 
large percentage of lum- 
bermen in the United 
States who are. sstill 
riding on ‘slow trains.’ 
When the new engine, 





LIONEL J. PHILLIPS, 
Chicago; 


Advises Jobbers and 
Dealers to Stock Up 





1937, is coupled to their 
car and the poles whisk 
past, those fellows are 
going to be caught un- 
prepared and lose a lot 
of business, unless they 
start right now to re- 
coup their stocks.” 

Mr. Phillips is genu- 
inely fearful that the nation’s building program 
is going to be sadly curtailed because jobbers 
and dealers have not realized the necessity of 
increasing their inventories to meet a demand 
which is certain to come during the approach- 
ing year. He has made a careful study of the 
situation with both jobbers and dealers, and 
likewise has analyzed the condition at the log- 
ging and mill end. The stock of jobbers on 
the average is between 30-35 percent below 
normal, he found, while that in dealers’ sheds 
is approximately 60 percent under. These two 
groups can not expect to sell merchandise when 
they don’t have it, but many believe they can 
get replenishments from wholesalers and com- 
mission men any time they want to. Not only 
are they very likely to learn that their needs 
can not be filled by these sources, but that the 
day of hand-to-mouth buying is over and is 
risky business. 

Jobbers who deal with the Wheeler Osgood 
firm, recently received a “flash” bulletin headed : 
“425,000 New Homes for 1937.” The bulletin 
was attached to an article by William C. Bober 
of the statistical research department of the 
Johns-Manville Corp. in which residential con- 
struction for 1936 was reviewed, and 425,000 
new homes in the coming twelve months given 
as a rough but plausible estimate. In the bulle- 
tin, Mr. Phillips’ company broke down the 
425,000 units to present the following figures 
which roughly show part of the vast amount 
of business awaiting jobbers and dealers who 
can supply the demand: 


8,500,000 new doors will be needed. 

12,000,000 new windows required. 

19,000,000 window and door frames. 
Millions of feet of flooring, drop siding, 
framing and other lumber. 





It will be noticed that the above list of needs 
does not mention more than the high spots of 
the tremendous lumber bill, the barrels of paint 





goods to be needed, the carloads of insulation, 
hardware, and the numerous other items used 
in construction. In addition to all of this new 
building, there will be a sizable volume of sales 
of materials for remodeling and repairing. Mr. 
Phillips believes that manufacturers, jobbers, 
and dealers are going to be pushed to the limit 
to keep materials on hand to take care of the 
demand. 

It would be satirical if the building materials 
dealers would be unable to keep pace with an 
active demand, after bemoaning for the past 
few years the lack of business, but that is 
exactly what may possibly happen to those with 
low stocks, in Mr. Phillips’ opinion. The job- 
bers and dealers with normal inventories will 
be the ones who make a profit on the rising 
tide of recovery, while those with depleted shed 
bins will be contributing directly to the delay 
of good times. The whole situation can be 
fully summed up as follows: no stock, no sales, 
no profit, no income. 

If all the important cogs in the lumber sup- 
plying machine of the country—loggers, mill- 
men, manufacturers, jobbers, and dealers—func- 
tion together smoothly, there need be no diffi- 
culty in keeping the hammers and saws of the 
entire nation busy erecting 425,000 or even a 
larger number of houses in’ 1937. 





West Coast Lumber, Plywood 
and Logs Are Strong 


SEATTLE, WASH., Dec. 12.—During the past 
few weeks the Douglas fir plywood market has 
firmed up. The manufacturers have withdrawn 
from the market, not being willing to take 
orders further into the future than they are 
now committed. Prices generally advanced 
two points, and are now equal to the prices 
prior to last July 23. 

The fir log market is in somewhat of a 
chaotic condition, and there is some difference 
of opinion regarding it. Waterfront mills, 
dependent on the commercial log market for 
their source of supply, are largely closed down 
because of the maritime strike, and at the same 
time the greater number of commercial loggers 
who normally supply these mills have closed 
their logging camps. In the meantime, some 
of the waterborne business has been diverted 
to rail markets, and those waterfront mills 
which are in a position to cater to rail business 
have entered into that market. At the same 
time the mixed-car buyers have come into the 
market strong and last week showed the largest 
number of rail-shipment orders placed since 
1929. Supplies of good logs are generally 
scarce, and it is believed that log prices will 
advance, although the waterfront mills, now 
largely closed, are the ones that normally fur- 
nish the market for commercial loggers. 

A runaway fir market is spoken of, but pro- 
ducers are all of them anxious to prevent such 
a situation, if it is at all possible to check 
the tendency. A runaway market with high 
prices usually is followed by a continued higher 
cost, and then overproduction and a reaction 
which in the end does not prove profitable. 
Productive capacity of manufacturers, although 
considerably checked during recent years, is 
believed to be fully ample to take care of any 
reasonable increases in demand. 
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umber Manufacturers Meet in Madison 


Executive, Trade Promotion and Advisory Committees Discuss 
1937 Association Program and Visit Forest Products Laboratory 


At an enthusiastic meeting of the executive, 
trade promotion and advisory committees of the 
National Lumber Manufacturers’ Association, 
held at the Loraine Hotel, Madison, Wis., Dec. 
7, 8 and 9, the lumber industry made plans look- 
ing to new prosperity highs for 1937. Observ- 
ers reported that, for the first time in many 
years an overtone of pre-depression confidence 
and optimism prevailed. 

Highlight of the business session was the 
program of the association, which was enthusi- 
astically received and approved, to launch a 
nation-wide home building demonstration of un- 
precedented scope during 1937. Early next 
spring in one thousand or more communities of 
the country, more than three thousand demon- 
stration homes will be constructed, ranging in 
construction costs from $1,200 to $2,500 each. 

At the morning session of the trade promo- 
tion committee, Monday, Dec. 7, led by Chair- 
man I. N. Tate, the staff of the National made 
presentations of the association activities and 
aggressive trade promotion work of American 
Forest Products Industries, showing definite 
progress which the industry has made in 
“coming back” in association activities of a 
trade promotional nature. Later that afternoon 
and again on Wednesday the lumbermen pres- 
ent had an opportunity to witness a demonstra- 
tion of the extensive and fundamental scientific 
research work being done by the Forest Prod- 
ucts Laboratory, and to see evidences of the 
scientific advances which the laboratory staff 
has made in the field of chemical utilization of 
wood and its physical and mechanical utiliza- 
tion. Interesting developments in prefabrica- 
tion, seasoning, gluing, painting, preservation, 
and construction with the use of TECO metal 
connectors, were explained to the group. 

On Tuesday afternoon, C. P. Winslow, direc- 
tor of the laboratory, and his staff, were guests 
of the lumbermen at a dinner at the Madison 
Club, where again the laboratory technicians 
made interesting presentations, especially in the 
field of plastics. 


Executive Committee Actions 


The executive committee of the association 
met all day Tuesday, Dec. 8. The meeting was 
opened by President W. B. Nettleton, who 
briefly described the activities of the association 
and reported that the American Forest Products 
Industries (Inc.) has received sufficient in- 
itial financing to make a start on specific trade 
promotion projects. Wilson Compton, secre- 
tary-manager, reported the association’s prog- 
ress, and submitted its program for 1937. He 
presented a balanced budget for the associa- 
tion for 1937, which was approved. 


Small Homes Demonstration 


At a luncheon meeting there was a showing 
of the FHA film “Construction of Three Small 
Homes,” which was based on the three small 
homes built by the National association in 
Bethesda, Md. Mr. Compton then submitted 
to the gathering the proposal to extend this 
demonstration to every section of the country. 
Through the co-operation of the National 
Lumber Dealers’ Association and lumber dealers 
throughout the country, ground will be broken 
for the construction of homes in one thousand 
communities or more on March 1, 1937, to be 
officially opened on May 1, 1937, the opening 
day to be marked by a national radio broad- 
cast under the sponsorship of the Federal Hous- 
ing Administration. Mr. Compton presented 
this plan as a practical opportunity for the in- 
dustry, for the first time in history, to bring 
small homes within the reach of the 71 percent 





of American families estimated to be financially 
able to purchase homes costing not in excess 
of $5,000. “Before the Bethesda homes were 
completed,” Mr. Compton said, “more than 
three hundred persons wanted to buy them. We 
in Washington looked upon this local demon- 
stration as no more than a first step, and it 
is Our purpose now to re-enact this demonstra- 
tion in one thousand or more communities of 
the United States during the next six months.” 
Theodore Damm, chief of the industries sec- 
tion of the Federal Housing Administration, 





Secretary-Manager Compton discussing a floor 
panel test at Forest Products Laboratory 


then described in detail the activities of the Fed- 
eral Housing Administration to aid in this na- 
tional movement. 


Other Executive Committee Actions 


At a later session that afternoon the execu- 
tive committee adopted the following resolu- 
tions : 

To Call Forest Conservation Conference 


1. That the president of National Lumber 
Manufacturers Association call a conference 
on forest conservation to meet as early as 
practicable after March 1, 1937. The pur- 
pose of the conference is: 


(1) To review industry practices in 
forest conservation and recommend such 
further developments thereof as seem de- 
sirable. 

(2) To review the public activities and 
legislation pertaining to forest conserva- 
tion and recommend needed public action 
and legislation, with reference particularly 
to supporting and giving full effect to the 
program of the industry. 


2. That the industry representatives at 
the conference on forest conservation con- 
sist of: 


(1) Officers of National Lumber Manu- 
facturers Association and members of the 
forest conservation committee. 

(2) Delegates selected by the several 
regional associations equal in members 
to their respective membership upon the 
National Lumber Manufacturers Associa- 
tion board of directors. 

(3) Such representatives at 
may be invited by the president. 


3. That the president also invite to the 
conference the secretary of agriculture and 
representatives of his Department, the sec- 
retary of the interior and representatives of 
his Department, representatives of State de- 
partments of forestry, and such other repre- 


large as 


sentatives of public forest agencies and na- 
tional organizations interested in forest con- 
servation as the president shall select. 

It is the intent of this resolution that the 
number of representatives of public agen- 
cies and organizations invited to the confer- 
ence shall be approximately equal to the 
number of representat ves of the industry. 


4. That the president invite the industry 
representatives to meet shortly in advance 
of the conference, to discuss the problems to 
be considered therein. 

The president and secretary manager are 
authorized to take such further steps as may 
be appropriate in carrying out the purposes 
of this resolution. 


Works Progress Purchases 


Resolved, That we again affirm our depend- 
ence on the properly organized retail dealer 
as the channel through which our lumber 
should move to the consumer, and our desire 
to work closely with the retailer to the end 
that he may handle as large a proportion of 
our production as practicable; and be it 
further 


Resolved, That inasmuch as purchases of 
the Works Progress Administration are 
limited to $25,000 in Federal funds with addi- 
tional amounts paid from local taxation, 
therefore, the Works Progress Administra- 
tion requirements are recognized as not 
being direct governmental purchases as cov- 
ered by the present distribution statement, 
and such purchases should be made through 
the usual retail channels. We further urge 
all lumber manufacturers and wholesalers 
who desire such business to seek it solely 
through such channels; and be it further 


Resolved, That we commend the Works 
Progress Administration for its bulletin 
No. 7 of Nov. 24, 1936, in which it orders that 
specifications may, first, call for grade 
marked trade marked lumber, or second, for 
a certificate of inspection by established 
lumber manufacturers association; and be it 
further 


Resolved, That if appeal is made to the 
President to change the existing executive 
order covering the Works Progress Admin- 
istration purchases, as described above, so 
that such purchases must be made through 
retail dealers, we approve such change sub- 
ject to all such lumber being grade marked 
and trade marked. 


Urge Extension of Federal Housing 


WHEREAS, That part of Title I of the Na- 
tional Housing Act which authorizes the in- 
surance of loans for the repair, alteration, 
and improvement of property will expire on 
April 1, 1937, unless extended by the next 
Congress; and 


WHEREAS, This legislation has had an im- 
portant influence in making credit available 
to property owners and to certain lessees for 
reconditioning properties which were rapidly 
deteriorating in value; and 


WHEREAS, The members of the lumber and 
timber products industries, including manu- 
facturers and distributors and thousands of 
its dependent employees, have obtained em- 
ployment and an increasing trade as a direct 
result of the application of Title I of the 
Act; and 


WHEREAS, The extension of the aforesaid 
Title I will encourage further advancement 
of these interests and thus contribute to fur- 
ther general recovery of business; now, 
therefore, be it 


Resolved, by the National Lumber Manufac- 
turers’ Association, that it records its appre- 
ciation of the constructive activities of the 
Federal Housing Administration toward home 
modernization, improvement and repair; and 
urges the extension of that section of the 
said Title I of the National Housing Act .. - 


Want Mortgage Insurance Continued 


WHEREAS, The insured mortgage program 
of the Federal Housing Administration in the 
brief period of two years in which it has 
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peen in operation has proved itself to be 
the principal factor in producing the wide- 
spread revival now apparent in home build- 
ing and allied construction and business ac- 
tivities in the building trades, to such an 
extent that local shortages of skilled labor 
in these trades have already developed; and 

WHEREAS, Such insured mortgage program, 
by its insistence upon the use of the long- 
term-amortized-mortgage at a rate of inter- 
est not to exceed 5 percent per annum, to- 
gether with a service charge, optional with 
the mortgagees, not to exceed one-half of one 
percent per annum and a mutual mortgage 
insurance premium of one-half of one per- 
cent per annum on the original face amount 
of the mortgage; and by its system of mort- 
gage risk valuation, property inspection and 
minimum property standards—has largely 
eliminated from the home mortgage field sec- 
ondary financing, excessive fees, commissions, 
hidden charges, shoddy construction, thus 
bringing sound debt-free home ownership 
within the means of the average citizen of 
this country; and 

WHEREAS, The mutual insurance provided 
through the Mutual Mortgage Insurance Fund 
established by Title II of the National Hous- 
ing Act, is a device which without cost to 
the taxpayer is capable of placing the home 
mortgage market of the country on a stable 
basis; and 

WHEREAS, This insured mortgage program 
has the active co-operation of some five 
thousand banks and other financial institu- 
tions throughout the country; now, there- 
fore be it 

Resolved, That the National Lumber Manu- 
facturers’ Association endorses the program 
of the Federal Housing Administration under 
Title IT of the National Housing Act and 
favors reasonable measures to extend that 
program; and be it further 

Resolved, That the National Lumber Manu- 
facturers’ Association urges the extension by 
the Congress of the United States of the 
guaranty by the United States of principal 
and interest of the debentures of the Mutual 
Mortgage Insurance Fund issued by the Fed- 
eral Housing Administrator in exchange for 
properties foreclosed under insured mort- 
gages . 

Mr. Compton reported on the status of legis- 
lation enacted at the last Congress, as applied 
to the lumber industry, especially the Robinson- 
Patman Act, the Walsh-Healey Government 
Contracts Act, and the Social Security Act. He 
also discussed the prospects of legislation in 
the Congress convening Jan. 3. The authority 
of the President to enter into new agreements 
under the Reciprocal Trade Agreements Act, he 
predicted, would be extended beyond its present 
expiration date of June 12, 1937. In this con- 
nection he described the Lumber Export Import 
Service of the National association, now ex- 
tended to include the services of a firm of com- 
merce attorneys. 


Trade Promotion 


A number of interesting and highly com- 
mendable proposals were submitted to the trade 
promotion committee as activities in which the 
National association should engage. Among 
those were the Retail Sales School Plan sub- 
mitted by Hawley Wilbur, the Architectural 
Monograph Series, submitted by George Lind- 
sey; Farm Products Storage and Warehousing, 
and cooperation with 4-H Club activities, pre- 
sented by Elmer C. Hole; FHA radio program 
of electrical recordings submitted by George W. 
Dulany, Jr. These and other proposals were 
thoroughly considered by the committee. After 
lengthy discussion, the committee decided that 
the approved minimum essential activities of 
the National Lumber Manufacturers’ Associa- 
tion should be continued without interruption 
of financial handicap. In the field of its Ameri- 
can Forest Products Institute aggressive pro- 
motion, it was decided to concentrate, with the 
limited financing available, on what may be 
grouped as three major activities: (1) Hous- 
Ing; (2) Strengthening of Building Code Ac- 
tivities; and (3) Co-operation with the Timber 

ngineering Co. The field of housing will in- 
clude the small homes demonstration program, 
the publication of booklets on designs in wood 
€xteriors and interiors, and the extension of 
the joint retail merchandising service. In 

PI building code activities, work will be 
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concentrated on fireproofing and on educational 
work as to termites. The work of co-operation 
with the Timber Engineering Co. will be de- 
voted to investigation of new methods, patents 
and inventions, and, if practicable, augmenting 
its engineering service. 

George W. Dulany, Jr., reported briefly on 
the Inter-Insurance Exchange, and also de- 
scribed the National Homes Finance Corp., of 
which he is president and the financing facili- 
ties which are available through that organ- 
ization. 
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Mr. Dulany also introduced the following 
resolution on the Lumber Products-Better Paint 
Campaign, which was adopted: 


Resolved, That this committee approves of 
the past conduct of the Lumber Products- 
Better Paint Campaign, and recommends its 
continuance in 1937. We express our appre- 
ciation to Lead Industries (Inc.) for their 
backing of this project, their co-operation 
with our representatives, and their broad 
gauged attitude toward a better paint cam- 
paign. 


“Now Let’s Build Houses for the 
$2500 Incomes, Says Damm 


In an intensely interesting address before a 
joint meeting of the executive committee, trade 
promotion committee and advisory committee of 
the National Lumber Manufacturers’ Associa- 
tion at Madison, Wis., on Dec. 8, Theodore E. 
Damm, chief of the industries section, FHA, 
Washington, D. C., stressed the need of supply- 
ing homes for that large majority of the popula- 
tion whose incomes are less than $2,500 per 
year. Some of the high-lights of Mr. Damm’s 
address follow. 

+“ The shortage of small and inexpensive 
homes is tremendous. Even in our most pros- 
perous years, the masses of our population were 
miserably housed. Sales records indicate that 
during at least the past eight years, the build- 
ing industry as a whole has competed for only 
20 percent of the total market; namely, that 
represented by homes costing in excess of 
$5,000. Very little has been done to fill the 
need for homes costing less than $5,000. 


Building For 71.2 Percent of Families 


“Now there is a direct relationship between a 
family’s income and the amount that family can 
afford to pay for its home, either on a rental or 
an amortized ownership basis. Most economists 
agree that a family should not contract for the 
purchase of a home costing more than twice 





Manufacturers at Forest Products Laboratory View- 
ing Results of Flame Test on Wall Panel 


its annual income. Figures compiled by the 
Brookings Institution for 1929 indicate that 71.2 
percent of our families had incomes less than 
$2,500. On the theory that a man should not 
spend more than twice his annual income for 
shelter, these figures indicate that better than 
70 percent of our families cannot afford homes 
costing more than $5,000. Therefore, according 
to family incomes, our market for the ‘small’ 


house is certainly very accurately defined. Ob- 
viously the building industry must start sup- 
plying the kind of houses which the masses of 
our population need rather than the kind it 
wants to build. 


Rent as a Gauge of Buying Power 


“Having defined the market as determined by 
the existing need for ‘small’ houses, let us ap- 
proach the subject from another angle. Let's 
examine into the capacity of people to buy 
homes on a basis of what they are today paying 
for shelter in the form of rent. According to 
the 1930 census report, nearly 70 percent of 
non-farm tenant families in the United States 
pay from $10 to $50 per month in rent. How 
do these rents compare with monthly payments 
required to finance mortgages on homes costing 
up to $5,000. If the monthly payments are less, 
or no more, than the amounts paid for rent, it 
is obvious that the families paying these rents 
will be attracted to a plan of home ownership 
which promises as good or better living ac- 
commodations for the same or less money. 
Now, just how much of a home can be pur- 
chased on the amortized plan with the monthly 
payments paid in rentals, ranging from $10 to 
$50? In round numbers, a 20-year $1,000 FHA 
Insured Mortgage, representing 80 percent of 
the total cost of a $1,250 home, can be financed 
for $10 a month . each installment includ- 
ing a payment on principal, interest, mortgage, 
insurance premium, service charge, hazard in- 
surance and taxes.” 

These figures and relationships increase pro- 
portionately so that a $5,000 mortgage on a 
$6,250 home can be financed for $50 a month. 
These figures are based on the assumption that 
the initial down payment, or 20 percent equity, 
required by FHA, has been established. 

“Here we have fairly conclusive proof that 
nearly 70 percent of urban tenant families, pay- 
ing between $10 and $50 per month in rent, 
have a capacity to acquire homes costing up to 
$5,000. 


Fill Big Demand on Narrow Margins 


“That a demand as well as a need exists for 
the ‘small’ house is indicated by the fact that 
such houses are being purchased as rapidly as 
they can be built. : 

x the selling price of the ‘small’ house 
must be kept as low as possible. . . . The 
profits on ‘small’ homes must also be kept in 
line. This does not imply that the building in- 
dustry must content itself with lower profits, 
but indicates that it might be better business 
to narrow the profit margin on unit sales, and 
build more units. -< 

“The building industry can achieve complete 
recovery and an accompanying measure of pros- 
perity only by producing and selling the kinds 
of houses that the masses of our people can 
afford to buy, rather than the kinds the industry 
has been accustomed to building. 


Home Financing Capital Is Plentiful 
“Credit is also being rapidly supplied by 
finance companies operating in the home mort- 
gage field. As one indication of the availability 


(Continued on Page 37) 
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The architect who designed the Fed- 
eral Housing Administration’s four-room 
house described here was “air-minded.” 
He saw to it that each of its rooms would 
have an abundance of ventilation and light, 
by placing at least four windows in each 











The bedroom windows so placed would 
conserve wall space for furniture and allow 
a maximum of ventilation 


Window Arrangement 
Features FHA Residence 


Cost of 4-Room Dwelling 
Above Federal Estimate 
Chicago Realtor Finds 
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This small dwelling was built from plans issued by the Federal 
Housing Administration in a suburb west of Chicago for $2,455 


one. The increase in the number of win- 
dows above that found ordinarily in a 
small residence does not cut up wall space, 
for they take up corners which often go 
unused because they are not suitable for 
furniture. The windows are of casement 
type, and open into the rooms. 

One such FHA small house has re- 
cently been completed by a Chicago realty 
company in a suburb west of the city. It 
was thrown open to public inspection, 
and, during the first nine days, about 
3,000 persons visited it. The dwelling cost 
$2,455 for materials and labor, although 
the FHA’s technical bulletin No. 4, from 
which the specifications were adapted, 
stated that the house should be built for 
between $1,650 and $2,000, depending 
upon local labor and material costs. Actual 
costs of building are itemized below, after 
the material which went into the construc- 
tion of the house is considered. 


Built Durably of Lumber 


The house is frame, and durably built 
throughout. The quality of the materials 


is as high as that used in more expensive 
residences. It is the conviction of the 
builder of this demonstration FHA house 
that as sound construction should be used 
in small and low-priced homes as in larger 
and more expensive ones, for he believes 
that the man who can not afford to put 
much into a building originally, should 
not be required to face a heavy burden of 
maintenance later. Retail lumber dealers 
who do constructing often create a lot of 
good will by taking this point of view. 
The framing lumber for this house came 
from the Edward Hines Lumber Co. and 
is “bonded precision lumber,” cut from 
virgin-growth trees, and scientifically kiln- 
dried to prevent shrinking or swelling. In 
other words, the material was “stabilized” 
against seasonal atmospheric changes. 
Clear cypress was applied as siding, and 
edge grain red cedar shingles were used 
on the hipped roof. The interior finish is 
modern in design but is not elaborate, so 
should be easy to keep in good condition. 
All floors are of bést quality red oak, 


COMPLETE BILL OF MATERIALS FOR HOUSE DISCUSSED HERE 


No. 1 close grained YP S848, KD to 
15% Fé 


MC: 800 lin. 


2 pes.—2x8—14 plates 


MILLWORK 
ft. 35% YP R.E. casing & 


25 Ibs. 8D casing nails 
5 Ibs. 10D finish nails 
10 lbs. 8D finish nails 


6 pes. 2x8—12 plates 

4 pes. 2x10—12 floor joist 
2 pes. 2x10—14 floor joist 
4 pes. 2x10—12 floor joist 
9 pes. 2x6—14 ceiling joist 
2 pes. 2x6—12 ceiling joist 
7 pes. 2x6—8 inside studs 
1 pe, 2x6—14 inside studs 
4 pes. 2x6—18 hips 


1 pe. 6x6—16 sel. merch. side-cut fir 
S48 dry 

1 pe. 6x6—12 
S48 dry 

182 pes. 2x4—8 No. 
KD to 15% MC 

60 pes. 2x4—14 No. 1 W. Hem. S48 
KD to 15% MC 


sel. merch. side-cut fir 


1 W. Hem. S48 


16 pes. 2x4—12 No. 1 W. Hem. S48 
KD to 15% MC. 

1700 ft. 1x6 No. 2 YP S4S KD to 
15% MC 

8 pes. 1x2—14 pine S18 


750 lin. ft. 1x1 pine S1S 
36 ft. 1x3 No. 2 YP S2S for bridging 
860 ft. 1x4 oak flooring, sel. 


Clr. all-heart redwood 848: 
2 pes. 1x6—14 4 pes. 1x8—10 


2 pes. 1x6—12 2 pes. 1x2—6 
6 pes. 1x12—14 2 pes. 1x3—6 
2 pes. 1x12—12 1 pe. 1x10—12 


4 pes. 1x6—10 


3 pes. 1x12—10 No. 1 
S4S KD 

20 rolls 35-lb. smooth surfaced roll 
rfg. 108 sq. ft. per roll 

10 sqs. 16-in. Edham stained shingles 

3000 ft. %-in. sheetrock 

5 rolls %-in. thickness balsam wool 

1050 ft. %-in. No. 2 YP shiplap KD 

1100 ft. %x8 Cl. Cyp. Bev. 


pond. pine 


apron 

800 ft. 54x54%4—10 YP mullion casing 

1 D.C. door fr. 2-10x7-0 1%-in. 

1 D.C. door fr. 2-8x7.0 1%-in. 

1 door 2-10x7-0 1%-in. V Jt. flush 
pine gla. 

door 2-8x7-0 1%-in. 4 Its. 2 vt. 

pan gla. 

D.C. sash fr. 2-0%4x3-5% 1%-in. 

D.C. sash fr. 3-8x4-5 ae n. L 

D.C. sash fr. 3-8x4-5 1%-in. R 

mull D.C, sash fr. 3-8x4-5% 1%- 


in. L 
1 D.C, sash fr. 3-8x4-5% 1%- 
in. R ° 
%-in. outside casing no head 
1 sash 2-0%x3-5% 1%-in. 8 Its. gla. 
BRR 
10 pr. sash for OPH 3-8x4-5% 1%-in. 
rabt. in P. 8 Its, ea. gla. BRR 
Doors, ea. 2 n, WP SER, fir pan: 
4 doors 2-6x6-8 1%-in. 
3 doors 2-0x6-8 1%-in. 
1 door 1-8x6-8 1%-in. 
1 door 1-6x6-8 1%-in. 
2 sets YP door jambs 2-6x6-8 5%-in. 
7 sets YP door jambs 2-6x6-8 3%-in. 
1 set YP door jambs 2-6x6-0 scuttle 
48 lin. ft. YP sash stool 
150 lin, ft. Ht as R.E. YP stops 
230 lin. ft. x YP base shoe 
148 lin. ft. 1%-in. YP picture midg. 
24 lin. ft. YP hook strip 
20 lin. ft. %-in. YP %-round 
1 6 ft. oak threshold 
1 kitchen case 3-3x3-8 12-in. deep 
1 pr. door R.E. bottom finished 


HARDWARE & NAILS 
25 lbs. 20D coated nails 
20 Ibs. 16D coated nails 
20 Ibs. 10D coated nails 
100 Ibs. 8D coated nails 
5 Ibs. 10D casing nails 


= 


—- mcocr 


5 Ibs. 6D finish nails 
2 Ibs. 4D finish nails 


1 Ib. 6D box nails 


' 2 pr. 4x4 D.B. butts 

7 pr. 34%4x3% D.B. butts 

21 pr. 3x3 D.B. butts 

2 pr. 24%4x2% D.B. butts 
1 pr. 3%4x3% D.B. butts 


Siping § Swuiprap 


1 front door lock set D.B. 

1 rear door lock set D.B. 

8 inside door lock sets D.B. 
1 set 1%-in. D.A. hinges 

2 push plates D.B. 

11 sets casement sash fasteners D.B. 
1 cupboard turn D.B. 

1 elbow catch 

10. metal knobs 

36 coat hooks D.B. 

20 %-in. 16-in. anchor bolts 
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stained to a pleasing color. Sheetrock was 
used on the inside walls, and papered over. 

One might not expect to find insula- 
tion included in a small, inexpensive house, 
but it is an important part of this one. 
For the outside walls the Hines yard sup- 
plied No. 1 hemlock studs, on which was 
applied No. 2 yellow pine inch sheathing, 
then a layer of heavy tarred paper with 
lapped joints, and finally the cypress sid- 
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Even on a cloudy 
day the inhabitants 
of this residence 
would enjoy a light 
living room with the 
four double windows 
around the corner 
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ing. The roof is insulated with Balsam 


Wool. 


What It Cost 


The itemized cost of this house was: 





Lumber and insulation................. $ 659 
EE ee ere oe 200 
pe a re 41 
PY SEI ne Face once ve dhabencns 90 
SUE WIE oie oed code ieee stene’ 245 
Ree EAL ALEAY so ie'k ae wnien bom 150 
RR ee achs cap hatha eerie Syuse Woah a aeew 40 
acpi sand byduid SOUR © 3 di asaieia aS 300 
I et 5 ER er pte oss Satie Eo 9a 240 
CTT NIN? 5.5550 o sande bbews at's 490 

Wie cer oud ona idee aw aves $2,455 


If the owner later desired to add a 
basement, a stairway to it could de- 
scend from the utility room. The addi- 
tional cost of basement, with a con- 
crete slab foundation and stairway, is 
estimated at about $500. 





Launch Plans to Make 1937 
"Biggest Home Show" Year 


INDIANAPOLIS, IND., Dec. 14.—Representa- 
tives of the building materials industry met 
with officials of the FHA and representatives 
of twelve of the nation’s largest home shows 
here Dec. 6 to formally launch the “ninety-day 
plan” for the nation-wide advancement of the 
building materials and construction industries, 
through home shows. The meeting was held 
under the auspices of the Home Show commit- 
tee of the Manufacturers’ Housing Promotion 
Council, 

Among the speakers at the one-day meeting 
were L. R. Gignilliat, Jr., Washington, D. C., 
deputy administrator of the FHA; Frank Wat- 
son, head of the Purdue University Research 
Foundation; Russell G. Creviston, Chicago, 
chairman 6f the council and director of sales 
promotion for the Crane Co.; Joseph M. Up- 
church, Washington, FHA representative, and 
J. Frank Cantwell, Indianapolis, managing 
director of the council. 

Mr. Cantwell summarized the purpose of sup- 
porting the plan as follows: “To the end that 
the consumer will receive the greatest amount 
ot comfort and quality of material for dollars 
expended, and also to improve the present good 
will and active co-operation now enjoyed be- 
tween home shows, FHA and manufacturers.” 
The plan is intended to stimulate interest of 
the public in home shows, to be held in the 
various cities, during the 90 days preceding 
actual opening of the exhibitions. 

“We are again off to an early start. .and 
expect to make 1937 the greatest Home Show 
year thus far,” Mr. Gignilliat said. He urged 
that attention be given to small units, declaring 
that 71 percent of the people of the United 
States can not afford houses costing more than 
$5,000, while 60 percent of the population can 


not pay more than $4,000 for a home. 

Officers of the Manufacturers’ Housing Pro- 
motion Council, which recently located its tem- 
porary offices here, are Russell G. Creviston, 
Chicago, director of sales promotion and adver- 
tising for the Crane Co., chairman; H. M. 
Shackelford, New York, Johns-Manville Sales 
Corporation representative, and H. H. Hobart, 
Clinton; la., Curtis Companies representative, 
vice-chairmen; and I. N. Tate, St. Paul, 
Weyerhaeuser representative, treasurer. 





Says "No Nation Can Exist, 
Half-villa and Half-slum" 


PitrsBurGH, Pa., Dec, 15.—A recommenda- 
tion that planned federal housing similar in 
purpose but different in detail from the system 
now in use in Great Britain be adopted in the 
United States as a solution to the housing prob- 
lem here was made last week by Sir Raymond 
Unwin, former chief technical officer of housing 
and town planning in the British ministry of 
health. 

“I suggest a federal aid-grant system, simi- 
lar to that employed in the allocation of relief 
funds to the various States,” Sir Raymond said. 
“Tt is evident that housing is essentially a local 
problem and can not be treated through cen- 
tralized authority. Besides, in America you are 
confronted with the question of constitutionality, 
after legislation such as the Tugwell Resettle- 
ment Act is effected. 

“In Great Britain, the low-rent housing pro- 
gram is conducted by the municipalities,” he 
continued. “Funds are obtained through use of 
municipal credit, and the major part of the 
amount necessary is borrowed from the nationa! 
treasury. 

“As far as actual need is concerned, no city 
nor nation can exist half-villa and half-slum.” 


Private Building Continues to 


Exceed Public Construction 


For the sixth time this year—the last three 
consecutive months—the monthly volume of 
private construction has exceeded the total for 
public projects of every description. Reporting 
on construction in November, 1936, F. W. 
Dodge Corporation showed a total of $208,204,- 
200 for the 37 eastern States covering both 
public and private jobs, as against $188,115,000 
for November, 1935, and $225,767,900 for Octo- 
ber of this year. Of the November, 1936, total 
about 58 percent represented private projects, 
the remainder being public. For November, 
1935, private construction accounted for less 
than 40 percent of the total. 


Residential building during November in the 
87 eastern States amounted to $68,440,700, as 
against only $39,695,200 for November, 1935, 
and $79,664,200 for October this year. Non- 
residential building reported by the Dodge or- 
ganization totaled $65,895,300 for November 
as against $68,080,300 for November of last 
year and $79,071,300 for October, 1936. 


Heavy engineering projects of every descrip- 
tion undertaken in the 37 eastern States during 
November amounted to $73,868,200, as against 
$80,339,500 for November, 1935, and $67,032,400 
for October, 1936. 

The total volume of construction started in 
the 37 eastern States during the elapsed eleven 
months of 1936 amounted to $2,475,600,300, 
as compared with $1,580,408,400 for the corre- 
sponding eleven months of 1935. 

Of the 1936 cumulative total, $736,136,500 
was for residential building; $880,303,700 for 
non-residential building; while the remainder 
went for heavy engineering projects. For resi- 


dential building there is a 70 percent gain over 
1935; for non-residential, almost 60 percent. 
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In Southern 


Company Sells Materials 
for Over 40 New Houses 


KNOXVILLE, TENN., Dec. 15.—A “witty” 
organization successfully runs the affairs 
of a lumber company which for many 
years has been one of the leading retailers 
of building materials in this city of beau- 
tiful suburban homes. It is the Witt Lum- 
ber Co. There is J. P. Witt, father and 
co-owner of the company with his son, 
E. F. Witt, who is the active head of the 
business; while associated with them is 
James Witt, half-brother of E. F., and 
Carlos Witt, E. F. Witt’s cousin. Is it 
any wonder that a scribe from the AMER- 
ICAN LUMBERMAN staff thoroughly en- 
joyed talking with the company’s person- 
nel about business on a recent afternoon? 

A visitor is given a tip on what an at- 
tractive interior the office has through the 
modern, neon sign which hangs above the 
entrance. All too few lumber firms ad- 
vertise themselves to passersby with neat 
signs which make a lasting impression. It 
is not necessary to spend a lot of money 
for one as a good painter can produce a 
very creditable job by making a careful 
selection of readable letters and using a 
pleasing combination of colors. 

The office of the Witt company is spa- 
cious, well lighted by numerous windows, 
and eye-catching. Its buff-color walls and 
ceiling and pea-green strips over the 
seams where the wallboard sections join 
make a cheery interior. Carlos Witt in- 
formed the writer that Insulite had been 
used to line the office building about three 
years ago, and that it proved very satis- 
factory. The two private offices, the large 
general office shown in an accompanying 





The office walls and ceiling, made good looking with a well known 
insulating wallboard, are shown in part here 
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Insulating Wallboard 
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Firm’s Offices Sells Itself 
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No one can pass the Witt Lumber Co. 


without noticing the attractive sign pro- 
jecting over the sidewalk 


picture, and the display space to the right 
of the entranceway are all finished alike 
to make a harmonious whole. The task 
of selling property owners jobs of insu- 
lation is often half accomplished, it was 
said, when they see it in actual use and 
note its effect on inside temperature both 
in summer and winter. 

Having furnished building materials for 
forty to fifty new residences in the first 
two-thirds of the year, the company is 
convinced that conditions are on the mend. 
Repairing and remodeling jobs have been 
numerous, with their bills for supplies 


Paint Exhibit Catches Eye 
of Customers Entering 


running from $100 or less to several hun- 
dred dollars. The Witt company is 
stocked with everything needed for a 
house from its basement walls to the top 
of its chimney. A large percentage of the 
dwellings constructed in the current year 
has been thoroughly insulated, while a 
number of those renovated have been so 
weather-conditioned. Both bat and board 
types of insulation are merchandised by 
the local concern, and sales of each are 
growing annually as the public becomes 
educated to the advantages of “living in- 
side insulation.” 

A picture on this page of the firm’s 
paint goods display reveals its neatness 
and the full stock carried. The exhibit of 
Certain-teed products can not escape the 
vision of anyone entering the office for it 
is immediately to his right upon passing 
through the door. As can be seen, the 
perpendicular partitions in the display 
shelves are painted to correspond with the 
other trim in the building. On the counter 
there are stacks of literature carrying ad- 
vice about painting, and display racks for 
brushes. A gratifying quantity of paint, 
enamel, varnish and allied goods has been 
sold to home owners making improve- 
ments. The Witt Lumber Co. handles 
standard lines of builders’ hardware, and 
has experienced a good turnover with the 
revival of building. 

The week previous to the writer’s visit 
the company sold the city 18,400 feet of 
beech, birch and maple flooring for a pub- 
lic building. It was ordered directly from 
a well known Tennessee manufacturer. 





Gallons and gallons of paint goods yearly leave these shelves 
which are seen by everyone who walks into the building 
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Northwest Expects Big Buying 


for Refrigerator Cars 


Tacoma, WasH., Dec. 12—Lumber mill 
operators here expect that mills in this district 
will receive a substantial portion of the orders 
for 12,000,000 feet of fir lumber which will be 
used in the construction of 2,000 new refrigera- 
tor cars to be built immediately by the Pacific 
Fruit Express Co. The company is owned by 
the Union Pacific and Southern Pacific rail- 
ways. Construction of the new cars will be 
divided among four firms, three of them in 
Chicago. The fourth is the American Car & 
Foundry Co., of Renton, Wash. 

Local mill men also expect to get a big slice 
of the lumber order that will be required for 
reconstructing 1,750 refrigerator cars for the 
Pacific Fruit Express Co. This work will be 
done in the company’s own shops in Roseville, 
Calif., at a cost of nearly $3,000,000. 





Mill Employees Desire Instruc- 
tion on Grading 


Loncview, WasH., Dec. 12.—Members of 
the educational committee of the Pacific Lumber 
Inspection Bureau met with F. W. Alexander, 
of Seattle, secretary-manager, and Frank Mur- 
phy, of the West Coast Lumbermen’s Associa- 
tion, at the Hotel Monticello here last week- 
end to discuss methods of organizing classes of 
mill employees desiring instruction in various 
phases of lumber grading. 

Mr. Alexander said that a preliminary sur- 
vey by committee members had indicated some 
250 men employed at the Weyerhaeuser Timber 
Co. plant here, and at the Long-Bell Lumber 
Co. plant, are interested in formation of such 
classes. Local members of the committee who 
attended included Harry Morgan, assistant gen- 
eral manager of Weyerhaeuser operations here. 


No Relief on Strike-Caused 


Demurrage Recommended 


PoRTLAND, OreE., Dec. 12.—Word has been 
received here that the Interstate Commerce 
Commission has been given an examiner’s re- 
port recommending no relief be granted Pacific 
Northwest lumber and milling interests who 
sought exemption from demurrage charges on 
rail-ocean freight when shipments were held 
up here in 1934 by a longshoremen’s strike. 








Philippine Mahogany Imports 


Los ANGELES, CauiF., Dec. 12.—Reports cov- 
ering November, 1936, show that imports of 
Philippine mahogany and Philippine hardwoods 
into the United States, consigned to various 
ports for that month, amounted to a total of 
1,612,000 board feet. Total imports for the 
year to date (eleven months) were 30,766,000 
board feet. 


Buys 20,000-Acre Stand 


Marion, S. C., Dec. 14.—William M. Camp, 
head of the Camp Manufacturing Co., an- 
nounced today that his concern had just closed 
a deal for 20,000 acres of timber land in Santee 
Swamp, which will be logged and hauled to 
Marion and St. Stephens, S. C., for shipment. 
lhe purchase price was not given out. 








To Follow Provincial Service 


Forestry Policies 


_ Vancouver, B. C., Dec. 12—Owners of 
Crown-granted timber have made an agreement 
with the British Columbia Provincial Govern- 
ment, by which they will carry out all policies 
laid down by the forestry service in slash burn- 
ing and the preservation of seed trees, accord- 
ing to Hon. Wells Gray, minister of lands. On 
this account, the Government moved to delete 
from Forest Act amendments a clause by which 
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the Government would take the right to control 
timber operations on these lands. 

Mr. Gray said he expected the operators on 
Crown-granted lands would observe the agree- 
ment loyally, but, if they failed to do so, the 
former clause could be inserted again next 
year. 

The House adopted the Government’s amend- 
ment by an unrecorded vote, the opposition ob- 
jecting to it. 

Existing timber royalties are extended for 
another year under the bill as finally approved. 





Logging Right-of-Way Suit 
Goes to Federal Court 


MonrTESANO, WASH., Dec. 12.—Transfer to 
Federal court in Tacoma of a suit brought by 
the Schafer Bros. Logging Co. against the 
Simpson Logging Co. and other defendants, 
over logging railroad right-of-way, has been 
ordered by Superior Judge William E. Camp- 
bell, of Grays Harbor County. The action was 
taken following filing of a petition by the Olym- 
pic Timber Co., a co-defendant, which contended 
it was an Idaho corporation and that the Grays 
Harbor County court had no jurisdiction. 


“Let's Build Houses for the 
$2500 Incomes" 


(Continued from page 33) 


of credit from these various sources, we find 
that FHA has insured well over one-half bil- 
lion dollars worth of these mortgages. And 
both the number and volume of mortgages being 
submitted to FHA for insurance are constantly 
increasing. Surely these factors indicate the 
existence of an almost unlimited source of cap- 
ital with which to finance new home construc- 
st . + « 

“You are already fully acquainted with the 
details of the ‘small’ house demonstration under- 
taken by the National Lumber Manufacturers 
Association at Bethesda, Md. The building of 
houses B, D and E, as illustrated in FHA’s 
Technical Bulletin No. 4, was intended to be a 
sort of laboratory test of the principles outlined 
in this bulletin. 


Applying Laboratory Tested Principles 


“Having once assured themselves that FHA’s 
principles of planning ‘small’ houses were sound, 
and that the homes could be built within the 
price range indicated by FHA, the National 
Lumber Manufacturers Association conceived 
the idea of launching a nation-wide building 
demonstration, the objective of which would be 
the construction of one or more ‘small’ houses 
in at least one thousand different communities. 
The two principal objects of such a program 
would be: 

“1. To prove to the local lumber dealer and 
others whose future success depends largely 
upon the intelligent development of the hous- 
ing market, that the socalled ‘small’ house 
can be built and sold at a fair profit, and 
within a price range that will attract the 
favorable attention of the masses of possi- 
ble buyers. 

“2. To ‘demonstrate’ to the local market 
that the ‘small’ house is not only theoreti- 
cally practicable but actually available. 

“The proposed demonstration home building 
program quickly became a reality, entered into 
not only by the lumber industry, but by cement, 
brick and other building material interests. 
There is no longer any question as to whether 
or not these demonstration homes should be 
built. It remains only to determine upon a 
practical method of procedure to be followed 
in launching the campaign. . . . 


Opens Big.Opportunity to Dealer 


“In the final analysis, the success of the pro- 
gram depends upon the attitude of the local 
lumber dealer. If he can be made to realize 
that the Demonstration Home Program offers 
him the opportunity to become the housing head- 
quarters for his community, there should be no 
question about his future course of action. Every 
wide-awake dealer will be quick to grasp the 
opportunity to put the program into operation.” 
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SABINE 
Starts New Mill. . 


We're pleased to announce the 
starting of our new mill at 
Zwolle, La., adding to our al- 
ready complete facilities for 
serving you promptly and well 
on all staples in carefully monu- 
factured, thoroughly seasoned 
Short Leaf Southern Pine. 


We can also include in mixed 
cars—Oak Flooring, End- 
Matched Y. P. Flooring and 
Sheathing, Plaster Lath, Mould- 
ings, etc. 


SABINE LUMBER CO. 


SHORTLEAF 
SOUTHERN PINE 


SALES OFFICE: 
Arcade Bidg., ST. LOUIS, MO. 


MILLS: 
Zwolle, La.i 
Trinity, Texas 
New Willard, Texas 
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AND “BATH TUB” YARDS 


Boston, MaAss., Dec. 


~~ 


AMERICAN 


5.—The annual meeting of the Massachusetts 


Retail Lumber Dealers’ Association was held at the Hotel Statler today, 
with business session running through the morning hours, followed by 
dinner and entertainment, which latter function, held in the main dining 





G. B. FULLER, 
Brighton; 
Retiring President 





F. H. HINCKLEY, 
Yarmouth; 
Nominations 


NORMAN P. MASON, 
North Chelmsford; 
Re-elected Secretary 





room, was attended by 350 members and guests, 
including a large delegation trom the whole- 
sale offices. 

Retiring President Granville B. Fuller, of 
Brighton, opened the morning session with a 
brief review of the activities of the year, chiefly 
by the regional groups—nine in number, and 
covering every section of the State. He 
stressed the point that frequent gatherings of 
competitors develop more friendly relations and 
are quite sure to result in minimizing that type 
of competition that means profitless business 
for both. “The more trade acquaintances we 
have throughout the State the more harmony 
there will be, and the competitive relationship 
will be greatly improved,” he asserted. Rou- 
tine reports by Treasurer W. L. Smith, of 
Lexington, and Secretary Norman P. Mason, 
of North Chelmsford, cleared the way for a 
discussion of the modern wholesale distribu- 
tion yard, and its proper place in the distribu- 
tion picture. 

Traces Trends in Distribution 


A. N. Frederickson, eastern sales manager, 
Weyerhaeuser Sales Co., outlined the develop- 
ment of the use of West Coast fir and hemlock 
on the Atlantic Coast, made possible when the 
Panama Canal was opened in 1914. As recently 
as 1920 the total intercoastal movement of these 
woods was but fifty million feet. During the 
next ten years the total had grown to approxi- 
mately two billion feet a year. Wholesale re- 
ceivers began the use of storage yards merely 
as piling ground for excess receipts, and soon 
the buyers wanted to draw all grades and sizes 
from these spot stocks, to avoid waiting six 
to eight weeks for direct mill deliveries. The 
first completely equipped distribution yard was 
opened at Poughkeepsie on the Hudson in 1916. 
Today such terminals for the economic han- 
dling of large cargoes are found at every 
important water point along the Atlantic sea- 
board. “At first, all back-haul lots went by 
rail. Then came the shift to trucks and we 
had to equip for that new type of service. It 
has been a constant struggle to meet these 
rapidly changing economic conditions, and, be- 
lieve me, our retail friends have not had all 
the resulting headaches. Our job as wholesale 
distributors has been to bring the mill product 
6,000 miles or 60 days closer to the consuming 
markets. Some are inclined to claim that the 
assembling of these large stocks at coast ter- 
minals has encouraged the setting up of scores 
of small retail yards, but there are perhaps 
other contributing factors behind the develop- 
ment of these new and small yards.” 


Effect of the Distribution Yard 


G. E. (Ed.) DeNike, secretary, New Jersey 
Retail Lumbermen’s Association, took up the 
matter of the effect of the distribution yard 
upon the nearby retailers. He felt that it was 
largely a problem of developing fair trade prac- 
tices; and that might call for the setting up 
of price differentials to govern quantity sales. 
“It is a mutual problem,” said he, “and the 
retailer and wholesaler should work together 
to clear up the mess. I am sure that the retail 
dealer is as deep in the mud as the distribu- 
tion yard is in the mire. As at present handled 
it is a tough econom‘c problem for the retail 
dealer to buy and sell West Coast lumber at 
a profit. For example, if I place an order 
with a wholesaler at the current price, calling 
for mill shipment, and before the parcel arrives 
the market is flooded with transits that are 
picked up by my competitors at three to five 
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Want Title | Extended But 
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Taxes, Grade Marking 


dollars below the market—as distress offerings—I am sure to be in 


a very uncomfortable competitive position. 


1 have no quarrel with 


Mr. Frederickson or with any other of the wholesale distributors 
who are endeavoring to stabilize the market upon a sound basis.” He 


went into a minute description of the so-called 
“midget,” or “bath-tub” yards, and some that 
had recently been set up in vacant two-car 
garages. He related an incident to show that 
a distribution yard may be improperly used to 
divert business from properly equipped yards. 
A very small dealer had quoted on a very large 
schedule. The prospective buyer had been in- 
formed that this “very small” dealer was not 
equipped to supply such a schedule. “But he 
has shown me his yard,” said the buyer, “and 
I never saw so much lumber in my life as he 
has on his yard.” An investigation showed 
that this “very small” dealer had piloted his 
prospective customer to a vantage point on the 
Pulaski Skyway and pointing to one of the big 
distribution yards on the Newark meadows de- 
clared it to be his yard and stock. “The small 
yard has a place in the trade picture but its 
lack of capital, equipment and overhead should 
not give it a heavy competitive advantage over 
the regular dealers in his section, and we hope 
the big distribution yards which supply our 
section will work with us toward some stand- 
ard of practice that will help correct what to 
us appears to be a serious situation.” 


What Price—Prosperity? 


Paul S. Collier, secretary Northeastern Re- 
tail Lumbermen’s Association, took as text, 
“The Price of Prosperity.” “If you are scoring 
a well-rounded success, it means that you have 
paid the price. The drab past is behind us 
and we are concerned now with the unfolding 
trends of the future. All now appears to be 
rosy, and the price of commodities as well as 
operating costs are surging upward. Poplar 
lumber is up six dollars within a week and 
Western fir and Eastern spruce have just 
scored a markup of three to four dollars. I 
wonder if we are all meeting this new situation 
upon a sound basis. We are all having a 
better business and we look for continued im- 
provement. We must all be more alert than 
ever before and in this way we will pay “The 
Price of Prosperity.” In the past five years 
labor cost on the yard and in the office has 
necessarily been deeply cut, and these cuts must 
be restored. These higher labor costs will find 
a place in your budget. You must also set 
apart at least one-half of one percent on your 
sales to meet the new Social Security cost. 
Note, also, that you are faced today with a 
surge of speculative building such as we had 
through 1920-1929, but it is significant that it 
is developing at the outset of a building boom, 
rather than in the middle or toward the end 
of one as formerly. We must pay “The Price 
of Prosperity” in part at least by right buy- 
ing and right selling methods, governed, of 
course, by the policy of live and let live. 
Meet your competitor half-way. This is part 
of the price of profit.” 

Mr. Collier directed attention to the wide- 
spread propaganda for the construction of 
small and inexpensive homes and suggested 
that the lumbermen must enter this field vigor- 
ously or they will be pushed aside by pressure 
from outside the industry. 


Resolutions Summarized 


For the Resolutions committee, its chairman, 
Joshua A. Nickerson, of Chatham, presented 
a series of resolutions, all of which were 
adopted. One listed the names of six members 
of the organization that had passed away within 
the year: Fred D. Sterritt, of Cambridge; Wil- 
liam F. Fullam, of North Brookfield; Charles 
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A. Pooke, of Natick; Gerald F. Gavin, of Nor- 
wood; Edmund G. Pond, of South Boston, 
and Lyman H. Matthews of Somerville. Other 
resolutions endorsed the placing of a tax limit 
upon real estate in towns and cities; opposed 
the Federal Wagner Housing Bill, on the 
ground that it sponsored competition by Fed- 
eral, State and municipal governments, not sub- 
ject to taxation, with private enterprise and 
capital; endorsed grade-marking, on the ground 
that “it is to the best interest of the consuming 
public that retail dealers, in order to avoid 
confusing the buying public, use only standard 
grades and grade names in the merchandising 
of lumber, and refrain from the use of pri- 
vately created grade names having no meaning 
in industry practice; urging legislation that 
will make permanent Title 1 of the National 
Housing Act (now due to expire on April 1, 
1937), on the ground that it has “contributed 
greatly toward stimulating activity in the build- 
ing field and has provided a vast amount of 
employment.” 


New Slate of Officers 


Former President F. Howard Hinckley, of 
Yarmouth, as chairman of the committee on 


nominations, presented the following list of 
oficers for 1937, which was unanimously 
adopted : 


President—Henry L. Stone, D. D. Chase 


Lumber Co., Haverhill. 

First Vice-pres'tent—Edmund A. Roy, J. 
G. Roy Lumber Co., Chicopee. 

Second Vice-president—Joshua A. Nicker- 
son, Nickerson Lumber Co., Chatham. 

Third Vice-president—Frank W. Whitty, 
Blacker & Shepard Co., Boston. 
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Secretary—Norman P. Mason, Wm. P. Proc- 
tor Co., N. Chelmsford. 


Treasurer—W. L. Smith, Lexington Lum- 
ber Co., Lexington. 

Directors—Granville B. Fuller, G. Fuller 
& Son Lumber Co., Brighton; Joseph B. Mis- 
kell, Wood Lumber Co., Falmouth; John M. 
Oliver, Jr., Hampden Lumber Co., Springfield; 
Chester Pope, J. F. Pope & Son, Beverly; 
Russell L. Fish, Welch Company, Scituate; 
and Hubert Hawkins, W. H. Sawyer Lum- 
ber Co., Worcester. 


The three last are new members of the 
Board. Frank Whitty is the new vice presi- 
dent. Henry L. Stone, the new president, has 
long been a loyal and vigorous association 
worker. He is a director of the Northeastern, 
president of the D. D. Chase Lumber Co., of 
Haverhill, and also president of the Five Cent 
Savings Bank in that city. 


Banquet Was Largely Attended 


The main ball room at the Statler furnished 
the setting for the annual dinner and entertain- 
ment. A group of professional entertainers 
vied with an interesting speaking program in 
holding the closest attention of the large com- 
pany, made up of retail and wholesale dealers 
and their guests. Retiring President Fuller 
was toastmaster. The speakers were Bill 
Cunningham, noted sports writer; Vernon M. 
Hawkins, of Boston, president Northeastern 
Retail Lumbermen’s Association, and James H. 


(Jim) Kimball, Hingham (Mass.) lumber 
dealer and humorist. 
The convention chairman was Frank W. 


Whitty, of Blacker & Shepard Co., and George 
S. Fuller was in charge of the entertainment. 


Southwestern Hardwood Club 


New OrReans, La., Dec. 14—The South- 
western Hardwood Manufacturers’ Club held its 





J. LEROY GLAZE, 
Oakdale, La.; 
President 


F. D GOODWIN, 
Shreveport, La.; 
Ist Vice President 


annual meeting at the Virginia hotel in Monroe, 
La., on Dec. 10. The officers elected are: 

President—J. LeRoy Glaze of Hillyer- 
Deutsch-Edwards (Inc.), Oakdale, La. 

lst Vice-president—F. D. Goodwin, 
Lumber Industries, Shreveport, La. 

2d Vice-president—G. N. Harrison, Louisi- 
ana Central Lumber Company, Clarks, La. 

Secretary-treasurer—George Schaad, Jr., 
Southern Hardwood Traffic Association, New 
Orleans. 

Directors—H. J. Brenner, Ferd Brenner 
Lumber Co., Alexandria, La.; H. H. Perry, 
Newellton Hardwood Co., Newellton, La.; 
W. E. Sailor, Long-Bell Lumber Co., De 
Ridder, La.; H. E. Reynolds, Pearl River 
Valley Lumber Co., Hammond, La. 


Secretary-treasurer George Schaad, Jr., re- 
Ported a nice balance in- the treasury. The 


Frost 


membership is 35, which was the number at 
the beginning of the year, three members having 
been received and three having resigned. 

There were 12 meetings held, 1 at Monroe, 
3 at Alexandria, 2 at Shreveport, 1 at Tallulah, 
1 at Oakdale and 4 at New Orleans. 

The Club through its committee was able 
to secure the same values of hardwoods for tax 
purposes ‘as were used for 1935 assessment. A 
proposal before the Louisiana legislature for all- 
steel bodies for school busses was defeated. A 
committee working for a Congressional appro- 
priation for a hardwood study for the South 
was unsuccessful, but will be active at the next 
Congress. A committee is also at work to 
secure a hardwood exhibit for the State Capitol 
building in Baton Rouge. 

The Club voted a wedding present to the 
former Miss Ethel McDermott, who had served 
as assistant secretary for several years. 

A telegram of sympathy was sent to George 
H. Henderson, who is in a hospital in Waco, 
Tex., as the result of an automobile accident. 

Discussion of operating conditions revealed 
that most of the mills will shut down for 
varying periods after the first of the year, 
depending on the available log supply. One 
concern expects to have three mills down all 
of February, and possibly a large part of Janu- 
ary. Two mills operated an average of 32 
hours during November, and the others are 
operating 40, 48, 55, 60, one mill 70 and another 
75 hours a week (the last two being under the 
same management and having facilities for 
remanufacture. ) 

There are no excess stocks of any species 
of lumber at any of the mills. Some operators 
are oversold on sap gum, and will not have 
any dry lumber until March, although others 
present said they were not that near to being 
out of the market, and one reported that he 
was sold up on everything except sap gum and 
4/4 FAS red oak. 


Soa neEeRRREERRERERERREEEREEEEE 
Reports filed with the Interstate Commerce 
Commission show that in 1935 there were 865,- 
098 railroad stockholders. The number of rail- 
road bondholders is not reported, but is esti- 
mated at one million: ; 
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28 Church Street, Buffalo, N. Y. 


Specializing in 
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Can Ship 


FROM 1 TO 2 CARS OF 


Sash and Window 
Cuttings 
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Pine, balance Ponderosa 


WEST COAST SCREEN COMPANY, 


1145 East 63rd Street, 








LOS ANGELES, CALIFORNIA | 








NORTHERN WOODS 








ROCK MAPL 
BEECH-BIRCH 


For many years our floor- 
ing has been building trade 
for dealers. It will do the same 
for you. Order it in straight or mixed 
cars with Hemlock lumber, lath, shingles 
and posts. 

We invite your orders for Poles, Ties and Hemlock 
san Bark; also for Rotary Cut Northern Veneers and 
Plywood. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY (he fe: 8 J. Saar tome 
GLADSTONE, MICHIGAN GW Comm 


316 Lumber Eachange 
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ALL NORTHERN 


HARD and SOFT WOODS 


Birch, Maple, Rock and Soft Elm, Basswood, 
Ash, Oak, air or kiln dried. 
Dimension stock, crating lumber, hardwood 
flooring. Planing mill. 
White cedar posts, poles, shingles. 

MIXED CARS 


| Maislein-Dawson Lumber Co., Sheboygan, Wis. 
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Among the Lumbermen’s Clubs 


Pre-Christmas Party of Club Is Gay 
and Care-free Affair 


-_ 

CINCINNATI, OHIO, Dec. 16.—Attendance at 
the pre-Christmas party of the Cincinnati Lum- 
bermen’s Club Monday night, Dec. 14, was 
the largest in the past seven years. More than 
130 lumbermen and shippers were present as 
well as a number of railroad freight agents. 
Joseph G. Hoetker, of McWilliams & Schulte 
Box Co., and Amor S. Knapp, of William F. 
Galle Co., were the committee in charge. An 
attractive floor show contributed much to the 
evening’s entertainment, as well as a_ buffet 
lunch, For the first time in years there were 
present lumbermen and their customers from 
interior points of Ohio, Kentucky, Indiana and 
West Virginia. Optimism pervaded the con- 
versations and the general expression was that 
business prospects for the winter and spring 
were splendid. Wilbur J. Wright, President 
of the club and vice-president and general man- 
ager of the M. B. Farrin Lumber Co., was 
master of ceremonies. Joe Hoetker’s ragtime 
piano playing and the singing of I. T. Marine, 
district freight agent of the Pennsylvania, a 
tenor of no mean ability, gave an air of con- 
viviality to the party which resulted in organi- 
zation of a number of barber-shop quartettes, 
adding much to the gaiety of the occasion. 





Club Holds Annual Meeting and 
Fun Festival 


Tacoma, WasH., Dec. 12.—Ernest G. Rice, 
president of the Monarch Pipe & Creosoting 
Co., was installed as president of the Tacoma 
Lumbermen’s Club at its annual banquet at the 
Hotel Winthrop here last night. Other new 
officers installed were James Dempsey, presi- 
dent Dempsey Lumber Co., vice president, -and 
Paul W. Billings, manager Mountain Lumber 
Company, secretary. 

The first official act of the new president was 
to present the retiring head of the club, Everett 
G. Griggs II, with a motion picture machine 
in behalf of the club in appreciation of his 
year’s service as president. Before relinquishing 
his office President Griggs, in behalf of the 
club, presented Grant Hellar, the retiring secre- 
tary, with a wrist watch. 

The banquet was accompanied by all of the 
merrymaking traditional with the event, which 
for many years has atttracted lumbermen from 
all parts of the Pacific Northwest to Tacoma. 
The affair was attended by approximately five 
hundred lumbermen and their guests. 

Frank Branch Riley, of Portland, Ore., was 
the principal speaker. Gov. Clarence D. Martin 


of Washington talked briefly, stressing the im- 
portance of lumber in the State’s industrial 


activities. Other honor guests included Maj.- 
Gen. David L. Stone, Commander at Fort 
Lewis; Mayor George A. Smitley, of Tacoma; 
Ossian Anderson, executive vice president of 
the St. Regis Kraft Company, and Frank S. 
Baker, president of the Tacoma Tribune Pub- 
lishing Company. The evening ended with an 
entertainment program prepared under the 
direction of James French and Cecil Cava- 
ee 


ALAMS Plan for Big Time 


Newark, N. J., Dec. 14.—Announcement has 
been made that the Associated Lumber & Allied 
Materials Salesmen of New Jersey, familiarly 
known as the ALAMS, will hold their annual 
meeting at the Newark Athletic Club on Jan. 
14. In the way of business there will be the 
annual election, after which the ALAMS will 
entertain their dealer friends, secretaries of 
State groups,and other members of salesmen’s 
organizations, 





Business, Oyster Dinner, and a Good 
Time by All 


SurFro_k, VA., Dec. 14.—The Carolina-Vir- 
ginia Hardwood Club held its regular meeting 
at Wilmington, N. C., on Dec. 4. President 
R. A, Huffstetler presided. 

Plans were made for the annual meeting, 
which will be held on Friday, Feb. 5, at Colum- 
bia, S. C. It was also decided to hold a special 
meeting in Suffolk, Va., on Tuesday, Jan. 12. 

After adjournment the club was entertained 
at Harrill’s-On-The-Sound, as guests of F. B. 
Gault and B. H. Thomason. A delightful oyster 
dinner was served, and a good time was had 
by all. 


Sales Club Spends Pleasant and 
Instructive Evening 


Batimore, Mp., Dec. 14.—In response to the 
invitation sent out to yardmen, other retailers. 
wholesalers and other members of the trade 
by the Baltimore and Washington Lumber Sales 
Club, a goodly number of Baltimore represen- 
tatives of the several divisions of the industry 
attended the meeting held last Monday evening 
at the Longfellow Hotel. More than fifty 
covers were laid, and the occasion was devoted 
largely to good fellowship. A strong delega- 
tion came over from Washington, and the 
company sat down to a bounteous repast which 
included turkey and other delicacies. 

President Thomas S. Hauck announced that 
a talking film showing production of redwood 
lumber would be shown; it was enjoyed. 

The accompanying discourse explaining the 
different steps in the logging and manufacture 
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of lumber, the handling of enormous bundles of 
the finished product, and the loading and un- 
loading, was interspersed with witticisms which 
made the narrative entertaining as well as in- 
structive. The film was manipulated by William 
King, licensed representative of the California 
Redwood Association, which provided the pic- 
ture. 

President Hauck was obliged to leave early 
to take his wife to the home of her mother, 
who had been taken ill, in West Virginia, and 
it devolved upon Vice-President R. B. Riley, 
Jr., to round out the evening. 





Southeastern Hardwood Manufac- 
turers Hold Monthly Conference 


JACKSONVILLE, FLa., Dec. 15.—Members of 
the Southeastern Hardwood Manufacturers’ 
Club, meeting here today for their monthly 
conference, discussed routine matters, and ap- 
proved plans for holding the organization’s 
annual meeting in this city, Jan. 19. Pres. N. S. 
Curtis, Deal-Curtis Lumber Co., Drifton, Fla., 
presided during the club’s business session, 
which was held in Hotel Mayflower. 

Traffic Manager J. S. Farish advised the Club 
members, in a brief statement, relative to 
progress in two major matters now being 
handled by his department. No decision is 
expected in the Eastern case until after the 
holidays, he indicated. The Southeastern mat- 
ter is now in the hands of the carriers, as 
hitherto noted, and the Traffic department of 
the Club, in co-operation with other interests, 
is ready to proceed with it, as soon as the 
carriers are ready to resume discussions. 





Annual Reports Show Exchange to 
Be in Excellent Condition 


BALtrmorE, Mp., Dec. 15.—The annual meet- 
ing of the Baltimore Lumber Exchange, held 
Dec. 7, at the Merchants’ Club, was confined 
mainly to business. Aside from the election of 
officers, which resulted in the choice of the 
incumbents to succeed themselves, the usual 
annual reports were submitted. 

The statement of the inspection committee 
occasioned something of a surprise, in that it 
showed the quantity of lumber that passed 
through the hands of the exchange inspectors 
during the last year to have exceeded the total 
for the previous twelve months. For the first 
time in years there was a gain, which amounted 
to about 1,200,000 feet, and indicated that the 
tide in the practice of having stocks inspected 
at other points may have turned. 

The report of the treasurer showed that the 
financial affairs of the exchange are in good 
shape. President Charles Howard of the 
Colonna-Howard Lumber Co., occupied the 
chair. There was a good attendance, and the 
dinner served was a feature which the members 
greatly relished. 
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in various styles, sizes and colors 


in K&M Asbestos Building Materials? For 
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Advantages of Private and Public Forestry 
Weighed by Western Conference 


PortLanp, Okre., Dec. 12.—The  twenty- 
seventh annual meeting of the Western for- 
estry & Conservation Association, at the Hotel 
Portland here, was called to order Dec. 10 by 
President George I, Jewett, manager of Pot- 
latch Forests, Coeur d Alene, idaho. He first 
weicomed those in attendance from Canada and 
Australia, from the Northwest Kegional Plan- 
ning (Commission, representatives of lumber 
manufacturing associations, and State and fed- 
eral forestry organizations. 

At the outset he declared his intention to 
“harp on his old theme,” the essential place 
of forestry in the scheme of things. ‘lo ilus- 
trate this main thesis he would use what he 
saw and heard on his recent trip abroad as a 
fellow of the Oberlaender ‘Trust ot the Carl 
Schurz Memorial Foundation. His deepest 
impression was of the shortness of the period 
that has seen much of the development of our 
civilization. Human progress is like a tide 
which ebbs and flows, and the world current at 
present is toward concentration of power, or 
willingness to have decisions made for us at a 
distant place, with consequent weakening of 
local responsibility, and finally a weakening of 
character. Political liberty, he believes, rests 
upon economic independence, which can be at- 
tained only through ownership of private prop- 
erty. The greatest urge to utilize national 
resources fully comes from a desire to take 
care of our families, with the result that more 
real wealth is created, from which the entire 
population benefits. 


Virgin Stands Keep Returns Too Low to 
Permit Reforestation 


In Germany it is felt that while the advances 
in forest practice come from private forest 
management, the public forests give stability, 
and there it is desired to continue both private 
and public ownership. Forest products are so 
scarce in relation to demand that they bring 
very high prices, and it is much easier to meet 
silvicultural expenses in such a market. In the 
United States, while the virgin stands remain, 
it will probably be the economic thing to “mine” 
them, and during this process the market will 
be unfavorable. Private forests meanwhile must 
meet the competition of public forests that are 
not self-sustaining, this subsidized competition 
having a deadening effect on private industry, 
from which relief might be had by announcing 
that public timber will be sold only on the basis 
of cost. The greatest problem of forestry in 
the Pacific Northwest is how the products of 
a sustained-yield operation may compete with 
the products of virgin stands, and it is difficult 
to see how even extreme public regulation of 
forestry practices would enable it to. It would 
be much better, in Mr. Jewett’s opinion, if 
public forestry in this country should be turned 
in other directions than competing with private 
forestry. He believes that the work of public 
foresters in this country is essential in those 
areas where private forestry is impractical, and 
— constitute a very extensive and man-sized 
job. 

In Germany, it is almost impossible to own 
forest properties unless you happen to be 
born the oldest son in a timber-owning family ; 
but on the other hand, the forests, private and 
public alike, are administered by men of high 
professional standing, and the regulations are 
made very flexible to meet local conditions. In 
the United States, through distribution of own- 
ership to heirs by means of corporate stocks, 
it is more widespread and the gate is open for 
the most efficient to become owners, and for 
the public to gain by a resulting increased 
productivity of natural resources. Continuity 


of stock ownership is not more unstable, he 
pointed out, than is public administrative policy, 
which may change in accord with shifts in 
the fortunes of political parties; while in addi- 
tion Federal foresters may be transferred from 
district to district, without regard to their 
knowledge of the local situations. Because they 
fear that Federal control would be inflexible, 
many prefer State regulations and this or any 
public regulation would call for a high degree 
of public co-operation. 

Mr. Jewett hoped that from this convention, 
and many others like it, representing the pool- 
ing of the best thought of the profession, at- 
tending foresters might go out and put in prac- 
tice the policies that are agreed upon as desir- 
able, and that there would result such a height- 
ening of public respect for the profession of 
forestry that its recommendations would win 
greater recognition. 


Sustained-Yield Basis of Co-operation Too 
Narrow 


As forest counsel for the association, E. T. 
Allen began his report by saying that since the 
last annual meeting there had been little change 
in the forestry situation; there is agreement as 
to what economic obstacles still exist, and the 
Government’s attitude still compels caution. A 
clearer expression of this attitude was sought 
at last year’s conference, and the reply was 
construed to be that private forestry is recreant 
to its social responsibility. Two conspicuous 
happenings since then may, however, affect the 
situation: Reorganization of the Forest Service 
machinery for dealing with public and private 
objectives under Mr. Tinker, who is generally 
agreed to be able and fair-minded ; and the pro- 
longation of the New Deal. 

A tenet of the association is that a sound 
forestry policy should not be dictated solely 
by doctrinaire public champions—and it can 
not be evolved by private enterprise if this 
occupies no more than a detached, defensive 
position and lacks adequate information for suc- 
cessful compromise. But we have, said Mr. 
Allen, opportunity to work out forestry policies 
for all Pacific Coast agencies to apply jointly. 
if they were allowed to do so, with mutual un- 
derstanding of community requirements; he 
personally has less confidence in national agree- 
ments reached before regional private and 
public agencies frame a program which has to 
be carried out by themselves. 

Certain issues are so broad as to prevent local 
solution. Some, for instance, seek socialization 
of forest use and condemn lumbermen fot 
failure to perpetuate all local productions as 
operations crossed the country from one region 
to another. Their criticisms are made regard- 
less of the fact that such productions could not 
be sustained without a current market that 
would pay the costs of sustained-yield opera- 
tions. And sustained-yield, moreover, is sub- 
ject to competitive factors, such as regional 
advantages in growth and quality and access 
to markets. Even if all other factors were 
equal, public subsidization of such forest enter- 
prises would be a bad investment, by actually 
reducing through competition the encouragement 
to good practice that would better repay private 
industry and public alike. 

Had the principle of sustained-yield been 
early applied, it might have been possible to 
avoid the twin evils of timber depletion and 
over-production. While near approach to sus: 
tained yield is still desirable, some owners can 
not meet their situation through such a plan— 
those who do not have the set-up to put it into 
practice; and those who have more set-up than 
they can carry. The owner between these ex- 


tremes is the most fortunate and in least need 
of financial assistance. At the extremes lie the 
immediate evils of disastrous timber liquida- 
tion and of neglected, menacing and non-tax- 
paying cut-over land. If the problems of all 
owners were merged and considered as one, it 
would embrace the extreme of unprofitable in- 
vestment in cut and un-cut forest land, to be 
carried on an inadequate return, so that liquida- 
tion pressure would remain the same. Con- 
tinued forest productivity of most regions, as- 
serted Mr. Allen, rests less on the policy of 
cutting virgin timber, than on what happens to 
the greater area of cut-over land created or 
being created by desperate liquidators, 

Government co-operation, Mr. Allen therefore 
believes, should not be conditioned exclusively 
upon a strictly sustained-yield operation, but 
should also give consideration to maintaining 
reasonably adequate forest production on suit- 
able lands in suitable regions, «and to encourag- 
ing hard-pressed owners to continue meeting a 
fair burden of taxation and protection expense. 
While the public should not finance liquidation, 
it can profitably lessen the evils of it, and in 
finding ways to do so the State authorities 
should have much to say. While remedial 
measures like the Fletcher and McNary-Doxey 
bills deserve support, they should be scrutinized 
to ensure a broad application where continuous 
local production is desirable, and the responsi- 
bilities and authority of the States should be 
given full consideration. 

Attempts at socialization should be weighed 
with other trends in related directions. It 
might prove practicable, for instance, to en- 
courage a decided improvement in general for- 
est practice, but the existing owner might have 
little security left—If public authority held 
labor always right; engaged in competition; or 
liquidated its forest wealth by unwise exploita- 
tion under economic pressure. 

Turning then to the protection situation, Mr. 
Allen remarked that co-operative fire organi- 
zation is more or less neglected, in favor of 
Federal contributions and activity. But as it 
is possible for the efforts of public agencies to 
be later diverted to other fields, it is safest for 
timber owners to keep the co-operative machin- 
ery as strong as ever. And it is not, thinks 
Mr. Allen, for the good of either fire, or flood 
and erosion, work, to bracket them together, 
because terms of co-operative fire work have 
been painstakingly worked out and should con- 
tinue to control it; while in the two activities, 
regions and organizations and support as well 
as technical authority differ. We are more 
likely to get what we earn, Mr. Allen reminded 
his hearers, than what we get when we join 
those who put their feet in the public trough, 
and the association has held consistently to the 
principle that the forest industry should ask 
no aid in bearing its own proper burden, but 
that, when the public interest requires it to 
assume an additional burden, the beneficiary’s 
obligation is to make a corresponding contribu- 
tion. Co-operation of private, State and Fed- 
eral interests can be approached in a program 
of this kind, and it is the only one likely to be 
dependably organized and_ sustained. 

In closing his address, Mr. Allen urged the 
necessity for fearless discussion in an effort to 
reach the mutual understanding so necessary 
for any forest program at all on the Pacific 
Coast to succeed. 

Discussion of fire causes was led by Maj. 
C. S. Cowan, fire warden of the Washington 
Forest Fire association. He and others from 
the fire lines blamed incendiarism, carelessness 
and lax enforcement of fire laws. More rigid 
enforcement of the laws which, it was charged, 
are being openly flaunted, was urged as a majo 
job for the association. 








war 


— 


a ae ee ae ee) 


a na Gh oho em at 


a aS eS 


1936 
y 


need 
» the 
lida- 
‘tax- 
f all 
e, it 
2 in 
o be 
1ida- 
Con- 
» as- 
y of 
1s to 
d or 


efore 
ively 

but 
ining 
suit- 
1rag- 
ing a 
ense. 
ation, 
1d in 
rities 
edial 
loxey 
nized 
quous 
yonsi- 
id be 
ighed 
; 
> en- 
| for- 
have 
held 
n; or 
loita- 


, Mr. 
rgani- 
or of 

as it 
ies to 
st for 
achin- 
thinks 

flood 
rether, 

have 
i con- 
ivities, 
s well 

more 
ninded 
e join 
rough, 
to the 
d ask 
n, but 

it to 
ciary’s 
itribu- 
| Fed- 
ogram 
’ to be 


ed the 
fort .to 
essary 
Pacific 


+ Maj. 
ington 
; from 
essness 
e rigid 
iarged, 
majo\ 


December 19, 1936 


RA and CCC Are Criticized 


T. S. Goodyear, Washington State forester, 
attacked the large-scale land purchases by the 
Resettlement Administration, stating that much 
of the sub-marginal land bought for resettle- 
ment purposes is fit for timber uses only. He 
also charged that adequate fire protection of 
such lands is not being provided. The charge 
was answered by Walter A. Duffy, regional 
Resettlement Administration director, who de- 
clared that 80 percent of its work done in this 
area has to do with fire prevention. He also 
said that when the land acquisition program has 
been completed, much of the land will be turned 
over to the Forest Service, the Biological Sur- 
vey and the Indian Affairs Bureau. 

The question of the CCC arose when S. R. 
Black, chairman of the California State Board 
of Forestry, said that the CCC “should be 
taken out of politics” and put back to work. 
He added that he believes the civilian troopers 
should be given a balanced program of 50 per- 
cent work and 50 percent education. Arthur N. 
Pack, president of the American Nature So- 
ciety and editor of Nature Magazine, declared 
that the CCC is in grave danger of becoming 
negative in value, unless foremen and similar 
leaders are appointed on a merit basis only. 


Sustained Yield Policy Discussed 


The problem of sustained yield came in for 
much discussion. “Place the lumber industry 
on a basis of practicable maximum sustained 
yield and it means permanent rather than tem- 
porary communities,’ Marshall N. Dana, for- 
mer chairman of the regional planning commis- 
sion, declared. “It means improved security 
and stability in stream flow for navigation, 
power, industry, reclamation and domestic 
uses. It means a recreational opportunity of 
unvarying high quality. The vigor of the whole 
Pacific Northwest depends, in population and 
production, on the sustained vitality of the 
lumber industry.” 

“Face the issue of sustained yield with an 
open mind,” declared E. W. Tinker, assistant 
chief forester, United States Forest Service. 
“Do not think that a public agency is trying 
to mislead you.” He and other speakers told 
of the co-operation already received from some 
timber operators, and it was generally admitted 
that a mutual confidence between operators and 
the Government would lead to more, and needed 
co-operation. 


Most Officers Are Re-elected 


Near the close of the sessions, G. E. Jewett 
was re-elected president. Other officers retained 
in office included: Vice-presidents—W. C-. 
Lubrecht, Montana; S. G. Moon, Idaho; C. B. 
Sanderson, Washington; E. S. Collins, Oregon 
and H. W. Cole, California. Trustees re- 
elected are—Paul Neils, Montana; W. S. 
Rosenberry, Idaho; J. L. Bridge, Washington, 
and E. B. Tanner, Oregon. R. A. Colgan was 
elected trustee from California, succeeding Ken- 
neth Walker, who asked to be relieved. C. S. 
Chapman, of Tacoma, was reappointed secre- 
tary-treasurer, and E. T. Allen as forest counsel. 

ee 


Foresters Submit Recommenda- 


tions to President 


_PortLanp, Ore., Dec. 15.—With only one 
dissenting vote, the Society of American For- 
esters, in convention here, today approved a 
letter to President Roosevelt commending him 
for his forestry conservation efforts, and placing 
before him six recommendations for future 
action. In brief, the recommendations are: 

That technical and supervisory personnel 
of Federal agencies responsible for conserva- 
tion work be appointed only on a merit 
basis. 

That the Civilian Conservation Corps be 
retained on a permanent basis. 

That the program of acquisition of lands 
for national forests be given further financial 
support. 

That sustained-yield practices on privately- 
owned lands be given Federal support by 
extension of Federal credit. 


That State forestry departments’ be 


AMERICAN LUMBERMAN 


strengthened by purchase of lands for State 
forests, using Federal funds. 

That conservation of biological resources 
be retained and concentrated in the Depart- 
ment of Agriculture, as related to forests. 

The convention was a spirited one, colored 
by enthusiasm over the future of the lumber 
industry, sustained-yield practices, and pros- 
pects for the pulp industry. 


The annual meeting of the Society, which 
opened here Dec. 14, is the first to convene in 
the Pacific Northwest. “Portland is known 
to foresters as the center of the largest remain- 
ing body of virgin forests in the continental 
United States,” declared Clyde S. Martin, 
Western Pine Association forest engineer, who 
is regional chairman of the Society. 

Getting under way in the Multnomah Hotel, 
the program attracted many speakers of na- 
tional note. Sustained yield, selective cutting 
and extent of the Pacific slope supply of tim- 
ber are central topics of discussion. 

R. S. Hatch of the Weyerhaeuser Timber 
Co., addressed the meeting yesterday, declaring 
that the Pacific Northwest is in line for great 
expansion in the pulp industry. He said that 
the present large importations of pulp are to 
be taken only as an indication of what the 
industry can do in the future. 





Menominee Logging Manage- 
ment Wins High Praise 


The December issue of “Indians at Work,” 
a news sheet for Indians and the Indian Service, 
published by the Office of Indian Affairs, Wash- 
ington, D. C., contains two articles lauding the 
conduct of the Menominee Indian Mills at 
Neopit, Wis. One article, written by J. D. 
Lamont, senior forester of the department, states 
that the past year’s operations have resulted 
in a fine financial record, and attributes this 
to changes in organization and production 
methods under the direction of H. W. Johannes, 
general manager. One new development was 
the abandonment of the logging railroad for- 
merly used to bring logs down to Neopit. 
Timber is selectively cut in order that the forest 
may be maintained on a perpetual-yield basis. 
Truck logging has been developed rapidly. Tim- 
ber is cut in the fall and winter, and hauled 
over frozen rough trails, which are cleared as 
needed, to secondary roads, which had been 
marked out and built during the previous spring 
and summer. These secondary roads cost about 
$150 per mile. 

A paper by Robert Marshall, director of 
forestry and grazing, states that “. . . In addi- 
tion to the fact that he (Johannes) is one of 
the two or three outstanding lumber managers 
in Wisconsin, it is especially pleasant to find 
that his whole attitude has fitted in perfectly 
with the Indian reorganization program. He 
never takes any major step without first con- 
sulting the Menominee business committee, and 
getting its approval, and it has so much confi- 
dence in him that it has supported him 100 
percent. 

“We had a blow-down at Menominee again 
this year, which involved 15 or 16 million board 
feet. Johannes has very flexibly changed his 
whole operation plan in order to salvage the 
entire loss. Jim Caldwell, the Indian logging 
superintendent, is a real triumph of the policy 
of working Indians into important positions. 
He has developed into such a good man that 
Johannes says that if he ever left our operation 
he would like to take Jim with him. We also 
have an Indian mill manager and an Indian 
yard manager. thus having Indians in three 
of the four key positions of the operation 
under the general manager. Prior to this ad- 
ministration, no Indian ever held any of these 
major positions. All three of these men are 
doing fine work, and are holding their positions 
by competence and not by special favor to 
Indians.” 





SPEEDING UP OF FREIGHT TRAINS has enabled 
many communities throughout the United States 
to enjoy’ overnight freight service from points 
500 miles distant. 
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The Cream of our Timber 
goes into our Dimension, 


making it extra value stock. 
Have been making that 
kind of Dimension for nearly 
half a century—and know 
how. Still have plenty of 
timber—good as ever. Our 
manufacture is up-to-date— 
and so is our service. You 
take no risk letting us sup- 
ply your Dimension and 
Timbers. 
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A Happy 
Christmas 
Season 


and a Joyful 
and Prosperous 
NEW YEAR 
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Eastman - Gardiner 
HARDWOOD Co. 


Laurel, Mississippi 


Manufacturers 


Poplar, Gum, Oak 


Rough and Dressed 
Air-Dried and Kiln Dried 


Inquiries and orders will receive 
prompt attention 
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What the Associations Are 
Planning and Doing 


Dec. 17—Montreal Wholesale Lumber Dealers’ As- 
sociation, Queen's Hotel, Montreal, Que. Annual. 


Jan, 8—National Association of Hardwood Whole- 
salers, Congress Hotel, Chicago. Annual, 


Jan. 12-14—Indiana Lumber & Builders Supply As- 
sociation, Claypool Hotel, Indianapolis. Annual. 

Jan. 14—New England Wholesale Lumber Associa- 
tion, University Club, Boston. Annual. 


Jan. 14-16—Mountain States Lumber Dealers Asso- 
ciation, Antlers Hotel, Colorado Springs. Annual. 


Jan. 19—Southeastern .Hardwood Manufacturers’ 
Club, Hotel Mayflower, Jacksonville, Fla. 
Annual, 

Jan. 19-21—Middle Atlantic Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia. 
Annual. 

Jan. 19-21—Northwestern Lumbermen’s Associa- 
tion, Auditorium, Minneapolis, Minn. Annual. 


Jan. 20-22—Carolina Building Material Institute, 
Hotel Charlotte, Charlotte, N. C. Annual. 
Jan. 20-22——Ohio Association of Retail Lumber 


Dealers, Deshler-Wallick Hotel, Columbus, Ohio. 
Annual. 


Jan. 20-22—Union Association of Lumber, Sash & 
Door Salesmen, Deshler-Wallick Hotel, Colum- 
bus, Ohio. Annual, 


Jan, 22—Northeastern Lumber Manufacturers’ As- 
sociation, Parker House, Boston. Annual. 


Jan, 22—Indiana Hardwood Lumbermen’s Associa- 
tion, Severin Hotel, Indianapolis, Ind. Annual. 


Jan. 25-26—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Daniel Boone 
Hotel, Charleston, W. Va. Annual. 

Jan. 36—Intercoastal Lumber Distributors’ Asso- 
ciation, Hotel Commodore, New York. Annual. 

Jan. 26—Roofer Manufacturers’ Association, Ral- 
ston Hotel, Columbus, Ga. nnual., 

Jan. 26-28—Northeastern Retail Lumbermen’s As- 
—— Hotel Pennsylvania, New York. An- 
nual, 

Jan. 27-29—Southwestern Lumbermen’s Association, 


Mamctpal Auditorium, Kansas City, Mo. An- 
nual. 


Jan. 29—West Coast Lumbermen’'s Association, 
Winthrop Hotel, Tacoma, Wash. Annual. 

Feb. 1—White Pine Bureau (Canada), Mount Royal 
Hotel, Montreal, Que. Annual. 

Feb. 2-3—Canadia Lumbermen’s Association, 
Mount Royal otel, Montreal, Que. Annual. 

Feb. 2-4—Iowa Association of Lumber & Building 
Material Dealers, Coliseum, Des Moines, Iowa. 
Annual, . 

Feb. 2-56—Michigan Retail Lumber Dealers’ As- 
sociation, Civic Auditorium, Grand Rapids, 
Mich. Annual. 

Feb. 3-4—Michigan Association of the Traveling 
Lumber and Sash and Door Salesmen, Pantlind 
Hotel, Grand Rapids. Annual. 

Feb. 8—Northern Pine Manufacturers’ Association, 
Minneapolis. Annual. 

Feb. '9-10—North Dakota Retail Lumbermen’s As- 
sociation, Fargo, N. D. 

Feb. 9-11—Illinois Lumber & Material Dealers As- 
sociation, Stevens Hotel, Chicago. Annual. 
Feb. 10-12—Retail Lumber Dealers’ Association of 
Western Pennsylvania, Fort Pitt Hotel, Pitts- 

burgh, Pa. Annual. 

Feb. 11-13—Ontario Retail Lumber Dealers Asso- 
- elation, Royal York Hotel, Toronto. Annual. 
Feb. 12—Tennessee Lumber, Millwork & Supply 
Dealers’ Association, Chattanooga, Tenn. An- 

nual, 

Feb. 16-18—Wisconsin Retail Lumbermen’s Associa- 
tion, Auditorium, Milwaukee. Annual. 

Feb. 18-20—Western Retail Lumbermen’s Associa- 
tion, Olympic Hotel, Seattle, Wash. Annual. 
Feb. 18-20—Virginia Lumber & Building Supply 

lers Association, John Marshall Hotel, 
Richmord, Va. Annual. 

Feb. 23-26—Kentucky Retail Lumber Dealers As- 
sociation, Brown Hotel, Louisville, Ky. Annual. 

Feb. 24-26—Nebraska Lumber Merchants’ Associa- 
tion, Fontenelle Hotel, Omaha, Neb. Annual. 

March 10-11—South Dakota Retail Lumbermen’s 
Association, Sioux Falls, 8. D. 

March 10-12—Alabama Building Material Insti- 
tute, Tutwiler Hotel, Birmingham, Ala. Annual. 





Dealers’ One-day Annual Meeting 
Will Be Strictly Business 


CHATTANOOGA, TENN., Dec. 14.—From head- 
quarters of the Tennessee Lumber, Millwork 
& Supply Dealers’ Association, 2101 Broad 
Street, this city, announcement is made that the 
annual meeting of the association will be held 
in Nashville, beginning at 9 a. m., Friday, Feb. 
12, and continuing throughout that day. It is 
believed, according to President W. A. Seagle, 
that a one-day meeting, without entertainment, 
display booths or other advertising, and with 
attendance limited to dealers, will afford best 
opportunity for consideration of the problems 
of the retailers. A luncheon will be served at 
noon, and those planning to attend are requested 
to send in postcard reservations. There will 
be a registration fee of $2, to cover cost of the 
luncheon, and to meet various other items of 
expense. 





Northwestern Announces Plans for 
a Great Convention 


MINNEAPOLIS, MINN., Dec. 14.—Secretary 
Ormie C. Lance, of the Northwestern Lumber- 
men’s Association, announces that plans are 
being developed to makes its 47th annual con- 
vention the most helpful ever held. It will 
open, at the Minneapolis Municipal Auditorium, 
on Tuesday, Jan. 19, and continue through 
Thursday the 21st. 

One of the very attractive features will be 
the model lumber store, on the exhibit floor, 
which will demonstrate the best and most effi- 
cient arrangements for lumber yards; the 
newest ideas in lumber merchandising, and the 
usefulness of displays in the lumber store. 

The first business session will open with a 
very novel and interesting ceremony honoring 
past presidents of the association. Each living 
Past President will be presented with a shield 
commemorating his service as a Northwestern 
president. 

The Northwestern’s program has _ been 
planned this year with a view to getting right 
down to fundamentals of problems confronting 


dealers. Among the very pertinent subjects to 
be discussed will be new Federal legislation, 
the FHA program, up-to-date merchandising, 
and the present trends in the industry. The 
entertainment numbers will be full of punch, 
beauty, and the best available talent. 





Announces Committee 
Appointments 


MINNEAPOLIS, MINN., Dec. 14.—F. K. Ware, 
newly elected president of the Northwestern 
Hardwood Lumbermen’s Association, announces 
the following committee personnel for the enst- 
ing year: 

Board of arbitration—R. S. Clark, chair- 
man; C. C. Campbell, G. W. Critten, F. H. 
Peschau, T. E. Youngblood. 

Membership committee—H. E. Cornelius, 
chairman; H. B. Sutton, N. C. Bennett. 

Program—C. C. Campbell, chairman; L. S. 
Tuttle, F. H. Peschau. 

Statistical—T. T. Jones, chairman; E. H. 
Broughton, L. S. Clark. 

Traffic—A. F. Wellsley, chairman. 

Publicity—J. F. Hayden, chairman. 

Forestry—T. E. Youngblood. 


National-American Announces New 
Secretary-Directing Manager 


New York, Dec. 14.—Announcement has 
been made by Otis N. Shepard, president of 
the National-American Wholesale Lumber 
Association, that the executive committee and 
board of directors have unanimously elected 
Sid L. Darling to succeed former Secretary- 
Directing Manager W. W. Schupner, recently 
deceased. Mr. Darling has for a number of 
years been associated with the National-Ameri- 
can as department manager, and since the death 
of Mr. Schupner has been serving as acting 
secretary. 

Prior to joining the association staff, Mr. 
Darling was for a number of years assistant 
treasurer of one of the largest importing houses 
in the country, with headquarters at New York 
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and maintaining branches in San Francisco, 
Montreal, England, France, Germany and 
Japan. Subsequent to his discharge from the 
United States Army he took up credit and 
collection work and has been engaged in this 
field of endeavor ever since. During the days 
of NRA when activities of the National-Ameri- 
can necessitated Mr. Schupner’s being away 
from his office a considerable portion of the 
time Mr. Darling had complete charge of the 
management of the association’s New York 
office. Mr. Darling is married, and resides in 
Leonia, N. J. 


Southern Pine Inspectors’ Annual 


New Orzeans, La., Dec. 14.—It has been 
the custom of the Southern Pine Association 
for many years to hold a meeting of its inspec- 
tors at the close of the business year. The 
meeting this year will be held at the Jung Hotel, 
New Orleans, Dec. 21 and 22. There will be 
no inspections of any kind made between Dec. 
19 and Jan. 2. The men will be asked to report 
on their work, with any suggestions that the 
experiences of the year have developed; and 
they will be put through a school of practical 


instruction. 
——_—_—_—_—_—_—_—_— ‘ 


Western Pennsylvania Dealers’ 
Group Views Up-to-date Plant 


ScoTTDALE, PA., Dec. 14.—On Thursday, Dec. 
10, members of Westmoreland County Sub-di- 
vision No. 16, and several of the dealers from 
the Monongahela Valley and Fayette County 
Sub-divisions of the Retail Lumber Dealers 
Association of Western Pennsylvania, were the 
guests of the Charles A. Briggs Lumber & 
Manufacturing Co., of Scottdale, Pa., for the 
purpose of touring the plant. S. W. Means, 
G. P. Textor, F. R. Dague and R. F. McCrea 
of the State association were included among 


the forty guests. The group was then divided _ 


into two sections and Charles A. Briggs, presi- 
dent of the Briggs company, headed the first, 
and C. P. Mays, treasurer, the second. Details 
of the manufacture of hardwood lumber were 
explained, and many of the dealers were sur- 
prised to know there was such an up-to-date 
manufacturing concern in their territory. 

Dinner was served in the Scottdale Presby- 
terian church, followed by an informal meeting 
over which C. P. Biller presided. Mr. Briggs 
expressed gratification over the response to his 
invitation. and stated he would like to have all 
the Sub-Divisions throughout the territorv of 
the Retail Lumber Dealers Association of West- 
ern Pennsylvania visit the plant. Mr. Mays 
expressed his appreciation of the courtesies ex- 
tended his company by the dealers. Short ad- 
dresses were made by John Teggart. Browns- 
ville: C. A. Derbv, Monessen, G. P. Textor, 
Wilkinshurg. and Secretary R. F. McCrea. 

Mr. Morris Pohland. of Latrobe, Pa., newly 
elected president of Sub-division No. 16, closed 
the meeting with a few words. 





Roofer Manufacturers Fix Date for 
Annual—Good Demand Reported 


Co_tumsus, GA., Dec. 14.—At a regular meet- 
ing of members of the Roofer Manufacturers’ 
Association, held at the Ralston hotel here 
Tuesday, plans were made for the annual meet- 
ing to be held here on Tuesday, Jan. 26. 
Arrangements will be mainly in charge of Sen- 
ator H. Dixon Smith, of Columbus, and Sec- 
retary W. R. Melton, of Cuthbert. Officers for 
next year will be elected at that time. 

Many were prevented from attending the 
session on account of incessant rains since 
Monday afternoon. Hallman Bell, of Richland, 
former president of the association, presided in 
the absence of Andrew J. Jones, of Donaldson- 
ville, president. 

Only a few minutes open session was held, 
after which the members went into closed 
session. During this session definite determined 
steps were taken, it was announced, to have 
the association recognized in grade-marking of 
lumber and against discriminations along this 
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line claimed by the association members. There 
was also an informal discussion of proposed 
legislation on which action may be taken later. 

Mills represented at the meeting are running 
full time, though marketing conditions are re- 
ported as unsettled. There is said to be a 
good demand for all of the production of mills 
of this section, though for the past month op- 
erations have been hindered by rainy weather. 

The meeting closed with a luncheon session 
at the hotel. Special effort is to be made by 
officials and members to have a large attendance 
at the annual meeting in January. 

Wm. P. Divers, Columbus freight agent of 
the Southern Railway, was host to the visitors 
at the luncheon spread. 





Buffalo Exchange Hears Talk on 
Social Security Act 


BurraLo, N. Y., Dec. 14.—At the weekly 
luncheon of the Buffalo Lumber Exchange on 
Dec. 11, a discussion of the Social Security Act 
was led by Robert E. Fairchild, treasurer of 
Mixer & Co. He pointed out a number of 
features in the Act, and said that there is a 
good deal of confusion regarding some of its 
provisions, even among the officials who are 
to enforce it. For one thing, he said, many 
employers are not aware that the section re- 
garding unemployment, where concerns have 
eight or more emploves, is retroactive, taking 
effect as of Jan. 1, 1936. 





Dominion Home Financing Explained 
to Southwest Ontario 


Toronto, Ont., Dec. 14.—The Southwestern 
Ontario Retail Lumber Dealers Association held 
its annual meeting at Chatham, Ont., in the 
William Pitt Hotel, on Dec. 8. C. Frank 
Richards, London, Ont., presided: with W. A. 
McTnnes, of London, as secretary. 

The chief event of the meeting was an 
address delivered in the afternoon, following 
luncheon, by Norman A. McLartv, M. P.., of 
Windsor, Ont., on the “Home Modernization 
and Repair Plan.” Mr. McLarty is, to a great 
extent, responsible for the recent development 
of the modernization and renair plan and its 
introduction by the Dominion Government. 
Windsor was the first municipality in Canada 
to make use of the new plan. It was all ready 
to start before the plan was actually introduced 
and announced hy the Government. In co-oner- 
ation with J. D. Branch, of the Walkerville 
Lumber Co. (Ltd.), Walkerville, Mr. McLarty 
prepared extensive data and arguments in favor 
of small Government loans for modernization 
and repair and submitted his proposals to the 
Minister of Finance. In his address before the 
Southwestern association, Mr. McLartv outlined 
the developments which led up to the recent 
adoption of the plan bv the Canadian Govern- 
ment, and he then explained in detail the man- 
ner in which the plan is being operated, through 
the chartered banks of Canada, with a Govern- 
ment guarantee up to 15 percent of the total 
loss risk, and a maximum amount under guar- 
antee of $50,000,000. 

Mr. McLarty was introduced to the Asso- 
ciation bv J. D. Branch. Windsor, who told of 
Mr. McLarty’s splendid work in getting the 
Government sold on the proposal. During his 
address, Mr. McLarty expressed confident 
belief that the modernization and repair plan 
would produce a large amount of building activ- 
ity in Canada during the coming spring and 
summer: and a moderate amount even during 
the winter. 

The next meeting of the Southwestern asso- 
ciation will be called by the secretary, for some 
date early in the spring. 





Souta Carottna’s unemployment compensa- 
tion law became effective on July 1, and two 
years from that date. or July 1, 1938, unem- 
ploved workers qualified under the law may 
begin drawing benefits. 
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Save Time-- 


by ordering your needs from the 
complete stocks at our 5 big Dis- 
tributing Yards at 





BOSTON, 
> BROOKLYN, 
ELIZABETH, N. J. 
« PHILADELPHIA, 
BALTIMORE. 


where you can always count on prompt, 
intelligent handling of your orders for 
all items sold by Retail Yards including 
our famous “Old-Time” kiln dried 


NORTH CAROLINA PINE 


FLOORING, CEILING, 
FINISH, MOULDINGS 
TRIM, ETC. 


CYPRESS and HARDWOODS 


We've served the trade for many years 
—have earned a reputation for well- 
manufactured stock and prompt, con- 
scientious service. Always glad to 
quote—and to serve you. 


FOREMAN-BLADES LUMBER CO. 


ELIZABETH CITY, N. C. 
LONG TIMBERS! 


Our Main 
Lumber 
Business 


Our Real 
Lumber 
Business is 

















OSTRANDER 
RAILWAY & TIMBER CO. 
OSTRANDER, WASH. 


The Original Long Timber Mill 
‘EN 
WHITE PINE (2°... 


California White 
Also and Sugar Pine 


Fir Wallboard S232" 2", p.oducts 


William Schuette Company 


New York 
Omfice—4i East 42d St. 











PITTSBURGH, PA.. 
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The Little Tree 


A little tree grew on a hill, 
An older tree grew higher still. 

The little tree thought of the sky, 
The older tree thought of the mill, 
And sighed, as older timber will— 

His little comrade wondered why. 


And then the choppers came one day. 
The larger tree was old and gray, 
And knew the end at last was here. 
But when the choppers went away 
It was the little tree that lay 
Upon the load, and not the sere. 


And very soon upon a night 

The little tree was dressed in bright, 
Bright colors in a place afar, 

And gleamed with many a merry light 

Of red and blue and green and white, 
And on his brow he wore a star. 


The older tree upon the hill 
Stood all alone amid the chill 
And looked a question to the sky. 
The older tree stood very still, 
His little comrade gone to mill, 
Or somewhere, and he wondered why. 











Christmas Trees 


I shall walk up and down the street 
On Christmas Eve with lonely feet, 
And see from many a window beaming 
A tinsel star, and candles gleaming ; 
And I shall hope, to those who meet 
Around the tree, that more than seeming 
That tree 
Shall be, 
That it shall mean as much to them, 
Candle, and star, and diadem, 
As does that little Christmas tree 
To some old lumberjack like me. 


For in the timber far away, 
That I’ve not seen for many a day, 
I’ve seen that green as brightly glowing, 
Yes, brighter when the sky was snowing, 
Yes, greener when the sky was gray, 
Up where a million trees were growing. 
I’ve seen 
That green 
As they will never understand 
In this great town in this strange land, 
Far from the old familiar scene 
Where trees and men mean what they mean. 


I do not envy them their toys, 

Their happy song, their cheerful noise, 
And they can have their silver shining, 
Their candles burning, garlands twining. 

But this would be the joy of joys: 

A world of snow, the winter whining, 
And trees 
Like these 

That stretch as far as I can look 

Up windswept hill, down frozen brook— 
To leave their town, their tinsel trees, 
And walk a world of memories. 





We See b’ the Papers 
Yes, you can still get books for Christmas. 


“New York Stocks Open Firm.” They 
have closed many another one. 


To a fellow from the north woods, Cali- 
fornia has one disadvantage: We almost 
overlooked Christmas. 


However, we shall be back in Chicago 
Dec. 17, in time to buy presents, and fuel 
for the furnace. 


The A. F. of L. says a family needs $3,623 
a year to live. It must be our ancestors 
never lived. 


One trouble is that, even after emergen- 
cies cease to exist, politicians must. 


At California State College dances, 
blondes pay 45 cents admission, and brun- 
ettes 55 cents. Gentlemen prefer blondes. 


The Agricultural Department announces 
that if chickens are allowed to run loose 


about twenty weeks, they put on more meat. 
Altogether too many of our neighbors have 
heard about it. 

The Fascists have released the Russian 
steamer Stepankhalturim. It was easier to 
release it than to report it. 

The Federal Alcohol Administration won't 
let you use a picture of Santa Claus in a 
liquor ad. The cross would be next. 

Another movie actress has been threat- 
ened with death. We’ve seen pictures like 
that, too. 

A total of $1,400,000,000 has been paid into 
Uncle Sam’s pocket this year in liquor taxes, 
but we hate to think of the pockets it was 
taken out of. 

A 297-pound policeman has retired at 
Newburgh, N. Y. That ought to help the 
traffic situation. 

The Russian constitution has been 
amended to empower the government to de- 
clare war “in case of necessity.” And it’s a 


poor politician who can’t provide the ne- 
cessity. 

A terminal owner at Richmond, Calif., the 
other night remarked that it was pretty 
tough when the umpire went in to pitch for 
the other side. 


Bolts, nuts and rivets have advanced. Ah, 
the trailer industry. 


Rubber is up to a new high, but tin is 
down two cents a pound. In building auto- 
mobiles, what you lose on one thing you 
make up on another. 


_ As far as the new corporation profits tax 
is concerned, it is based on the proposition 
that it ain’t goin’ rain no more. 


Those who have just gone through a de- 
pression remember that after the World 
War we were told there would never be 
another. ° 


Next week we shall be in Iowa, the attrac- 


tions of Long Beach to the contrary not- 
withstanding. 





No Duty on Shingles Produced 
at Half American Cost 


Vancouver, B. C., Dec. 12.—Shingles from 
the Kotenay section of British Columbia will 
in future be shipped by truck from Salmo, B. 
C., to Spokane. This method is being used for 
the first time, and it is believed that its suc- 
cess is assured, and that the system will be 
expanded. The venture is being financed by 
American capital. 


The trucks will operate between Salmo and 
Spokane in the anticipation of increasing home 
building activities in the Spokane section of 
Washington. The operator, who would not per- 
mit publication of his name, stated he was 
convinced the operation would be profitable. He 
would be able to employ Doukhobor labor in 
the Salmo section of British Columbia at 30 


cents an hour, as compared with the rate of 


- 60 cents in the United States, and under the 


reciprocal tariff pact there is no duty on 
shingles. 

While, for some time past, shingles have been 
shipped from the coast region camps of Can- 
ada to Washington, information of the inva- 
sion by truck of the shingle market of interior 
Washington from nearby Canadian points, is 
reported to be a considerable surprise to the 
shingle trade in the Spokane area. 





Heavy Snows Close Camps 


PortLAND, Ore., Dec. 14—Heavy snows in 
the past few days in the mountain regions of 
western Oregon have caused some camps to 
close down for the winter, logging operators 
report. Among these are the Cascade moun- 
tain camps of the large Silver Falls Timber Co. 


Purchases 100 Square Miles of 
Birch and Maple 


Bancrort, Ont., Dec. 14.—Hubbel & Son, 
of this city, have purchased from the J. D. 
Shier Lumber Co. (Ltd.), Bracebridge, Ont., 
a block of timber holdings in the township of 
McClintock and part of Livingstone and Law- 
rence townships, totaling about 100 square 
miles. Cruisers have estimated that the limits 
contain over 100 million feet, about 75 percent 
of which is birch and maple. During the com- 


ing season, Hubbell & Son are planning to cut 
over 6 million feet at Bancroft. They are con- 
sidering moving their headquarters to Hunts- 
ville some time late in 1937, but have not 
reached a definite decision as yet. 
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Carpenters Support Northwest 
Union Campaign 


LAKELAND, FLa., Dec. 15.—Support of the 
United Carpenters & Joiners of America was 
assured the sawmill and timber workers of the 
Pacific Northwest, yesterday, in their plans 
for an organization drive. The carpenters’ 
national organization, in convention here, ap- 
proved a report of its subcommittee, named to 
study the problems of the timber workers. 

The report of the subcommittee made no 
mention of the timber workers’ demand for a 
vote in the convention, or of a proposal to 
permit them to organize along industrial lines. 
The Union officials and spokesmen for the tim- 
ber workers, alike, declined to comment on 
this. 

A complete survey of the logging industry 
is called for in the report, which provides for 
visits by representatives of the Brotherhood 
to the camps and mills. One provision, also, 
placed nine Northwestern lumber organizations 
on a list which “we don’t patronize.” 





Inland Empire Mills Announce 
Wage Boosts 


SPOKANE, WasH., Dec. 12.—After meeting 
here all day Friday, Dec. 11, the 4-L Inland 
Empire wage board voted to increase wages 
10 percent’ in Spokane, Coeur d’Alene, and 
Potlatch, Idaho; and at other 4-L logging and 
lumbering camps in eastern Washington and 
northern Idaho. Similar wage increases at 
other 4-L operations, on or before March 1, 
were also provided for by the wage board. The 
wage voted today will be effective Dec. 15 
and will involve about 3,500 men. 

The McGoldrick Lumber Co. and the Long 
Lake Lumber Co. are the Spokane 4-L concerns. 
The employer members of the board present for 
the meeting were: Carl Lundgren, Coeur 
d’ Alene; D. E. Brown, Spokane; W. C. Geddes, 
Winchester, Idaho; J. J. O’Connell, Potlatch, 
Idaho; O. H. Leuschell, Lewiston; M. T. Mc- 
Goldrick, Spokane; John H. Rhodes, Yakima; 
and J. M. Brown, Spokane. 


Coincident with this meeting in Spokane, 
C. L. Billings, vice president and general man- 
ager of Potlatch Forests (Inc.), the Weyer- 
haeuser subsidiary which operates mills at 
Lewiston, Coeur d’Alene and Potlatch, is 
quoted in an Associated Press Dispatch as 
announcing a 10 percent wage increase effective 
Dec. 16 to all employees, also to apply to 
monthly salaries up to and including $150 and 
to contracts let on a daily basis. About 2,300 
men will be affected in the mills and camps 
of this company in this region. 


Union Agitator Seeks to Line 
Up East With West 


New York, Dec. 16.—Today the fifty-day 
tie-up of shipping, with resultant stagnation of 
production and distribution of West Coast lum- 
ber, is far from being broken, though the arrival 
here Monday by plane from the West Coast 
of Harry Bridges has developed a lively row 
in union circles. Bridges was deported from 
New Zealand as a trouble maker, and now 
claims to head the longshoremen’s union on the 
Pacific Coast. He arrived here Monday, but 
yesterday John P. Ryan, head of the Interna- 
tional Longshoremen’s Association, ordered 
Bridges’ name dropped as a member of the ex- 
ecutive board. He came tq the East with the 
avowed purpose of lining up the East Coast 
withthe West Coast for a prospective strike of 
longshoremen on both Coasts. Bridges flew 
to Boston last evening to address the longshore- 
men and insurgent seamen, and then hopped to 
Baltimore for a similar address tonight. He 
will be in New York tomorrow night to address 
a mass meeting. He is supported by the rad- 
icals and condemned by the conservative ele- 
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ment in the union membership. At Boston he 
defiantly declared that he was still the official 
representative of the Pacific district, and its 
international representative, despite the action 
by President Ryan, deposing him. 

Coincident with this Bridges’ drive, comes 
word from San Francisco of a “tentative ac- 
cord” reached today by the shipowners on the 
one hand and the seafaring men on the other 
hand. This action should go far in reaching 
a settlement of the strike, though there is ap- 
prehension that the Bridges’ campaign on the 
East Coast may serve to still further confuse 
the strike situation. 





Employees Win Injunction 
Against Union Pickets 


MonTESANO, WASH., Dec. 12.—Members of 
the Sawmill & Timber Workers Union are 
restrained from picketing or interfering in any 
way with operations of the McCleary Timber 
Co.’s plant at McCleary, near here, under terms 
of a decision handed down by Judge J. T. 
Ronald in the labor dispute trial recently held 
here. The injunction, which had been in effect 
temporarily pending Judge Ronald’s decision, 
is made permanent. The decision applies not 
only to the unions, their locals and district 
council, but also to their “agents and sympa- 
thizers.” Judge Ronald ruled that no labor 
dispute existed between employer and employee 
at the McCleary plant. The controversy grew 
out of efforts of the Sawmill & Timber Work- 
ers’ Union to unionize the plant by picketing. 
Company employees petitioned the court for an 
injunction against the picketing. 





Southern California Asks for 
Emergency Rail Rate 


Los ANGELES, CALIF., Dec, 12.—The need for 
an emergency rate on lumber from the Pacific 
Northwest to southern California is being pre- 
sented to the railroads by the Lumber & Allied 
Products Institute, of this city, which has 
issued a bulletin outlining action taken to se- 
cure such a rate: 


On instructions of the executive committee 
last Tuesday, we presented Wednesday to 
the Southern Pacific Co., a formal petition 
from the Institute for the establishment by 
the Southern Pacific of an emergency rate 
for the duration of the strike on a flat basis 
of $8 per thousand feet on common lumber, 
rough or dressed, green or dry, for shipment 
from points on its line from Portland, Ore. 
and south to all points in the metropolitan 
Los Angeles area. This to apply to approxi- 
mately maximum cars, say 30,000 feet mini- 
mum to the car, unless loaded to capacity 
with less than 30,000 feet. 

This was asked in anticipation of quick 
action which could be had in five or six days, 
if approved and filed by the Southern Pacific 
Co. For that reason, we asked for considera- 
tion first of the rate from Portland and south 
and then asked that, if such a rate was 
established, the railroad also publish a rate 
from points north of Portland in collabora- 
tion with other carriers. 

The Southern Pacific Co. has this request 
under consideration at its San Francisco 
office, but has not advised us what action 
may be taken. Our request was endorsed by 
the Los Angeles Chamber of Commerce and 
by Merchants & Manufacturers Association 
for the same reasons which prompted us to 
make the request, namely: To prevent men 
being thrown out of employment in our plants 
and on construction jobs for lack of lumber. 
We explained very frankly that owners of 
yards could not afford to replace their inven- 
tories and pay the present rail rates, because 
of the heavy shrinkage in inventory value 
the day the strike might end. Also, that, 
while the dealer might confidently count 
upon selling at a later date the lumber which 
is not sold now, because of the fact that 
building not done to-day will be merely 
deferred until later, the men in our employ 
or in the employ of a contractor could never 
recover the wages of which they would be 
deprived by stoppage of work. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Dec. 14.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Dec. 5, and 
forty-nine weeks ended that date, covering mills whose statistics for both 1936 and 1935 are available; also percentage comparison with statistics 
for identical mills for the corresponding period of 1935: 


TWO WEEKS: 


Softwoods: 

Ps Oe ..asceoseoceseuceoseosooouns eee 
West Coast .....-sseee oe nebdécebederatuneds 
Ct cenen eds bbbeseeesenenedeueees 
CE, SUOUNOOE ccccccccesecse eoesceces 
Cr, cc ceeecdesncesesceneveseans 
PUOCEREOTE PiOiccccccccecccceceese thecenmeeee 
PE SE cccecedesse ecvenconeeves 


Se NNR oc cd acdensenevaneneortdndos 


Hardweods: 
Southerm Hard woods®...cccccccccccccccccce 
PURGE BOGE c ccccsccecveccecesseceens 


Mates Was EWSGESs ccccccccccocccovccecocssoe 
EPP CTOT TTT TTT TCT TTT Te 
FORTY-NINE WEEKS: 
Softwoods: 
Dh POR. cseheesesesee Sheoneesevens cae 
QS OS yy eer 
Western Pine.......... nlstkeaenedusésewoeeean 
COIEOCMIR MOGWOOG .cccccccccccccccccesocese 
BORER CSyeTORRc cc cccccccsedecccece cocces 
PEOSEONE BeGicccceccecesesCoovoccecceosccece 
POON DE ecccccctcotcer coccesceses 


Pc cckecseeehee reneeecrene 


Hardwoods: 
Southern Hardwoods®...........e+e++:% noone 
PUGSEROTR TOTO WOGEB sc ccccccccccccccce cccce 


De Bc oc coscccccectcetenecosnsces 
SN =GOGRc sce sccccssessvence icomnanewent 


*1935 figures not available. **Estimated. ftUnits of production. 


Av. No Production Percent Shipments Percent Orders Perc 
Mills 1936 of 1935 1936 of 1935 1936 of 1936. 
110 60,626,000 95 65,148,000 114 77,346,000 130 
202 141,831,000 77 124,665,000 72 221,517,000 110 
112 124,429,000 126 132,073,000 151 165,583,000 177 
13 15,779,000 97 14,407,000 103 16,351,000 85 
11 6,266,000 132 6,076,000 115 7,203,000 160 
ee OOP “i 3,720,000 94 4,649,000 119 
14 2,124,000 70 1,881,000 131 2,601,000 158 
469 351,055,000 347,970,000 102 495,250,000 129 
13t 16,343,000 ss 18,649,000 - 21,410,000 fi 
14 4,954,000 137 3,849,000 129 5,439,000 144 
87 21,297,000 22,498,000 26,849,000 peers 
542 372,352,000 370,468,000 522,099,000 
115 1,596,253,000 118 1,672,520,000 117 1,690,907,000 116 
202 5,025,241,000 136 4,904,412,000 128 5,089,311,000 130 
114 3,110,319,000 122 3,026,948,000 126 3,124,049,000 128 
13 426,523,000 126 403,997,000 118 408,555,000 115 
11 136,856,000 136.. 138,376,000 115 126,184,000 116 
7 124,418,000 102 113,283,000 88 109,398,000 93 
16 95,371,000 107 68,240,000 9S 70,684,000 100 
478 10,514,981,000 127 10,327,776,000 124 10,619,088,000 125 
15t 414,127,000 — 417,419,000 = 430,346,000 ms 
16 103,452,000 125 96,898,000 118 98,031,000 114 
91 517,579,000 121** 514,317,000 121** 528,377,000 124** 
553 11,032,560,000 127** 10,842,093,000 124** 11,147,465,000 125** 





West Coast Review 


[Special radiogram to Amertcan LuMBERMAN] 
SEATTLE, WASH., Dec. 16.—The 202 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended Dec. 12 reported: 
Production 159,759,000 
Shipments 137,064,000 14.21% under production 
Orders 254,290,000 59.17% over production 
A group of 202 mills, whose production re- 
ports for 1936 to date are complete, reported 
as follows: 
Se ee ee weeks; «917,000 
DD p¢cadeenareodoccnepaneeanees 102,121,000 
sPu Cobo CoROC OTE COC CEOS 79,880,000 
A group of 202 mills, whose production for 
the two weeks ended Dec. 12 was 159,759,000 
feet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
eee 116,449,000 185,233,000 204,444,000 
Domestic 
ke. xeenanon 41,279,000 362,693,000 
eer 7,163,000 126,898,000 
Local -. 20,615,000 , ot) Pee 





137,064,000 254,290,000 694,035,000 

A group of 202 identical mills, whose re- 
ports of production, shipinents and orders are 
complete for 1935 and 1936 to date, reported 


as follows: 
Aver. for 2 
wks. ended Aver. for 50 wks. ended 
Dec. 12, Dee. 12, Des. 34, 


1936 1 
Production 79,880,000 102,121,000 75,917,000 
Shipments 68,532,000 99,441,000 78,477,000 
Orders 127,145,000 104,420,000 80,195,000 





Western Pine Summary 


PorTLAND, Ore., Dec. 12.—The Western Pine 
Association reports as follows on operations 
of identical Inland Empire and California mills 
during the two weeks ended Dec. 5: 


Reports of an average of 111 mills: 
-~Totals for 2 Weeks Ended—, 


Dec. 5, 1936 Dec. 7, 1936 
Production ....... 123,968,000 96,310,000 
Shipments ........ 131,882,000 87,427,000 
Orders received... 165,496,000 93,046,000 


Reports of 109 identical mills: 


Dec. 5, 1936 Dec. 7, 1935 
Onfilled orders.... 274,472,000 158,971,000 
Gross stocks...... 1,537,291,000 1,420,360,000 


Reports of 109 identical mills: 
Year to —— 


193 
Production ....... 3,059,576,000 2,529,188,000 
POON secocees 2,982,041,000  2,392,042,000 
SE ctencesteat 3,082,484,000  2,431,176,000 


Relation of Unfilled Orders to Stocks 


Wasurncton, D. C., Dec. 14.—Following is a statement for seven groups of identical mills 
and two groups of flooring factories of unfilled order and gross stock footages on Dec. 5: 














No. of Unfilled Orders Gross Stocks 
Softwoods— Mills 1936 1935 1936 1935 
COON, DOES cccccscsrevovesas - 81,264,000 61,440,000 348,861,000 352,121,000 
, > "aS 202 628,489,000 378,209,000 1,178,485,000 993,148,000 
ee as ke pend mene we 109 274,472,000 158,971,000 1,537,291,000 1,420,360,000 
California Redwood ............. 13 43,959,000 35,277,000 87,198,000 277,807,000 
Southern Cypress. .......... eae 11 7,801,000 5,448,000 161,877,000 155,974,000 
Northern Pine......... ienens 7 7,978,000 5,184,000 143,866,000 129,298,000 
Northern Hemlock..............-. *9 3,512,000 2,192,000 67,485,000 66,057,000 
Total Softwoods ............ 452 1,047,475,000 646,721,000 3,725,063,000 3,394,765,000 
Hard woods— 
Southern Hardwoods ........... 155 48,949,000 35,425,000 139,031,000 135,877,000 
Northern Hardwoods ........... 11 9,703,000 6,900,000 77,796,000 74,224,000 
Total HarG woods. ...ccscceccces 66 58,652,000 42,325,000 216,827,000 210,101,000 
-. gf” || SRR SSeS 509 1,106,127,000 689,046,000 3,941,890,000 3,604,866,000 


*Unfilled orders reported by 9 mills and 11 mills respectively; gross stocks by 13. 


tUnits. 





Seek to Protect Premium Deposit Funds 


Kansas City, Mo., Dec. 14.—The eight par- 
ticipating subscribers of the Manufacturing 
Lumbermen’s Underwriters, all of them mem- 
bers of the reciprocal’s advisory committee, 
who, on Nov. 20, filed an answer to the tem- 
porary receivership of R. Emmett O’Malley, 
Missouri superintendent of insurance, in circuit 
court, today filed two actions in the Federal 
district court. 

The first action was a motion for leave to 
file a petition to set aside the Federal court’s 
adjudication in bankruptcy; the other was the 
petition itself. The petitioners are: 

Cc. L. Gray Lumber Co., Meridian, Miss.; 
Adams Transfer & Storage Co., Kansas City; 
Yawkey-Bissell Lumber Co., Wausau, Wis.; 
West Virginia Pulp & Paper Co., New York; 
Hillyer - Deutsch - Edwards (Inc.), Oakdale, 
La.; Kurth Lumber & Manufacturing (Inc.), 
Keltys, Tex.; Wholesale Lumber, New Bern, 
N. C.; and Frost Lumber Industries (Inc.), 
Shreveport, La. 


Stating that they acted for themselves and 
other subscribers “similarly situated,” meaning 
participating subscribers, the eight firms as- 
serted, in the motion for leave to file the pe- 
tition, that the premium deposits made by this 
class of subscribers remain the individual funds 
of individual subscribers, subject only to pay- 
ment of losses and creation of reserves as 





provided for by Missouri statutes pertaining 


to reciprocal exchanges. Most of the other 
subscribers mentioned by inference in the peti- 
tion are lumber companies. 

Because subscribers are “beneficiaries of a 
trust created by the powers of attorney,” 
Rankin-Benedict had no authority to file a vol- 
untary petition in bankruptcy on behalf of the 
exchange, the motion asserted. 

The flat assertion is made in the motion that 
the advisory committee did, prior to Rankin- 
Benedict’s filing of the voluntary petition on 
Dec. 1, remove Rankin-Benedict as attorney- 
in-fact, so that Rankin-Benedict did not occupy 
that position when the voluntary petition in 
bankruptcy was filed, and consequently had not 
authority to file it. 

The motion goes on to say that the sub- 
scribers have an interest in the controversy, 
and that their intervention is necessary for a 
complete determination of the matter. The 
funds belonging to petitioning subscribers and 
others similarly situated, it is contended, exceed 
one million dollars, and are not assets of the 
exchange nor of the attorney-in-fact, but are 
the individual property of the petitioning sub- 
scribers and others similarly situated. 

On the other hand, the premium deposits of 
non-participating, non-assessable policyholders 
it is contended, do not remain the individual 
property of individual subscribers. 
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December 19, 1936 


AMERICAN 


Foreign Lumber Markets 


Act to Limit Importations of 
Canadian Shingles 


SEATTLE, WASH., Dec. 14.—A quota limiting 
importation of red cedar shingles from Canada 
to 25 percent of United States domestic con- 
sumption for the last half of 1936 will be set 
hy President Roosevelt for the first half of 
1937, according to word received from T. Wal- 
ton Moore, acting secretary of State, provided 
that the conditions for such action are fulfilled. 


Mr. Moore sent a telegram to Senator Lewis 
B. Schwellenbach in reply to the senator’s re- 
quest last week for establishment of a quota. 
The telegram said that “if the conditions out- 
lined are fulfilled, the President will carry out 
this obligation.” Action on the part of the 
Chief Executive will follow proof that imports 
of Canadian shingles have exceeded domestic 
consumption more than 25 percent the past six 
months, and that 75 percent or more of the 
industry through an organization asks for a 
Presidential order. This basis for complaint 
is contained in Section 811 of the Revenue Act 
of 1936. 

“The Presidential order when issued will be 
effective as of Jan. 1, but the President will 
not be able to announce the exact quota figure 
until later in January, when consumption sta- 
tistics for the latter half of 1936 will be avail- 
able,” declared Charles J. McGrath, secretary- 
manager of the United States Red Cedar 
Shingle Industry (Inc.), whose organization 
sent the complaint to Senator Schwellenbach. 
McGrath’s group consists of about 95 percent 
of the American industry. 


The report forwarded by Senator Schwellen- 
bach to the President states that imports of 
Canadian shingles for the first half of 1936 did 
not exceed 25 percent of the previous half 
year’s consumption, but that imports for the 
second half of the year haye greatly exceeded 
the 25 percent figure. According to the Cus- 
toms Bureau, October imports from British 
Columbia amounted to 261,036 squares, the 
largest monthly importation during the year. 
Imports for July, August, and September were 
199,513, 226,741, and 222,563 squares, respec- 
tively, or a total for the four months of 909,853 
squares, or 77,087 squares more than 25 percent 
of the previous six months domestic consump- 
tion of 3,331,065 squares. Figures for domestic 
consumption were compiled by the Department 
of Commerce, Bureau of the Census. The report 
estimates that November and December shingle 
importations will add around 500,000 squares 
to the excess figure of 77,087. 

By the Canadian reciprocal trade treaty, the 
United States reserved the right to limit im- 
ports of red cedar shingles to 25 percent of 
the consumption in this country, which quota 
had been established by the President during 
the NRA upon recommendation of the United 
States Tariff Commission, following an inves- 
tigation of the shingle industry by that body. 

After Jan. 1, 1936, when the treaty came 
into effect, the United States State Department 
delayed exercising that right which was re- 
served in the treaty to establish the shingle 
quota. It was thought by the respective govern- 
ments that the quota limitation on imports 
would be managed jointly by the Washington 
and Oregon shingle manufacturers and the 
British Columbia operators. After six months 
of negotiations, the British Columbia shingle 
producers refused, American mills declare, to 
make an agreement with the American manu- 
facturers for joint administration of the quota 
limitation. Question had also been taised as 
to the power of the President to exercise the 
right reserved in the treaty and establish the 
import quota. Therefore, in June Congress 
included in the Revenue Act of 1936 an amend- 
ment, the so called Bone shingle amendment, 
which became section 811 of the Act. The Act 
also requires, in addition to a first quota figure, 


additional quota limitations for each succeeding 
half year to be fixed by the President. 


The United States is the most important 
Canadian shingle market, according to Mr. Mc- 
Grath, who stated that ordinarily 75 percent 
- the Canadian output is sold south of the 
ine. 


Foreign Markets Need Hard- 
woods; Now Paying Asked 
Prices 


Boston, Mass., Dec. 14.—“From the stand- 
point of the American exporter of hardwoods, 
the trade picture in the countries of northern 
Europe and the British Isles has changed 
sharply from what it was in 1932. Then the 
foreign buyers were all busy and prosperous, 
and as the American consuming demand was 
light, American exporters were pressing hard 
for a foreign outlet, so the price level was 
influenced largely by the buyer. Today the 
home market is so vigorous that it could easily 
absorb the entire output of the mills, and for 
this reason the foreign buyers are met upon a 
sound trading basis for they need lumber as 
definitely as exporters need their orders.” Ex- 
port trade prospects for American hardwoods 
were thus summed up today to the writer by 
Edward V. French, vice president and manager 
of foreign sales department, of Atlantic Lumber 
Co., who returned to Boston headquarters last 
week from a ten weeks tour to the buying 
centers of the British Isles, Belgium, Holland 
and France. “Since France went off the gold 
standard,” he continued, “her business activity 
has expanded rapidly and her industries are 
coming back fast. Japanese oak. is sold ahead 
of production fully ten months, and Polish oak 
is wholly out of the market. The furniture 
plants and trim mills in all of those North 
Europe countries are very busy, and the feeling 
over there is that the call for lumber through 
1937 will be as pressing as it has been during 
the past year. The big housing projects are 
taking a lot of hardwood trim, and they are 
using much fir and hemlock from our West 
Coast mills, chiefly from British Columbia, and 
though receipts have been heavy, stocks at the 
yards are very scant and badly broken. Italy 
is coming back fast as a buyer of hardwoods. 
Sales of American hardwoods in Europe are 
again being made chiefly by regular exporters, 
as the smaller producers have no difficulty in 
marketing their full output to domestic buyers 
and never were very well equipped to success- 
fully handle foreign orders. The, average for- 
eign buyer is ready to pay current advanced 
prices with a smile.” 


At this point, T. J. McHugh, president and 
sales executive of the company, offered the com- 
ment that all five sawmill plants of the com- 
pany in the South are running to capacity, with 
much less stock on hand than one year ago, 
and that new orders booked and the volume 
shipped in November went well beyond the all- 
time record for that period. The main office of 
the company is at 88 Broad Street, Boston, with 
a large distributing yard at Buffalo. The 'prod- 
uct of its five mill plants covers the entire list 
of southern hardwoods, and each plant is 
equipped with a complete battery of Moore 
modern dry kilns to insure the best service pos- 
sible to the customer. “We are getting higher 
prices for our lumber than at any time in the 
past five years,” said Mr. McHugh, “but these 
advances are necessary if we are to offset the 
higher labor cost, higher material costs, and 
taxes that are piling on us from so many direr- 
tions. Recent advances in prices found the 
hardwood industry starting from scratch, be- 
cause lumber had been selling for several dollars 
per thousand less than the bare cost of producer 
tion. If the industry is to survive, higher prices 
must be obtained.” 
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ROSEMARY PINE 


A Service 
That Stands 
The Test 


Old customers know how 
well we serve their 
needs—that's why they 
buy from us year after 
year. 























New customers find we 
have just the kind of 
stock they want—and 
that our service is 
prompt, efficient and 
friendly. 


You'll make no mistake 
in trying our superior 
Rosemary 

Pine Trim, 
Mouldings. 

Flooring, 
Ceiling. 

Finish, 
Siding, 

Air Dried 
Boards, 
Shiplap, 

Etc. 








LINDSEY 8-Wheel Log 







Wagons 


continue to do 
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and better ty 18 
the practical log- 
ger. 


For snaking and 


bunching use 
our Self-Loading 
Skidders. 
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Ln Position 
to Load+ 








LINDSEY WAGON CO. 
Sole Manufacturers LAUREL, MISS, 
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AMERICAN LUMBERMAN 


Here's What's New— 


Wire Fence Manufacturer Prepares 
Cuts and Ads for Dealers 


As heretofore announced by the Wire Divi- 
sion of the Republic Steel Corp., 7850 South 
Chicago Avenue, Chicago, the basic feature of 
a back-up program to aid dealers in selling 
Republic Farm Fence, is a radio broadcast sent 
over each of 61 stations twice a week. In 
order to assist dealers to cash in to the fullest 
extent on this popular feature, the company has 
prepared a tear sheet containing illustrations, 
electros or mats of which are available without 
cost to any retailer who wishes to use them 
in connection with newspaper or house-organ 
advertising. The tear sheet contains two com- 
plete advertisements including copy, and nine 
separate illustrations. In all cases, descriptive 
matter accompanies each illustration, and from 
this information, the dealer can phrase his own 
copy. Tear sheets, electros and mats will be 
sent free on request. 


Lumber Manufacturer Spends Large 
Sums to Improve Service 


A folder, unique in design and attractive 
in its pictorial presentation of shipping facilities, 
has just been issued by Chas. R. McCormick 
Lumber Co., 461 Market St., San Francisco, 
Calif. In the past year, the company has spent 
over $300,000 for plant improvements, and an 
additional $750,000 was expended to improve 
Pacific Coast terminals of the McCormick 
Steamship Co. and facilitate cargo shipping of 
lumber. Modern methods have been adopted, 
new manufacturing equipment has been pur- 
chased, and personnel and distribution channels 
have been consolidated and improved. The 
booklet, which may be obtained by writing to 
the company, describes and illustrates many of 
the changes. 


New Folder Sets Forth Functions of 
Good Building Paper 


The Angier Corp., Framingham, Mass.. has 
just issued a new folder, illustrating and de- 
scribing Brownskin Resilient Building Paper. 
In addition to photographic illustrations ‘of the 
product, several scale drawings showing ap- 
proved application methods are included. These 
embrace uses in both sidewalls and floors. Part 
of the folder is devoted to a general discussion 
of the function of good building paper in frame 
construction. Comparative data on air leakage 
through papered and non-papered walls and 
roofs form a part of the general discussion. 
The folder is practical in its approach to the 
subiect of building paper. Copies will be sent 
to dealers on application to the manufacturer. 


Offers Instructions for Whittling 
Model Ships from: Soft Pine 


The Western Pine Association, Yeon Build- 
ing, Portland, Ore., announces that it has avail- 
able for distribution a supply of reprints of an 
article entitled “Whittling Ship Models from 
Soft Pine” by Ray J. Marran. As long as the 
supply lasts, single copies will be sent without 
charge. The article is illustrated with eighteen 
ship models and sketches of pine blocks required 
for hull. cabin, and miscellaneous pieces of 
equipment. Instructions are brief and easy to 
understand. The author makes the point that 
expensive parts, tedious labor. and adherence 
to the details of exacting blueprints are unneces- 
sary. The aim is to supply simple instruction 
in an easy method of whittling any ship in 
miniature so that it will be sufficiently accurate 
in general detail to be recognizable as a particu- 


lar type. Practically all of the well known 
types of ocean, lake and river steam and sailing 
vessels are illustrated and discussed. 


Attractive Booklet Shows Modern 
Interior Treatments 


“Modern Interiors by Insulite” is the name 
of a new 16-page booklet published by the 
Insulite Co., Minneapolis, Minn. Excellence 
of typography, make-up and photography make 
the book genuinely distinctive. Each page con- 
tains one or two large pictures of various 
interior treatments in which Insulite products 
have been used, Included are churches, offices, 
shops, theaters, gymnasiums, lobbies, and the 
several types of room usually found in resi- 
dences. Many of the treatments are unique, 
and all of them are attractive. The last three 
pages of the booklet are devoted to illustrations 
showing application methods of the several 
materials used. The company announces that 
this is the first of a greatly enlarged series of 
dealer helps to be issued during 1937. Copies 
will be sent to dealers who request them. 


Wood Floor Manufacturer Offers 
Variety of Dealer Helps 


E. L. Bruce Co., Memphis, Tenn., announces 
that it has ten separate and carefully prepared 
pieces of literature, designed as sales aids for 
dealers who carry Bruce products. Any or 
all of these are free to dealers who wish to 
distribute them among their customers and pros- 
pects. In addition, the company has a number 
of special mats for newspaper advertising. 
These are available on request. Plank floors. 
maple floors, oak floors, patterned floors of 
wood, and Bruce hardwood block floors are 
among some of the subjects treated and illus- 
trated in the various booklets. The booklets 
range from file size down to envelope stuffer 
proportions. 


Association Prepares Booklets on 
Species Use and Application 


Continuing its program of co-operation with 
retail lumber dealers, the California Redwood 
Association, San Francisco, Calif.. has prepared 
a series of eleven colorful sales helps for dis- 
tribution through retail channels and by the 
salesmen of individual redwood companies. The 
hooks cover a wide range of applications in a 
simple and instructive manner. In each case. 
the proner uses of the wood are detailed. Roof- 
ing. siding and other exterior treatments. paint 
holdine. various industrial applications. window 
and ledge boxes, hotheds, coldframes and gar- 
den furniture are among the subiects covered 
and illustrated in the series. Full supplies of 
each of these hooklets are available to dealers 
on rearest to the association office located at 
405 Montgomery St., San Francisco. 


Announces Mat Service for Knotty 
Pine Newspaper Ads 


In response to many requests from dealers 
for newspaper mats of advertising featuring 
knotty pine, the Western Pine Association, 
Yeon Building, Portland, Ore., is making avail- 
able a newspaper mat service for use in local 
advertising. The first series consists of thirteen 
different size mats. These feature knotty pine 
for paneling in living and dining rooms, 
nooks, artistic built-ins, basement rumpus 
rooms, and also for shops and store display 
windows. The mats are being offered to dealers 
at a nominal cost. 
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Brochure Illustrates, Describes New 
Sawmill Machinery 


Under the title, “Modern Sawmills,” the 
Cunningham Machinery Corp., Shreveport, La., 
issued another striking brochure illustrating and 
describing some of the recent developments in 
its line of sawmill machinery. Excellent actual 
photographs show the machines in detail, with 
brief but complete descriptive data accompany- 
ing them, and the concern has developed a 
series of cover designs which are unique and 
distinctive. These covers speak for themselves, 
and no attempt at description would be adequate, 
Copies of the brochure can be obtained by writ- 
ing to the company. 


Safety Stake Pocket Designed for 
Motor Truck Use 


C. H. Van Donk, 312 South Oakland Ave. 
Green Bay, Wis., has designed a safety stake 
pocket for automobile trucks, similar to that 
used successfully on railroad cars, with the 
single exception that the truck pocket carries a 
414x4¥%4 inch stake instead of one 5'%4x5% 
inches. Particularly adaptable for loading and 
unloading logs, these pockets are generally fas- 
tened to the ends of the bunks for truck appli- 
cation, and only a short trip rod is used for 
each pocket instead of connecting them in series. 
They may be connected in series, however, on 
a square operating shaft, which with a one- 
quarter turn, releases the stakes at the same 
time. 


How to Make and Sell Small 
Dimension Stock 


Short cuts in making short-cut lumber prom- 
ise a new economy for New England hardwood 
dimension stock. Recent investigations show 
that wood using industries employ 50 percent of 
cuttings in widths 4 inches or less, and 80 per- 
cent in lengths of 48 inches or less, exclusive 
of flooring, therefore small timber grown on 
land not suited to food crops can be economically 
used to meet many of the needs of wood fabri- 
cating industries, says A. O. Benson, wood tech- 
nologist of the Forest Products Laboratory, 
Madison, Wis., in a new publication, “Dimen- 
sion-Stock Methods for New England Hard- 
woods.” As good equipment and good methods 
are essentials of success in dimension stock man- 
ufacture, the circular provides information on 
methods and machines, warehouse and stock room 
facilities for most satisfactory and efficient han- 
dling of dimension stock. The publication aims to 
simplify the problems confronting prospective 
operators or those contemplating changes in es- 
tablished mills, and the type of mill suggested 
is a composite of a large number of plants 
employing a wide variety of machines, lay-outs 
and operating methods. Machines suggested 
are those which have given proof that they are 
particularly adapted to conditions in New Eng- 
land. Dimension stock uses, marketing, plant 
operations and seasoning are discussed in other 
chapters of the circular. Department of Agri- 
culture Circular 394, “Dimension-Stock Meth- 
ods for New England Hardwoods.” can be ob- 
tained from the Superintendent of Documents, 
Washington, D. C., at 10 cents a copy. 








Starts Vancouver Island Mill 


VictortA, B. C., Dec. 12.—The new $20,000 
plant of the Manning Lumber Mills on Store 
Street here, was recently officially set in oper- 
ation by Acting Mayor James Adam, who threw 
an electric switch to start the machinery in 
motion, and then cut a 1x12-inch plank from 
the first log that came into the mill. Fred 
Manning, proprietor of the mill, was congratu- 
lated by the acting mayor for his industry 
and foresight in introducing to Victoria an all- 
electric mill, The mill, which has sufficient 


orders to keep it operating until the end of the 
year, will employ 25 white men. 
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Texans Urge Adequate Support of 
Forestry Measures 


LuFKiIn, TeEx., Dec. 14.—At the closing ses- 
sion here Saturday of the Texas Forestry Asso- 
ciation, H. M. Seaman, of Houston, was elected 
president; W. Goodrich Jones, of Waco, presi- 
dent emeritus; S. L. Frost, of College Station, 
secretary-treasurer ; J. H. Kurth, Jr., of Lufkin, 
and H. W. Whited, of Nacogdoches, vice presi- 
dents. 

Resolutions were adopted asking the Federal 
Government for appropriations to carry out the 
Fulmer forestry law; asking for a $1,000,000 
appropriation for the Forest Products Lab- 
oratory, and for a minimum of $200,000 annu- 
ally for Texas forestry, to which, it was said, 
never enough money had been devoted to ade- 
quately develop important phases of it. 


The convention was preceded by the dedica- 
tion and formal acceptance by Dr. T. O. Wal- 
ton, president of Texas Agricultural & Me- 
chanical College, on behalf of the Forest Serv- 
ice, of its new division office building, situated 
two miles south of here. 

The annual address was delivered by J. W. 
Oliphant, of Huntsville, the retiring president. 
“All of us who make our living from forests 
are cheered by assurances that the nation has 
just begun to build,’ Mr. Oliphant said. “Co- 
operation of the legislature has made possible 
many advances in forestry.” 

Ernest L. Kurth, of Keltys, president of the 
Southern Pine Association, described some of 
the things he saw on a recent extended tour 
of forests in Germany and Austria, and drew 
lessons for Texas from the thousand years of 


planned reforestation in those countries. “I 
think we can learn a great deal from those 
nations which cut only the timber increment 
grown each year,” he said. “By following their 
intelligent and systematic methods of preserving 
and regrowing forests, we can grow from Texas 
to Virginia twice as much timber per acre as 
German forests average. Given a reasonable 
chance, Texas will grow timber to support 
millions of people.” Mr. Kurth advised the 
adoption of “some intelligent form of taxes to 
be paid when the crop is ready for harvest, to 
assure a fruitful future for forestry.” 





Harvesting ‘Ripe’ Forests 
Speeds Growth 


Tacoma, WAsH., Dec. 12.—The 408 billion 
feet of timber still standing in the Douglas fir 
region of Washington and Oregon will last only 
fifty years more at the present average rate 
of harvest of 8% billion feet annually, but the 
rate of growth of new timber will increase as 
the old forests disappear, so that it is believed 
a sustained yield of the present cut can be 
taken indefinitely, Walter F. Ryan, Weyer- 
haeuser Timber Co. engineer, said in a talk 
before the Tacoma Engineers’ Club here this 
week. He said that primeyal forests are ripe, 
so that decay offsets growth, therefore, harvest- 
ing them without selective cutting is the proper 
method for today. He said that fire losses in 
Washington forests have been reduced to one- 
fifth of what they were ten years ago, through 
combined efforts of Federal, State and private 
fire-control bodies. He said the majority of 
the fires are due to public carelessness. 





NEWS AND 
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“Cleveland lumbermen,” said'that when the 


Xerxes Xenathon Crum, secre- 
tary of the Cleveland Board of 
Trade, “are about the only class 
of men I know of that could 
have stood the hard knocks that 
fate has given them. They 
held up miraculously under the 
losses by flood and fire in 1883, 
meeting a loss of $1,000,000 by 
the former, and $250,000 by the 
latter, and the calamitous visi- 
tations were but a week apart. 
There are about twenty-six 
wholesale firms, and the busi- 
ness is in a very prosperous 
state.” 
* * * 


In the opinion of a Maine 
observer, Mr. John E. Hobbs, 
of North Berwick, it is a mis- 
take to conclude, as many have 
heretofore, that white pine 
never succeeds itself as a for- 
est growth and that the land 
from which it is once cut will 
know it no more forever. Ac- 
cumulating evidence threatens 
to overthrow the early theory 
of lumber makers that there is 
no such thing as second growth 
pine. A leading Chicago op- 
erator who was not long ago 
down in Maine, states that he 
Saw a large number of pine 
trees which, though evidently 
of second growth, would make 
very fair sawlogs, as logs go 
in that country. Indeed, in 
many parts of the State mill- 
men are cutting second growth 
pine trees to some extent. It 
may be that theorists have been 
too hasty in their assumption 





pine supply 
gives out, there will be no re- 
placing it. The matter is per- 
haps not of much concern to 
those who are now cutting tim- 
ber, but as a fifty-year old pine 
tree will make a pretty re- 
spectable sawlog, there must be 
those now living who are likely 
to see the day when they will 
take a’ lively interest in sec- 
ond growth pine. 


* * * 


Hon. W. D. Washburn, Capt. 
John Martin, Capt. O. C. Mer- 
riman, Hon. John De Laittre, 
Maj. George A. Camp and Mr. 
W. W. Huntington, of Minne- 
apolis, Minn., were among the 
lumbermen in the party that 
visited Rhinelander, Wis., last 
week, on a tour of inspection 
over the new Sault Ste. Marie 
& Atlantic Railway. Mr. Wash- 
burn is president of the com- 
pany. 

* *¢ * 

The end of Muskegon pine 
is not in sight yet. An output 
of over 500,000,000 feet this 
season from the river is proof 
enough of that, but at the same 
time, it is not so hard to find 
those who openly predict that 
there will be only one more big 
year for this stream. 


. * * 
The October exports of saw- 
mill products from Puget 


Sound, W. T., aggregate 5,072,- 
178 feet of rough, 316,709 feet 
of dressed, and 152,496 feet of 
tongued and grooved lumber; 





1,102,770 lath; 127,955 pickets; 
354,078 cedar ties and 50,000 
cedar shingles, representing a 
total value of $71,349.23. 


s- * *& 


Talking of machinery re- 
minds me of what I saw at 
the extensive machine shop of 
A. F. Bartlett & Co. in East 
Saginaw, Mich. The firm is 
constructing an immense en- 
gine for the Oconto Lumber 
Co., of Oconto, Wis. The cylin- 
der is 30x36, the frame weighs 
seven tons, and the main shaft 
is eleven inches in diameter. 
It will develop nearly 2500 
horsepower. 

* * * 


One of the best features of 
the winter outlook for the lum- 
ber trade, and of the prospect 
for next season, is the present 
and promised activity in rail- 
way building. Hardly a day 
passes that announcement is 
not made of new railway proj- 
ects, and it is notable that they 
are not, as a rule, paper 
schemes, which must rely upon 
the placing of large blocks of 
stock and bonds with invest- 
ment capitalists for practical 
realization, but solid business 
enterprises, planned and to be 
constructed by business men, 
who are directly interested in 
the development of the terri- 
tory to be built up, and who 
prove their faith in the sound- 
ness of their enterprises by 
backing them up with their 
own means, 
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ALWAYS 


A PROFITABLE ITEM 
FOR DEALERS 





The Standard Stock for 
SHEATHING, 
ROOF BOARDS, 
SUB-FLOORS. 


very house that's being built 
needs Sheathing, Roof Boards, 
Sub-flooring, Cement Forms, etc. 
Every house bill gives you an oppor- 
tunity for Roofer Profits. 


Don't overlook the farm market for 
Roofers—for homes, barns, poultry 
and hog houses, granaries, dairy 
houses, implement sheds, etc. 


Roofers can be furnished dipped to 
prevent stain, air or kiln dried. Many 
of these producers can also supply 
Long Leaf Decking and other lumber 
Roofers are supplied 
S2S&CM or Shiplap in 34” or 25/32” 
on special order. 


items. 


S45, 


Roofers made by these responsible 
manufacturers are dependable in 
every way—and you can order 
through your wholesaler. 


Jeffreys-McElrath Mfg. Co. 
Mfrs. Roofers, Lumber and Box Shooks 
Macon, Ga. 


Mills Lumber Co. of Ga., Inc. 


Mfrs. Pine Lumber -- Roofers a Specialty 
Acworth, Ga. 


H. Dixon Smith, Inc. 
Roofers from “’ The Wood Universal " 
Columbus, Ga. 


Bell Lumber Company 


Manufacturers High Grade Roofers 
Richland, Ga. 


The King Lumber Co. 


Roofers and Kiln Dried Finish 
Cuthbert, Ga. 


Leon Clancy Company 


Careful manufacture and prompt shipments 
Pavo, Ga. 


Johns -Carroll Lumber Co. 


Can supply Lignasan dipped stock 
, Ala. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Dec. 14.—New England trade 
developments that have moved generally in the 
direction of recovery and expansion this year 
have been checked only by the strikes by various 
labor unions that have caused suspension of 
water transportation for lumber from the West 
Coast. These strikes have been in force since 
Oct. 30. Eastern wholesale distributors are 
severely handicapped in their efforts to get 
supplies through to customers. The retail dealer 
and home building consumer continue to func- 
tion by merely shifting the lumber schedules 
from West Coast fir and hemlock to eastern 
spruce. All of these woods cost the retail dealer 
today from $2 to $6 above the September and 
October quotations. On this score, Secretary 
Paul Collier issues a timely warning to his 
retail membership that, to these higher costs, 
must be added all the old and new tax levies, 
plus the advancing costs of labor, if selling 
prices are to be held to a profit-winning basis. 

There will be little if any difficulty in supply- 
ing all the framing lumber called for by the 
larger housing projects that are springing up 
daily in the suburban sections five to twenty- 
five miles from Boston. Activity in the con- 
struction of single and two family homes— 
mostly single family—financed on the insured- 
mortgage plan of the FHA is nearly double 
what it was twelve months ago. Strikes at 
the slum clearing housing projects in South 
Boston and Cambridge, where modern homes 
for 1,500 families are being provided, lasted 
only a week, and full crews are again at work. 
The construction of 425 frame dwellings in 
Arlington, to be known as the Arlmont Model 
Village, is being financed by the Weyerhaeuser 
home financing organization of St. Paul. The 
first thirty houses were under way when the 
town refused to appropriate the necessary funds 
to carry the water supply and sewer pipes to 
the new location. Construction was halted until 
the town fathers at a special meeting on Dec. 1 
rescinded the earlier action and voted to pro- 
ceed at once with the work. Construction is 
again in full-swing here, and retail dealers are 
daily dumping huge loads of framing lumber 
and boards at the location. Another home 
building development of interest is found in 
the exclusive town of Westwood, fifteen miles 
west of Boston. Forty modern homes are now 
under construction there, and the foundation’ 
are in for twenty more. This was the home 
town of the late General Edwards, of World 
War fame, and is unique in that it has emerged 
from the depression with no debt of any nature 
and one of the lowest tax rates in the State. 
A huge sign at the building location reads: 
“Live in Westwood. Best Town in the State, 
Best State in the Country and Best Country 
in the World.” The unusual activity in home 
building planned for the winter months is the 
answer to the need for additional modern hous- 
ing backed by a freer flow of funds and of 
Federal credit. Modern methods encourage 
mid-winter construction, and it is pointed out 
that some of the advantages are increased eff- 
ciency, better supervision and a greater supply 
of skilled labor. There is no lack of available 
funds. During the week, several million dollars 
has been distributed to depositors in nearby 
closed banks that had been in liquidation three 
and four years. Then comes the Christmas 
Club payoff by the Savings Banks of the State 
which has just totaled $11,500,000, and these 
same banks show a gain in deposits for the 
last fiscal year to Oct. 31 in excess of $40,000,- 
000, and for the first time in seven years show 
gains instead of losses in deposits. 

The first case under the Robinson-Patman 
law, charging price discrimination against a 
Massachusetts manufacturer of patent roofing 
and other specialties, is now in the courts. 
Bird & Son, of Walpole, Mass., deny the 
charge. The case has been shifted from the 


Federal court at Boston to Chicago, where it 
is now being heard. In the meantime, Bird & 
Son announce a 5 percent raise in wages to 
all employees, also a bonus of 4 percent to 
all employees regardless of length of service, 
and an additional semi-annual service bonus of 
4 percent to all in the service of the company 
five years, and 2 percent to all on the payroll 
two to five years. 


WEST COAST FIR AND HEMLOCK—Total 
receipts by water from the West Coast in 
November were 3,215,000 feet, and came in 
three boats, the last one arriving on Dec. 20, 
completing the delivery of all cargoes afloat 
bound here, with the likelihood that the next 
cargo to arrive will be four to six weeks 
after the marine strike is called off. Several 
boats fully loaded are tied up at the mill 
docks, abandoned by the crews, and ready 
for a quick dash to the Atlantic coast when 
crews are secured. Local stocks are vanish- 
ing rapidly and assortments of sizes are 
badly broken. The terminals and distribu- 
tion yards are quite bare of 2x3-, 2x8- and 
2x4-inch in the 16- and 18-foot lengths, all 
of the larger dimension sizes, and practically 
all types of boards. For such lots as are 
available, premium prices prevail, and the 
price in each case is made to fit. For dimen- 
sion at the wholesale yards, the discount is 
down to $6 off list, instead of the $9@10 
discount which prevailed in October; but for 
the larger sizes, 4x6-inch and up, the dis- 
count today is $4 off list. All cargo arriving 
in November has been landed and the vessels 
cleared after much delay. There are two 
Luckenbach boats and one American-Hawai- 
ian out of commission here until the crews 
return to work. The Shepherd Line last week 
succeeded in moving a boat from Philadel- 
phia to New York with a skeleton crew. The 
cargo was landed and the boat left Friday 
for Albany. It is reported that 250 lumber 
ships are out of commission on both coasts. 


EASTERN SPRUCE—New advanced prices 
for dimension and boards that came in force 
on Dec. 1, and were presented in detail on 
page 70 of the Dec. 5 issue, have not changed, 
though the larger winter-sawing mills in 
northern New England and the Provinces 
have been flooded with new business and 
have very full order files. The heaviest call 
is for small dimension, 2x10-inch plank and 
dry boards. The scantling sizes are very 
firm at $32@33, with the random lengths 
quoted as low as $30 and from that point up 
to $33, and usually the price quoted by the 
shipper is the one that prevails. The stand- 
ard 6- and 7-inch dry matched boards are 
firm at a range of $33@35 and are selling 
freely as the stocks of western fir and hem- 
lock boards held here are absorbed. For 
water delivery there is a scarcity of avail- 
able boats, as many of the old ships that 
carried from 100,000 to 500,000 feet are be- 
yond service. The prevailing rate from Pro- 
vincial ports to Boston is $4.50, and $5 to 
Sound ports or New York. 


LATH AND SHINGLES—With more ac- 
tivity in winter construction, the call for 
spruce lath is absorbing the full production 
of the mills, with most sales of 1%-inch at 
$5.75, and the 15%-inch at $6. There are oc- 
casional sales 25 cents lower. Eastern white 
cedar shingles sell freely at $4.50 for extras; 
$4 for clears; $3.50 for 2nd clears, and $3.25 
for clear walls. The local storage supply of 
Western red cedars has been almost com- 
pletely absorbed. Last sales of the 18-inch 
Perfections to dealers at the storage yards 
were at $4.75. Apparently there are no 16- 
inch No. 1, XXXXX available, with a few 
small lots of No. 2 held at $3.20, and of No. 3 
at $2.88@2.95. For mill shipment by rail, 
producers are in an improved position but 
have made definite advances on but a few 
items. The Washington mills hold Perfec- 
tions at $4.66 delivered, but most of the 
British Columbia mills insist on $4.74. Most 
sales of No. 1, are at $4.25 for the 
No. 1, $3.34 for No. 2, and $2.99 for No. 3. 
The price for the latter shows an advance 
of 25 cents over previous quotations. 


EASTERN HARDWOODS—Generally speak- 
ing, production of maple and birch at the 
eastern mills is heavily oversold. Top prices 
prevail as the manufacturers attempt to off- 
set much higher labor costs and mounting 
tax levies. As one prominent shipper re- 
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marked recently, “We seem to be shaping 
to make a little profit for ourselves instead 
of working wholly for the tax collector and 
the banks.” One-inch FAS maple sells at 
$80, and the 2-inch at $92. Of the short 
cross-cut 2-inch maple heel stock that will 
grade 90 percent usable for heels, there have 
been between-season sales at $80, but the 
mills are now quoting $85 to apply rigidly 
when the new heel season opens about Jan. 1, 
No sales have been reported thus far at this 
figure. Mil! stocks of both birch and maple 
are very low. In shoe circles belief is gen- 
eral that the output of shoes during the next 
season will be the largest in a number of 
years. 

PINE BOXBOARDS—While no close check 
has yet been made to indicate the volume 
of unsold pine to be carried on the mill 
yards through the winter months, the posi- 
tion of shippers indicates price strength, for 
already there have been advances this fall 
on all grades of square edge where good 
widths and lengths were called for. Effec- 
tive Dec. 15, some of the larger shippers have 
added $2 to the price of all of the lower 
grades of inch square edge. Prior to this 
advance, sales had been made f. o. b. cars 
at the shipping point of 5/4x4-inch rough 
at $28; 1x6- and 8-inch dressed at $27@28; 
6/4x8-, 10- and 12-inch dressed at $31.50, and 
several cars of all 10- and 12-inch as high 
as $32. There are less desirable lots of nar- 
row and shorter stock available at prices 
down to $22 for inch. The same considera- 
tions govern the price of inch round edge, 
on which the range is all the way from $13 
to as high as $17, at shipping point. Demand 
from New England box shops is light, but 
there is free buying by Connecticut, New 
York and New Jersey plants. 


NEW YORK, N. Y. 


The movement of lumber from retail yards 
to jobs is in greater December volume than 
in many years, “Our greatest problem today,” 
said one prominent dealer, “is to keep our price 
level in line with replacement costs, for there 
is scarcely a lumber item that we usually keep 
in stock that has not been sharply advanced 
within the past three months and particularly 
within the last thirty days. Eastern spruce is 
$2 to $4 higher than it was two weeks ago, 
and West Coast fir and hemlock are hard to 
pick up at any price, for the big distribution 
yards are out of the market on many items, 
having received only a few small consign- 
ments by water through November, and they 
tell us that all cargoes that got away from 
the mills before the strike started have been 
landed here. Then we are troubled by slow 
rail deliveries of ordered lots of yellow pine 
and western pine finish, and of all the south- 
ern and western hardwoods, and in this group 
we have to watch our steps, for each lot we 
buy seems to call for a higher price. Add 
to our higher material costs, the steadily 
mounting labor costs, and the pressure for 
higher taxes from all directions, including 
these latest Social Security contributions, and 
you will see that our expert cost accountants 
have a real job in holding our transactions 
to a promising basis. Business with us is 
better, but surely it is more difficult than at 
any time in my fifty years contact with the 
retail trade.” 

In intercoastal circles it is reported that 
there is scarcely a consignment of West 
Coast lumber afloat bound here. The costly 
shipping tie-up—now in its seventh week— 
shows no outward signs of breaking. Many 
ships’ officers are ready to return to their 
boats, but the sailors and pickets block all 
such moves. There are daily clashes on the 
New York waterfront as the pickets attempt 
to prevent the recruiting of full crews. Re- 
ceipts at the Newark piers from July 1 to 
Nov. 1 totaled 54,697,000 feet. A few stray 
lots came in in early November, but no ar- 
rivals are expected through December and 
probably not in January. At the terminals, 
many of the standard sizes of dimension are 
not available, and boards of any grade are 
virtually out of the market. Old list prices 
for dimension have been set aside as the 
price in each instance is made to fit the 
factors that govern each sale. The most 
commonly. quoted discount for dimension 
ec. i. f. at the docks is $7 off page 13% of 


West Coast list No. 32, but this quotation 
will be raised or lowered 50 cents and pos- 
sibly $1 under trade pressure. To offset 
scant offerings of West Coast lumber, dealers 
are placing liberal orders for eastern spruce 
for both rail and water delivery. By rail, 
and 4-inch scantling sells at 
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$33@34.50, with the larger sizes, up to 8x8- 
inch, at $40@41. The same sizes in random. 
lengths range in price from $31to39. The 
2x10-inch random sells at $38@39.50. Lath 
are offered sparingly at $6.25 and $6.50, de- 
livered at rail points. 


Secretary-Manager R. T. Titus, of the In- 
tercoastal Lumber Distributors’ Association, 
accompanied by Chairman A. N. Frederick- 
son, journeyed to Boston on Dec. 5 to attend 
a conference of the New England members 
at the Hotel Statler, and on Thursday, Dec. 
10, the local group held a session at the 
Hotel Commodore, which was followed by a 
luncheon. The tie-up of water transporta- 
tion and the consequent heavy curtailment 
of production at the mills were thoroughly 
canvassed, and it was agreed that wholesale 
transactions with the mills were practically 
at a standstill. 


Baltimore, Md. 


NORTH CAROLINA PINE—There has been 
no cessation in demand. The chief concern 
of dealers is to get lumber enough to take 
care of the needs of customers and to have 
assortments sufficiently varied to avert delay 
in delivery. Favorable weather for outdoor 
work has helped to keep up volume of busi- 
ness. Prices are either firm or higher. 


LONG LEAF PINE—Georgia pine is bene- 
fiting by a curtailment of competition from 
other directions, but, even with other sources 
of supply unimpeded, longleaf pine would 
still be active. Though mills are running 
full time, they find it difficult to keep up 
with demand and there is a general disposi- 
tion among the yards to augment assort- 
ments. 


CYPRESS—AII of the dealers are under the 
necessity of carrying stocks of cypress, and 
the mills are finding an outlet for all of the 
lumber they can manufacture. Prices are 
still moving upward. 


WEST COAST WOODS—The scarcity of 
such species as fir, spruce and cedar con- 
tinues one of the most troublesome problems 
confronting distributors. Rail shipments 
amount to impressive proportions, but the 
higher delivery costs necessitate a readjust- 
ment of prices. The strike has enabled pro- 
ducers in other sections to realize very 
profitable returns. Lack of big timbers to 
be obtained from the Pacific region is caus- 
ing embarrassment. 


HARDWOODS—tThere has been no slacken- 
ing in the demand for hardwoods of all 
kinds. Some stocks are scarce and mills are 
put to it to take care of the wants of cus- 
tomers. With unfavorable winter weather 
at hand, a more acute scarcity is feared, and 
the hunt for stocks of all kinds is carried 
on w'th avidity, with prices steadily ad- 
vancing. Foreign demand is quite brisk, and 
only the repeated advances set limitations 
upon shipments. 


Buffalo, N. Y. 


The demand for lumber continues in good 
volume for this time of year, but wholesalers 
are handicapped in their efforts to supply 
their customers promptly. The labor troubles 
on the West Coast have resulted in throwing 
orders to mills in other sections, and many 
of these are now oversold. In the South, 
long-continued rains have hampered the get- 
ting out of lumber, and some mills have been 
forced out of the market by such difficulty. 
While some retailers and consumers are be- 
ginning to hold off on account of approaching 
inventories, less is heard of this excuse than 
for several years past. Prices are firm all 
around. 


HARDWOODS—The demand has been more 
active this month than wholesalers had an- 
ticipated. It has been found difficult to fill 
orders as promptly as desired by consumers, 
due in part to their recent holding off until 
the last minute before placing business. An- 
other reason is that the mills have been get- 
ting a large number of orders, and are not 
able to ship as quickly as usual. The better 
grades of hardwoods are in short supply at 
many of the mills, and prices are strong. 


NORTHERN PINE—The demand has been 
stimulated by the shortage of other species 
of lumber, and the tone of the market is 
strong. Low grades have been moving in 
good shape recently, because of the increased 
business in various manufacturing lines in 
advance of the holiday season. 


WEST COAST WOODS—Supplies have be- 
come much depleted, owing to labor troubles 
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at the mills. Many are shut down or running 
at much below their capacity, and the inland 
fir and western pine mills which ship by rail 
have more orders on hand than they can fill. 
Wholesalers are unable to accept orders for 
prompt shipment, and will be unable to do 
so until a setlement of labor troubles is 


iia Norfolk, Va. 


NORTH CAROLINA PINE—Since Dec. 6, 
in this particular section and throughout the 
southern, states, there have been light rains 
with fogs, and the ground is an impassable 
morass everywhere. Production, drying and 
shipments of lumber are therefore drastic- 
ally slowed up, and there will be normal 
shut-downs for repairs over the year-end. 
Demand is above normal for this time of 
year. The South itself is taking a tremen- 
dous volume of lumber, and little is available 
for other markets. Wholesalers and mills 
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have been turning away new business be- 
cause they did not know when shipment 
could be made, and the question of price did 
not enter into their decisions. Prices are 
changing rapidly. Some mills are holding 
back stock for higher prices, but the ma- 
jority are trying to ship orders as fast as 
possible. Small mills are getting more for 
their framing and boards, and the larger 
mills are selling all grades, rough or dressed, 
as fast as produced, at better prices than 
the last orders booked. Air dried roofers 
have been very active and prices are ad- 
vancing day to day. At one time, $17 f. o. b. 
cars Georgia Main Line rate appeared high 
for roofers, but today $17.50 to $18 would 
not be surprising. Dressed and resawn stock 
box for car shipment has been very active, 
and prices have advanced more rapidly than 
on rough boards, even though the yards inthe 
South have been taking a wonderful amount 
of the mill output. 








BIG BANDS 


Atkins Silver Steel Band Saws are 


Uniformly tempered. 
Correctly tensioned. 


Made of Silver Steel (saw steel). 
Made with teeth to fit your job. 


These huskies of the mill can be depended upon to 
do a man size job on the toughest cuts. Order Atkins 
Band Saws . . . test them your way . . . then you 
will know why. others have standardized on Atkins. 


Ask for free Copy of Saws in the Filing Room. 


E. C. ATKINS AND COMPANY, 460 So. Illinois St. 
INDIANAPOLIS, INDIANA 
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San Francisco, Calif. 


WATERFRONT LABOR—At the close of 
the 44th day, Dec. 12, of the general maritime 
strike of 37,000 workers on the Pacific Coast, 
peace was just as near or just as far off as 
one chose to hazard a guess. Only one thing 
was certain, losses directly and indirectly 
attributed to the strike mount steadily. Esti- 
mates set the cost of the strike so far to be 
$123,000,000 in the Bay area, and more than 
a quarter billion dollars on the Pacific Coast. 
This cost is figured on a basis of three mil- 
lion dollars daily in the Bay region, and 
$7,000,000 on the Pacific Coast. All lines of 
commerce and industry are now feeling the 
pinch. The drive for settlement of the steam 
schooner, lumber carriers, strike, as an en- 
tering wedge for peace in the offshore tieup, 
hit a snag and slowed down despite a so- 
called favorable start. Settlement of this 
branch of the strike would bring relief to 
the paralyzed Northwest lumber industry, 
where some sixty tidewater mills are closed 
down, and the 20,000 men employed in them 
out of work. Some seventy carriers belong 
to the schooner group. One bright spot in 
the situation was the attentive reception 
given Roger D. Lapham, prominent ship 
owner, at a mass meeting of 12,000 persons 
in the San Francisco Civic Auditorium. Mr. 
Lapham presented the owner’s side of the 
strike question, and Harry Bridges, long- 
shoreman chieftain, spoke for the unions. 
The meeting was staged by the unions as an 
appeal for public support. Rumors following 
this meeting hinted owners were willing to 
grant the 8-hour day to marine cooks and 
stewards, and to accede to the maritime 
unions’ demand for cash pay for overtime. In 
return, it was hinted, owners wanted similar 
concessions from the unions, in respect to 
the two other issues, impartial control of hir- 
ing halls and some practical method of en- 
forcing working agreements once they are 
entered into. Developments on Dec. 12 in- 
dicated longshoremen were renewing request 
for sympathetic action by East Coast dock 
workers. Rumor had it that odds of two- 
to-one were being given that the strike would 
last till March. 


LUMBER CHARTERS—Due to the general 
maritime strike, there were no _ charters 
effected in November on the Pacific Coast for 
loading at United States ports, according to 
the Pacific Coast Freight and Charter Market 
Report of General Steamship Corp. A com- 
plete paralysis of shipping has been the result, 
with the sole exception of the tanker trade. 
Tankers are independent of longshoremen, as 
they are loaded and discharged through pipe 
lines at private oil berths, usually far from 
metropolitan areas, so are able to operate 
with only partial interruptions that might be 
occasioned by crew troubles. The report 
pointed out that “It is an ill-wind that blows 
no one some good,” and during the present 
paralysis of the United States Pacific Coast 
shipping, British Columbia has been the gate- 
way for oversea trade. Congested conditions 
are reported at the port of Vancouver, which 
is enjoying uninterrupted and tremendously 
increased business. During November, eight 
lumber charters were fixed from British Co- 
lumbia ports for destinations in Australia for 


December loading, according to information 
secured for the report. 
TERMINAL RATES—Conditionally based 


upon the degree to which such rates, rules 
and practices are adopted in the future by 
the respective competing public terminals, the 
California State Railroad Commission ap- 
proved toll and service charge increase for 
privately owned cargo terminals around San 
Francisco Bay. The order followed a year’s 
investigation. Tolls were subject to a 10- 
cent increase per ton, generally, and service 
charges, 5 cents. As they affect the lumber 
trade, new service charges follow: 

Coastwise Inbound Trade—Lumber, (a) 
handled through shed, per MFBM, 50 cents, 
(b) handled over uncovered facilities—lum- 
ber, ties, posts, bark and piling, per MFBM, 
15 cents; lath, per 60 bundles, 15 cents; shin- 
gles, per 40 bundles, 15 cents. Shook, box 
or crate, 35 cents. 

Intercoastal Outbound Trade—Lumber, 50 
cents per MFBM. 

Foreign Inbound Trade—Lumber, when for 
transshipment via ocean-going vessels, 50 
cents per MFBM. 

Foreign Outbound Trade—Lumber, 50 cents 
per MF'BM. 

Trans-Pacific Inbound Trade — Lumber, 
when for transshipment via ocean-going ves- 
sels, 50 cents per MFBM. 

Trans-Pacific Outbound Trade—Lumber, 50 
cents per MFBM. 
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Market News from Aml|er 


New tolls on lumber and lumber products 
in cents: 
Coastwise 
and Inland . 
Waterway Offshore 
Fence posts, per hundred... 20 40 
Hardwood, ash, hickory, 


oak, etc., per MFBM..... 30 50 
Lath, per 60 bundles....... 20 40 
Tee, GOON cccavserbenness 16 28 
Shakes, per 100 bundles... 20 40 
Shingles, per 40 bundles... 20 40 
Softwood, fir, redwood, 

spruce, ete., per MFBM.. 20 40 
Ties, railroad, per MFBM.. 20 40 


REDWOOD—Although the local market for 
this wood has been slowed up somewhat by 
the strike, the demand is very satisfactory. 
Eastern demand is strong from all principal 
centers. Prices are firm and mills are re- 
ported more inclined to keep them on an 
even keel than to allow such mark-ups as 
the present situation easily warrants. Mill 
stocks are broken, with shortages appearing 
in all dry upper items and especially wide 
siding. The strike situation has been favor- 
able to mills with rail facilities. Reports from 
Eureka, Calif., indicate that mills in that 
vicinity are doing a lot of shipping by train, 
long freights going out made up almost en- 
tirely of lumber cars. Two mills in Men- 
docino County, lacking facilities for rail 
shipments, had to close down their opera- 
tions and lay off their woods crews. 


CALIFORNIA PINES—Although there is 
reported a little slowing down in the local 
market, probably due as much to inventory 
taking as to strike conditions, both local and 
eastern demand has been brisk for Ponde- 
rosa pine. Demand is expected to continue 
good. Strike conditions have especially 
helped the rail business. Upward price re- 
visions on many items have been fairly fre- 
quent. Stocks at mills continue badly broken, 
and some mills are limiting the amounts of 
certain grades they will ship. Scarcity exists 
in all upper grades. The sugar pine situation 
continues about the same. Demand is good, 
with prices firm and showing a tendency to 
strengthen. All upper grade stocks are in 
low supply and assortments are badly broken. 


DOUGLAS FIR—Although demand dropped 
off somewhat recently, due, it is thought, to 
yards taking inventories, the local market 
for this wood is strong. Some cheap sales 
are reported. Prices in some grades have 
been advanced all the way through. Retail 
sales are reported to be holding up fairly 
well. An upturn in next month’s buying is 
expected, in advance of a prospective 
strengthening of the market. 


HARDWOODS—Local demand is fair, con- 
sidering strike conditions. Because most of 
the yards had good stocks on hand, the com- 
plete paralysis of imports has not been felt 
as yet, although it is thought that Philippine 
mahogany handlers will soon feel the pinch. 
Dealers expect during the new year a very 
good market all along the line. 


Portland, Ore. 


WEST COAST WOODS—A virtual tidal 
wave of orders from the middle West reached 
the Columbia River district’s lumber indus- 
try in the week just ended, raising the un- 
filled order files to unprecedented levels, but 
adding to the confusion of the market. Some 
of the orders were taken, but in most cases 
reluctantly—not that the manufacturers 
don’t want business, but they are not cer- 
tain, with all shipping still strike bound, 
what they can do with it. With the order 
file big, rail shipments mounting, production 
recovering but due to suffer another relapse 
until the maritime strike is settled, prices 
are firm and advancing. Mills in the Colum- 
bia River district have so much old business 
on their books that they hesitate to add 
more. They are, of course, completely in the 
dark as to when shipping may be resumed, 
despite rumors that the strike is near settle- 
ment. These rumors were persistent and 
came from well informed sources, but ship- 
ping men said they could not “lay the finger 
on them.” Some shipping men contend that 


employers and strikers in the seven maritime 
crafts are still as far apart as the poles. 
Production in the last week advanced 30 per- 


cent over the new low level of the week 
before, but still would have to make tre- 
mendous gains to reach the pre-strike level. 
In the meantime, a number of mills have 
full yards and are ready to further curtail 
cutting or to quit altogether, until the strike 
ends. Bighty percent of the orders taken are 
for rail shipment, largest proportion of the 
total in the history in the industry. Of the 
remaining 20 percent, 13 percent is for do- 
mestic cargo shipment, and the remainder, 
local and foreign. The foreign orders are 
taken on the same basis as the domestic 
cargo orders, for filling when the ships re- 
sume operations. Enormous demand for rail 
lumber shipments, as a result of the shipping 
tie-up, has resulted in an acute shortage of 
cars in the Pacific Northwest, according to 
railroad chiefs. All lines operating from the 
territory report they could use a “materially 
larger” number of cars if obtainable. Earlier 
estimates as to the needs of the Pacific North- 
west have been exceeded because of the ship- 
ping tie-up. Foreseeing further price ad- 
vances, Atlantic seaboard and some foreign 
buyers are reported to be willing to place 
whatever cargo orders they can now, and 
take chances on delivery. Prices in the Co- 
lumbia River district on virtually all dimen- 
sions are higher, ranging upward as much 
as $2 on certain items which have become 
searce. Rumors that the coastwise steam 
schooner strike is near settlement have been 
general enough to put a damper on Califor- 
nia buying, although lumber is badly needed 
in the California market. Buyers in the San 
Francisco and Los Angeles areas, seeking to 
reduce rail orders at the earliest possible 
moment, have reduced their orders. Contin- 
uance of moderate winter weather in the 
Pacific Northwest has spurred local construc- 
tion and sustained lumber demand. 


WESTERN PINE production slipped 
slightly last week. Orders at the same time 
have mounted rapidly, and shipments rose 
more moderately. The market is strong, and 
prices sustained to higher all around. 


Seattle, Wash. 


WEST COAST WOODS: Rail—With the 
rail movements equalling the heavy ship- 
ments of 1929, shipments to cargo markets 
have been almost stopped by the month 
and a half maritime strike. At this writing, 
rail-shipping mills are busy issuing 
new quotations, some of which in turn are 
being supplanted. Even the most conserva- 
tive quote higher prices, and declare they 
look for further advances. A very active 
demand that has developed from Atlantic 
Coast territory ordinarily served by water, 
and with middlewestern yards and Cali- 
fornia also competing for rail shipments, 
local mills find themselves in an enviable 
position. The inventory period of line yards 
and others is now mostly over, and these 
buyers are seeking to place order for deliv- 
ery after the first of the year. Many east- 
ern dealers are finding stocks at distribut- 
ing yards reduced and prices higher than 
on lumber purchased here and sent by rail. 
The car material market has come to life, 
and it’s hard to buy straight cars of 1x4-inch 
Bé&better flat grain flooring, because the 
mills are saving the stock for car material. 


INTERCOASTAL—A well known shipper 
reports eastern stocks badly broken, and 
prices higher. Even at seaboard—New York, 
Boston and Philadelphia—assortments are 
running low and there is active buying to re- 
place stocks of fir uppers. Straight cars of 
uppers are moving to Philadelphia. Common 
lumber purchased for shipment after the 
strike is costing around $2.50 more than pre- 
strike prices. Lumber is hard to buy here, 
because mills are not anxious to accept orders 
for delivery after the strike, as ship space 
will be very tight in the period following the 
strike, shippers declare. Difficulty in get- 
ting fir is resulting in many orders being 
placed for eastern spruce and southern pine. 
The backlog of fir orders for the Atlantic 
coast here is one of the largest in years. 


CALIFORNIA — Buying continues active, 
with shingles being bought more eagerly 
than lumber, for California buyers have sev- 
eral times held back when it appeared the 
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maritime’ strike was reaching settlement. 
Stocks are cleaned up of odds and ends. 

EXPORT—No inquiry whatever is coming 
to exporting companies here. One exporter 
estimates that there is 60,000,000 feet of old 
business awaiting placement. A large num- 
ber of the cargo mills are down. Canadian 
prices on lumber for the Orient are higher, 
and space is so scarce it is hard to get quo- 
tations. Lumber is moving from British Co- 
lumbia to Japan at rates as high as $7 to 
$7.75; to China as high as $8. American mills 
are accepting a few orders for clears for de- 
livery after the strike. British Columbia is 
booked up solid through January and Febru- 
ary. Advices from Canada are to the effect 
that the Oriental market is quiet, and so are 
South American and Continental markets. The 
United Kingdom is still the most active 
buyer. 

SHINGLES—A fairly strong demand for 
shingles is firming prices and some mills are 
out with quotations 5 cents higher on No. 1 
XXXXX and No. 2 XXXXX. California is the 
heaviest> consumer. No. 3 shingles are not 
in much demand. Some shingle mills are 
down and, with good shingle logs scarce and 
high in price, production is not likely to be- 
come too large. If imports of shingles from 
British Columbia are limited after Jan. 1, 
prices here may be expected to advance. 
Line yards would be forced to place orders 
here. No, 1 XXXXX stocks have been consid- 
erly reduced the past fortnight, and pro- 
duction of all kinds of shingles is a little 
less with all stocks being depleted. 


LOGS—Supplies of small fir logs are get- 
ting short, but there is an ample supply of 
large logs. Cedar logs are also getting 
searce. The heavy rail movement is expected 
to result in stronger and higher log prices 
very shortly. At present, prices are firm at 
figures of two weeks ago. 


Tacoma, Wash. 


WEST COAST WOODS — The maritime 
strike continues to be the dominating factor 
in the lumber market here. Rail and local 
orders are the only business the mills are 
able to fill, as the water movement of 
course is at a complete standstill. Rail busi- 
ness is showing a marked gain over normal 
volume. Local volume continues to be good, 
due largely to favorable weather permitting 
building and other ‘construction work to go 
ahead unabated in spite of the lateness of 
the season. Mills are cutting more or less 
steadily, filling depleted warehouse stocks 
and orders calling for rail delivery, but there 
is indication that the customary holiday 
shutdown for Christmas and New Years will 
come earlier than usual, unless the strike 
situation changes. Some accumulation of 
domestic and export orders is reported. 


Minneapolis, Minn. 


NORTHERN PINE—A slump in trade over 
the Thanksgiving holiday has been followed 
by a definite upturn as dealers prepare for 
the early 1937 demand. Shortage of some 
items is encouraging early orders. Mills in 
the Head of the Lakes region are all closed 
now. Aside from retail yards, industrial in- 
terests are the chief buyers. Mill stocks are 
small, and while consumption at this time of 
year is at a low ebb, optimistic predictions 
for early next year have inspired more buy- 
ing than usual at this season. The market 
is holding strong following recent advances 
of $2 to $3 on some items, and 50 cents to 
$1 on No. 2 common. Dimension is scarce 
and in good demand. While logging has not 
yet started in the north woods, it will soon 
be under way, and prospects are for a fairly 
large cut. 

NORTHERN WHITE CEDAR—Prices re- 
main firm at fairly high levels despite the fact 
that this is the off season for marketing 
posts. Labor scarcity still is proving a 
handicap to manufacturers, in spite of the 
higher wages being offered than for Fed- 
eral projects. Small-sized posts are very 
scarce, and there is no prospect of an imme- 
diate increase in offerings. The demand for 
poles is confined largely to replacement and 
repair needs. 


MILLWORK—tThe sash and door business 
is spotty, depending largely upon the finan- 
cial condition of farmers in the rural dis- 
tricts and local conditions in the larger 
centers of population. However, this is nor- 
mally the slack season; cold weather has put 
a damper generally on sales. Some plants 
continue to run full time, while others al- 
ready have been forced to shorten hours. A 
number of smali residential buildings have 
reached the stage where work can be con- 
tinued despite weather conditions, and buy- 
ing for finishing these has aided business 
materially in Minneapolis and St. Paul. Prices 
are holding strong, with further advances 
in prospect. Millwork factories here are 
handicapped by the strike situation on the 
Pacific Coast. 


Shreveport, La. 


Both northern pine and hardwood are in 
strong demand. Prices for pine have gradu- 
ally advanced all along the line. Most hard- 
wood items also have brought increased 


prices, especially sap gum, which has risen - 


several dollars a thousand, with oak floor- 
ing and cypress also showing up strong. 
Stocks at mills are badly broken. Supply of 
pine, especially, is lighter than demand in 
many cases, though mills are running regu- 
larly. The buying has been unusually heavy 
for the first week in December. Export busi- 
ness has slackened somewhat lately, due to 
the governmental confusion in Great Britain 
in regard to the throne. 


Elkins, W. Va. - 


APPALACHIAN HARDWOODS — Lumber- 
men in this section find an increasing de- 
mand for basswood, poplar in all grades, as 
well as maple in all grades, which it is diffi- 
cult to supply. While oak, generally speak- 
ing, is not as active as other hardwoods, 
there is a rather well sustained demand for 
oak flooring. There are slight signs of an 
advance in prices of some items, according 
to producers in this section of northern West 


Virginia. 
Warren, Ark. 


ARKANSAS SOFT PINE—Continued strong 
demand for all items of pine has completely 
swamped the mills. Order files are heavier 
than for any similar period in eight years 
or more. Shipments are running 10 to 20 
percent ahead of production, resulting in 
further depletion of stocks, which have been 
badly broken for the past several months. 
Of the business placed, 99 percent is for 
prompt shipment, for, while many orders can 
not be shipped for three to six weeks because 
of shortage of some items, it is already evi- 
dent the mills will have little if any oppor- 
tunity to level up stocks before spring busi- 
ness gets under way. Many buyers from the 
North and East are visiting the mills. Some 
buyers are now trying to cover their require- 
ments for the first part of next year. But 
as a whole the mills are passing up orders 
offered for deferred shipment, because new 
price advances have been posted this month, 
and further price advances are almost certain 
to follow by the first of the year. It is going 
to be a question of the buyer being able to 
locate some items, due to demand being so 
far in excess of available supply. Mill oper- 
ators hope to avoid a runaway market, but 
must have sufficient increase in realization 
to offset the added cost of wage increases 
that have been posted by practically all large 
mills in the past fifteen days. Added costs 
under the Social Security Act for the coming 
year will amount to 75 cents to $1 per thou- 
sand, plus whatever similar cost is added by 
the State to carry out its part of the Social 
Security program. All items of Bé&better 
finish and trim continue in heavy demand, 
and most mills are far over sold on these, 
together with No. 1 3-inch B&better flat grain 
flooring, and 1x6-, 10- and 12-inch finish, 
especially 18- and 20-foot. Most mills have 
more 1x6-, 8- and 10-inch No. 2 sold than 
they will be able to accumulate by Christmas 
and sales of 1x8-, 10- and 12-inch No. 3 con- 
tinue in excess of production. Most items 
of 2x4- and 6-inch No. 2 are exceedingly 
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scarce. Heavy rains the past ten days 
brought woods operations to a standstill. It 
would not take much additional wet weather 
to seriously interfere with small-mill opera- 
tions, and thus place a premium on dry com- 
mon stock. 


SOUTHERN HARDWOODS—Demand the 
past thirty days has been far greater than 
mill operators anticipated. In spite of sharp 
price advances on both oak and gum, orders 
continue to pour in. Most flooring plants are 
turning down erders they do not have 
stock in sight to fill, because they do not 
know how much premium they will have to 
pay for rough stock during the next few 
months. Rough oak flooring stock has been 
one of the strongest items on the list, regis- 
tering advances of from $6 to $8, resulting 
in mills boosting prices on oak flooring $2 to 
$5 so far this month. Stocks of 4/4 No. 1 
common sap gum have been depleted, and 
present price is $30 to $32, mill. Several 
sizable orders are overhanging the market, 
with buyers anxious to find dependable ship- 
pers willing to take on the business for ship- 
ment during the first quarter of next year. 
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Heavy rains so far this month will prevent 
further logging in lowlands, unti) there are 
four or five consecutive weeks of dry weather 
and even then logging can be only partially 
resumed. With a moisture deficiency still 
existing, there is little probability of many 
consecutive weeks of dry weather until late 
spring. Few mills will be able to accumu- 
late a sufficient log supply to carry them 
through the wet months. Operators face a 
very bright future for both a sustained de- 
mand and higher prices for all items of 
hardwood. 


Birmingham, Ala. 


SOUTHERN PINE manufacturers in Ala- 
bama these past two weeks were handicapped 
in production by continued rains, while 
there was an increasing inquiry from prac- 
tically every kind of industrial consumer. 
Railroads, car building and construction 
companies and other industrial users were 
all scrambling to get orders placed for as 
early delivery as possible. While special cut- 
ting is not as active as it was six months 
ago when WPA orders were being placed, 
it is in increasing demand, mostly subject 
to mill inspection where loaded, and many 
buyers are accepting green stocks. Calls for 
yard and shed stocks quieted a bit the past 
week, because of wet weather and the near 
approach of the holidays. Shortage of dry 
lumber is now becoming a serious problem. 
There is very little dry dimension available, 
and still less of No. 1 and lower grades of 
shed stock. Some mills are curtailing their 
sales to stock on hand, so as to be in a posi- 
tion to teke advantage of an expected rise 
in the market. Common grades are up about 
$2 since last week, and uppers are steadily 
if slowly advancing. 


OAK FLOORING has taken another rather 
stiff advance. Stocks of finished flooring are 
reported low, and rough stock will not be 
available in quantity before next spring. 


WESTERN PINES—Industrial buyers have 
received notice of further advances, and 
present prices are the highest for the past 
seven years. Some buyers have considerable 
trouble in securing needed pattern and flask 
lumber, supplies of which are short. 
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New Orleans, La. 


SOUTHERN PINE—Volume of sales is 
running way ahead of the first two weeks 
of November. Reports to the Southern Pine 
Lumber Exchange for the first ten business 
days of December counted up 460 cars more 
than for the first ten business days of 
November. The average realization for 
November was $23.61, which, as compared 
with October, was a loss of $1.10, caused by 
the large proportion of sales of No. 2, 3, 4 
and miscellaneous shorts. Although the vol- 
ume of sales of the 24 mills reporting was 
an increase of 8,125,000 feet over the October 
total, the percentage of the low grades was 
77.5. Unfilled orders reported on hand at 
the close of business Dec. 5 by 118 mills to 
the Southern Pine Association were 90,393,000 
feet, which was 7 percent more than the 
week before. Stocks on hand at 101 mills 
totaled 348,861,000 feet, which is 89 percent 
of normal, and 1 percent below a year ago. 
Orders for the week ended Dec. 5 were 35 
percent above those of a year ago. Orders 
for the last week of November and first week 
of December were 74,790,000 feet; shipments, 
63,563,000 feet; production, 58,924,000 feet. 
For the last two years, 1934 and 1935, ship- 
ments climbed up in December, and that 
seems to be the indication for this month, 
with production keeping below orders and 
shipments. 


HARDWOODS—tThere is a good volume of 
business. Sap gum is still in short supply, 
and the tendency of prices continues upward. 
A sale of two cars of common sap gum at 
$34, mill, was reported last week, which is 
top so far. A sale of two cars of FAS at 
$45 for January delivery was also reported 
last week. There is no indication so far 
of attempts to buy for delivery further ahead 
than January, and manufacturers are not 
looking for such business at present prices. 
It is generally known that there is a short- 
age of sap gum now, and that the rainy sea- 
son will sdon prevent mills from obtaining 
a log supply, so the indications are that it 
will be May before it will be possible to 
accumulate air dried stocks of sap gum or 
any other species. White oak is also showing 
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up in the short column of stock sheets, an4 
it is a scramble to find a willing seller of 
flooring oak. Some mills do not have a foot 
of it. Red oak is in more plentiful supply 
than white oak. Magnolia is also pretty 
well sold up, and advances in price are re- 
ported. Poplar is also in strong demand and 
shows a tendency to advance in price. Black 
gum is in good demand, and some mills re- 
port being sold up to the saw. 


CYPRESS continues in good demand, both 
rough and dressed. The call is still ahead of 
production, but orders are being filled even 
though some items are in short supply. 


Houston, Tex. 


SOUTHERN PINE—The market has been 
extremely strong for the past two weeks, 
there having been advances of $1 to $3 on 
practically every item. But prices vary as 
between mills, according to inventories. Mills 
are being very careful about overselling, try- 
ing to get their stocks in shape so as to 
be able to take care of mixed-car orders 
without too much delay. Mill stocks are 
lower than any time since 1929. No. 2 ship- 
lap, 1x8- and 10-inch, can be purchased at 
$21 to $24, mill, with No. 1, 2x4-inch, 16-foot, 
at $28 to $32, and other items carry almost 
that much variation. Flooring, Bé&better, 
1x4-inch, sells at $39 to $43, mill, with drop 
siding Bé&better, 1x6-inch, at $33 .to $35. 
Greatest advances have been on timber 
prices, some items advancing as much as $5, 
due to heavy railroad buying and activity in 
heavy construction. The export market has 
advanced, with inquiries coming from every 
direction. Most of the mills are heavily 
booked with foreign orders. Kiln dried saps 
are showing life again and South American 
and Island schedules are appearing in good 
numbers, Extra prime and Genoa prime are 
in good demand, with prices staying in line 
with the general market for quality lumber. 


SHINGLES AND LATH—tThe shingle mar- 
ket is showing considerable strength, a num- 
ber of items having advanced 10 cents a 
square. Many mills are particularly over- 
sold on 5-inch No. 2 mixed grain, 5/2-16-inch 
No. 2, clear and better, 12-inch. The British 
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MUMBY LUMBER & SHINGLE CO. 


MILLB 


Bordeaux, Wash. Malone, Wash. 


For information on Mumby stock or service contact our nearest representative: 


MILLA 


BORDEAUX, WASH. 


“Sustained Mumby Quality’ is more than just a trade slogan, as you'll 
find when you unload your first shipment of Mumby West Coast products 
—in Douglas Fir, Western Hemlock, Red Cedar Lumber and Shingles. 
Our timber is first-class—our manufacturing methods precise and modern. 
From logging to loading every possible step is taken to sustain quality. 
And you may order your own assortment of these superior Mumby prod- 
cars, including the popular End-Matched items in Fir or 


COLORADO & WYOMING: MONTANA — R. L. Hen- 


Henshaw, Ellwanger-Mc- 
Caddon, 1301 Wazee St., 
Denver, Colo. 

ILLINOIS: Chicago Terri- 
tory: Fraser-DeSale Lbr. 
Co., 11 So. La Salle S&t., 
Chicago; P. Paddock, 


Minneapolis; C. 
Peterson, 


seum Bldg., Duluth. 
NEBRASKA: 


Springfield; H. F. Win- 
kelman, Box 714, Rock- 
ford. Prestegaard Lumber Co., 


nessy, Box 625, Billings. 


MINNESOTA: P. H. Bet- 
zer, 300 Wilmac Bidg., 
Alvin 
Alexandria; 
Chas. Mattson, 315 Ly- 


Proudfit- 


SOUTHERN ILLINOIS and 
St. Louis Territory: Hop- 
kins Lumber Co., 7823 
Greensfelder Road, St. 
Louis, Mo. 

IOWA, MISSOURI, KAN- 
SAS, OKLAHOMA: Gun- 
ter Lumber Co., Kansas 
City, Mo. 

NORTHERN INDIANA: 
Claude G. Wirick Lum- 
ber Co., 402 Hanselman 
Bldg., Kalamazoo, Mich. 

NORTHWESTERN IOWA 
and Sioux City Territory: 
Thos. Mould Lumber Co., 
Sioux City. 

MICHIGAN: Claude G. 
Wirick Lumber Co., 402 
Hanselman Bldg., Kala- 


Lincoln, 


SO. DAKOTA: L. W. 
Armin, Sioux Falls. 


NORTH DAKOTA and 
Northwestern Minnesota: 
Murfin & Trace, Fargo. 


TEXAS: S. H. Marks, 1305 
Commerce St., Dallas; 
Guy M. Chisolm, Ama- 
rillo, Northwest Texas 
and Eastern New Mexico. 


UTAH — R. W. Frank & 
Co., 118 S. 5th West St., 
Salt Lake City. 


WISCONSIN: A. F. 
Kranfel, Madison; W. A. 
Schneider, Plankinton 
Bldg., Milwaukee, Ben 
Nuzum Lumber Co., 
Tomah. 
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Columbia shingle mills are expecting im- 
position of a quota after Jan. 1. Lath prices 
advanced 25 cents during the past two weeks, 
with the supply very low and demand grow- 
ing stronger. 


HARDWOODS—Prices on hardwoods have 
remained unchanged and firm during the 
past two weeks, except that flooring has 
advanced $1 to $5. Most of the mills are 
entirely sold up on 4/4 oak, gum, magnolia, 
cypress and hickory, and very little thicker 
lumber is on hand today at mills. With the 
rainy season starting in the South, hard- 
wood logging will be interfered with, and 
there should be considerable curtailment of 
production. Mills are booking a good volume 
of business daily, and are very careful not 
to oversell too badly on short items. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—The market is 
more vigorous than it has been at any time 
since 1931, say hardwood manufacturers here. 
They are having difficulty filling orders. 
Prices are up from $1 to $6, and many items, 
such as sap gum and red gum, which were 
relatively a drug gn the market eight months 
ago, are now being bidded for. Manufactur- 
ers early this fall started reducing produc- 
tion to keep a balance between inventories 
and orders. Then practically every consum- 
ing industry began to buy. Furniture fac- 
tories have taken tremendous quantities of 
gum, poplar and oak. Flooring factories 
have had to scour the market to meet their 
needs, and flooring oak is up from $1 to $2 
as a consequence, Inquiries from abroad are 
piling up, and overseas consumers have ap- 
parently definitely reached the conclusion 
that they are going to have to pay more. 
Home building has apparently taken a spurt, 
for the manufacturers of sash and doors and 
interior trim are in the market in numbers 
and are buying readily. Indications are that 
hardwood manufacturers will go into the new 
year with stocks at a new low—although 
some manufacturers, in anticipation of 
higher prices, are manufacturing lumber and 
making little effort to dispose of it. The 
entire industry is shot through with an op- 
timism that has been missing for four or five 


a Spokane, Wash. 


WESTERN PINES—The market is ex- 
tremely active on all items except low 
grades. Both Ponderosa and Idaho pines 
showed advance last week. Selects are firm 
and in big demand, as is also No. 2 common. 
Nos. 3 and 4 common are the weakest items 
on the list, and probably reflect the situation 
in the box market earlier in the year, when 
producers turned from the box market to the 
production of common boards. Millwork 
plants and frame and sash factories are busy, 
being booked up with orders well into the 
future. 


Jacksonville, Fla. 


SOUTHEASTERN TRADE—Demand and 
forwardings have continued good, through- 
out the Southeast, for practically all species, 
with only the normal seasonal slackening re- 
ported. Production has been hampered sub- 
stantially by bad weather for ten days or 
more, but will be resumed at full-speed with 
the return of normal conditions. Little 
change has been evident in the export situa- 
tion, save that caused by recent maritime 
troubles. British demand for most of the 
normally used species and items has been 
somewhat better in recent weeks. 


SOUTHERN CYPRESS—Recent price ad- 
vances have had no appreciable effect upon 
demand, according to the consensus of major 
factors in the Southeast. Forwardings have 
not been hampered as yet by car shortages. 
Industrial and other demand continue strong. 


SOUTHERN PINE—Prices are -holding 
strong, with an advancing trend. Trouble is 
noted in obtaining shipments, and it is be- 
coming increasingly necessary for field men 
of the major handlers of this species to keep 
on the road, contacting the producers. 


HARDWOODS—No. 1 plain sap gum, a 
rather generally accepted barometer of hard- 
wood prices, has advanced 50 percent in 90 
days, according to the most conservative esti- 
mates—with some factors figuring a rise of 
almost 100 percent in this period. Other 
lines are said to have advanced in similar 
ratio. 


CYPRESS SHINGLES, LATH—Shortages in 
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good heart shingles, 4- and 5-inch, were re- 
ported as increasingly evident. The shortage 
in fact is said to exist in dry stock of all 
grades. Shortages also are noted in 4-foot 
Nos. 1 and 2 lath, and in 32-inch No. 1 lath. 


Cincinnati, Ohio 


HARDW OODS—Sales of Appalachian woods 
are about 5 percent heavier than they were 
two weeks ago, dealers estimate, and pro- 
duction is off about as much. Inventories in 
mill and wholesale yards are said to be con- 
siderably reduced. Dry stocks of all Ap- 
palachian hardwoods are scarce, some items, 
like basswood 4/4 FAS, and Appalachian oak 
5/4, being hard to obtain in quantities. 
Prices of basswood are up $3@5, and white 
oak about the same. Oak flooring is said to 
be up $8@9 in the past thirty days. South- 
ern sap gum is also scarce and ranging 
higher week by week. The shortage of sap 
gum needed by furniture and trim factories 
will give a chance for poplar. Sales of both 
southern and Appalachian hardwoods have 
been active, with no let-up on _ inquiries, 
despite the arrival of inventory time, which 
is usually a dull period for wholesalers and 
retail yards in this district. 


SOFTW OODS—Sales of southern pine and 
cypress, and inquiry for them, are active. 
Prices are on the up-trend, Much difficulty 
is experienced in obtaining full assortments 
of cypress. Pine prices went up 50 cents to 
$1.50 last week. Pacific Coast woods are 
searce. Supplies of fir and sugar pine here 
are just about exhausted, and dealers are 
ordering more southern yellow pine and 
cypress. Shingle prices were higher also. 


Kansas City, Mo. 


SOUTHWEST MARKET—Something of a 
boom is under way in the lumber industry, 
according to reports from leading Southwest- 
ern mill, wholesale and retail representa- 
tives. Another sharp advance in various key 
items brought the general level substantially 
above that of a year ago, and to the highest 
peak in six years. During the last ten days, 
the gains generally ranged from $1 to $5. 
Demand is exceptionally good for this time 
of year, and mills are unable to meet their 
shipping schedules. Manufacturers are elated 
over the open weather which has _ per- 
mitted a larger movement of available stocks, 
Dealers admit it is a sellers’ market and 
appear pleased when their orders are ac- 
cepted, even on the wholesalers’ terms, One 
of the largest southern pine operators in the 
district this week notified its salesmen 
throughout the country to discontinue taking 
orders on certain items and grades, The 
same company reported it sold 114 million 
feet of 8-inch No. 2 boards within the last 
fifteen days. Another large distributor will 
not take mixed-car orders. A national con- 
cern, with general offices here, issued three 
different price lists during the last ten days, 
and the sales manager said it was difficult 
to keep track of the host of advances. The 
upturn in prices has created a large amount 
of speculative buying on the part of line 
yards, it was said. Several Government pro- 
jects in this district have been delayed be- 
cause of the inability of mills to ship 
specified items. 


SOUTHERN PINE—Stocks are in a critical 
state, inasmuch as the demand is greater 
than the output. There has been no seasonal 
let-down in'the buying because of the in- 
ventory period. While the present is nor- 
mally a dull period in the trade, activity 
prevails, the last weekly association report 
placing sales at 130 percent of capacity. The 
maritime strike, which has paralyzed inter- 
coastal shipping of competitive fir, has re- 
sulted in an abnormal movement of pine. 
But demand is being influenced by much 
more permanent forces, as building of all 
types gains: in volume. 


WESTERN PINES—The market is excep- 
tionally strong and advancing. The market 
for selects is up $3 to $4 during the last 
ten days. Stocks are scarce in all items. Fac- 
tory grades, No. 3 clear and No. 1 shop, are 
up $1 to $2. On common items, whatever 
concessions were in force have been removed 
and the lists are firm. 


SOUTHERN HARDWOODS—General ad- 
vances carried the price level to a new high 
in six years on various items, as an average 
increase of $3 was made within the last two 
weeks. Sap gum moved up from $1 to $2, 
with like advances reported in minor species. 


(Continued on Page 63) 








Booth- 
Kelly 


wishes 
you 


A Happy 
Holiday Season 


Here's a hearty and sincere wish for 
a good old-fashioned Merry Christmas 
and Happy New Year for everybody in 
the lumber trade. 


We want each and every one of our 
customers to know that we appreciate 
and value their confidence in us. We 
shall strive to merit your continued sup- 
port during 1937 and the years to come. 


At all times, you can depend upon 
us to give prompt, careful attention to 
your orders—and to supply you with cer- 
tified values in Booth-Kelly Douglas Fir 


DIMENSION DROP SIDING 

MOULDINGS FLOORING 

FINISH CASING 

CEILING STEPPING 
BASE, ETC. 


Let us help you to make 1937 a more 
prosperous New Year. 


We are headquarters for Association Trade- 
Marked and Grade-Marked Douglas 
Fir Lumber. 


\Bootlizle 
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Newsy Notes of Persons and Places 


and OFFICE 








H. S. Ludlam of the Ludlam Lumber Co. 
(Ltd.), Leamington, Ont., has been re-elected 
mayor of his city. 


J. F. Coleman, general manager of Kinzua 
Pine Mills, Co., Kinzua, Ore., called on friends 
in the lumber trade of Chicago last week. 


Leonard C. Hammond, president of Ham- 
mond Lumber Co., San Francisco, Calif., spent 
a few days in Chicago on business last week. 


M. W. Teufel, former vice president of the 
Edward Hines Lumber Co., Chicago, reached 
Phoenix, Ariz., Dec. 9, and will spend the 
winter there. 


Paul Billings, manager of the Mountain 
Lumber Co., Tacoma, Wash., has been elected 
a member of the board of trustees of the 
Tacoma Yacht Club for 1937. 


Dan C. Baird, retail lumber dealer of St. 
Marys, Ont., was recently re-elected an alder- 
man of his town. He, also, is president of the 
Rotary Club of St. Marys. 


Thomas R. Kerr, field representative of the 
Northern Hemlock & Hardwood Manufacturers 
Association, is in the Allerton Hotel, Chicago, 
where he is recovering from an operation. 


One of the most traveled men of Buffalo, 
N. Y., William W. Reilley, for many years in 
the wholesale lumber business in that city, will 
leave Jan. 30 for a trip around the world. 


C. R. Kelleran, head of Trotter-Kelleran 
Lumber Co., Buffalo, N. Y., and J. B. Morn- 
ingstar, company salesman, are on a ten-day 
trip to the mills in Virginia and the Carolinas. 


After serving three years as manager of the 
Enterprise Planing Mill Co., Hillsboro, Ohio, 
James S. Hayhoe will become manager of the 
Hixon-Peterson Lumber Co. at Adrian, Mich., 
early in 1937. 


E. W. Daniels, vice president of the Harbor 
Plywood Corp., of Hoquiam, Wash., left that 
city Dec. 2 on a business trip to middle western 
cities, including Chicago. He will be gone 
about three weeks. 


Charles A. Hill, general sales manager for 
the Southern Pine Sales Corp., spent a few 
days in Chicago last week. He called on some 
of his friends, and expressed satisfaction over 
business conditions. 


William D. Wheeler of W. D. Wheeler & 
Co., Marshfield, Wis., attended the weekly 
luncheon, Dec. 8, of the Chicago members of 
the National Association of Hardwood Whole- 
salers at the Great Northern Hotel. 


The Blaine Lumber Co. will make its bow 
to the retail lumber trade of Columbus, Ohio, 
Jan, 1, 1937, in a new yard at 888 North Nelson 
Road. W. E. Blaine, head of the company, has 
been manager of the Dealers Lumber & Coal 
Co. of Columbus for many years. 


As a result of the appointment of C. C. Wyatt 
of Kingston, Ont., manager of the MacLachlan 
Lumber & Woodworking Co., as clerk-treasurer 
of Kingston, Ian MacLachlan will assume Mr. 
Wyatt’s duties Jan. 1. Mr. MacLachio> is a 
— of Grant MacLachlan, founder of the 

rm. 


W. M. Wattson, who represents the T. M. 
Partridge Lumber Co., Minneapolis, Minn., 
visited his numerous Chicago friends recently. 
Mr. Wattson was en route home from a trip 
through the South and Southwest, when he 
called in Chicrgo. He was optimistic over the 
outlook for ‘.e lumber industry. 


R. L. Irvine, manager of the Utah Lumber 
Co., Salt Lake City, was recently elected a 
member of the board of directors of the Utah 


Building & Construction Congress, a State- 
wide organization formed a year ago to foster 
the building industry. Each building materials 
industry has a representative on the board. 


In order to study forest conservation and 
lumbering methods in British Columbia, a tour 
of Vancouver Island forests and logging camps 
was recently made by B. Grenning, director of 
forests for Queensland, Australia. He was 
accompanied by E. C. Manning, chief forester 
for British Columbia. 


Corydon Wagner, vice president-treasurer of 
the St. Paul & Tacoma Lumber Co., Tacoma, 
Wash.; Norton Clapp, lawyer-lumberman, and 
J. P. Weyerhaeuser, Jr., executive vice presi- 
dent of the Weyerhaeuser Timber Co., were 
elected members of the board of trustees of the 
Tacoma, Wash., Chamber of Commerce at the 
annual meeting of that organization recently. 


Friends of Willard G. Burton, president of 
the McFarland Lumber & Hardware Co., Salt 
Lake City, Utah, congratulated him many times 
last week upon reaching his 80th birthday. Mr. 
Burton is in good health and enjoying life. A 
son, Carl, a former president of the Utah Lum- 
ber Dealers’ Association, is manager of the 
McFarland company. 


Lumbermen of western New York who have 
been in Florida lately include: Jacob Eshelman, 
president of Esco Lumber (Inc.), North Tona- 
wanda ; G. Handyside, Wyoming; and 
Sherburn Forbush of the Forbush Planing 
Mills Co. at Hamburg. C. F. Sullivan, presi- 
dent of the company bearing his name at 
Buffalo, will go to Miami, Fla., to vacation this 
month. 


T. C. Post, president of the Associated Box 
Corp., New Castle, Pa., and president of the 
East Central Wooden Box Association, and 
C. D. Hudson, executive manager of the Na- 
tional Wooden Box Association, Washington, 
D. C., were guests of E. A. Thornton, Chi- 
cago lumber wholesaler, Dec. 7, en route home 
from the semi-annual meeting of the National 
Wooden Box Association in San Francisco, 
Nov. 20. 


The following lumbermen visited Warren, 
Ark., last week: G. F. Osterhage and his son, 
Oscar, of the G. F. Osterhage Lumber Co., 
Vincennes, Ind.; William Duloenburg, yard 
manager of one of Mr. Osterhage’s yards; Her- 
man Hoke, commission lumber salesman of Vin- 
cennes; John Simpson, Washington, Ind.; H. 
L. Dix of the Dix Lumber Co., Terre Haute, 
Ind.; E. L. Anderson, Indianapolis, and Ralph 
Huddlestun, general manager of Wirt M. 
Hazen (Inc.), Three Rivers, Mich. 


William C. Deering, president of the John 


Dower Lumber Co., was the father of three ° 


Boy Scouts who had won the grade of Eagle 
Scout when he entered the meeting of the 
Tacoma Rotary Club at Hotel Winthrop, 
Tacoma, Wash., Dec. 10. When he left the 
meeting, he was the father of four Eagle 
Scouts, for he had presented the Eagle award, 
Scoutdom’s highest honor, to his son, Harold. 
The Deering boys who won the Eagle award 
one of Harold are: William, Jr., Robert, and 
red. 


After four years in McAllen, Tex., where 
he was district manager for the Temple Lumber 
Co., whose headquarters is in Pineland, Tex., 
R. H. Sawyer has been returned to the com- 
pany’s yard in Dallas as its general manager. 
Mr. Sawyer became associated with the Temple 
concern in 1924, and was sales manager of the 
Dallas yard until sent to McAllen. Aubrey 
Thomas, who has been with the Temple firm 
at Smithville for four years, will replace Mr. 
Sawyer in McAllen. Mr. Thomas’ managerial 
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position at Smithville will be filled by Robert 
W. Behal, who has been bookkeeper, office man 
and salesman for the concern for several years. 
Laurence Rollins will take over Mr. Behal’s 
former duties. 


At a recent meeting of the New England 
group of intercoastal shippers held at Boston, 
Harry E. Pearsall, of the Guernsey—West- 
brook Co., was elected chairman for 1937, and 
H. E. Brasor, Boston representative of Rice & 
Lockwood Lumber Co., of Springfield, was 
chosen to succeed C. H. Chenoweth as a New 
England director. Mr. Chenoweth left in No- 
vember for the Pacific coast to take up his new 
duties as sales manager for Bloedel-Donovan 
Lumber Mills at Bellingham, Wash. 





Jacksonville Jottings 


JACKSONVILLE, FLa., Dec. 14.—Glenn Semple, 
with a group of Chicago friends, spent a recent 
week-end hunting and fishing on the Gulf, with 
Harry L. DeMuth, of DeMuth Germain Lum- 
ber Co., Jacksonville; Joe Foley of the Brooks- 
Scanlon organization, and Lester Foley of Foley 
Lumber Co., Jacksonville. The party made the 
trip on the Foley private car, the outing being 
the 1936 “edition” of an annual affair which 
members of the group have enjoyed for years. 


Walter W. Simmons, sales manager for Cum- 
mer Sons Cypress Co., here, is regaining nor- 
mal health following injuries sustained at the 
company’s Lacoochee mill. Mr. Simmons had 
several ribs fractured when thrown to the 
ground by the collision of a motorized rail 
truck, and an automobile truck. 


J. Hallman Bell of Richland, Ga., president 
of Bell Lumber Co., is to serve as a lieutenant- 
colonel on the staff of Georgia’s next Governor, 
E. D. Rivers. Mr. Bell and. Mr. Rivers were 
classmates at the University of Georgia. 


A. A. Germain, president of the Germain 
Lumber Co. (Inc.), was a recent visitor in 
this city. He made the trip back to his Pitts- 
burgh headquarters by plane. 


T. L. Howell, Jr., who makes his home in 
New Smyrna, was a recent visitor in Jackson- 
ville, on business connected with his duties as 
treasurer of the Bond-Howell Lumber Co. 
Marshall Howell of the same firm, spent sev- 
eral days after the opening of the hunting 
season at his lodge near Olustee. 


L. E. Mitchell, formerly with the Florida- 
Louisiana Red Cypress Co., but now with 
Harris Manufacturing Co., manufacturer of 
oak and maple flooring, Johnson City, Tenn., 
was a Jacksonville visitor while passing through 
with his family on an automobile vacation tour. 
They planned to visit points of interest in this 
and other southeastern States. 


Hugh L. Holley has joined the sales organi- 
zation of Holley-Terrell Lumber Co., his father, 
A. D. Holley, has announced here. Young Mr. 
Holley will have headquarters in West Palm 
Beach, working the coast to Fort Lauderdale, 
and several inland counties. 


H. L. Morris of the Thomas-Little Lumber 
Co., Quincy, Fla., was a visitor in Jacksonville 
trade circles this week. 


B. R. Ellis, consulting representative of the 
Southern Cypress Manufacturers’ Association, 
was in the Jacksonville headquarters offices, this 
week. He plans to spend the holidays at his 
home in Augusta, Ga. 


Jerome Sheip, of Jerome H. Sheip Co. (Inc.), 
Appalachicola, was among the prominent out- 
of-town lumbermen here this week. 


J. F. Wigginton, president of the Florida- 
Louisiana Red Cypress Co. and wife, plan to 
leave within the next few days for New Orleans, 
to spend the holidays with their sons-in-law 
and daughters, Mr. and Mrs. Walter Bentz and 
Mr. and Mrs. Donald Cole, and their grand- 
children. 

Gordon E. Reynolds of Reynolds Brothers 
Lumber Co., Albany, Ga., recently elected a 
vice president of NHLA, was in Jacksonville 
today, and attended a meeting of the South- 
eastern Hardwood Manufacturers’ Club. An- 
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other Georgia lumberman in town for the club 
meeting, was Hobart Manley of Reynolds & 
Manley Lumber Co., Savannah. 


William Petrie, field representative of Flor- 
ida-Louisiana Red Cypress Co., is at local head- 
quarters until after the holidays. 


Robert MacLea, Jr., of the MacLea Lumber 
Co., Baltimore, visited local friends in the trade 
recently. 

Charles H. Overman, Bagdad, was recently 
elected president of the University of Florida 
Alumni Association. 


M. L. Fleishel, president and general man- 
ager Putnam Lumber Co., Shamrock, and presi- 
dent of the Associated Industries of Florida, 
has been elected a director of the National 
Association of Manufacturers. 





Celotex Corporation Promotes 
Division Managers 


The Celotex Corp. announces the following 
changes in district managers, effective imme- 
diately: C. R. Carr, formerly manager of the 
New York division, is transferred to the gen- 
eral office on special assignment. Mr. Carr 
went with Celotex in 1924 as a special agent. 
was soon made manager of the Philadelphia 
office, and assumed control in New York in 
1931, 


H, W. Collins, formerly manager of the Chi- 
cago division, is now New York division man- 
ager. He has headed the Chicago division since 
1926. 

J. I. Harvey, formerly Philadelphia division 
manager, was transferred to the Chicago divi- 
son as manager. Mr. Harvey joined the 
corporation in 1926, was later made assistant to 
the general sales manager, and went to Phila- 
delphia as division manager in 1929. 


J. Z. Hollmann, formerly St. Louis division 
manager, goes to the general office as assistant 
general sales manager. He began in 1925 as 
a roofing insulation salesman, and assumed his 
St. Louis responsibility in 1926. 

_The new St. Louis division manager is Mar- 
vin Greenwood, formerly of the executive sales 
staff in Chicago. His tenure of service dates 
back to 1925. 


T. Peizel, formerly assistant manager at St. 
Louis, ‘has been appoinied Philadelphia division 
manager. Starting as a salesman ten years ago. 


he received his St. Louis appointment two 
years ago. 





Flooring Company's Executive 
Recovering From Injury 


The numerous friends of Miss Elsie Aben- 
droth, secretary of the Robbins Flooring Co., 
Rhinelander, Wis., will be glad to learn that 
the doctors at the Presbyterian Hospital, Chi- 
cago, where she has been a patient for five 
weeks, say she is making satisfactory progress 
toward recovery. The physicians are unable to 
state, however, when she will be able to leave 
the hospital. Miss Abendroth hopes to be able 
to attend some of the forthcoming retail lumber 
dealer conventions, especially the one in Wis- 
consin where the combined exhibit of the Rob- 
bins Flooring Co. and the Thunder Lake Lum- 
ber Co. is always one of the main attractions 
of the meeting. 

Miss Abendroth was injured when the auto- 
mobile in which she was riding ,with her 
brother, Walter, struck a full grown deer when 
it jumped from the roadside into the path of 
the machine. Although the occupants of the 
Car appeared to be unhurt at the time, Miss 
Abendroth evidently suffered an injury at the 
base of the brain which was not suspected until 
a few days later when she was taken to the 
Chicago hospital. 

Last summer, in company with two of her girl 
friends, Miss Abendroth toured Europe on a 
combination business and pleasure trip. She 
shipped her automobile abroad, and in the 
course of the stay called on customers of her 
company in England and Holland. 
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Building Permits in Chicago and 
Suburbs Total $4,638,780 


A $3,000,000 month in November placed new 
suburban building in the Chicago region 31 
percent over October, and 176 percent ahead 
of the same month a year ago. The figures are: 
$3,006,949 in November, $2,301,638 for October, 
and $1,089,369 for November, 1935. This is 
the third month of the past year which has 
topped the $3,000,000 point, the others having 
been April and July. The main items making 
up November’s high amount in the fifty-four 
communities are: for 178 new homes, $1,399,544 ; 
home alterations and additions, $203,419, and 
industrial construction amounting to $929,500. 

The gain in the value of permits for new 
building in Chicago in November was, likewise, 
remarkable. During the eleventh month, per- 
mits were issued for $1,631,831 as contrasted 
to $947,986 in the same month of 1935. Thus, 
there was a total of $4,638,780 worth of permits 
granted in November, 1936, for Chicago and 


its environs. 
—_-_-_-—— 


Timber Company Incorporated 


SEATTLE, WasH.. Dec. 14.—The Dungeness 
Timber Co., of Carlsborg, Wash.. has beer 
incorporated bv Lawrence McLellan, H. J. 
O’Donnell and W. S. Westover. This company 
has taken over the sawmill and timber of the 
former Carlshorge Mill & Timber Co.. here and 
will put it into oneration immediatelv. The 
plant has a capacity of between 150.000 and 
200.000 feet ner dav and caters exclusivelv to 
the rail trade. Tt is eaninned to shin all kiln 
dried lumber. both commons and unpers. Roth 
Mr. O'Donnel] and Mr. Westover are officers 
of the White Star Lumber Co.. of Whites. 
Wash. Sales of the Dimnoeness Timher Co. 
will he handled throauch the offices of the S. P. 
Wood Lumber Co.. Seattle. 





Name NLMA Coast Reoresentative 


San Francisco, Cartr.. Dec. 12.—T. E. 
Mackie has been named Pacific Coast renresen- 
tative for the National Lumber Manufacturers 
Association with headquarters at 85 Second 
Street, this city. He will start work Jan. 1. 

Mr. Mackie. at one time secretary of the 
Pacific Coast Building Officials’ Conference, is 
well known to lumbermen, building officials and 
architects on the coast. He was formerly a 
member of the National’s promotion staff, and 
now returns after two years’ absence during 
which time he was secretary-manager of West- 
ern Red Cedar Lumber, Seattle. 

H. R. Northup, who has been on the Pacific 
Coast, from the Washington, D. C., office, 
doing the National’s work with particular atten- 
tion to building codes, termites. and the School 
Building Program since the resignation of A. C. 
Horner has returned to the headquarters office. 
Mr. Horner resigned Oct. 1, when he became 
manager of Western Timber Structures, Inc., 
here. 





Large Ohio Comnany's Employees 
Honor Its Founders 


Crnctnnatt. Onto, Dec. 15.—Three of the 
oldest employees and officials of the Hyde Park 
Lumber Co. were honored by their associates 
the night of Dec. 15 with a dinner at Marie- 
mont Inn. They were Edwin C. Cordes, secre- 
tary and general manager for 32 years; Wil- 
liam Fenker of the shipping department, and 
William Banford of the production department, 
both of whom had 30 years in the company’s 
service. 

Mr. Cordes, who was one of the organizers 
of the company in 1903, was presented with a 
scroll signed by the entire personnel of the 
plant. 100 of which were present. The Board 
of Directors of the company presented Messrs. 
Fenker and Banford with resolutions of thanks 
for their long and faithful service. The Hyde 
Park Lumber Co. was started in 1903 on a 
lot 100x200 feet with three employees. It now 
covers nine acres at Burch Avenue and the 
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Norfolk & Western crossing, has more than 100 
employees, and is the largest planing mill in 
the city. Its manufactured products are sold 
over many States. Cordes reported that the 
business is running full time with the largest 
production since the beginning of the depres- 
sion. 





California Chips 


SAN Francisco, Cauir., Dec. 12.—E. R. Ellis, 
manager of the Perry Lumber Company, 
Vallejo, Calif., announces the company plans to 
construct a modern, attractive office building 
to replace the structure destroyed by fire 
recently. 


A night crew is reported now to be working 
at the box factory of the Fruit Growers Supply 
Company in Susanville, Calif. This action ab- 
sorbed a large portion of men laid off by recent 
closing down of the woods and sawmill opera- 
tions. 

The Santa Cruz Lumber Co., Santa Cruz, 
Calif., is reported to be considering plans for 
the establishment of a branch yard at Boulder 
Creek, Calif., where land is said to have been 
purchased. 

Walter S. Johnson, president of the new Mt. 
Whitney Lumber Company, which is installing 
a large sawmill in the Double Bunk country, 
was the principal speaker at a recent luncheon 
of the Porterville, Calif., Chamber of Com- 
merce. Mr. Johnson outlined plans being fol- 
lowed by the company in the erection of a 
mill and model village for workers. 





Foresters Join as Consultants 


PorTLAND, OreE., Dec. 12.—David T. Mason 
and Donald Bruce have announced the forma- 
tion of a partnership as consulting foresters 
under the firm name of Mason & Bruce with 
offices in the American Bank Building, here. 

Mr. Mason was formerly manager of the 
Western Pine Association. Portland, and is 
regarded highly as a forest engineer. He held 
an executive office with the Lumber Code 
Authority. Mr. Bruce was at one time pro- 
fessor in the lumber department of the Univer- 
sity of California, and has been Washington 
representative of Mason & Stevens, Portland. 
A few years ago he was in charge of the sur- 
vey of lands for the Babcock Lumber Co. with 
a view to reforestation. 





Tourists to Be Shown Timber 
Products Industries 


Tacoma, WASH., Dec. 12.—Tacoma lumber 
mill operators, in conjunction with officials of 
the Mount Rainier National Park Co. and the 
Tacoma Chamber of Commerce, are working 
out a tour of Tacoma timber products industries 
to be instituted in the spring of 1937 for the 
benefit of tour parties visiting the Pacific 
Northwest. J. F. Buchanan, publicity director 
for the Mount Rainier National Park Co., who 
is now in the East arranging for tour parties 
visiting the Pacific Northwest to stop at Mount 
Rainier, proposed the timber products industrial 
tour after he found that officials of tourist bu- 
reaus, railroads and similar agencies believed it 
would prove attractive to their clients. 





Builds Big Storage Shed with 
Trussed Roof 


Tacoma, WasH., Dec. 12.—The St. Paul & 
Tacoma Lumber Co. this week started construc- 
tion of a $25,000 storage shed at its plant here. 
The shed, which is a duplicate of one already 
in use here, will be 80 feet wide and 576 feet 
long, with a high trussed roof, leaving the 
entire space beneath without an obstructing 
post. It will be used, company officials ex- 
plained, to receive lumber from dry kilns and 
facilitate the assembly of shipments, and is 
being built in anticipation of increased business. 
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THE BUSINESS RECORD 








Incorporations 


LOUISIANA. New Orleans—Blair-Marionneaux 
Lumber Co., Canal Bank Building, exporters and 
wholesale lumber. 

MICHIGAN. Detroit—Brunswick Lumber Co., 
Dime Bank Building; $25,000. 

Detroit—Industrial Lumber Co., 5172 St. Jean 
Avenue; $12,000; lumber and builders’ supplies. 

NORTH CAROLINA. Greensboro—Security Lum- 
ber Co.; to engage in business of buying, selling 
and manufacture of lumber and lumber products. 
OKLAHOMA. Bristow—Bristow Lumber Co.; 


Portland—Rowell Lumber’ Service 


(Inc.). 

Roseburg—A. F. Saar (Inc.); $10,000. 
ture pencil stock. 

SOUTH DAKOTA. Belle Fourche—Saunders- 
Young Lumber Co.; $50,000. 


Manufac- 


WASHINGTON. Seattle—Anderson Shipbuilding 
Corp.; $2,500. 
CANADA. BRITISH COLUMBIA. Chilliwack— 


Ot tein Co. (Ltd.), 7 Westminster Avenue; 
Vancouver—A. & F. Timber Co. (Ltd.), 800 Hall 

Building; $10,000. Timber merchants. 
Vancouver—4J. J. Logging Co. (Ltd.), Domin- 

ion Bank Building; $25,000. Timber merchants. 


Business Changes 


COLORADO. Collbran—S. C. Skinner & Co. suc- 
ceeded by Plateau Valley Supply Co. 

Genoa—Hardman Lumber Co. succeeded by Fos- 
ter Lumber Co, 

Limon—Hardman Lumber Co. purchased by Fos- 
ter Lumber Co. 

CONNECTICUT. Waterbury—Westchester Cabi- 
net Works sold to Scigliano Lumber Co. 


FLORIDA. Miami and South Miami—Rinhart- 
Vernet Co. succeeded by Kautzmann-Vernet Lum- 
ber Co. 

GEORGIA. Calhoun—Calhoun Lumber Co. suc- 
ceeded by Moss Lumber Co. 

Pelham—Pelham Lumber Co. sold to C. B. Brim 
Lumber Co. 

Temple—-Williams Manufacturing Co. succeeded 
by Temple Furniture & Novelty Co. 


ILLINOIS. Downers Grove, Hinsdale and La 
Grange—Lord Lumber & Fuel Co. succeeded by 
Lord Lumber & Coal Co. 

Gladstone—Rand Lumber Co. local yard pur- 
chased by Cisna Lumber & Coal Co. 


INDIANA. Evansville—Evansville Tool 
succeeded by American Fork & Hoe Co. 


IOWA. Atalissa—Atalissa Lumber Co. sold to 
Hawkeye Lumber Co., of Oskaloosa, Iowa. 

Nichols—Nichols Lumber Co. sold to Hawkeye 
Lumber Co., of Oskaloosa, Iowa. 

Wilton Junction—Wilton Lumber & Fuel Co. sold 
to Hawkeye Lumber Co., of Oskaloosa, Iowa. 

KENTUCKY. Campbellsville—Campbellsville Tie 
Co. succeeded by Campbellsville Cooperage Co. 

Loretto—Hardesty-Ball Hardware & Lumber Co. 
succeeded by Hardesty-Barry Hardware & Lumber 
‘o. 

Sebree—D. W. McMullin & Son succeeded by 
Powell Lumber Co. 


MICHIGAN. Fenton—Fenton Lumber Co. pur- 
chased by Ruckel brothers, Ray of White Pigeon 
and Will of South Bend, from the Wallace family. 

Dearborn-—Smith-Orr Building Products Co. 
changed name to Smith-Orr Co. 


MINNESOTA. Park Rapids—Stenerson Lumber 
& Timber Co. succeeded by Stenerson Lumber Co. 

MISSOURI. Amity—Riggs & Henry Lumber 
Yard succeeded by Riggs Lumber Yard. 

Hermann—Peace Valley Lumber Co. sold to Her- 
mann Lumber Co. 

Higginsville—Higginsville Lumber Co. succeeded 
by_ Rose-Schoppenhorst Lumber Co. 

Pattonsburg—Pattonsburg Lumber Co. purchased 
by Richardson Lumber Co., of Forest City. 

St. Louis—Malcolm MacConnell & Co. succeeded 
by North St. Louis Lumber & Plywood Co., Ist 
and North Market Streets. 

NEW JERSEY. Newark—P. Santoro & Son 
(Ine.), 318 Chestnut St., beginning Jan. 1, 1937, 
will change name to Santoro Lumber Co. (Inc.), 
111 Malvern St., location of new yard and mill. 
F hap warehouse will be maintained at 318 Chestnut 

t. 


Works 


OREGON. Eagle Point—Walter C. Clements 
succeeded by Eagle Point Lumber Co. 

Lebanon—Tom Russell Lumber Co. sawmill sold 
- . eee Bros., who will enlarge and oper- 
ate 

SOUTH CAROLINA. Georgetown—Rankin & 
Tyson succeeded by Tyson Lumber Co. 


WASHINGTON. Port Angeles—Barron Shingle 
Co. sold to M. R,. Smith Lumber & Shingle Co. 
Tacoma—Cascade Timber Co. succeeded in pole 
Groeptment by Cascade Pole Co., Port of Tacoma 
oad. 


WISCONSIN. Williams Bay—A. Hollister & 
Sons Lumber Co. has been sold by Edward Hol- 
lister to his brother, Lawrence. 

WYOMING. Jackson—Howe Lumber Co. suc- 
ceeded by Lamb & Reed Lumber Co. 

CANADA. BRITISH COLUMBIA. Vancouver— 
Elsie Lake Log Transport, Limited, 837 West Has- 
tings St., has made application for approval of 
ye of name to Alberni Pacific Transport Co. 

mited. 


MANITOBA. Winnipeg—Corona Lumber Yards 


Limited sold yards at Altona, Carman, Crystal 
City, Decker, Elm Creek, Gladstone, Glenboro, 
Manitou, Mather, Melita, Morden, Morris, Portage la 
Prairie, Roblin, Shoal Lake, Snowflake, Starbuck 
and Treherne to Beaver Lumber Co. Limited, with 
purchasing department at Winnipeg, Man. 


New Ventures 


CALIFORNIA. Los Angeles—George F. Weis 
Co., 2016 West lith Street; wholesale. 

IDAHO. St. Maries—Eggers Pole & Supply Co. 
opened yard, in charge of A. C. Yoder. 

ILLINOIS. Kankakee—John A. Reitze, of Chi- 
cago, purchased the Gilbert Mill Products Co., 194 
North Alma Avenue, West Kankakee, and will 
manufacture wood products, such as_ curtain 
stretchers and stepladders. 


e NEW JERSEY. Union—Jaegers Coal & Supply 
o. 


OHIO. Columbus—Blaine Lumber Co. will open 


its new retail yard at 888 North Nelson Road on 
Jan. 2, 1937. 


WISCONSIN. Marinette—Gust J. Krause and 
sons will open a new lumber yard here, on Frank- 


lin Avenue, _ 
Casualties 


GEORGIA. Atlanta—West Lumber Co. sustained 
$50,000 damage from fire, the planing mill and 
other buildings, including several million feet of 
lumber, being destroyed. Loss covered by insur- 
ance. The office was saved. 

KENTUCKY. Bowling Green—Sam H. Allen 
Lumber Co. planing mill, machinery and stock 
destroyed by fire. No insurance. 


LOUISIANA. Alexandria—Roy O. Martin Lum- 
ber Co.’s plant suffered $100,000 damage from fire, 
when the flooring factory, flooring sheds, new 
cooling sheds and four kilns were destroyed, to- 
gether with considerable lumber and flooring stock. 
The loss was partly covered by insurance. The 
——, mill and the planing mill were saved from 

e fire. 

Tallulah—Chicago Mill & Lumber Co. veneer 
plant and box factory were destroyed by fire, with 
loss estimated at $500,000. The office and sawmill 
plant escaped damage. 


NEW JERSEY. Paterson—Hamifiliton Millwork 
Co. plant at Oregon Avenue and Gray Street com- 
pletely destroyed by fire. with loss estimated at 
$500,000. 

NORTH CAROLINA. Winston Salem—Sheppard 
Veneer Co., on North Main Street, damaged about 
$8,000 by fire; covered by insurance. Plan to re- 
build immediately. 


WASHINGTON. Puyallup—Brew Manufacturing 


Co. planing mill destroyed by fire. with loss esti- 
mated at $40,000. The adjoining sawmill was 


New Mills & Equipment 


LOUISIANA. Tallulah—Chicago Mill & Lumber 
Co. plans rebuilding burned veneer and box plant. 

NORTH CAROLINA. Henderson—Elrod Lumber 
Co., of Greensboro, is constructing a lumber manu- 
facturing plant here, for turning out rough and 
dressed lumber. The output of the mill will be 
marketed through wholesale channels. 

OREGON. Roseburg—A. F. Saar has started 
construction of a mill to supply cedar pencil stock. 
Contracts with pencil manufacturing concerns as- 
sure operation of the mill for several years. 

CANADA. BRITISH COLUMBIA. Vancouver-— 
Bella Coola Timber Co. (Ltd.), 163 West Hastings 
St., plans lumber mill. 

Victoria—Manning Iumber Mills (Ltd.) opened 
new, modern sawmill on Store St. 





Hymeneal 


MELIFF-ASHER—J. R. Meliff, manager of 
the Eagle Pass, Tex., branch office of the 
John F. Grant Lumber Co. (Inc.), and Miss 
Gladys Asher of Uvalde, Tex., were married 
Nov. 21, it has been announced. Mr. and Mrs. 
—— have established their home in Eagle 

ass. 


WHALEN-TODD—Mrs. Carrie Cotton Todd 
and Chester E. Whalen repeated the marriage 
vows Nov. 21 in the Methodist parsonage at 
Williamstown, Ky., with Rev. J. P. Strother 
officiating. The groom is the proprietor of the 
Whalen Lumber Co. at Richmond, Ky., where 
the couple will live following a wedding trip. 





Inland Empire Mill Ends Season's 


Operations 


SpoKANE, WASH., Dec. 12.—After operating 
since June 1, the Panhandle Lumber mill at 
Ione, Wash., finished its season’s cut on Dec. 5. 
Strikes gave the plant a late start last spring, 
but day and night shifts have been used con- 
tinuously since July. Because of low water im 
the Pend Oreille River, it is impossible to get 
logs down, so that the shutdown was hastened. 
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LUMBER MARKET REVIEW 


Northern Pine and Hemlock and Eastern Spruce Sales 
Greatly Exceed Last Year's 


With all mills completely closed, northern pine pro- 
ducers during the two weeks ended Dec. 5 sold 19 percent 
more than in the same period of 1935. Sales in the Niagara 
area have been stimulated by shortage of waterborne fir; 
both here and in the Northwest there has been an active 
call for industrial low grades. While building consumption 
is seasonally slow in both areas, distributors’ stocks are 
depleted, and, because of the advancing trend of prices, 
they are inclined to round out assortments. Dimension is 
scarce and stronger. 

Northern hemlock sales in the two weeks ended Dec. 5 
exceeded last year’s by 58 percent, and were ahead of out- 
put. Mill stocks are about even with last year’s. Prices 
are unchanged. 

Eastern spruce is in heavy demand as a result of short- 
age of waterborne fir; New England mills have heavy or- 
der files, and Maritime mills are unable to secure designed 
water shipping facilities. The item in most urgent request 
is small dimension. All items are strong at recent advances. 


Western Pine Quotations Advance as Bookings Rise to 
77 Percent Above 1935 


Identical western pine mills reported booking, in the two 
weeks ended Dec. 5, 77 percent more business than in the cor- 
responding period of last year; and sales were in excess of the 
production, which is beginning to show its normal seasonal de- 
cline. Eastern demand has been stimulated by the tie-up in 
the water movement of Northwest fir, and the items in heaviest 
call appear to be the higher grades of shop and selects. Assort- 
ments at the mills, both Inland Empire and California, of these 
uppers are reported to be low, and, especially in Idaho and 
sugar pines, they have been showing increasing strength. The 
firmness in narrow No. 2 commons is now shared by the same 
widths in Nos. 3 and 4; and it is understood that concessions 
are being withdrawn on many common items that recently 
showed weakness. Stocks at the mills have been so reduced that 
they are only slightly above last year’s level, and the upward 
trend of the market makes the manufacturers more agreeable 
to holding them for spring demand. 


West Coast Rail Bookings Show Enormous Increase; 
Car Supply !s Inadequate 


While hopes for early settlement of the marine strike con- 
tinue to be expressed, the tie-up of the water movement of West 
Coast woods is complete; not a foot was reported shipped by 
water to United States or foreign destinations during the two 
weeks ended Dec. 12. There has, however, been a remarkable 
growth in rail bookings, which in that period amounted to as 
great a footage as is normally made by both rail and domestic 
cargo. Rail shipments are also quite heavy, but have not shown 
a gain to correspond with that in bookings. Unsold stocks at 
the mills, with unshipped-order files heavy, were actually about 
10 percent smaller Dec. 5 than on the corresponding date of 
last year, so lumber is not available for allotment to new orders. 
Besides, there is doubt as to whether the railroads could supply 
the empties for so greatly enlarged a rail movement as would 
take the place of water shipments; more cars are already 
wanted than the railroads can furnish. Rail orders from both 
the Atlantic Coast territory and the middle West are heavy, 
though quotations have been sharply marked up. Atlantic coast 
stocks are badly depleted and dimension is up to $6@7 off list, 
with timbers selling at only $4 off. California buyers, because 
of indications for early settlement of the strike as it affects 
coastwise carriers, have been holding off the market as long 


as possible, while supplying only urgent needs by rail, but 
should the tie-up of water shipments continue, they will soon 
have to arrange for heavier rail purchases. 


Hardwood Lists Are Marked Up as Increasing Demand 
Meets Depleted Stocks 


The whole hardwood market has developed extraordinary 
strength in the last couple of weeks. There has been a growing 
scarcity of items in leading southern species, and it has become 
of increasing importance market-wise as reports indicate the 
beginning of the rainy season in the South. Sap gum and white 
oak flooring stock are especially scarce, but supplies of magnolia, 
poplar, hickory and black gum are getting low. Advances in 
flooring stock of $6@8 have necessitated another upward re- 
vision in the oak flooring price list ; and sap gum is very strong. 
From the Appalachian market come reports of a scarcity of 
basswood and white oak, with prices steadily advancing. North- 
ern woods, on which new prices were only recently issued, 
have been marked up further almost throughout in a revised list 
which appears on another page. The principal buyers are the 
furniture factories, which in October booked 40 percent more 
business than in that month last year, and ended the month 
with order files 99 percent above last year’s. But there is a 
good deal of building trades buying, through millwork and 
flooring plants. Industrial consumption too has been larger, 
and wholesale hardwood yards are inclined to round out stocks 
in view of the up-trend of the market. Overseas buyers are 
coming to realize that, while drawing more heavily on other 
producing countries, which as a consequence have depleted 
their supplies, they have over-stayed their opportunity in the 
American market ; they are near the point where they must buy 
and show more willingness to accept quoted prices. 


Southern Pine Mills Unable to Accept All Orders; Rains 
Are Curtailing Output 


Unusual activity is reported from the southern pine market. 
Some of it is of course the result of the tie-up of the cargo 
movement of West Coast fir, the influence of which is most felt 
on the Atlantic seaboard and in demand for large sizes; but 
the volume of rail shipments from the Coast has greatly ex- 
panded. In the southern and middle West markets, the upward 
trends in building consumption, and in lumber manufacturing 
costs and prices, are proving an important stimulant to buying 
of pine. Most distributors are optimistic and feel it advisable 
to round out stocks now for spring trade, for hints of local 
shortages of empties lead many to believe that there may be 
difficulty in getting quick delivery later. Reports tell of some 
big line-yard orders for commons, with many mills quite unwill- 
ing to book ahead at current market, or to load up with orders 
that can not be shipped from available stocks. In quotations 
there have been steady advances, and these are readily accepted 
by the buyers. 

North Carolina shortleaf mills report that a heavy proportion 
of their bookings comes from the South, demand there continu- 
ing very active; but that rains throughout the southern States 
have greatly curtailed output and made shipping practically 
impossible, so that many sellers are refusing to book more busi- 
ness. All available lumber is easily absorbed at steadily advanc- 
ing prices. 

Arkansas Soft Pine supply has been further curtailed by 
rains that have interfered with operations of small mills cutting 
commons, and stopped all woods operations. Demand mean- 
while, and mostly for prompt shipment, is heavily in excess of 
supply, mill stocks of shed items being especially low. Some 
orders are being offered for forward shipment, but in view of 
the upward trend of the market, the mills are unwilling to place 
many of these on their books. 


Statistics, Page 48 — Market Reports, Pages 52-57— Prices, Pages 62-63 
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SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales 
made in the period Dec. 1-5, but, where prices for this period were not available, prices 
for the month of November have been inserted and starred (*): 










































































West Hast West East West East West East 
Side Side Side Side Side Side Side Side 
Dtecsine, nn Drop , Seam Seagtasd fe,® Pee No. S ——- 
n . mgths, 1x6” andar en. Random n 
1x3 rift , No. 117 a 13.10 12.63/2x4 Short- 
B&btr Sht. 62.58 62.21) Repetter.. 33.87 34.50/1x6 ...... 16.15 15.63) leaf .... 16.43 13.93 
No. 1 Sht.. 47.75 955-25 No. 1 .... 33.26 33.00}1x6 CM... 15.87 16.04 la 
No. 3 .... 30.75 *%36. == ortl’ ngl’f— 
1x8 flat grain— Dabsrtor..°38.69 38.00| Neo. 3 Shiplap and iox¢g ...... 14.63 14.05 
t 98.76 38.32|No. 1 .... 37.82 37.12| Beards, Standaré ioxs |... 14.25 13.50 
B&better.. 38.7 38.32 Lengths 2x10 13.89 14.00 
No. 1 .... 34.43 35.85|/Assorted patterns a «ee een ines 
No. 2 ..... 25.00 26.42|/B&better.. 38.83 38.14 ao steeee 17-20 3% x12 ..... 
1x4 rift— ee We ED noes ~ an l ae eee 
B&btr Sht. 64.50 Rough n ° ° 
No. 1 Sht..*51.20 *55.00 hit 10-20’ Plaster Lath No. 1 
No. 2 38.35 etter— %x1 1%”, 4 Longleaf— 
Ix4 flat grain— tROe Cele oe ogi 11/Ne 1 ---- $08 S0llens & Axé. .... 927.00 
B&better.. 39.65 38.53|/¢ |°''"'''94317 43.00)N® 2 ---- 325 3.28 4x6—-8x8 « . 27.33 *27.00 
Mo. 1 .... 37.03 36.23i8  ...... *43.72 42.50 5x10-—10x10*33.0 rer 
No. 2 .... 18.67 20.65lr-5 ° ° No. 1 Shortleaf 5x12-12x12*43.00 
Ix5&10 ...*%52.33 349.55 ft Shants 
pe *67.44 ; 
Ceiling, Standard 2x4 7 
Lonathe SR6/¢ thicke . 12 & 14... 26.19 24.70 ‘are omng men pee 
%x4— oe *54.19 53.35/16 ....... 27.02 26.00|Sx4%4x4 .. 20. . 
»ea 207 5810 sonia 61.00 59.85 4x6—8x8 . 23.84 24.01 
Bé&better.. 32.20 29.71/55 71.00 71.25) 2x6 3&4x10 .. 26.00 *23.68 
= eae ae? , . 12 & 14... 23.15 22.13/5¥109-10x10 25.33 *24.02 
5% x 4— Casing, Base & Jamb |!6 .------ 23.88 23.63) 3¢4x12 ... 32.48 *29.36 
B&better. 29.21 29.43 10-20’ 2x8 5x12—12xi2 30.14 26.00 
No. 1 .... 28.09 28.27] B&better, aes 12 & 14... 24.85 23.99 
Partition, Standard i WO ee Het ted pa cians 6.71 35.68 Railroad Material 
aone Lengths 1x5&10 ... 57.30 55.00/;9 29.91 29.92lnenetter— 
Ba better 41.28 *40.33| NO 1 Feneing, 10-20’ |14 ....... 29.78 28.69), g 33.00 
a y cee. reece 36.74 38.08 16 ....... 30.53 27.72 eae FTP 40.03 phen: 
Surfaced Finish, Sa ‘seeaus 37.77 39.05 os - 31.66 30.65! 1x4—9 ... 41.83 42.00 
, 2 ose One = is *38 69 
B&bett No. 1 Shiplap and (16 ....... 33.28 31.00 ane s6-s0 039 HH _— 
I h thick Soares, eee 1x6—5 *32.00 8 
we on 47.09 44.95|1%8_------ 35.76 39.22 No. 2 Shortleaf § ([ix¢—9 ||| 39.00 *38.52 
 Bhendeesedeabet: rt 1x5&10 .. 38.93 43.70 Dimension a ae : 
H al hace 48.55 45.42 uixé 9 ..%39.25 eer 
S$ llllII2) 4919 45.55] 1*12 ----- CORE CCOCEe us. ones 10ceeet?...- meee 8S 
| RS 54.29 52.16 No. 2 Fencing & CM 16 thet eds 23.99 19.43 1%x6—18. 55.00 cove 
1x5 ...... 53.05 48.00) Standard Lengths ox6 5 
56/4 thick— seetiet |, SE 17.51 17.6111 @ 14... 17.89 18.10|No. 1— 
/ hee ” 60.44 57.33 i! saeane 19.06 19.82 «Sea 18.66 18. 12 1x4—5 Pee + 225.00 
Salo eee 69.15 62.00 No. 2 Shiplap and 2x8 x4—8 ... ‘ 
12 Saran 82.81 76.60| Boards, Std. Lath. |12 & 14... 19.78 18.77/1x4—9, .. . 936.00 
TC ERO— oo 0s on ” “. eveeces 20.66 20.46 ied t0 an 35.00 abs 
i nate thick— . er t 5 x10 #3633 #35 
ques: on 73.75 39.92|1x10 ..... 19.85 20.40/12 & 14... 19.93 20.53 1x4—10-20.036.33 = 
; est Sa ab apis 44.30 40.35 in wa , tf ee * |: See 20.46 20.31 1x6—16 ..*42.33 eee 
eee 43.37 40.31 Longleat— 2x12 4§9x6—18 .*42.88 *42.00 
1x5&10 ... 46.88 46.35|1x8 ...... *23.00 21.00/12 & 14... 20.14 19.56/8ix6—10 .*32.00 .... 
Oe cas saat 64.67 58.69 1210 GT oF *23.50 *22.00/16 ....... 21.70 20.50|1x6—10-20.*38.00 *36.00 














F.O.B. MILL PRICES OF SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices on rough, air dried southern hardwoods, from reports 
of sales made during the week ended Dec. 7: 





Quartered Red State Gao Gam Qrtd. White Oak Mixed Oak Soft Maple, 
ras— FAS— FAs— No. 1 & Btr. 8d. ohms 
6/4 81.25 4/4 ..35.00@37.00 4/4 ..78.25@87.75 wormy— Log run— 
8/4... 82.25 5/4 36.75 @38.50 page a . 4/4.. 18.00 4/4 
: No. 1 & Sel— No. 1 & Sel— Vehicle FAS— : at.a0 
He, 3 6 Gol 4/4 ..25.75@30.00 | 4/4..- 48.50 | 3/4 .. 46.25 Elm 
4/4 * 36.25 5/4 ..29.00@31.35 5/4 *“* 56.00 B N . 
6/4... 45.00 i 29°25 6/4... 59.00 ao Po oe run— _— 
No. 2 Com— No. 2 Com— 12/4.. 84.00 ~ : 
Plain Red Gum 4/4 ..12.50@16,00 | 4/4 .« 26.50 | 16/4.: 101.00 
FAS— 6/4... 14.50 Strips, No. 14s Cottonwood 
4/4 ..63.75@69.50 ~ § Gm 4/4 41.00 Plain Poplar “n.. nee 
2 one 4/4... .00 j 
ee Com i / 9 Plain White Oak Te ~~ 5/4... 31.00 
4/4 ..18.85@20.00 Plain Black Gum Fas— . -s ’ No. 1 & Sel— 
Qrtd. Sap Gum ras— s0.2s | £46 apace th tS a/t 46.50 4/4 . .26.00@30.00 
FAS— No. 2 Com— — 8/4 181.600 108.00 Sope & fet ee 
“se od o7-50 ase .. 14.00 No. 1 & Seil— 4/4 ..38. sated * 3 25 4/4.. 19.00 
a 45.00 Qrtd. Tupelo 4/4 ..31.00@87.75 e/a. 4 15043 3:00 Willow 
Por ras— 5/4 ..39.00@41.50 8/4 ee 49.50 
No. 1 el— 4/4 35.00 6/4 ..41.50@46.50 No. 2 Com— 
4/4 ..27.50@32.00 | 674 “'35 os@ae.zs | 8/4 --52.00067.00 7° 1& se 6.98 4/4... 15.00 
Sob . ah eget : No. 2 Com— 
8/4 ..31.50@32.00 No. 1 & Sel— i 3 a Aa Magno 
10/4. .35.00@ 40.00 4/4.. 28.00 34 . 85.500 90.00 iM 23.00 ita 
12/4.. 41.00 6/4 ..25.25@ 26.25 e : No. 2 B— FAS— 
Qrtd. Black Gum a Tupelo a Red Oak 4/4. “-, 18.50 4/4... 50.00 
7 on 4/4 31.50 4/4 ..49.75@52.00 7 51.75 Pecan 
0/4,” = No. 1 & Sel— 5/4 ..55.25@55.50 No. 1 & Sel— 
oe 0.00 4/4 ..22.50@26.50 6/4 ..58.75@75.50 No. bs & Sel-— 
No. 1 & Sel— 5/4 .. 28.00 | 874°: 66.00 | 4/4 26.50 8/4 .. 34.50 
4/4 ..27.25 2.00 No. 2 Com— REE No. ‘ Com— Hackberry 
10/4.. 30.00 | 4/4..1250@13.25 | NF 21.000 38.50 4/4... 14.25 “ 
No, 2 Com— Log run— 6/4... 37.75 No. 3— Log run— 
10/4.. 16.00 a «s 28.00 8/4 . .43.25@53.00 4/4 .. 8.00 8/4... 27.00 























December 19, 1936 


THIS WEEK’S LUMBER PRICES 


DOUGLAS FIR 


Seattle, Wash., Dec. 11.—Current quota- 
tions f. o. b. mill on Douglas Fir items in 
mixed cars for rail shipment direct to the 
trade appear below; and straight-car prices, 
depending ‘on the items, are from $1 to $3 


less: 
Vertical Grain Flooring 
Bébdtr. Cc D 
Se ee $43.00 $32.00 $19.00 
Flat Grain Flooring 
BE vcicncrhg nw we mie ee $27.50 $24.00 $17.50 
SE on whels: Suid ae te chcee 29.00 27.00 20.50 
Celling 

0 Brae aren ee ous. 00 $22.00 $16.00 
Eee aed 26.50 24.00 16.00 

Drop Siding, 1x6 
DUE .aven \ eee ne eed - + -$28.00 $26.00 $20.00 
Bae éxeseedioncendas 29.00 27.00 20.00 

Common Boards and Shiplap 

1x6 1x8 1x10 1x12 
ON A Pe $19.00 $20.00 $20.00 $22.00 
Ph i sesceeee 15.00 15.00 15.00 15.00 
De © vxcneses 11.00 11.50 11.50 11.00 

Neo. 1 Cayeee Dimension 
12 16 18 20 

ox 6 ... 8 $21. “10 $22.50 $23.50 $23.00 
Pe -scon Ee 20.00 20.50 21.50 21.50 
ee secs ee 20.50 21.00 22.50 21.50 
2x10 21.50 22.00 22.50 + 50 24.50 


2x12. 23.50 23.5 
2x4, 87, $20; 2x4, 10’, $21. 
Random—No. 2, 2x4, $16; No. 3, $10.50. 
No. 1 Common Rough and/or Surfaced 
Timbe 


rs 

4x10 planks 20 foot and shorter and 
4x12, S48 sacagegevereceussacossscossReee 

Be Ge GO SP Be ccccccccecccecectecs 

Se SS OD BS BEE sc ccccscesccesccccns 1860 


NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, is.. on northern hardwoods: 
No.1 No.2 No.3 
Brown Ash— FAS Sel Com Com Com 
50.00 41.0 S 





meee ved 0 33.00 25.00 18.00 
| 2a 55.00 46.00 36.00 27.00 19.00 
i 7 =e 60.00 53.00 43.00 31.00 19.00 
(ae 65.00 58.00 46.00 33.00 20.00 
Basswood 
abe enee 68.00 58.00 47.00 28.00 19.00 
 \anewsdeas 73.00 63.00 50.00 30.00 21.00 
DE aig tae wag 76.00 66.00 50.00 30.00 21.00 
Palas ware 83.00 73.00 60.00 32.00 21.00 
De keuvagus 98.00 88.00 70.00 45.00 
ee 103.00 93.00 75.00 50.00 
, er 52.00 36.00 23.00 


Key stock, 4/4, No. 1 and better, $72; or on 
grade, FAS, $82; No. 1, $62; 5/4, No. 1 and 
better, $77; or on grades, FAS, $87; No. 1, $67. 


Hard Maple— FAS Sel Com Com Com 


4 
4 . 
DE sevexade 95.00 79.00 66.00 36.00 
Barre 115.00 99.00 78.00 41.00 
: ; ia Matera 115.0 99.0 78.00 41.00 
No.1Com No.2 No. 3 
Soft Elm— FAS Sel Com Com 
Sap meee n 44.00 34.00 24.00 17.00 
Ol aa 46.00 36.00 25.00 19.00 
., 47.00 37.00 25.00 19.00 
ee nolan 47.00 37.00 28.00 ™ i 
is 54.00 44.00 30.00 
ME: «vseerses 59.00 49.00 35.00 
No.1 No.2 No.3 


. aes 00 38.00 22.00 17.00 
a 65.00 43.00 24.00 19.06 
MUR cand nh aaa 70.00 48.00 24.00 19.00 
Ne 5.00 63.00 29.00 22.00 
i ares do 85.00 73.00 41.00 
, 95.00 83.00 46.00 27.00 
No.1 No.2 No.3 
Birch— FAS Sel Com Com Com 
aaa 68.00 57.00 47.00 31.00 19.00 
| fee 73.00 62.00 50.00 34.00 19.00 
I dire acs a ot aed 78.00 67.00 55.00 39.00 19.00 
| ee 88.00 77.00 65.00 42.00 20.00 
ET sc bined ocie 95. 79.00 73.00 42.00 
eee 100.0 84.0 78.00 47.00 
Eta = 148.00 137.00 120.00 ... 
alesis a 60.0 49.00 37.0 27.00 
SES Voted sen tat 62.00 51.00 40.00 28.00 
No.1 No.2 No.3 
iP rp alitee 50.00 43.00 27.00 18.50 
RE 59 00 52.00 46.00 28.00 19.00 
a Wasa ack 69.00 55.00 51.00 33.00 19.00 
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. ARKANSAS SOFT PINE OAK FLOORING RED CEDAR SHINGLES 
Following are average sales prices, these Following are current quotations on oak aad ‘ 
) f. o. b. mill figures being based on shortleaf | flooring in carlots, f.o.b. logical points of PE Oy Oe een tes naw yt Ay 
weights, obtained by Arkansas Soft Pine | °rigin—Memphis and Johnson City, Tenn., | 2oia direct to the trade: 
mills during the week ended Dec. 12: and Alexandria, La. pea 
Floorin 18x2%” ok’ 2. aD Ee ee eeny erty 3.70—8.75 
Edge grain— * 3-inch 4-inch | Clr. atd. wht....$85.00 $70.00 $65.00 $52.00 | 974 i are sabe ckbadscdlbGubiaecaaey 4702.60 
EE ck oaks tenn beau $66.00 $64.00 | Clr. atd. red.... 65.00 58.00 55.00 52.00 | 3794« 1.55—1.65 
ote a eerste 57.00 56.00 ae at —- vee eed ee sae 47-38 <_< | g / 
- ° » POG. ccc fe ° A ° ° 
ms in No. it Pathe dis's nade deere ae een 35.00 34.00 Clr. pln. wht. 7200 57.00 58.00 44.00 1-18" 5/34 eS a ae $2.90 3.00 
‘o the Flat grain— 0 00 Clr. pln. red 63.00 53.00 53.00 44.00 | 2-187 5/2% ..... Lagi tins ewe aaiee 1.85—1.90 
prices, Babatter Cote ceererccsccccces $41.58 a ty + Sel. pln. wht. og ey oe Ge oe Re Re re reer 1.40—1.45 
to $3 No | Bitcetelepeiicnnd barud tebe oir bam 26.00 25,00 Sel. pln. red.. 59.00 50.00 41.00 42.00 xxxx™x: 
seeilliaintthe ls > hatnlaghdhe sag a ’ ‘ No. 1 com. wht.. 51.00 40.00 40.00 32.00 | 1-16” 5/2 .......... cece cece cece ees $2.70—2.80 
Ceiling & Partition No. 1 com. red 49.00 40.00 37.00 33.00 le layne sa a ag a dnc 1.70—1.80 
B&Better No.1 | No. 2 com....... 30.00 35.00 36.00 S000 | 8.16" B/E ......ccccccccccc. cccccce 1.30—1.85 
D Ceiling, 56x4 eoeoeccesseccererece $30. 00 $28. 00 %x2” 3 14" 9” Shek oe Dee eo, ae aes teas eee D : 4 
$19.00 WeNe, ON oo pea ncecescus S200 696.00 | cae ote wht x xe onec 
Boston Partition, }{§x4......... 33.00 31.00 Clr atd «adele atti ky +4 hs 098.28 ‘aie see 
$17.50 Drop Siding, 1x6 Seb, G08. WEE. .......00 63.00 58.00 60.00 Building New Plant for 
se &better NG35.50 “Sis. 50 Cir + wit Se pple ae 85.00 83:00 86:00 Wat . Pl d 
ee ee ee PE Te PS ee 5 SO Sree oe 4 x " 
— No. Lee eee cece cece ceeececcceees 34.00 37. 7.00 Clr pn red. ORB Re 60.00 58.00 57.00 a erproo ywoo 
J O;. BG cocccescseeseseSesesescese . Te Web oc we cctssws e e " H UIAM, WASH., Dec. 12. —Construction of 
16.00 ; ‘ i an S06............ 56.00 55.00 55. 09 
re ee ae ese ee kk eee 51.00 47.00 47-00 | @ $150,000 addition to the plant of the Harbor 
20.0 1/4 ...$50.00 $56.00 $50.00 $51.00 $58.00 $77.00 | NO 4 com. red.......... 3s ue oe Plywood Corp. got under way this week at the 
ey 5/4... 64.00 72.00 66.00 66.00 73.00 86.00 | * Taek sini - poe “- ~ . - ' “ - ron port terminals here. Contract for the building, 
° elivered prices may be obtaine iti ; = 
Casing & Bane, mabetter by adding to the above the following difer- after competitive bids had been une . 
a 5 8 entials figured on Jobseon City origin: For | Pany officials, was awarded to J. B. Lamb, o 
1x12 Cast <csseduces $58 00 $59.00 $54 00 $56. 00 | t#-inch stock, $8; for %-inch, $4; for %- and | Aberdeen. Six firms submitted bids. Mr. 
38 BRED ss vsevennss 3.09 859.00 = 64.08 6.00 oe e ik en Lamb has a crew of 35 carpenters at work on 
11.00 Moldings sco Fed brices may be ontaine the building, which, according to specifications 
” by adding to the above the followi differ- : g, » & pe : 
Ldated, at $3 and under 8 ER es ae 40% entiais Soped on Memphis oa: ice is to be completed in January, so that the new 
—. Oe ere, ree eee es >| @- “ak. stock, $6; for %-inch, $3; for %- and | unit can be’ placed in operation early in Febru- 
ey Boards = ae —— Ye-inch, $3.50. ary. Machinery for the new unit, including a 
. x x x x ‘< dered 
21.50 Boards, S48, No. 1..$38.00 $36.00 $40.00 $53.00 285,000-pound plate press, has been ordered, 
24.50 or Shiplap, No. 2.. 20.50 21.50 -22.00 "27.00 WESTERN RED CEDAR according to John J. Long, president of the 
4.5 No. 3.. 17.00 18.00 18.00 18.00 oka an w a aaa P Harbor Plywood Corp. The new unit, when 
. Dimensions, S48, 16-Foot cedar siding in mixed cars, new bundling, 8 | Completed, will be used to manufacture Super- 
iced ox 4 $0750 $23.00 to 18 foot, f. o.b. mill, are: Harbord, a new waterproof plywood which the 
I ROR Beveled Siding, %-inch company has developed. 
"$17.50 <2 aes Sin RW den eck & ela ae ee ee le Pye s3-22 tine sets $23 a0 $2600 
SEED 66 66666 6046646 6 eee REDO ROS . . “INCH ..cece ereeeee . * . 
. 17.50 TREE inde cds divaaeadestedeneeee 32.00 24.00 | B-inch ....... pakae Te 25.00 22.00 H H 
: 18.50 sia aun aaiee grinch vrrsscrrrrrs $888 $808 3288 | ~Loadings of Revenue Freight 
mente ae, Pus ctdeeteed teleeeiesee acon $4.25 Giear Bungalow Siling, %-tnch A report of the car service division of the 
OD Wie acct uiedsateudinl cin utes 3.75 Be feed . settee ee eeeeeeceeees vee osonee EER Association of American Railroads shows that 
12-inch sstttestseeeesesssscseceseseess 62.00 | the revenue freight for the two weeks ended 
f. 0. b. Finish, B&better, 82 or 48, S18 wae we 5, a — — = = awe: 
ye W or orest products, 66, cars (a decrease 0 
: He. ESTERN PINES = 8° or 950.00 4,601 cars below the amount for the two weeks 
) 18.00 Following f. o. b. mill prices on actual izi@* .. PuErGteddiseckkuckessuiacnareen 5.00 ended Nov. 21) ; grain, 67,242 cars; livestock, 
13.08 sales uere reported to the Rn Pine ye - ia: alee debi hla s baa noone o2-03 33.795 cars; coal, 319,632 cars; ore, 21,534 cars; 
v- ssoc on y members uring e erio PTE UUELUELEPELELE TLE ee . 9 5. . ; Ss, 
) 20.00 Nov. 16 to Nov. 30, inclusive. Averages in- | 1x16” :.... ati ate Rh Raha ebe 12 77.00 —_ oe ge = 
P clude both direct and wholesale sales, and a earn a Sea se ale aati eels oe -- 82.00 an miscellaneous, a cars. € total load- 
19.08 are based on specified items only. Quota- | 1x20” wi teeececcccecens OE Se 92.00 | ings for the two weeks ended Dec. 5 show a 
D 31.00 tions follow: aie aphahn tegtte sy tiaipecer sh tala ts 97.00 | decrease of 149,231 cars below the amount for 
9 21.00 Ponderosa Pine —_ osenn | neat Ceiling or Flooring, B&better, 4-18’ the two weeks ended Nov. 21. 
Di BP Smuners, 82 or 4S— ag Rwar, war | dege .22222TIIIIIIIIII $800 
+ BUSS se weeeeenanereae . . . ° 
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Northern Michigan Plans for 
Active Logging 


EscANABA, Micu., Dec. 14.—With prices for 
many classes of woods products slightly in- 
creased and demand greater than last year’s, 
timber operators and jobbers in northern 
Michigan fear that inability to get enough men 
may slow down woods operations this year. If 
sufficient labor can be obtained, operations this 
year will considerably exceed, in both quantity 
and value, the cut of the 1935-36 season. 

Baring a shortage of labor and unfavorable 
weather, various concerns estimate increases of 
10 to 40 percent over a year ago. In addition 
to the price increase, especially for pulpwood, 
mining operations have taken more timber, rail- 
roads are buying more ties, paper mills are tak- 
ing more pulpwood, and the veneer plants are 
begging for choice veneer logs. 

Purchases of ties in this area are expected 
to exceed a million dollars, with the Chicago & 
North Western railroad buying all that are 
offered. The company will also buy some 
switch ties, in addition to the regulation type. 
The Wisconsin Land & Lumber Co. operations 
are reported to have been stepped up. Much 
timber, as well as ties, posts and the like, is 
being taken out in the Watersmeet area. This 
timber is going to the Ford and Fox mills at 
Iron Mountain. 

Business of the Escanaba Veneer Co. has in- 
creased 30 to 40 percent in the last few months, 
and future prospects are reported excellent. 
The company buys logs from jobbers and lum- 
bermen, having no woods operations of its own. 

The Birds-Eye Veneer Co. has been aided by 
a busy furniture and fixture market, to a point 
where operations are going on day and night. 
The company has eight cruisers in the woods 
picking up fancy figured timber. Most of the 
Birds-Eye company’s business has been in the 
export field, fancy maple veneers and aircraft 
birch being in demand in Europe. 


Minnesota Sold 57 Million Feet 
Timber in '36 


St. Paut, Minn., Dec. 14—With the close 
of State timber sales last week, J. C. Gannaway, 
in charge for the Minnesota division of for- 
estry, reported that more than 57,000,000 board 
feet was sold from the State’s trust fund lands 
during 1936. The timber, which was sold for 
railroad ties, saw logs and pulpwood, was 
appraised and marked by employees of the for- 
estry division, and selective cutting was used 
throughout. Competition was reported keen 
and bids high. The sales were held in Cass, 
Itasca, Koochiching and St. Louis counties. In 
addition to the timber, 372,000 Christmas trees, 
taken from swamp lands where timber growth 
was poor, were sold. 


Kansas City Stirred by Proposed 


Anti-Termite Ordinance 


Kansas City, Mo., Dec. 15.—Hurried meet- 
ings of lumbermen were called in Kansas City 
today following the introduction of an ordinance 
in the city council last night to require use, 
in remodeling or construction of buildings, of 
wood treated to prevent damage by termites and 
decay. Lumber interests ig Kansas City will 
be represented at a meeting to consider enact- 
ment of the measure, and it is understood will 
oppose it. 

Under the ordinance, wood used in remodel- 
ing of existing buildings or construction of new 
buildings “up to an and including the first floor 
sub-flooring, together with wood used for sills, 
stringers, joists, and flooring of porches and 
stringers, posts, shoes, treads and risers of all 
outside steps or stairs, and wood used in plat- 
forms, vestibules, or outside structures attached 
to buildings,” would have to be treated. 

“Termites cause thousands of dollars in dam- 
age every year,” said Councilman Charles H. 
Clark, who introduced the ordinance at the 
request of the building commissioner. “If the 
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use of treated wood stopped 50 percent of the 
damage, it would be worth while to property 


owners and prospective purchasers. I am told 
that the use of the treated wood would mean 
only a small increase in the cost of construc- 
tion. If so, it should be used. The commis- 
sioner of buildings believes that such an ordi- 
nance could be enforced.” 

The ordinance would set up specifications 
for treated wood. The treatment would 
approved by the city. The material would be 
treated by pressure process with coal tar, creo- 
sote oil or a recognized and well established 
fluoride-phenol-arsenic preservative mixture, 
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which has been in use for no less than ten years 
in practical commercial application. 

It would have to be treated with grade No. 1 
creosote to the extent of eight pounds a cubic 
foot. The fluoride-phenol-arsenic mixture would 
have to be of such formulation as to yield after 
being injected into the wood. It would have 
to undergo a standard leaching test, and wou!d 
have to have a dry salt retention of sufficient 
value to protect against termites. The measure 
would prevent construction of any untreated 
wood within eighteen inches from the ground. 
A fine of not less than $100 nor more than 








OBITUARY RECORD 


$500 would be provided for violation. 
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H. W. GALBRAITH, 66, founder of the 
Foxworth-Galbraith Lumber Co. with head- 
uarters at Amarillo, Tex., died in his home 
ec. 4. He was one 
of the Panhandle’s 
pioneer business men, 
organizin his first 
lumber rm in Dal- 
hart in 1901, and con- 
stantly developing the 
business until it spread 
through Texas, New 
Mexico, Oklahoma and 
Arizona. Mr. Gal- 
braith’s concern oper- 
ated in approximately 
eighty cities. Co-found- 
ers of the big enter- 
prise were his brother, 
J. C. Galbraith of El 
Paso, and W. L. Fox- 
worth of Dallas. He 
was a leader in Ama- 
rillo, and worked in 
behalf of charitable 
organizations. Mr. Gal- 
braith was president 
of the Texas Line Yard 
Retail Lumber Dealers 


Association in 1930. 
Surviving are his 
widow, a son, three 





brothers and three sis- 
ters. 


VICTOR THRANE, 68, well known in lum- 
ber circles through his connection with the 
firm of J. D. Lacey & Co., Chicago, from 
1900-1922, died Dec. 10. Mr. Thrane was 
engaged in widely diversified businesses dur- 
ing his life. As a young man he entered the 
optical business for two years, and, then, 
became a musical impresario. In the latter 
capacity, Mr Thrane brought out and starred 
several famous artists, and at another time 
managed the Paur Symphony orchestra ‘of 


New York. He was a grand-nephew of the 
famous Norwegian composer, Waldemar 
Thrane. In 1898, he and Lotta Louise Lacey 


were married, and two years later Mr. Thrane 
became a member of the Lacey firm, which 
is one of the oldest timberland factors in 
the country. The couple was divorced in 
1924, Since leaving the company, he has de- 
voted his time to selling timber tracts. Mr. 
Thrane belonged to many clubs, and was a 
genial, pleasant, companionable man. Lum- 
bermen will remember him as a familiar 
figure at their conventions. 


MAX L. PEASE, 75, identified with the lum- 
ber business since 14, died Dec. 1. After 
graduating from what is now Michigan State 
College, he became a salesman for C. K. Eddy 
& Sons, Saginaw, Mich., leaving the firm in 
the late 1890’s to join E. D. Galloway of 
Howell, Mich., in the Galloway-Pease Co., 
which did a wholesale business at Detroit. 
In 1901, the business moved to Johnson City, 
Tenn., beginning the manufacture of pine 


and mountain hardwoods in eastern Tennes- 


see and western North Carolina. Eight years 
later the company went to Poplar Bluff, Mo., 
and later other sawmill operations were 
opened in Helena, Ark., Ferriday, La., Nat- 
chez, Miss., and other points, Sales offices 
were maintained at St. Louis, Mo., and in 
Chicago, at which city Mr. Pease was located 
for many years. In 1927, the Poplar Bluff 
plant moved to Sumter, S. C., and until his 
death Mr. Pease marketed its output in the 
East. A son and two daughters survive. 


COL. WILLIAM D. SWART, 80, manufac- 
turer, banker and business man of Nashua, 
N. H., died Nov. 29. In 1890, he became 
associated with the late Col. Charles A. Roby 
in the manufacture of wooden boxes, found- 
ing the concern which became known in 1902 
as the American Box & Lumber Co., and of 
which he was president at the time of his 
death. Col. Swart was interested in the 
Nashua Trust Co. for thirty years, serving 
as president for fifteen years, and for the 


past two as chairman of the board of direc- 
tors. He, also, organized and was treasurer 
for thirty years of the Nashua Building Co. 
He was president of the State Senate in 1911, 
and later a member of the Governor’s council. 
Surviving are his widow, one daughter and 
a son, 


LEONIDAS POLK REINHART, 69, owner 
of R ‘nhart Lumber Co., Peru, Ind., died Dec. 
5. M.. Reinhart was in the jewelry business 
in Peru for twenty-five years, until he ac- 
quired in 1920 the interest of Hazen Pomeroy 
of the lumber firm of Wilkinson & Pomeroy, 
which, until 1935, was called the Wilkinson 
& Reinhart Lumber Co. In the latter year, 
Mr. Reinhart bought the remaining half of 
the company from the estate of Walter S. 
Wilkinson, and changed the firm name. His 
widow survives. 


WILLIAM J. P. WHITD, 66, a member of 
Houston-White Co. (Inc.), Millsboro, Del., 
passed away Dec. 1 of pneumonia. Mr. White 
and the late Rep. Henry Houston were first 
partners in a general store, before they or- 
ganized the lumber manufacturing enterprise 
that produced wooden crates and baskets for 
the fruit and vegetable trade. Mr. White 
was president of the lumber concern, and 
president of the Millsboro Trust Co. among 
other positions. He leaves his widow and a 
son. 

FRANK H. JONES, 74, proprietor of the 
retail firm of F. H. Jones Lumber Co. at 
Tuscola, Ill., died Nov. 24, after suffering 
poor health for several months. He was in 
the wholesale lumber business at St. Louis 
for a time. He leaves his widow, a son, 
and a half-brother. 


WALTER ST. JOHN HOUGHTON, JR., 52, 
manufacturer of and dealer in veneer and 
fancy woods in New York with his father 
until ill health forced his retirement five 
years ago, died Nov. 30 at his home in Scars- 
dale, N. Y. His widow, two daughters, a son, 
and his parents survive. 


ALOIS J. SCHAEERF, 77, president of the 
Jasper (Ind.) Cabinet Co... and well known 
to the lumber trade in southern Indiana, died 
at his home in Jasper Dec. 2 after a long 
illness. Two sons, four daughters, three 
brothers and two sisters survive. 


P. C. WALKER, 65, veteran Canadian lum- 
berman_and for twenty-five years manager 
of the Upner Ottawa operations for the Shep- 
ard & Morse Lumber Co. of Boston, died 
Nov. 28. at Ottawa, Ont. He retired two years 
ago. His son survives, 





A. J. BAKER, 75. owner of the retail lum- 
ber company in Eustis, Nebr., bearing his 
name, died Nov. 29. Mr. Baker was one of 
the most prominent citizens of his commun- 
ity. His widow, two daughters, and a twin 
brother are among survivors. 


HOMER E. BORTZMAN, 39, treasurer of 
the Linn S. Chapel Co. (Inc.), Elmira, N. Y., 
for eleven years, died in the Arnot-Ogden 
hospital in that city recently. His widow, 
a son and one daughter are survivors. 


HERMAN FREESE, 59, since 1910 manager 
of the Acme Lumber Co., San Francisco, 
Calif., died recently. He was one of the 
first salesmen for the Union Lumber Co. 
which he left to assume his present duties. 


GEORGE W. STEPHAN. 75, president of 
the Maple Lumber Co., Urbana, Ohio, died 
Nov. 28 in his home after poor health for 
yn years. Surviving are his widow and 
a sister. 


MORRIS J. ROYSDEN, 76, owner of the 
retail lumber company at Wenatchee, Wash., 
earrying his name, died recently at his home. 


JOHN S. DICKSON, formerly with Nickey 
Bros. (Inc.), Memphis, Tenn., died in Denver, 
Colo., Dec. 12. 
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produced in Oak and 


flooring; also in Oak 





V and flush joint de- 


terflies. as illustrated 
here. For descriptive 
literature and quota- 
tions call our nearest 


address: 





“BRADLEY BRAND” | 
Hardwood Flooring is | 


Beech in both standard | 
and “Nail-Seated” strip | 


Plank Flooring in both | 


sign, the latter with | 
optional plugs and but- | 


representative or . 
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I, nearly every field of manufacture there’s a Quality 
| Yoo (-) MPR T=) 00 40 ako Mh o) (0) of-1-) ab elo) Moloyol (yeh ME CORB y-\- ale) oBB st | 


reputation for making a better product. For he who 
pesto sbetcodbel-Me de oles-jhile)e MMe) Mi (-Lolol-u-iettoMMole get ele) M0 4-300 ole ah t-(- 
in his stride. Always he must keep his eye on what's 
still to be done, and direct his efforts accordingly. 


WB el-vucMeta-Westoteh areterleyelo mh iel-Mu-s (ool Mbbteelel-) amide ce (- Mote) slice om 
tors and floor layers who consider BRADLEY a Quality 
J RYocol-) mab belie (=e elo soho b ic (oithbu- Mle) MM cletnony Zolele MB i Coley ubele MEM Ke) 
them BRADLEY acknowledges an obligation. For, 
although they have recognized improvements which 
originated with Bradley, still further improvements must 


follow. in order that Bradley shall deserve their con- 
bbeRbi=to Mb u-Lololepettitesee 


It is only through such diligence that BRADLEY won 
this recognition: it is only by continued diligence that 
OS). 0. UD) Mab Os). 9-0\ [Boles sME-10Of-1o at odde MEis (ot ME a-lololepetteley ee 
always advancing the quality of its product as the 
Standard of Comparison. So through careful study and 
research, the makers of "BRADLEY BRAND” are dedi- 
role (-Yo Ml CoWare) el-t Cosel mel-Ticsest(-sol@e) aie (-h4-I le) sbetoy refinements 
in hardwood flooring manufacture which keep pace 
atl eM selelel- veel iy-yele(- | 
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From the Rich Clover Valley 


California Pine Finish Lumber 


When you want wide, clear finish, put your needs up to Clover 
Valley. Large bodied trees, 3 to 5 feet in diameter, give us a tre- 
mendous advantage in supplying finish lumber—in fact, all shed and 
yard items, shop, clears, box shook, etc. 

Also don't overlook our special equipment for fine resawn products 
and cut-to-size specialties—toy stock, juvenile furniture, fine boxes, etc. 


Get acquainted today win stock from the famous 
Clover Valley of California. Our values will interest you, 


CLOVER VALLEY LUMBER CO. 
General Sales Office: LOYALTON, CALIF. 


BnteAge REPRESENTATIVE: M. L. Hansen, 308 W. Washington St., Chicago, Ill. 
EW YORK REPRESENTATIVE: F. T. Staats, 1240 Chrysler Bidg., New York City 
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Real Value 


U — ry. | a For Your Customers 
sic QOLDEN RULE 


ANACONDA 
Our Experience of 40 Years PONDEROSA PINE 





onest lumber values. 


At the outset. we began operations with a modest out- 
put and a small amount of timber. 


Our guiding principle was to serve every customer as we 
would want to be serv 





Gradually our p beca widely known as a de- 
pendable source of suppl where the customers always 
received full value for their money. 


Our business has expanded during these forty years and 
now we have an adequate supply of old-growth timber, a 
complete, modern plant and an organization skilled in 
serving retail iumber dealers. 


Let us show you how well we can take care of all your 
wants on our Iden Rule basis. 


White River LumberCo. 





peeves that customers do appreciate fair treatment and Dependable, soft, easy-working, carefully 


manufactured stock—Western Pine Ass'n. 
grades — Mixed Cars — Careful Loading 
and Prompt Shipments. 


LUMBER — LATH — MOULDINGS — 
BOX SHOOKS 
Drop a line TODAY—let us tell 


you more about our Products 
and Service. 








q Enumclaw, Washington 


Douglas Fir-WesternRed (edar 
West Coast Hemlock—-ditka Spruce 











Anaconda Copper fining (ompany 
Lumber Department: 
Bonner Montana 
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don’t worry... 








about your sources of supply for Northern Woods. The leading Wisconsin and Michigan Mills, listed on 


this page have adequate timber stands, mill, yard and kiln capacity to supply users indefinitely—for years to 
come. You'll find it advantageous to purchase your Northern Woods from these progressive mills. Buying 
from them guarantees you absolutely the best in every grade of every species—and prompt, careful service 


that leaves nothing to be desired. 
Northwestern Cooperage & Lbr. Co., Gladstone, Mich. 


Northern Hardwood & Heml Lumber; “‘Peerless’’ Rock Maple 
Flooring: Rotary Veneers; Plywood: Box Shooks, etc. 


Thunder Lake Lumber Co., . . Rhinelander, Wis. 
Air and Kiln Dried Hard and Soft Woods; cut-to-size Hardwood 
Dimension: Piling. Cedar Posts, Poles. 

Robbins Flooring Company, . . . Rhinelander, Wis. 


Newberry. Mich.—Maple, Birch. Beech, Oak, Strip Flooring: 
Block, unit, single slat, parquetry: Heavy Duty Flooring. 


Roddis Lbr. & Veneer Co., Marshfield & Park Falls, Wis. 


Kiln Dried Hardwoods: Hemlock, Pine and Cedar Products: 
Maple Flooring. 


Kinzel Lumber Company .. . . . Merrill, Wis. 


Manufacturers of Northern Hardwoods, Hemlock and White 
Pine Lumber Products. 


Menominee Bay Shore Lumber Co., . Soperton, Wis. 


Ash, Basswood. Birch, Maple. Elm, Hemlock, Pine Lumber: 
Hardwood Dimension: White Cedar Posts, Poles, Shingles. 


Yawkey - Bissell Lumber Co., . . White Lake, Wis. 


Northern Maple, Birch and Oak Flooring; Kiln Dried Hard- 
woods: Hemlock Lumber and White Pine. 


1. Stephenson Company, .. . . . Wells, Mich. 


“Ideal” Maple, Birch, Beech Touing Bvabpeet Dimension: 
White Pine, Spruce, Hemlock; Posts, Shingles. 


Holt Lumber Co. and Holt Hardwood Co., Oconto, Wis. 


Kiln Dried Hardwoods, Hemlock. Cedar Posts, Maple, Birch, 
Beech and Oak Flooring. 


Connor Lbr. & Land Co. (mis tana) Stes. Marshfield, Wis. 
Hardwoods, Hemlock, White Pine—Cedar Shingles, Posts, 
Poles—Laona Rock Maple and Birch Flooring—Dimension stock. 

Goodman Lumber Company . . . Goodman, Wis. 


Northern Hardwood and Hemlock Lumber. complete planing 
mill equipment, modern dry kilns, Rotary Cut Veneers. 


Von Platen-Fox Company, . . tron Mountain, Mich. 


Thirty Million Feet of Selected Maple. Birch, Basswood, Elm, 
Ash and White Pine Lumber in Pile. 


Weidman Lumber Company, . . Trout Creek, Mich. 


Mills at Trout Creek, Ewen and Bergland—Ash, Birch, Elm, 
Soft and Hard Maple, Oak, Moder Dry Kilns. 


Wisconsin Land & Lumber Co., . Hermansville, Mich. 


“IXL’ Maple, Birch and Beech Flooring: Northern Hardwoods 
and Softwood Lumber: White Cedar Posts and Shingles. 


Kerry & Hanson Flooring Co., . . Grayling, Mich. 


M . Beech and Birch ring—Maple. Beech, Birch, Elm, 
ag Sy be 4., Henlone Cedex Vest. 
The Wallrich Lumber Company . . Shawano, Wis. 


uality Northern Hardwood & Softwood Lumber. First Class 
Planing Mill Work—Modern Kiln Facilities. 


Jackson & Tindle, Inc., . Munising and Pellston, Mich. 
Sales Office—Grand Rapids. Mich.—Maple. Birch, Basswood, 
Soft Elm, Beech. Hemlock, Spruce and White Pine. 

Levisee Lumber Co... . =. =. +. . Oshkosh, Wis. 


Northern White Pine—Yard, Oshkosh. Northern Hardwood Mills 
and Stock, Ironwood, Mich. Mixed Cars. 


Rib Lake Lumber Co., . . . . . Rib Lake, Wis. 


Northern Hemlock and Kiln Dried Hardwoods, Lath, Shingles, 
etc. 


Sawyer Goodman Company, . . . Marinette, Wis. 


Large and complete stock Northern Hardwoods, Basswood, 
White Pine, Cedar Shingles. 


Kneeland-Bigelow Company . . . Bay City, Mich. 


Licensed Mirs. “IRONBOUND’ Wood Floors for laying in 
mastic—Maple-Beech-Birch Strip Floors—Northern Woods. 


C. M. Christiansen Co. . . . . « Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Hemlock and Cedar Products. 


Yawkey-Alexander Lumber Co. . . Schofield, Wis. 


Birch, Basswood. Hard Maple, White Pine. all Northern Hard 
and Softwoods—Factory and Yard Stock—air or kiln dried. 


Marathon Paper Mills Company . . Ironwood, Mich. 


Air Dried or Kiln Dried Ash. Basswood, Birch. Elm and Maple 
Shingles. 





Lumber—also White Cedar 


Hatten Lumber Company, . . New London, Wis. 


Air & kiln dried Northern Hardwoods—Hemlock & White Pine 
W. C. Shingles — Lath — Planing Mill — Rotary Cut Veneers 


E. M. Holland Lumber Co., . . . Newberry, Mich. 


Sales Office, Grand Rapids—Michi Hardwoods, Softwoods 
and allied products. _ 


Oconto Co., Oconto, Wis. Bay De Noquet Co. Nahma, Mich. 


Sales Office, 817 Railway Exchange, Chicago—Hemlock, Hard- 
wood Lumber—Shingles, Cedar Products, Lumber. 


Edward Hines Lumber Co., . . . Park Falls, Wis. 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods; White Fine. Eprace and Hemlock. 
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You'll find it decidedly advantageous to look into the 
complete service we offer Dealers on well-manufac- 
tured Southern Pine and Hardwoods. 


We have excellent timber, now and for the years to 
come—like these five logs from a single tree. 


We've served the trade for 38-years—know what you 
need in the way of stock and service—and have every 
modern facility to give it to you. 


Let us quote—put us to the test with a trial order. 


a The Uraniat 


December 19, 1936 





YELLOW PINE e HARDWOODS 
f DIMENSION e TIMBERS { 


To Your Interest .. . 











URANIA, LOUISIANA, 











A sustained yield operation assuring a permanent sup- 
ply of Urania Quality Lumber, 




















SELLING THE PRODUCTS OF 


THE McCLOUD RIVER LUMBER 
COMPANY 


| McCloud, California 


SHEVLIN-CLARKE COMPANY, LIMITED 
Fort Frances, Ontario 


THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 














DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. Off. 
EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


NEW YORK CHICAGO 
1206 Graybar Bldg. 1863 LaSalle-Wacker Bldg 
Mohawk 4-9117 Telephone Central 9182 


SAN FRANCISCO 
1080 Monadnock Bidg. 
Kearney 7041 





@ All We Manufacture is Cypress 
@ And All the Cypress We Manufacture is 


GENUINE TIDEWATER RED CYPRESS 


It's The Best You Can Buy 


Burton -Swartz Cypress Co. 


/ Shevlin Pine Sales Company 








SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 











Perry. FLoripdA. 
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FORD SHOWS THE WAY 


TO LOWER LUMBER HAULING COSTS 
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= NEW ECONOMY...NEW STYLE...CHOICE OF 


TWO V-8 ENGINES 


IN THE NEW 1937 


FORD V8 TRUCKS 


AND COMMERCIAL CARS 


Ford sets the pace in hauling and delivery econ- In addition to the most advanced style in truck 
omy! Two V-8 engine sizes give you a choice of design, Ford introduces many new features that 
power to fit your own individual needs. The im- assure lower operating cost and longer life. These 
proved 85-horsepower V-8 engine assures economy are added to the many tried and tested features 
for heavy-duty service. The new 60-horsepower V-8 which have won the enthusiastic approval of Ford 
engine sets an entirely new'standard in the light’ owners for years. Ask your Ford dealer for an ‘‘on- 
delivery field. It will pay you to get the facts about the-job’”’ test—with your own load, 

this Specialized Transportation. under your own operating conditions. Sarit} 































MATCHING THE HIGHEST IN QUALITY... SELLING WITH THE LOWEST IN PRICE 





AMERICAN LUMBERMAN 


December 19, 1936 


WSU PER MIXED CAR SERVICE Ih 
| for a better... 


NEW YEAR 


Wish we could extend personally, our sincere and cordial Holiday 
Greetings to our many good friends in the lumber trade—but any 


way, hope all of them enjoy a full measure of happiness and good 
cheer. 








We are sincerely appreciative of the loyal support of our many dealer 
triends. During the year to come, we will strive in every way to be 
more helptul—to co-operate more closely in making 1937 a better, 


brighter and more successful lumber year for all of them. 
eae. 


Hope we may have the pleasure of enrolling in our growing dealer 
family, many who are not now handling our retail yard items in Pond- 
erosa and Idaho White Pine—such as quality Finish and Commons, 
lineal length or cut-to-length paper-wrapped or carton-packed In- 
terior Trim, Mouldings, Lath, Spokane Pine PRECISION Weathertite 
Frames of Ponderosa or Idaho White Pine, etc. We're always glad 
to quote—and ready to serve you well. 


Buyers of Industrial Lumber and Cut Stock are in- 
vited to submit their requirements for quotations. 


i LONG LAKE LUMBER CO... KANE, Kh 





SPOKANE PINE PRODUCTS Co.5? was. 


[oipys[e) -lal—1e)@ 
LUMBER CORPORA TION 





ERE'S another important step—drying—in the 
manufacture of "APCO"—the Better Plywood 
and Wallboard. This big automatic dryer delivers 
the sheets ready for grading, trimming and subse- 
quent gluing. Whenever you need Plywood just 
specify "APCO" and you'll get Quality and Serv- 


{|= airplane view conveys some idea of the size and ice. Sizes up to 5x10 feet—all thicknesses—Doug- 
extent of our plant—with the largest capacity of any car las Fie and ithe Spruc od Sein “ela 
and cargo mill in Oregon. e—a Off 


j TODAY for full information and 
We hope it’ will give you an impression of our complete aes Better send TO ee eer , 


modern facilities for giving Dealers prompt and satisfying prices. 
service on their Douglas Fir, Sitka Spruce and West Coast 
Hemlock requirements. 





Will be glad to quote on your requirements and to serve 
you well. 


e COMPARY @ 


1330 American Bank Bldg PORTLAND. ORE. “| MILLS £ SALES OFFICES ABERDEEN, WASHINGTON ‘ 
(MILLS QT TOLEDO ore<on) x _sahpeneed OFFICE - nee J beefing = 210 — PEARSON ST. " 
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LAN to keep that promise you 
have doubtless made to yourself 
several times in the past by spending a day or two 
at Electric Mills, the home of 'Nearwhite,” one of 
the show places among yellow pine mills in the 
South. 

The plant of the Sumter Lumber Company, Inc., 
is located forty miles north of Meridian, and one 
hundred and ten miles south of Tupelo, Miss. 


If you are coming south by train, you reach us 
over the Mobile & Ohio Railroad. If you are driv- 
ing, U. S. Highway 45 comes right through our 
town. If you are really flying south, you land at 
Meridian. Let us know, and we will be glad to 
send a car in for you. 


When you see our mill, spend the day going 
over the plant, meet the men who control the manu- 
facture through the sawmill, and on the yard— 
where the same careful handling is given the com- 
mon lumber as the B&Btr. Finish; when you note the 
expert workmanship in the planing mill, the careful 
loading of all cars, the enthusiasm of each man on 
the job to do his work a little better, you will 
understand why Sumter has built up and maintained 
for years its most enviable reputation. 


Vv 


TU 














Lumber Co.Inc. 


ELECTRIC MILLS, MISS. 








You will actually see that "Nearwhite" 
is lighter, whiter, softer than other yel- 
low pines; you will get the "feel" of the soft tex- 
ture and know that "Nearwhite" does offer you an 
opportunity for profit because the stock will appeal 
to your customers as we know it will appeal to you. 





When you see the homes of the workers, the 
Hospital, the Picture Show and other benefits, you 
will understand the reason for the loyalty of the 
crew. You will see exemplified the truth of that 
epigram,—''Satisfied workers make satisfied prod- 
ucts," and that is one of the reasons for the perfec- 
tion of "Sumter Service." 


Come, stay overnight with us. You will find a 
royal welcome, pleasant accommodations, and we 
will do everything in our power to make you as glad 
of your visit to us as we will be glad to have you, 
for we know that a day together will knit more 
closely that pleasant personal relationship that 
Sumter always strives to maintain with its customers. 


If you were among the many who came to see 
us last year, we are looking forward to your re- 
turn. If you were not among that group, be sure 
to come this year. 


We urge you to accept this as a sincere invita- 
tion from the Company, and a personal one from: 





W. L. LEGG, 
General Manager 


E. H. McGILL, 
Sales Manager 
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FOR BRUCE DEALERS 
OUuR JOB does not end with the shipment of 


Bruce Flooring and Lumber from our plants in 
perfect condition. Further than that. we make 
it our business to help dealers sell these 
materials. This is done in many ways. 


Dealers handling Bruce Products are fur- 
nished effective advertising literature for distri- 
bution among customers and prospects. On 
request they can obtain special mats for news- 
paper advertising. 


The story of Bruce Products is told to thou- 
sands of architects, contractors and builders 
through magazines, Sweet's Catalog and 
“Bruce Every Month”—paving the way for 
increased sales. Dealers are sent regular bulle- 
tins containing helpful suggestions on where 
and how to sell lumber and flooring products. 
Complete installation and maintenance manuals 
make it simple to install Bruce Products, pre- 
venting complaints and assuring satisfaction. 























E. L. Bruce Co. has attained its position as 
the World’s Largest Maker of Hardwood Floor- 
ings by sticking to this policy of “helping the 
dealer sell.” 


Write today for a complete file of Bruce lit- 
erature and information on our sales helps. 


E. L. Bruce Co. 


MEMPHIS, TENN. 


WORLD'S LARGEST MAKER OF HARDWOOD FLOORINGS 














ANNOUNCING 


ALBERT PICK 
MANAGEMENT 
AND 
COMPLETION OF 
MODERNIZATION 
BY THE ESTATE OF 
MARSHALL FIELD 
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LC. LEVERING 
Managing Director 
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The Marshall Field Estate has spared no expense in trans- 
forming the Great Northern into Chicago's hotel of tomorrow. 
Four hundred rooms-- furnished by expert interior decorators, 
All have private bath. Rates ‘2.50 and up single, ‘3.50 and 
up double. The Great Northern, at Jackson Boulevard and 


Dearborn Street, is still Chicago's 
ALBERT 


most conveniently situated hotel. 





HOTELS 


4500 ROOMS IN8 STATES ae 


secccescecesees DATTON.ONIO 3 # ##§# ANDERSON HOTEL .««+ «+ 
eeeeee 
ceeee COLUMBUS. ORD #3]}32=VERTURA HOTEL scsees 
eeeeseee 


cest ALBERT PICK HOTELS 
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Name 


Street 





opens 


Profitable New Markets 


for dealers everywhere 





Basement of Zion Lutheran 

Church, Sunbury, Pa. Ceiling 

is decorated and insulated with 

Temlok De Luze Panels, sold 

by D. R. Erdman Lumber Co., 
Sunbury. 


AVAILABLE IN 6 BEAUTIFUL COLORS 


OU’LL find new sales opportunities, extra 
profits, in Armstrong’s Temlok De Luxe In- 


terior Finishes. For they now provide colorful 
decoration in addition to efficient insulation—all 
in one easy-to-install material. What’s more, 
there’s no extra charge for the beautiful colors of 
these attractive interior finishes. 

Furnished in white, walnut, cream, green, ash, 
and natural, Temlok De Luxe is ideal for the 
finest decorative work in domestic, commercial 
and public buildings. It is available in boards, 
planks, tiles, and panels in 4” and 1” thicknesses, 
offering a wide range of design possibilities. 

Temlok’s many exclusive features give you a 
big selling edge . . . open profitable new outlets 
for increased sales. Moreover, when you handle 
the Temlok Line, you are assured of prompt, 
efficient delivery of stocks from a near-by whole- 
saler. You can also count on making extra profits 
through the sale of Armstrong’s Adhesives for 


use in erecting these materials. For full > 
information concerning Temlok De Luxe yan 
Interior Finishes, mail the coupon below. 


TEMLOK INSULATION 


9 
Armstr OME § jn HaRoBoards 


MAIL COUPON TODAY FOR FULL DETAILS 


ArmstTroNG CorkK Propucts CoMPANY 
Building Materials Division 
987 Concord Street, Lancaster, Pa. 


Please send me complete information about 
the new Temlok De Luxe Interior Finishes. 


City and State 


AMERICAN 


TEMLOK DE LUXE 


LUMBERMAN 














INAPLE 
BIRCH 
AND 
OAK 
HOORING 












Extends Hearty 
Holiday Greetings 
to All the Trade 


We appreciate the continued sup- 
port of our many good friends among 
the dealers—and hope we may have 
the opportunity of co-operating with 
them and helping to make 1937 a 
Better, Brighter and More Successful 
New Year. 


HOL LUMBER CO. 
HARDWOOD Co. 
OCONTO, WIS. 


MEMBERS OF: 
National Hardwood Lumber Assn. Northern Hemlock 
& Hardwood Assn. National Lumber Mfrs. Assn 
Maple Flooring Mfrs. Assn. 
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CEDAR. 
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Library 


Is There 
Some Book Here 


YOU NEED: 


In the most profitable conduct of your 
business you must frequently refer to outside 
SEND FOR sources for new ideas, more economical meth- 
CATALOG ods and time saving suggestions. And right 
dn Geet oe there is where the American Lumberman 
covers a wide 00k department can be of real service to 
range of sub- YOU. 
jects. Our cata- Write us the nature of your problem, and 
log will help if we have any book offering a solution, we'll 
you select the be glad to tell you about it, price, ete. If 
ones you want. we haven’t the book you need, we'll try to 
get it for you. 


American Lumberman 
431 So. Dearborn Street, CHICAGO, ILL. 
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NEW YORK OFFICE: 
D. M. WARNOCK 


General Office, Mills and Yard 
Grand Central Terminal 


New York City. N. Y 
Phone—Murray Hill 2-5956 


Yosemite Sugar Pine Lumber Co. 


LOS ANGELES OFFICE 


MERCED FALLS, CALIFORNIA Tes Angeles. Callterala® 


Phone—Michigan 8631 
We are members of the Western Pine Association 
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Sudden Ser WVicg 
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Our sincere wish for every one in the Lum- 
ber Industry is—A Very Merry Christmas— 
and A Bright and Successful New Year. 


We appreciate the loyal support of our 
many good dealer friends during the past 
season. We've tried to show our gratitude 
by executing every order with a sincere 
effort to satisfy—constantly striving to please 


§ ANGELINA wishes you A Happy Holiday Season 


our trade with dependable lumber products, 
fair treatment and prompt shipments. This 
has been our business policy for 49-years 
and results have proven its soundness. 


Throughout 1937, we'll exert greater effort 
to co-operate with our customers—to antici- 
pate and meet all their needs with Angelina 


Quality—and 


"SUDDEN SERVICE” 

















| Why Shop Around ? TREMON) 


One order to Tremont will bring you everything you need in a Tre- 
mont Mixed Car—manufactured in our two big, modern Mills and 
Flooring Factory here at Rochelle. 


OAK FLOORING—Our Own Dugdemona Brand, Forked 
Leaf White Oak or Cherry Bark Red Oak 


BEECH FLOORING 


LONG LEAF and SHORT LEAF YELLOW PINE 
Eased Edges on Dimension Stock 


SOUTHERN HARDWOODS 


Down through the years, we've made it a habit to satisfy customers 
—let us show you. 


TREMONT LUMBER COMPANY, Rochelle, La. 


HERBERT MOSS, General Sales Manager. 
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BEHIND THE “EIGHT-BALL” 
On FG, uryalus FG, tocks 7 


Sluggish stocks and large, unwieldy inventories 
are unnecessary for lumber dealers who use our huge 
15,000,000 feet of stock at Minnesota Transfer as their 
inventory, without carrying one cent of the investment. 

Our 24-hour service on mixed and straight carloads 
delivers this lumber to you when you need it. 

Our stock includes Fir timbers, 4x4—8’ to 24x24— 
80’, Finish and other items in Fir, Genuine White Pine, 
Ponderosa Pine, Redwood, Spruce, Yellow Pine and 
Western Red Cedar, also stained and natural Western 
Red Cedar Shingles. 

Anything you want, when you want it. We ship cars 
same day order is received and can load trucks in a few 
minutes. Place order direct or through any Weyer- 
haeuser representative. 





a DEALERS . . . send for new Price List 
meee ana No. 35-B and Truck Pickup List No. 106. 
se We carry large stocks of Stained and 
Natural Western Red Cedar Shingles. 
Ask for illustrated folder. 

























Phone: Nestor 7241 


2563 FRANKLIN AVENUE 
SAINT PAUL, MINNESOTA 








LUMBERMAN 








=) HOW 


Can Marietta 
Sell More Paint 
For You ? 


Because for 1937 we offer to lumber 
dealers the mosi elaborate and prac- 
tical merchandising plan in the Paint 
Industry. 


Because this plan builds business for 
dealers by attracting contractors and 
consumers. 





One of the most important chain yard 
operations in the Middle West changed 
paint lines in November because it was 
definitely proven to them that Marietta 
has the most modern method of pro- 
moting paint sales, and because they 
know that they can sell more paint. 


Any lumber dealer investigating the 
new Marietta Merchandising Plan will 
recognize that it is sensible and a sure- 
fire proposition. Fill out and mail the 
coupon today. 





THE MARIETTA PAINT & COLOR COMPANY 


MARIETTA, OHIO HIGH POINT, N.C. 







THE MARIETTA PAINT & COLOR COMPANY 
MARIETTA. OHIO 


GENTLEMEN: 


What is your plan that enables us to reach more of the paint buy- 
ers in our community? 
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MILLS AT FLAGSTAFF AND 
MENARY ARIZONA. 


= SOUTHWEST LUMBER MLS INC 


Select Stock... 


Hope you'll let us quote—and test us with a trial order. 


MONARY ARIZONA. 


from Selected Timber 


Our big-bodied Ponderosa Logs are cut from Government reservations, 
where every tree must attain a certain size and age before it can be cut— 
and only sound, healthy trees are selected. It is all high altitude timber 
which means soft, easy-working texture of good lengths and widths— 
with the qualities which make for excellent yard and shed stock, shop and 
factory Lumber, box and crating material. 


Mixed Car Buyers will appreciate our prompt and careful service on 
building items—particularly No. 1 and No. 2 Dimension—graded after kiln 
drying—worked S45 to 1-9/16” hit or miss, with eased edges. 


With Dimension, we can include your assortment of Siding, Cut-to-Length 
Interior Trim, “Apache Brand” Mouldings, Ceiling, Casing, Base, Lath, 
Selects, Common, etc. 


Industrial Buyers will find we can serve them to advantage on Pattern 
Specialties, Cut Stock, Cut-to-length Crating, Box Shook, Shop Lumber and 
Industrial Items. 


DISTRICT SALES OFFICES — SR2EVECHICAGO— KANSAS C/T¥- PHILADELPHIA -PHOEIX. 







MISSISSIPPLS FINEST SOFT 


ROSEMARY, 


PINE FINS 


FINISH -- 
That Always Fills the Bill 


Purchasers of Finish are often particular. 

You can please all of them with Cros- 

by’s Rosemary Pine Finish—and order 

it in the popular Crosby Mixed Cars CAR MATERIAL 

with a wide assortment of quality items: HEAVY 
DIMENSION, FLOORING, CEILING, 
SIDING, MOULDING, CASING, BASE, 
LONG LEAF TIMBERS, TREATED 
LUMBER. FENCE POSTS, SHINGLES, 
POLES, PILING. ETC. 


Our Timbers are Dowicide treated—everything 
else is kiln dried. In Treated items you may 
specify Grasselli Chromated Zinc Chloride or 
Creosote 


Industrial Buyers will be interested in our 
facilities for Pine and Hardwood items. 


Let us quote—and fill a trial order. 


CROSBY LUMBER & MFG. CO. 
CROSBY, MISSISSIPPI 





MIXED CARS 
COMPLETE YD 
& SHED STOCKS 
















DEPENDABLE 
SHIPPERS SIMCE 
/890---AVID FOR 
‘YEARS TO COME 


— 








6 UPREME SERVICE” is more than 

just an advertising phrase with 
us—as many dealers have learned. 
We do take it seriously. We feel that 
it obligates us to go to almost any 
length to keep our dealer friends 
supremely satisfied. 


“SUPREME” BRAND OAK 
FLOORING—Uniform in Tex- 
ture and Color by reason of 
coming from timber grown 
within a limited area. 


END-MATCHED PINE 

, ‘ KILN-DRIED TIMBERS 
That's why we provide a wider assort- 
ment of items—maintain consistently WOLMADEIED LOSGSER 
high standards of quality—and see gre 
that inquiries and orders receive aoe 
prompt, careful attention. ee — 
That's our way of helping dealers to PICKETS 
build business—and we find it’s an LATH 
effective way of building-up our own , 
business. SUPREME 








be SHORT LEAF MP 
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GENERAL SALES OFFICES TEXARKAWNA, TEXAS 
MELES ; DEBOLL ,PINELAND, HEMPHILL. .TEXAS 





SouthernPine Lum 


MANUFACTURERS 
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Under the Surface. . . 


The outer coat of paint is what you see 
from the street, but— 


It's really the “insides” of a building that 
— determine its life and usefulness—its ability 
to weather the storms and stand up in hard 

everyday usage. 


If it's a Long Leaf House—if the substruc- 
ture and framing are of Long Leaf it will 
stand the “gaff.” 


There will be little or no shrinkage, warp- 
ing or distortion if Crowell’s dependable 
Long Leaf is used in the framing, sheathing, 
studs, sills, joists, rafters, bracing, etc. 


Crowell's Long Leaf will carry the loads 
year after year—resist the stresses and 
wear—defy decay and insect attack. 


—— TIN 8" 


It is good business for you, Mr. Dealer, to 
sell Crowell’s Long Leaf for the places 
where its tough, enduring fiber add years 
to the life of the buildings and trim Dollars 
from the upkeep. 


Ei 


32 


Your customers will appreciate the con- 
scientious service you give them by carry- 
ing Crowell’s Long Leaf in your yard—and 
you'll like the prompt, careful service our 
two big mills invariably give you. 


Let us quote on your needs—and 
suggest a trial mixed car today. 





The Crowell & Spencer Lumber Co. Ltd. 
Meridian Lumber Company, Ltd. 


LONG LEAF, LA. 


E. H. Williamson, General Sales Manager 


General Sales Office 
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“CROSS - CIRCULATION 
puts New Life in oldkilns 


Pep up your old natural-draft kilns—speed up 
the drying and improve quality with Moore’s 
low-temperature Cross-Circulation Fan System. 


—Moore’s—the System developed and perfected by 





Can be installed in your present kiln build- 
ings, using all present equipment. A new 
issue of “Moore Facts’ — bulletin No. 3607 
shows how easily old-type kilns can be mod- 
ernized. Write for your copy today. 


*There is only one ‘Cross-Circulation’’ System 


Moore Engineers. 


Moorr DRYKILNCOMPANY 


World P 


rom the 





Largest Manufacturers 


Specialists to the Yard Trade 


You'll find our fine, soft-textured Dougles Fir 
is unsurpassed for Yard and Shed Stock. It 
is carefully manufactured and backed by 
thoroughly dependable service. 


You'll make no mistake in ordering anything 
in our complete range of soft-textured Douglas 
Fir Yard and Shed Stock in mixed cars with 
West Coast Hemlock, Western Red Cedar 
Lumber and Shingles. | 
to supply you with extra long timbers. 


It'll pay you to investigate Pacific Na- 
tional stock. Write for full information 
or name of representative in your 
vicinity. We can serve you well. 


of Dry K 
JACKSONVILLE, FLORI 
NORTH PORTLAND, ORE 





Slopes Of 


We're also equipped 


—-— 7 ol LA > > H 








riR~ HEMLOCK RE D Ci EDAR JPUtIVUGI 


Ti imes have 
Changed --- 


The tempo of logging has changed from the easy- 
going bull team days. We went out of our way then 
to satisfy our customers—and with our complete mod- 
ern equipment, we can do a quicker and better job of 
looking after your wants in 
SHED STOCK—COMMON DIMENSION, BOARDS 
—SIDING, CEILING, FLOORING, STEPPING, 


FINISH—RED CEDAR SHINGLES, KILN DRIED 
OR GREEN, 16” OR 18”. 


Avail yourself of our long experience. We're old in 
years of service to dealers—but snappy and modern 
in methods and products. 





Members—West Coast Lumbermen’s Ass'n. 
and Red Cedar Shingle Bureau. 





POLSON LUMBER & SHINGLE C0. 


HOQUIAM.WASE 











Specify “American” 
Logging Tools and Appliances 
The“American” line embraces a tool for every logging pur- 
pose—the strongest and most durable tools on the market. 


Write for catalog and then order“ American” tools from your 
jobber. If he can’t supply them—send us your order. 


American Logging Tool Co., Evart, Mich. 
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WISCONSIN LAND & LUMBER CO. | 


Hermansville, Michigan 
Manufacturers 


4 IXL Hardwood Floorings 
= 3 MAPLE - BIRCH - BEECH 


The finest milled flooring produced. - 


Alse 
Northern Hardwood and 
sea Softwood Lumber Mente Bond 
ASH -BASSWOOD- BIRCH - MAPLE - HEMLOCK - PINE-SPRUCE 
White Cedar Posts - Poles & Shingles 
Shingle Tow & Maple Flooring Clippings 
(A HALF CENTURY RECORD FOR DEPENDABLE SERVICE) 

















TIMBER ESTIMATES -—- PULPWOOD SURVEYS 
GROWTH STUDIES — SITE INVESTIGATIONS 
A service based on knowledge of Southern Timber |} 


ained f t ty-fi 
Fears of assiduous MEMPHIS, TENN. 
Commerce TITLE BuILpING 











For values you can depend on, consult us 
on your requirements in: 
DOUGLAS FIR LONG JOISTS, 
YARD STOCK, LONG DIMEN- 
SION, PLANK. TIMBERS, TIES, 


Your orders will receive prompt and careful 
attention. 











FLOORING ~ Red and 
White Oak, Maple, 
Birch and Beech, 










2 Specialty, MEADOW RIVER 


LUMBER CO_RAINELLEWYVA 


"Cream of the 
Appalachi ians” 


























Better Than Ever... 


Larger plant—greater dry kiln capacity—more 
modern equipment—all contribute to make 
Lockwood Oak Flooring better than ever. Same 
soft texture and uniform color. 







Write for stock and price list. 


GEO. C. GRIFFITH STAVE CO. 


1750 Railway Exchange Bldg., St. Louis, Mo. 
1824 No. Weller Ave., Springfield, Mo. 

















LEAKY CISTERNS theniticnsiiy-known RANETITE 
CISTERN WATERPROOFING 


i 2) a sse $2.50 $11.50 


RANETITE MFG. CO. Inc. “x's: ST. LOUIS 


BRANCHES: Chicago New York Minneapolis 


5 gal. cans 











Profitable Lumber Retailing 


By ARTHUR A. HOOD 


A book, every retail lumber dealer will want. It gives the 
basic principles of lumber retailing in a simple, brief and 
readable manner. It shows how to systematically plan for 
organizing a retail business for profit. It is a presentation 
of profit-creating management practices and sales promotion 
methods applied to the retailing be all building material. 


Beginning with a definition and a discussion of “profitable 








lumber retailing,” the reader is taken step by step along the 
path toward profitable organization and conduct of his busi- 
ness. Market analysis, turnover, cost control, price making, 
—_ merchandising and advertising are among the subjects 
treat 


This is not a book of theories. but one of facts and experi- 
ences. Every suggestion in it is founded upon practical ex- 
nerience. All that it proposes has heen done with profit. 
Fverv retail lumber dealer. large or «mall. will enioy reading 
this book and will find manv money-making ideas in it. 


“Profitable Lumber Retailing” is bound in synthetic 
leather, 400 pages, 8%4x5 inches. POSTPAID $2.50 


Amerieanfiimb 


431 So. Dearborn St 
CHICAGO, ILL. 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 


If page number does not appear opposite name, display advertisement will be found in a previous issue 











Aberdeen Plywood Co........ 8 
Abesto Mfg. Co............. 
Adams-Edgar Lumber Co ... 49 
Alderman & Sons Co. D, W... 
Allis-Chalmers Mfg. Co....... 


American Logging Tool Co... 18 
ings Lumber & Treating 


be ee 


American Steel & Wire Co... 

Am-Mex Sales Co........... 39 
Anaconda Copper Mining Co.. 4 
Angelina County Lumber Co.. 14 


Angelina Hardwood Co....... 14 
Archer-Daniels-Midland Co... 
Arkansas Lumber Co........ 37 


Arkansas Oak Flooring Co. . 
Arkansas Soft Pine Bureau... 
Armstrong Cork Products Co 12 
Associated Lumber Mutuals... 
Atkins & Co., E.C.......... 53 


Babcock Co., W. W., The.... 
Balsa Wood Co. Inc., The.... 
Barber Asphalt Co., The...... 
Barrett Co., The............ 
Bay De Noquet Co.......... 5 
BC Spruce Mills, Ltd ...... 
Bell Lumber Co............. 51 


Bentley Lumber Co.,J.A.... 43 
Biles-Coleman Lumber Co... . 

Booth-Kelly Lumber Co., The. 57 
Brsdley Lumber Sales Co..... 3 


Bradley-Miller and Co....... 
eee 10 
Buchanan, RE IRE 44 


Builders Commercial Agency.. 59 
Burruss Land and Lumber Co. 43 
Burton-Swarts Cypress Co.... 6 


Carnegie-Illinois Steel Corp. . 

Carr Lumber Co. ...........- 
Cedar Craft Products Inc... . 
Velotex UCo., The...........- 
Certain-teed Products Corp. . 
Chapman & Co., A. D.Inc.. 
Chapman & Dewey Lbr. Co... 
Chevrolet Motor Co......... 
Christiansen Co., C. M.. 5 
Cincinnati Fly Screen Co. The 
Cisar Brothers 


Sloe eters in acccked 59 
Clancy Co., Leon............ 51 
Clover Valley Lumber Co. . 4 
— Lumber & Creosoting 
Columbia Steel Company.... 
Connor Lumber & LandCo... § 
Conroe Lumber Corp........ 14 
Crater Lake Seater . ae 


Crosby Lumber & Mfg. Co... 16 
Crowell & Spencer Lbr. Co., 

Sa heii isiccith oil here's ait 17 
Cunningham Machinery Corp. 70 
Curtis Companies Service 

(s/n 


OF a a eee 47 

Dennis & Co., W. J.......... 
Weese Lbr. Co., A........ 14 

Dewitt Operated Hotele ..... 


Disston & Sons, Inc., Henry... 


x. Division of Chrysler 


, eer ee 70 


bth bahvbetine binks Games 44 
Enterprise Co, The.......... 
Exchange Saw Mills Sales Co. 


Fidelity Lbr. and Timber Co.. 
Flexible Steel Lacing Co...... 
Florida-Louisiana Red Cypress 


Ford Motor Company........ 7 
Fordyce-Crossett Sales Co.... 

Foreman-Blades Lumber Co 45 
Foshee Lumber Co........... 59 
Frost Lumber Industries, Inc.. 11 


General Motors Truck Co. .. 
General Porcelain Enameling 
and Mfg. 
Gilchrist-Fordney Co........ 
Glidden Co., The............ 
Goodman Lumber Co. ... . 5 
Goodyear Tire & Rubber Co., 

i | ae 
Gordon Hollow Blast Grate Co 
Graham Paper Co........... 
Griffith Stave Co.,Geo.C.... 18 


Griswold Lumber Co......... 18 


Hatten Lumber Co.......... 5 
Henderson-Molpus Co....... 
Hines Lumber Co., Edw...... 5 
Holland Lumber Co E.M.... 5 
Hollenden, Hotel............ 
Holt Hardwood Company .... 5-12 
Holt Lumber Company ... ... 5-12 
Hotel Great Northern........ 10 
Hotel McAlpin.............. 
Hotel Radisson ............. 
Huss Lumber Co............ 


Huttig Mig. Co. ........00.-- 
Industrial Lumber Co., Inc... 43 


Insulite Company, The....... 72 
International Harvester Co. . . 
DOU WEN vescccvevecees 
Jackson & Tindle, Inc........ 5 
Jeffreys McElrath Mfg. Co... 651 
Johns-Carroll Lumber Co..... 51 
Johns-Manville.............. 


Johnson Lumber Corp.,C.D. 8 
Johnston Paint Co., The R. F. 


Keasbey & Mattison Co...... 41 
Kent Machine Co........... 70 
Kerry & Hanson Flooring Co.. 5 
Keystone Steel & Wire Co.... : 
King Lumber Co., The....... 51 
Kinzel Lumber Co .......... 5 
Kneeland-Bigelow Co........ 5 
Kneeland-McLurg Flooring Co. 

Kurth Lumber Mfg. Co...... 14 
Lange Machine Works, Henry 

mE Wallpaper Co........ 

Levisee Lumber Co.......... 5 


Libbey-Owens-Ford Glass Co. . 
Lindsey Wagon Company.... 49 
Long Lake Lumber Co....... 8 
Lowe Brothers Co., The..... 
Lufkin Rule Co............. 
Lumbermen’s Credit Assn.... 55 
ar. “apnea Mutual Casualty 
Lumbermen’s Underwriting 
ME cevandsccosbeclaned 


Maisey & Dion.............. 59 
Maislein-Dawson Lumber Co. 39 
Marathon Paper Mills Co ... 5 


Marietta Paint & Color Co. 15 
Martin-Senour Co., The...... 
Master Woodworker Mfg. Co. 
Mathieu, Limited, J. A....... 59 
Meadow River Lumber Co.... 18 
Menominee Bay Shore Lbr.Co. 5 
Menominee Indian Mills.... . 
Meridian Lumber Co., Ltd.... 17 
Metropolitan Building Co... . 

ar. “spi Lumber 
Milcor Steel Co. ........... 
Mills Lumber Co. of Ga.,Inc.. 51 
Miner Saw Mfg. Co., J. H.... 
Moore Dry Kiln Company.... 17 
Mumby Lumber & Shingle Co. 56 


ogy Cash Register Co., 


eee ee eee eee eee eee eeeee 


National Lead Co........... 2 
Nelson & Co., Gilbert........ 59 
Nicholson File Co........... 


North Bangor Slate Co...... 
Northwestern Cooperage & 


PE i naventassecea 5-39 
Oconto Company............ 5 
Oregon-American Lbr.Corp. . 
Ostrander Railway & Timber 

ita scbneuddawednndess 45 
Ozark Oak Flooring Co., Inc. . 
Pacific Matual Door Co...... 40 
Pacific National Lumber Co.. 17 
Parker and Sons Co., Ira..... 2 
Peavy-Moore Lbr. Co....... 
Peavy-Wilson Lumber Co.... 
Philippine Mahogany Mfrs. 

Import Assn., Inc.......... 
Pick Hotels, Albert..... .... 10 
Pittsburgh Plate Glass Co... . 
Pittsburgh Steel Co.......... 70 
Polson Lumber & Shingle Co.. 18 
Quincy Lumber Co., Inc...... 
Ranetite Mfg. Co............ 18 
Reardon Co. The............ 


Red Cedar Shingle Bureau. ... 
Red River Lumber Co, The. . 
Republic Steel Corp.......... 
Resinous Products and Chem- 

Gn « 6pb-nncunnue tulcth 


Reynolds Corporation ........ 

Rib Lake Lumber Co........ 5 
Richard Shipping Corp....... 59 
Robbins Flooring Co........ 5 


Directory of Products Advertised in AMERICAN LUMBERMAN will be found on following two pages 


Roddis Lbr. & Veneer Co.... 5 
Roofers Group ............. 51 
Ruberoid Co., The........... 71 
Sabine Lumber Co........... 37 
Sallis Lumber Co............ 
Samson Cordage Works. ..... 
Sawyer Goodman Co......... 5 
Schuette Co., Wm........... 45 
Sewall, James W............ 
Shevlin Pine Sales Co........ 6 
Shimer & Sons. Inc., Sam’l. J. 
Silbernagel & Sons Co., Geo. . 
Sisalkraft Co., The.......... 
Smith, Inc., H. Dixon........ 51 
Smith Lumber Co., Ralph L.. 
Solvay Sales Corporation. .... 
Soule Steam Feed Works..... 
Southern Lumber Co......... 
Southern Pine Ass’n.......... 
Southern Pine Lbr. Co....... 16 
Southwest Lumber Co........ 55 
Southwest Lumber Mills, Inc. 16 
Spain & Co., H.M.......... 18 
Spokane Pine Products Co.... 8 
Stanley Works, The......... 
Stephenson Co.,I........... 5 
Stevens, Chicago, The........ 


Sumter Lumber Company,Inc. 9 


Las ah Webster & Johnson, 


ee) 


Thilmany Pulp and Paper Co. 


Thunder Lake Lumber Co.... 5 
pS es eee 

Tremont Lumber Company... 14 
Trout Creek Lumber Co...... 14 


Twin City Lbr. & Shingle Co. 15 


Union Lumber Co........... 6 
United States Gypsum Co.... 
Urania Lumber Co.......... 6 
U. 8. Steel Corp. Subsidiaries 
U.S. Steel Products Co..... 


Von Platen-Fox Company... 5-39 


Wallrich Lumber Co., The.... 5 
Webster Lumber Co., H. E... 43 
Weidman Lumber Co........ 5 
Wells Lumber Co., J. W...... 
West Coast Plywood Co..... 
West Coast Screen Co........ 59 
Western Pine Ass’n.......... 
Weyerhaeuser Sales Co....... 
Wheeler Osgood Sales Corp... 
Wheeling Corrugating Co..... 
White River Lumber Company 4 
Wier Long Leaf Lumber Co... 44 


Williams & Voris Lbr. Co..... 47 
Winton Lumber Sales Co..... 2 


Wisconsin Land & Lumber Co..5-18 
Wisconsin-Michigan Page.... 65 
Wood Conversion Co........ 


Yawkey-Alexander LumberCo 65 
Yawkey-Bissell Lumber Co... 65 
Yosemite Sugar Pine Lbr. Co. 13 
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Directory of Products Advertised in American Lumberman 


If page number does not appear in Alphabetical Index, advertisement will be found in a previous issue 
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A—Northern Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
C—Northern Hemlock 
Cil—West Virginia Hemlock 
D—Northern Cedar 


Bay De Noquet Co........ cd 
Bradley-Miller & Co.......a 
Christiansen Co., C. M... 
Connor Lbr. & Land Co.. 
Goodman Lumber Co...... c 
Hatten Lumber Co..... 
Hines Lbr. Co., Edw... 
Holland Lbr. Co., E. M.. 
Holt Lumber Co.......... ed 
Jackson & Tindle, Inc..abc 
merry & Hanson, Flooring 
ocuceonenece eccosee® 


Mathieu, TAG... J. AMecvee 
ar “arene Bay Shore Lbr. 
‘o 


Menominee Indian Mills.abcd 
Northwestern eee & 
Lbr. Co., T abe 
Oconto + slow onereoens cd 
Rib Lake Lbr. Co....... acd 
so Lumber & Veneer 
 secenesce 


egeeeonces ac 
Sawyer Goodman Co..... ad 
Shevlin Pine Sales Co.....a 
Stephenson Co., I....... abcd 
Cfhunder Lake Lbr. Co. hier 


Von-Platen-Fox Co....... 
Wallirich Lumber Co., The. as 
weeds Sales 


Yawhey- Bissell Lbr. Co. 


SOFTWOOD LUMBER 


E—Southern Yellow Pine 
F—Cypress 


Adams-Edgar Lumber Co...e 
Alderman & Sons Co., 
dD. W. 


eocee eeccvccocccs@t 
Angelina County Lbr. Co..e 
Arkansas Lumber Co...... e 
Bell LDF. COcccccccsccceces e 
Bentley Lbr. Co., J. A..... e 
Bradley Lbr. Sales Co..... e 
Bradley-Miller & Co....... v 
Bvwce Ca.. T. Lec ccccccccces e 
Buchanan, Wm. .....+...-«- e 
Burton-Swartz Cypress Co..f 
Carr Lumber Co.......... e 


Chapman & Dewey Lum- 
ber Co. 


Clancy Co., Leon...ss.seee- e 
os Lbr. & Greeseting: 


Conroe Lumber Co......... e 
Crosby Lbr. & Mfg. Co..... e 


Crowell & Spencer Lbr. 
Co., Ltd., The 


Deweese Lbr. Co., A. 
Exchange Sawmills Sales 
Co, 


— Lumber & Timber 
. 


Florida Lousiana Red 
Cypress Co. 


Foreman-Blades Lumber 
Co. 


Frost Lbr. Industries, Inc..e 
Gilchrist-Fordney Co. .....¢€ 
Henderson-Molpus Co......¢@ 
Hines Lumber Co., Edw...e 
Huss Lumber Co........... ft 


Industrial hemmed Co., 
TG. 8 ccccce 


Sele Siete Mfg. 
Johns-Carroll Lbr. 
King Lbr. Co., 
Kurth Lumber Co......... e 
Meridian Lumber Co., Ltd..e 
Mills Lbr. Co. of Ga., Inc...e 


Co..e 
Co. 2208 


Peavy-Moore Lbr. Co...... e 
Peavy-Wilson Lbr. Co...... e 
GavGne TA. Ge .ccvecseves e 
Gallia Libr. CO. ..ccccccccces e 
Smith, Inc., H. Dixon...... e 


Southern Pine Lumber Co..e 
Sumter Lumber Co., Inc...e 


Tremont Lumber Co...... ef 
Trout Creek Lumber Co.. 
Urania Lumber Co......... & 


Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau 
Dierks Lbr. & Coal Co..... 4 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc.g 


Southern Lbr. Co.......... g 
H—Aromatie Red Cedar 
Bradley Lbr. Sales Co..... h 
Bruce Co., BB. Li..ccccccces 


— Lumber Industries, 


In 
Williams & Voris Lbr. Co. oa 


I—North Carolina Pine 
Burruss Land & Lumber 
Cc 


BD. eccccccecccccccececece i 

or ~ aed Blades Lumber 
(heh 66¢cReA ewe nee efi 

Schuette Ge., Wihececesss ais 


HARDWOOD LUMBER 


. uwes ein a M 
Basswood ..b Maple (Hard 
Beech ..... c a. soft) .m 
Bivela 2.000 d Oak ......- B 
Cherry ..... e Poplar ..... ot 
Chestnut ft Gyenmese > 
Cosenwess.¢ Walnut ....> 
oeeeeee Foreign 

GUM .ccccee i Woods ...s 
Hickory ....J Mahogany . 
Philippine . ot TED cccces u 
Adams-Edgar Lbr. Co.....ino 
Alderman & Sons Co., 

ae a thtbedsaasews imnoq 


Am-Mex Sales Co.......... 
Angelina Hardwood Co....ni 
Atlantic Lumber Co....acgin 
Balsa Wood Co., Inc, The..u 
Bay De Noquet Co.... 
Bradley Lbr. Sales Co..... cin 
Bruce Co., E. L..abchijimno 
Buchanan, Wm. 
Burruss Land & Lumber 

GH _ cevseceecceses bedfmno 
Carr Lumber Co........ bfno 
Chapman & Dewey Lumber 

GE ceccececcsecce aghimnp 
Christiansen Co., C. M.abdhm 
Cisar Brothers..... adhimnqg 
Connor Lbr. & Land Co..dmn 


ce ee ijno 
Eastman-Gardner Hard- 
WOE CB. cocccesecceces no 


Exchange Sawmills Sales 
GO. cccoccceces 

Fordyce-Crossett Sales Co..in 

— Blades Lumber 


eecorevsceoces bedfmno 
Frost Lumber Industries, 
PP ere achijing 
Geoaman Lumber Co...bdnm 
Hatten Lumber Co.. bahmn 
Hines Lbr. Co., Edw. .adhmn 
Holland Lbr. Co., 
TH Be coccesccoeccces abdhn 
Holt Lumber Co....... bdhm 


Jackson & Tindle, Inc. bcdhm 
Kerry & Hanson Flooring 


GE secaccnccecevess bedhm 
Kinzel Ebr. CO.ccccsecece dmn 
Kneeland-Bigelow Co......m 
Levisee Lumber Co. bedm 
Maisey & Dion..... adhimna 
ece-Sewse Lbr. 

osesecceoeoes abcdhimnr 
Marathon Paper Mills 
eceeetnsacenne bchm 


Mentew River Lumber 

GM. sosececesoees abcdfmno 
Menominee Bay Shore 

Lbr. Co. abdhmn 


Mills 
cdhmn 
Northwestern Cooperage a 
Ebr. CO. cocccccccgece 
Oconto Company ... "diees 
Peavy-Moore Lbr. Co......in 
Philippine Mahogany Mfrs. 


Menominee Indian 


eeeeeeeee eeeeeeeee 


Import Ass’n Inc....... kt 
Rib Lake Lbr. Co...... cdmn 
— Lumber & Veneer 

Ceccccccoccce ++--cdmn 
Sallis Lumber Giisccnceed ino 
Sawyer Goodman Co.. bdmn 
Southern Lumber Co...... in 
Southern Pine Lbr. Co..... n 
Stephenson Co., I...... cdmn 


Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co...ching 
Urania Lumber Co.......cin 
Von-Platen-Fox Co...abdhm 
Wallirich Lbr. Co., The.cdmn 
Weidman Lbr. Co...abdhmn 
Vane & Voris Lbr. 


ebG6S0CeRCC CRS eeReé ino 
Wisconsin Land & Lbr. 

Seeneerneseoes -edm 
Yewwer- Alexander Lumber 


GA. . censocesccccees -bdmn 
Yawkey- -Bissel Lbr. Co. -dmn 


J—Fir 

K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 


B C Spruce Mills, Ltd..... k 
Bradley-Miller & Co..... jlm 
Booth-Kelly Lbr. Co. ood 
Douglas Fir Exploitation 

& Mere Ge. ccecccee --JjJin 
Exchange Sawmills Sales 

Co. jkmm 
Griswold Lumber Co.......j 
Hines Lumber Co., Edw...j 
Johnson copia Corp., 

Lb. ecenebaccdas cocec cSJR 
Mathieu Ltd., ‘s. | 
Mumby Lbr. & Shingle 

GR. coccocsenccccesessse 
Oregon-American Lumber 

Gee sthncecrsschcusteee 
Ostrander Railway & 

Beene GR ccccccccccess 
Pacific National Lbr. Co.imn 
—" = Lumber & erm 


Quincy Lbr. Co., “Ine beceee on 
Smith Lbr. Co., Ralph L.jlino 
Southwest Lumber Co...jkt 
Tarter, Webster & John- 
SG, DOG: ancscacesscoasesd 
Twin City Lbr. & Shingle 
Co. j 


B sceccccese eeeeces jmst 
White River Lumber 
CO, ccccccccccccccces mn 
bat. ~ Lumber Sales 
Ceeece es 


P—California Pine 
Q—California Sugar Pine 
R—Redwood 


Clover Valley Lbr. Co...... Pp 
Michigan-California 

TAMMNDOT CO. ccccccccess 
Quincy Lbr. Co., Inc....... q 


Red River Lumber Co....pq 
— Lbr. Co., Ralph 


cenree Toesescoccccs PES 

Tarter, Webster & John- 
SOM, TRE. cocccccovccerces q 

Union Lumber Co.......... r 


Yosemite Sugar Pine 
Lbr. Co. 


S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 
Anaconda eee Min- 

ing Co. netted bnecesne t 
Biles-Coleman Lbr. Co., 

BO wcocece 
Bradley-Miller ‘& ae st 
ar. eae Sawmills Sales 


Hines Lumber Co., Edw...s 
Ivory Pine Co........es00. : 


Long Lake Lbr. Co....kstu 
Michigan-California 
Lumber Co. ..cccccccess pt 
Quincy Lbr. Co., Inc....... t 
Schuette Co., Wm....... ais 
Shevlin Pine Sales Co.....aqt 
Southwest Lumber Co...... t 


Southwest Lbr. Mills, Inc..t 
oo “a4 Pine Products 
Tarter, Webster & John- 
OO, TRE. seewes eh csocccnes 
vows City Lor. “ Shingle 


. .ajknst 


GO. cccccccosccocsces jkmst 


HARDWOOD FLOORING 


EE oi odativedieéees sédaened a 
BD ‘gu bGedcedhesscawscoe b 
Dy “idbekcesmerceecewnsl e 
DT cLecdudcennbeewsneeked d 
Se Dcanecsmetiennasanode e 
Ce candasmedddedesanececsd f 
Alderman & Sons Co., 

one eneeneueweeus def 


asieeiinne Oak Flooring Co..f 
Bradley Lumber Sales Co..bf 


Mruse Ob. B.. Rrccccccess bef 
a & petutatin Lbr. 
Cccceoerccccccoces re 


Pad Lbr. & tant Co.. 
yeas | enpetetpany Sales 


Pertren-Getiett Sales Co. 
Frost Lumber Industries...f 
Griffith Stave Co., Geo. C...f 
Holt Hardwood Co........ cef 
Kerry & Hanson Flooring 


CO. cocccccccccccccccees 


Kneeland-Bigelow Co....... ’ 


Kneeland-McLurg Floor- 
ing Co. 


Maislein-Dawson Lbr. 
GE.  secdcccenndaceeces beef 


Northwestern Cooperage & 
Lumber Co., The......be 


Ozark Oak rarest dl pa 
EMG, ccccccccces ° 


Peavy-Moore Lbr. Co easube f 
Robbins Flooring Co... .bcef 
—— Lumber & Veneer 


eee eee eee eee eee 


eee eeereeseeeeee Cc 


Sabine Lbr. Co. ......++++: 
Southern Lbr. Co.......++: f 
Southern Pine Lumber Co..! 
Stephenson Co., I.......- bee 
Tremont Lumber Co.....-- f 


Webster Lumber Co., 
H. E. 


Wells Lumber Co., J. W..c¢ 
Williams & Voris Lbr. Co..f 
va Land & ULbr. 


Yawkey-Bissell Lbr. Co..cef 


MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


SASH, DOORS, COLUMNS, 

MILLWORK 

Curtis Companies Service 
Bureau 

PacifiC Mutual Door Co. 

Red River Lbr. Co. 

Silbernagel & Sons Co., Geo. 

Wheeler-Osgood Sales Corp. 

WINDOWS 

Curtis Companies Service 
Bureau 

Huttig Mfg. Co. 

SASH AND WINDOW 

CUTTINGS 

West Coast Screen Co. 


WINDOW, DOOR FRAMES 

Biles-Coleman Lbr. Co., Inc. 

Bradley-Miller & Co. 

Curtis Companies Service 
Bureau 

Long Lake Lumber Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


PACKAGE TRIM 
Biles-Coleman Lbr. Co., 
Bradley Lbr. Sales Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
Long Lake Lumber Co. 
Southern Lumber Co. 


Inc. 


Alphabetical Index to Advertisements will be found on preceding page. 


Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


SHINGLES 

Northern Cedar ..........- w 
Western Red Cedar........ b 
Cypress ..... bnocnesenne ooc® 
TE, «in kecccocenscodaee d 
Bay De Noquet Co........ a 
Bradley- -Miller & Co.......- b 


Connor Lbr. Land Co....a 


Hatten Lumber Mino tacneks a 


Holt Lumber Co........... a 
Maislein-Dawson Lbr. Co...a 
Marathon Paper Co........ a 


Menominee Bay Shore 

Beh MI coneceeeesces cos 
Menominee Indian Mills. a 
Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 

Lumber Co., The..... 
Oconto Company ........+.- 
Pacific National Lumber Co.b 


Polson Lumber - Shingle 
Mh. car agur thse ooes <4 eee 
Rib Lake Lbr. Co. ame neweine a 
Sawyer Goodman Co...... a 
Stephenson Co., I........--+ a 


b 
Ne peepee at Pe 
Weyerhaeuser Sales Co....> 
White River Lbr. apie 
Winton Lumber Sales Co..-? 
Wisconsin Land & Lbr. Co..8 


WOOD FLOOR BLOCES, 
FLOOR PLANKS 


Bradley Lbr. 
Bruce Co., EB. 
Robbins Flooring Co. 

Wisconsin Land & Lbr. Co. 


TRELLIS, LAWN AND 
GARDEN FURNITURE 
Biles-Coleman Lbr. Co., I0¢ 


Sales Co. 
lL 
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Directery of Products Advertised in American Lumberman 


If page number does not appear in Alphabetical Index, advertisement will be found in a previous issue 








BUILDING PAPER 


Barber Asphalt Co., The 
Graham Paper Co. 

Ruberoid Co., The 
Sisalkraft Co., The 
Thilmany Pulp & Paper Co. 


CEDAR CLOSET LINING 


Bradley Lbr. Co. of Ark. 
Bruce Co., E. L, 

Frost Lumber Industries, Inc. 
Williams & Voris Lbr. Co. 


CEMENT REINFORCING 
Pittsburgh Steel Co. 


CEMENT 
WATERPROOFING 
Abesto Mfg. Co. 


Ranetite Mfg. Co. 
Reardon Co., The 


COLORS IN OIL 
National Lead Co. 


FENCE AND FENCE POSTS 


American Steel & Wire Co. 
(U. 8. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8S. Steel Corp. Subsid.) 
Keystone Steel & Wire Co. 
Pittsburgh Steel Co. 
Republic Steel Corp. 
Tennessee Coal, I, & RR. Co. 
(U. 8. Steel Corp. Subsid.) 
U. S. Steel Products Co. 
(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


GATES 

American Steel Wire Co. 
Keystone Steel & Wire Co. 
Northwestern Barb Wire Co. 
Pittsburgh Steel Co. 

GLASS 


Libbey-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


ACCOUNTANTS 

Nelson & Co., Gilbert 

APPRAISERS AND TIMBER 

ESTIMATORS 

Sewall, James W. 

Spain & Co., H. M. 

RESINOUS BONDING 

Resinous Products & Chemical 

0., e 

ASH REGISTERS 

National Cash Register Co., 
The 


CHECK PREVENTATIVES 
Bruce Co., B. Il. 


AXES AND LOGGING 
TOOLS 
American Logging Tool Co. 


BELTS AND ACCESSORIES 

Flexible Steel Lacing Co. 

Goodyear Tire & Rubber Co., 
Inc., The 

CUTTER HEADS 

Shimer & Sons, Inc., Sam’! J. 


DOGS, SET WORKS, ETC. 
Kent Machine Co. 


DRY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 
DRY KILN CONTROL 
iNSTRUMENTS 

Moore Dry Kiln Co. 


BUILDERS’ SPECIALTIES, ETC. 


GLASS EDGERS 

Lange Machine Works, 
Henry 

HARDW ARE—Builders’ 

Stanley Works, The 


INSULATION 


Armstrong Cork Products Co. 
Celotex Co. 

Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Keasbey & Mattison Co. 
Milcor Steel Co 

Reynolds Corp. 

Ruberoid Co., The 

United States Gypsum Co. 
Wood Conversion Co. 


KITCHEN UNITS 

Curtis Companies Service 
Bureau 

LADDERS 

Babcock Co., W. W. 


LINSEED OIL 
Archer-Daniels-Midland Co. 
National Lead Co 

LOG CABIN SIDING 

Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 

Red River Lumber Co 
METAL ACCESS DOORS 
Milcor Steel Co. 


METAL CEILINGS 
Mileor Steel Co. 


METAL CORNER BEAD 


Milcor Steel Co. 
Pittsburgh Steel Co. 


METAL LATH 


Milcor Steel Corp. 
Pittsburgh Steel Co. 
Reynolds Corp. 

United States Gypsum Co. 


METALUMBER—Framing 
Reynolds Corp. 


NAILS 


American Steel & Wire Co. 
Keystone Steel & Wire Co. 
Pittsburgh Steel Co. 
Republic Steel Corp. 
Wheeling Corrugating Co. 


OVERHEAD DOOR 
EQUIPMENT 


Stanley Works, The 


PAINT, ENAMEL 
VARNISH 

Glidden Company 

Johnston Paint Co., The R. F. 
Lowe Brothers 

a Paint & Color Co., 


Martin-Senour Co., The 
Parker & Sons Co., Ira 


PLASTER BOARD 


Certain-teed Products Corp. 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

Milcor Steel Co. 
Pittsburgh Steel Co. 
United States Gypsum Co. 


PLYWOOD AND VENEERS 


Aberdeen Plywood Co. 

Am-Mex Sales Co. 

Goodman Lumber Co. 

Hatten Lumber Co. 

Northwestern Cooperage & 
Lbr. Co., The 


Pacific Mutual Door Co. 
Red River Lbr Co. 
Sawyer Goodman Co. 


Roddis Lumber & Veneer Co. 


West Coast Plywood Co, 


PUTTY 
Parker & Sons Co., Ira 


RED CEDAR SHAKES 
Cedar Craft Products, Inc. 


ROOF COATING—Cement 


Abesto Mfg. Co. 

Barber Asphalt Co., The 
Barrett Co., The 
Certain-teed Products Corp. 
Ruberoid Co., The 


ROOFING, SHINGLES, 
SIDING—Asbestos, Asphalt 


Barber rg 73 coe The 
Barrett Co., 

Certain-teed | Corp. 
Johns-Manville 

Keasbey & Mattison Co. 
Ruberoid Co., The 

United States Gypsum Co. 


ROOFING—Slate 
North Bangor Slate Co. 


STEEL SHEETS, Plain or 
Corrugated 


Carnegie-Illinois Steei Corp. 
(U. 8S. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8S. Steel Corp. Subsid.) 
Milcor Steel Co. 
Republic Steel Corp. 
Tennessee Coal, I. 
(U. 8. Steel Corp. Subsid.) 
U. 8S. Steel Products Co. 
(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


MISCELLANEOUS SUPPLIES AND SERVICES 


CITRUS FRUITS 
Foote, H. D. 


FINANCIAL 

Builders Commercial Agency 

Lumbermen’s Credit Associa- 
tion 

FOREIGN BROKERS 

Richard Shipping Corp. 


HOTELS 


Benson 
Dewitt Operated 
Great Northern 


McAlIpin 
Radisson 
Stevens 


INSURANCE 


Associated Lbr. Mutuals 


Lumbermen’s Mutual Cas- 
ualty Co. 


Lumbermen’s Underwriting 
Alliance 


OFFICE BUILDINGS 


Metropolitan Building Co. 


OFFICE MACHINES 
National Cash Register Co. 


OFFICE SUPPLIES 
Buck & Co. Frank R. 


SAP STAIN PREVENTA- 
TIVES 


Chapman & Co., A. D. 
DuPont de Nemours Co., 
Inc., E. I. 


TERMITE 
EXTERMINATORS 
Bruce Co., E. L. 


MACHINERY AND EQUIPMENT 


EDGERS 
American Sawmill Machinery 


0. 
Gordon Hollow Blast Grate 


oO. 
Miner Saw Mfg. Co., J. H. 
ELECTRIC MOTORS 
Allis-Chalmers Mfg. Co. 


ELECTRICAL WIRE 
& CABLE 


American Steel & Wire Co. 


ENGINES AND BOILERS 
Enterprise Co., The 


FILES 

Nicholson File Co. 

FIRE EXTINGUISHING 
CHEMICALS 

Solvay Sales Corp. 
INJECTORS, VALVE, 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 
LOGGING EQUIPMENT 


American Logging Tool Co. 

American Saw Mill Machin- 
ery Co. 

Lindsey Wagon Co. 

LUMBER LIFTS 

Moore Dry Kiln Co. 

MOISTURE INDICATORS 

Moore Dry Kiln Co. 

MOTOR TRUCKS 

Chevrolet Motor Co. 

Dodge Div. of Chrysler Corp. 

Ford Motor Co. 

General Motors Truck Co. 

International Harvester Co. 

Studebaker 

PORTABLE SAWMILIS 

American Saw Mill Machin- 


ery Co. 
Kent Machine Co, 


POWER PLANT 
EQUIPMENT 
Allis-Chalmers Mfg. Co. 
SAWMILL MACHINERY 


Allis-Chalmers Mfg. Co. 
a Saw Mili Machin- 


ery C 

a Machinery Corp. 

Enterprise Co., The 

Kent Machine Co. 

Miner Saw Mfg. Co., J. H. 

SAWS, KNIVES, TOOLS 

American Saw Mill Machin- 
ery Co. 

Atkins & Co., E. C. 

Disston & Sons, Inc., Henry 

Miner Saw Mfg. Co., J 

Nicholson File Co, 


STEAM FEEDS 
Soule Steam Feed Works 
TIRES 


Goodyear Tire & Rubber Co., 
Inc., e 


& RR. Co. 


SASH-CORD 
Samson Cordage Works 


SCREENS 


Cincinnati Fly Sercen Co. 
Silbernagel & Sons Co., Geo. 
West Coast Screen Co. 


SINK-TOPS & CABINETS 


General Porcelain Enameling 
& Mfg. Co. 
Tracy Mfg. Co. 


SOUND-DEADENING 
MATERIAL . 

Celotex Co. 

Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Keasbey & Mattison Co. 
United States Gypsum Co. 
Wood Conversion Co. 


STAINED SHINGLES 
Weyerhaeuser Sales Co. 


WALL BOARD 


Aberdeen Plywood Co. 
Armstrong Cork Products Co. 
Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

West Coast Plywood Co. 
Wood Conversion Co. 


WALL PAPER 
Lennon Wall Paper Co. 


PRIMERS 
Marietta Paint & Color Co. 
National Lead Co. 


WEATHER STRIPS 
Ww. J. Dennis & Co. 


WHITE LEAD 
National Lead Co. 


TREATED PRODUCTS— 
Belteend | Ties, Ra plies. 
Ti Lamber, 
Fence Posts 


American Lumber & Treat- 
ing Co. 

Angelina County Lumber Co. 

Colfax Lumber & Creosoting 


Co. 
Crosby Lbr. & Mfg. Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
Southern Pine Lumber Co. 





WOOD PRESERVATIVES 


Bruce Co., BE. L. 
Parker & Sons Co., Ira 


TRACTORS 


Allis-Chalmers Mfg. Co. 
International Harvester Co. 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 


WELDING WIRE, WIRE 
ROPE, FITTINGS AND 
SLINGS 

American Steel & Wire Co. 
Columbia Steel Co. 


WOODWORKING 

MACHINES 

American Saw Mill Machin- 
ery Co. 

Master Woodworker Mfg. Co. 














| How to Figure Costs for Advertising 
In Classified Department 








Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted, 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








Too Late To Classify 


Speer 





CARPENTER APRONS 


Write for samples and Brees. 
THE MINNESOTA SPECIAL’ co. Ine, 
Minneapolis, Minn. 











WANTED 


Employees 


ESTIMATOR, DETAILER AND BILLER 


Interior trim, special, and stock. Retail lumber 

Knowledge valuable. State age. Excellent future 

to the right man. 
Address “A. 62,” 











care American Lumberman. 


WANTED: FILER FOR BAND SAWMILL 
With resaw. Location Wisconsin. State age, quali- 
fications and references. Permanent. 

Address “B. 60,” care American Lumberman. 








EXPERIENCED DETAILER AND BILLER 


On special millwork in Louisville, Kentucky, plant. 
Steady work. Good Wages. 


AMERICAN LUMBERMAN 
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WANTED 








WANTED 











Employees 


WTD.: PURCHASE ORDER AND STOCK CLERK 


By firm engaged in Retailing Lumber and Building 
Material and operating a Mill. Duties of office are 
the complete charge of Purchase Orders placed by 
department heads, purchasing of accessories, re- 
cording receipts of materials and keeping stock rec- 
ords. Give full particulars, age, experience, etc. 
in first letter. 

Address “B. 26,” 





care American Lumberman. 





PRACTICAL & COMPETENT LBR. EXEXUTIVE 


For Detroit concern to act as Secretary-Treasurer 
& General Office Manager. Prefer conservative col- 
lege graduate. Must be experienced in_tax saving 
methods, general & cost accounting. Good salary 
and bright future for the right man who can make 
a substantial investment. Replies will be Kept 
confidential. 
Address “B. 52,” 


WANTED: SAW FILER 


To take care of band resaw and gang rip saws. 
State experience and wages expected. 
Cc. W. BROWNELL COMPANY, Sussex, N. J. 


care American Lumberman. 








WANTED: EXPERIENCED MAN 


To price millwork invoices and figure list esti- 

mates. Splendid opportunity for advancement. 

Give age and experience, also salary expected. 
SCOTT GRAFF COMPANY, Duluth, Minn. 


Ernployment 


OPPORTUNITY WANTED 


A well qualified lumberman with 25 years of experi- 
ence covering all phases of large city and country 
yard retail lumber business, desires a change of 
surroundings. 
Am employed by a large corporation as manager of 
a country yard whose sales this year will approxi- 
mate $170,000.00, serving a territory of 10,000 popu- 
lation. Handle coal, all kinds of building material, 
as well as hardware and paints. Business has more 
than doubled in less than 5 years, net profit has 
averaged 12 per cent on sales. 
Would be interested in a proposition paying a fair 
salary and a share in the profits. Minnesota, Wis- 
consin, or Iowa preferred, but will consider other 
locations. 

Address ‘“‘A. 95,"" care American Lumberman. 


POSITION WANTED AS SAWYER 


In either band or circular mill by young American 
citizen—42 years old—over 20 years exp. Can take 
right or left hand rig and am fit for the job. 
Will go any place. Gilt edge references, 

Address “A. 57,” care American Lumberman, 


EXP’D LUMBER SALESMEN WANT JOBS 


Eastern territory, out Phila. and vicinity; reason- 
able compensation expected. Write Employment 
Committee, Eastern Lumber Salesmen’s Assn., 321 
Hansberry, St., Germantown, Philadelphia, Pa. 














OPERATING MILLWRIGHT 
Location Wiscon- 


WANTED: 
For band sawmill with resaw. 


sin. State age, qualifications and references. Per- 
manent. 
Address “B. 59,” care American Lumberman,. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 


WTD.: EXPERIENCED DETAILER & BILLER 


Must be competent to take measurements on job, 
detail and bill every kind of Architectural Wood- 
work including Stair and Cabinet Work. When an- 
swering give age, education, experience and employ- 
ers worked for during past ten years. 

Address “B. 27,’ care American Lumberman. 








Salesmen 


WANTED: SALES REPRESENTATIVE 


with own car and knowledge of lumber and sash 
and door business by reliable manufacturer of 
product with broad growing market to travel year 
round for the present in Ohio and Indiana, with 
prospect of getting Illinois and Missouri in near 


future. Preferably live in Ohio. Drawing account 
against commission. Exceptional oppertunity for 
producer, 


Address “RB. 57” care American Lumberman. 


EXPERIENCED SALESMAN WANTED 


By wholesaler and manufacturer of Appalachian 

Hardwoods. To cover Pennsylvania and Western 

New York. Give full particulars in application. 
Address “‘B. 32,” care American Lumberman. 


WANTED: SALESMEN 
For Northern Illinois, Southern Wisconsin, and 
Southwestern Iowa territories; by established lum- 
ber wholesaler. Advise age, experience, etc., in 
your application. 








WANTED POSITION AS SALESMAN 


For Southern or Northern Hardwood Mill or 
dealer. Am familiar and personally acquainted 
with all Eastern Markets. 20 years experience in 
lumber sales. Results guaranteed. 

Address ‘“‘A. 70,” care American Lumberman. 


MAN 33, A-1 LUMBER ACCOUNTANT 


10 years experience—can handle office correpond- 
ence, sales, collections. Wants place with oppor- 
tunity to advance on merit and ability. 

Address “A. 89,” care American Lumberman. 


POSITION AS HDWD. LUMBER INSPECTOR 
Competent, either road or yard, Appalachian or 
Southern field. Practical lumberman. An expert 
in manufacturing, with large concern fifteen years. 
Best of reference. 

Address “A. 80,” care American Lumberman. 


COMPETENT SAWMILL OPERATOR 
Sixteen years experience in all mill work. Effi- 
cient handler of men. Will guarantee production. 
Middle age. Reliable, highest references, avail- 
able now. 

Address “A. 71,” 


SAW FILER, MILL FOREMAN 


Or combination of both desires position. 37 yrs. of 

age; perfectly sober; have had 21 yrs. of actual 

experience; am all ‘round mechanic; best of refs. 
Address “B. 40,” care American Lumberman. 


EXP. DETAILER & BILLER ON MILLWORK 
Sash & doors, Prefer South. Sal. fair. Steady. 
Address “B. 42,” care American Lumberman. 


A-1 CIRC. SAWYER & FILER ON SMALL MILL 

Tractor or Steam. 10 yrs. Exp. A-1 Ref. 
Address “‘B. 44,”" care American Lumberman. 

POSITION WTD.: BAND SAWYER OR FOREMAN 


18 yrs. experience in large pine mills; go any place; 
best reference. 











care American Lumberman. 




















Address “A. 94,” care American Lumberman. Address “A. 88,’ care American Lumberman. Address “B. 48,” care American Lumberman. 
WANTED—MAN A SPLENDID OPPORTUNITY POSITION WANTED 
To look after small sash factory. Please state ex- For man with retail yard experience. A selling job Young man, thoroughly familiar with retail lumber 
perience. with old established midwestern company. Write industry, building materials and fuel; 15 years ex- 


Address “‘A. 99," care American Lumberman. 


EXP’D MAN TO TAKE COMPLETE CHARGE 


Of production end of Interior finish mill. Central 
Michigan town. Invest $6,000.00 at 6 per cent, with 
salary and commission. 

Address “B. 34," care American Lumberman. 


MAN WANTED 


Man as Assistant Superintendent in large millwork 
warehouse doing a general business in building 
supplies. Must have broad experience. Not over 
40 years of age. A fine opportunity for the right 
man with old established mid-western corporation. 
Write stating age and experience. 

Address “B. 45," care American Lumberman. 


WANTED 


Two first class cabinet makers who can read from 
details. 











fully stating age, experience and past earnings. 
Address “‘A. 100,” care American Lumberman. 


WANTED: RETAIL SALESMAN 


To call on Contractor and Industrial Trade. Must 
have knowledge of Lumber, Special Millwork and 
Builders’ Supplies. Give age, experience and last 
three employers worked for, also salary expected. 
Address “B. 25,” care American Lumberman. 


WANTED: SALESMAN 


To sell Hardwoods, yellow pine and western woods 

in Ohio territory, by one of the oldest Wholesale 

Lumber Dealers in State of Ohio. Comm. or Salary. 
Address “B. 28.” care American Lumberman, 


HAVE YOU SOMETHING TO SELL 
Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMBRICAN LUM 














Address “‘B. 49,"" care American Lumberman. 


BERMAN, 431 So. Dearborn St., Chicago, Ill. 





perience—University education; now employed, but 
wishes to make change. 
Address “B. 51,” care American Lumberman. 


BAND FILER 


With references, wants job with steady work. 
Ss. B. BROWN, 1325 N. Parkway, Memphis, Tenn. 


SALESMAN OR BUYER 


Practical all around lumberman with _ eighteen 
years experience from stump to market. Salesman, 
industrial buyer and wholesaler. Accustomed to 
big sales to industries. Married, age 41, collegé 
graduate, Protestant. Prefer sales connection oF 
manager of wholesale department. 

Address “Z. 70,’ care American Lumberman.. 


DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the that 
reaches "the people. We can help you. ‘, MBRICAN 
LUMBBERMAN, 431 8. Dearborn 8t., Chicago, Ill. 
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Employment 





MAN, 42, GOOD EDUCATION 
Ten years in lumber retail and ten years as mill- 
work estimator & biller. I understand my business 
and not afraid of hard work and long hours. Chi- 
cago and suburbs only. 
Address “‘B. 64," care American Lumberman. 


MR. MANUFACTURER! HARDWOOD SALESMAN 
Wishes position. Canada, Penna., New York State 





or —_ territory you wish. References, now em- 
ployed. oe 
Address “B. 31,’ care American Lumberman. 





Retail Lumber Yards 


AM IN THE MARKET 
For desirable lumber and material yard in small 
city. Would prefer Wisconsin, Iowa or Illinois. 
Address “A. 75,” care American Lumberman. 








WANTED: LUMBER YARD 
Want to buy a good lumber yard in northern Mis- 
souri, southern Iowa or Illinois. 
Address “B. 43,” care American Lumberman. 





Lumber and Dimension 


WANTED: GOOD SERVICEABLE REJECT TIES 
Sizes, 1, 2, 3, 4 and 5, in 8’ and 8%’ lengths, Red 
Oak and White Oak. Inspection and payment at 
car side, state quantity and where located. 
Address “B. 30,” care American Lumberman. 


WANTED: LUMBER & DIMENSION 
If you can cut 2” square clear white ash dimen- 


sion 8 to 16’ lengths, address ‘‘A, 44,” care Ameri- 
can Lumberman. 


WANTED: HARDWOOD TIE SIDES 
4/4” Hard Maple and Birch. Will pay cash on 
delivery at our plant in Upper Peninsula Michigan. 
Address “B. 47,” care American Lumberman. 


WANTED: SHIPPING LUMBER 


You can probably use a new Nigger, Steam Feed, 
or other Steam Deck Equipment. Here is your op- 
portunity to put in some new machinery, paying 
for it with lumber. 

HAMMOND MACHINERY BUILDERS, 

1604 Douglas Ave., Kalamazoo, Mich. 

















Logs 


VENEER LOGS WANTED 
Birch, 15” and up wide, 10 ft. and longer. 
and Gum, 30” and wider, 12 ft. and longer. 
be No. 1 Veneer logs, Give quantity, 
loading point. Terms, cash. 
Address “B. 46,” care American Lumberman. 


Steel Rails 


AP PARA 





Poplar 
Must 
price and 








WANTED 

5 to 6 miles or any part 25 to 35 lb. Rails with 
Spikes and Bolts. Will pay cash. 

Address “A. 90,” care American Lumberman. 





Locomotives and Cars 


WANTED: LOCOMOTIVE 


Good, second-hand, saddle tank, 4-wheel locomo- 
tive; 25 to 40 ton standard gauge. In answering 
give detailed specifications, age, location and low- 
est price, 

DAVID M. LEA & CO., Richmond, Va. 











WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 
gles, new or second-hand machinery; engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber lands, 
or anything used in the lumber industry, you can 
get it at a small cost by ater ang in the 

R- 


“Wanted Columns” of the AMERICAN LUMBE 


Used Machinery 


WTD. TO BUY: USED 4 OR 5 FOOT BAND MILL 


And carriage, in good working condition. Must 
be cheap for cash. Write: GUY L. ELDER, 
Opelousas, La. 
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FOR SALE 
Retail Lumber Yards 


FOR SALE: LUMBER—BUILDERS’ 


And Supplies in town of 2000 pop. Large farm 
area. Doing good business. Owner desires to give 
all attention to other interests. 

Address ‘‘A. 87,”" care American Lumberman. 


| 











HARDWARE 





WANTED: SAWMILL—MEDIUM SIZE 


Right hand circular roller or ball bearing. Also 
slab cut-off saw, lumber rolls and single surfacer. 
Address ‘‘A. 91,” care American Lumberman, 


WANTED: MACHINERY 


Modern machinery for sash and door plant; also re- 
milling plant. Must be cheap. 
WEST LUMBER CoO., Atlanta, Ga. 


WANTED 


Good second hand, 54” right hand Fay & Egan 
Band Mill complete, 20’x80’ cross or end piling, 
Moore or Standard Kiln, 14”x16” side crank Piston 
Valve Engine, Two 100 H. P. Tubular Boilers. One 
American 77-A Planer Matcher and Moulder, all 
complete. 

Address P. O. Box No. 6, Cornettsville, Ky. 


WANTED 


No. 474 Yates Feed Table for A-7 flooring machine. 
Address “‘B. 58,” care American Lumberman. 


WANTED 


75,000 to 100,000 feet capacity used dry kiln equip- 
ment. Must be in first class condition. Also 100 
to 150 foot roller-bearing lumber conveyor. 
THE LEWIS BROS. CO., Lima, Ohio 


FOR SALE 
Business Opportunities 


PLANING MILL, LBR. & BLDRS. SUPPLY YDS. 


Fifteen minutes from Cincinnati, O. Approximately 
three acres. 3-R.R. Spurs. Buildings Concrete. Will 
divide 5 parcels. Excellent opportunity right party. 
Fully equipped. 

Address: Box No. 26—Latonia Sta., Covington, Ky. 


A BUSINESS OPPORTUNITY 


Want to borrow some money to complete shingle 
mill. Will give mortage on mill and a fifteen year 
supply of high grade cedar timber, pay the inter- 
est on the debt and provide for its retirement, 
and give as a bonus a percentage of the profits— 
a high grade investment. 

Address “Z. 65,” care American Lumberman. 





























WHO WANTS TO BUY A RETAIL LUMBER YD.? 


Best all year climate in the world. 3000 men work- 
ing in mines; investment between $5,000 & $6,000; 
no real estate; one competitor. Reasons for selling: 
Old and health not good. 


Address: Box 1475, Miami, Arizona. 


FOR SALE: SASH AND DOOR MILL 


Operating in connection with a retail lumber yard. 
Fine opportunity for young hustler who understands 
estimating. Has done good business in the past 
and prospects are good for future business. Loca- 
tion about 25 miles west of Chicago. 

Address “A. 86,” care American Lumberman. 








Lumber and Dimension 


FOR SALE 

200 M’ 1/28” curly Maple veneer. 100 M’ 4, 6, 6 
and 8/4 Com. & Btr. curly and birdseye Maple— 
mostly birdseye. 

WARREN ROSS LUMBER CO., Falconer, N. Y. 


FOR SALE 


2 cars 4/4 No. 2 Common & Btr. Red Oak. 
Address “A. 97,” care American Lumberman. 


WTD. ORDERS FOR SOMERSET CO. PENNA. 


Hard maple lumber. Most any sizes can be cut. 
Address “‘B. 35,” care American Lumberman. 


EXTRA THICK EDGE GRAIN FIR FLOORING 


Low cost; 1% 5—12 to 40” B&Btr. end matched; 
for schools, stores, churches and factories. 
WORTH LUMBER COMPANY, Seattle, Wash. 


H. SCHWARTZ & SONS, INC. 


664 Broadway 
Fall River, Mass. 
Lumber and Building Materials 


LARGE CAR BONE DRY ASH SQUARES 




















nh deal and 32”. Shipping point S. E. Mis- 
souri. . 
Address “B. 53,” care American Lumberman. 





FOR SALE. DRY APPALACHIAN HARDWOOD 


500,000 ft. 4/4 Red Oak No. 1 Com. & Selects. 

250,000 ft. 4/4 Sound Wormy Mixed Oak. 

300,000 ft. 4/4 S.W. & No. 2 Com. Chestnut. 
WHITMER- STEELE CoO., Northumberland, Pa. 





Timber and Timber Lands 


JOIN ME CUT 20 MILLION PINE, CEDAR 


50% splendid Sugar Pine, favorably located for 
logging, a gna oe Can net $40,000 two years. 


$10,000 cash require 
Write JOHAN STEPHANSON, deiad Valley, Cal. 
IF YOU WANT TO BUY OR SELL TIMBER 
Call, Phone, Write or Wir 
N. D. SUTTLES, Jectizenville, Fla. 


OPPORTUNITY FOR OPERATORS 


Timber owner on Pacific Coast will make con- 
tracts with reliable and competent operators to 
cut this choice and well selected timber (been in 
owner’s family 35 years) on favorable terms. 
Give facts about yourself and references. 
Address “A. 78,”" care American Lumberman. 


HIGH GRADE HARDWOOD TIMBER FOR SALE 
A tract of high grade hardwood timber, located in 
Northern Michigan, containing 4,000,000 
maple, birch, oak, basswood—is offered for sale at 
a very reasonable price, 

Address Drawer 817, Houghton, Michigan. 


OPPORTUNITY KNOCKS 


200,000,000 feet or more of Tidewater Red Cypress 
stumpage at $6; buy direct from the owuers. 
P. O. Box 1231, Memphis, Tenn. 


HARDWOOD TIMBER 


Three million feet White Oak. Five million feet 
Tie Timber. Forty million feet mixed oak, hem- 

















feet—_ 


FOR SALE 


cars 4/4 No. 2 Common Qtd. White Oak. 

cars 4/4 No. 3 Com. Mixed (Red & White) Oak. 
ear 4/4 No. 3 Common Hardwoods. 

Address “B. 55,” care American Lumberman. 


FOR SALE: ROUGH TENN. HARDWOODS 


ear 4/4” FAS Wormy Chestnut 

cars 4/4” No. 1 Com. & Btr. S W Chestnut 

car 4/4” FAS Plain Red Oak 

cars 4/4” No. 1 Com. & Btr. S W White Oak 
G. HERBERT BINGHAM, Dunmore, Pa. 


SASH AND WINDOW CUTTINGS 
See display advertisement on page 39. 


Trucks and Tractors 


TRACTORS 


Fine U. S. Government crawler type caterpillar 
Tractors, 5 ton or 35 size, slightly used, perfect 
condition, ready to show and go. Highly adaptable 
to lumber, contracting, oil and coal mining busi- 
ness. Cost government over $7,000 each, sell for 
$350 each. Thorough demonstration at Sparta, 
Wis., or Mt. Sterling, Ky. For further particulars 
address O. C. EVANS, Mt. Sterling, Ky. 


me 





tor wor 














Engines and Boilers 


FOR SALE 


125 H.P. Ball & Wood Tandem Compound Steam 
Engine with Condensor, Fine condition. 











MAN, 


Manhattan Building, Guess An. 


lock, etc. Other tracts. 
ARLETON C. PIERCB, Kingwood, W. Va. 





LVAN LAKE MILLS, Moravia, N. 
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FOR SALE 








FOR SALE 








FOR SALE 








_ Used Machinery 


erry eres tw 79 


FOR SALE 
(lark 6’ Band Mills (R. & L. Hand) complete 
with auxiliaries, Carriages, Guns, Niggers, Hog, 


Trimmer, Double Drum Derrick, Steam Locomo- 
tive Crane; all in excellent condition 


1—7’ Right Hand Roller Bearing Sinker-Davis Band 
Mill, new bearings throughout 48” opening 3- 
block rebuilt Carriage; roller-bg. 4-saw Edger, 
Trimmer & all auxiliaries—A-1 condition 

1—6” Woods 133-M, Electric Ball Bearing Moulder 
with round and square heads; nearly new 

No. 91 Berlin-Yates Matcher with Profilers 

No. 333 Fay & Bgan 15x6” Matcher, round heads 

Woods, & No. 472 Yates all-steel Feed Tables 

No. 226 Woods 30” automatic Knife Grinder 

No. 227 Woods Head Grinder with Knife Bar 

No. 137 Berlin Head Grinder; good condition 

54” American No. 110 Roller-Bg. & No. 111 Ball- 
Bg. Resaws 


M. & M. Nos. 20 & 5-A Hogs : 
$—Moore complete Dry Kilns & 2—Progressive 
Kilns 


Foremost Machinery Dealers in the South 
LIQUIDATION SALES COMPANY 
2148 Paris Ave. New Orleans, La. 





NEW BRITAIN DADO MACHINE 
Completely rebuilt by us. Can be seen at our plant 
or complete description upon request. 

ACUSHNET SAW MILLS CO., New Bedford, Mass. 





FOR SALE 
AIR COMPRESSORS, DIESEL ENGINES, ETC. 


3 Ingersoll-Rand 528 ft. Air Compressors. 

676 ft. Ingersoll-Rand XCB Compressor. 

1100 ft. Ingersoll-Rand XCB Compressor. 

90 HP Fairbanks Morse 44 C Diesel Engine 

60 HP Lidgerwood 3 Drum Elec. Hoist. 

15 ton 70 ft. Steel Stiff Leg Derrick. 

25 ton American 8 wheel Locomotive Crane. 
R. C. STANHOPE, > 


875 Sixth Ave., New York, N. Be 


Used Machinery 





LIQUIDATION SALE 


COMPLETE WOOD MILL 
of the 
Frigidaire Corporation 
Moraine City (Dayton) Ohio 


MODERN BALL 
EQUIPMENT 


BEARING MOTOR DRIVEN 
AT SUBSTANTIAL SAVINGS 


Partial list of Machinery: 
Double End Tenoners, Mtr. Dr. B. B. 
Straight Line Cut-Off Saws, Mtr. Dr. B. B. 
Straight Line Ripsaws, Mtr. Dr. B. B. 
Variety Saws, Mtr. Dr. B. B 
Band Saws, Mtr. Dr. B. B. 
Straitoplanes, Mtr. Dr. B. B 
Moulders, Mtr. Dr. B. B. 
Facing Planer, Mtr. Dr. B. B 
Shapers, Mtr. Dr. B. B. 


Gang Boring Machines, Mtr. Dr. 

Drum Sander, End. Bed, Mtr. Dr. B. B. 

Wood Hog—Blowers—Trucks—Grinders and mis- 
cellaneous equipment. 


Write, Wire or Phone your requirements. 


INDUSTRIAL PLANTS CORPORATION (OHIO) 
Ohio Building 
Toledo, Ohio 





WOODWORKING MACHINERY BARGAINS 
Write us. 
J. LEE HACKETT COMPANY, Detroit. Mich. 
DOUBLE BAND, RESAW MILL & LATH MILL 


Four miles tram rails 200 tram cars; complete 
electric lighting plant. Gasoline self propelling 
log loader. Complete machine shop equipment. 
Will sell separate. 

HARRY P. BOURKE, Escanaba, Michigan. 








FOR SALE: 15 x 6 PLANER-MATCHER 


Moulder, band resaw, knife grinder, hardwood floor- 
ing machine, end matchers, cutter ‘heads, all 
modern. 


Address “B. 56,” care American Lumberman. 





WOODWORKING MACHINERY BARGAINS 


From stock. Send inquiries to PETER K. BOSHCO. 
200 Boston Ave., W. Medford. Mass. 








Used Machinery 


FOR SALE: STEARNS 60” EDGER, LEFT HAND 


Excellent condition; Covel-Hanchett 8” No. 407 
Right-Hand Band Saw Grinder, nearly new; Amer- 
ican No. 50 Side Head Grinder; many other saw 
and knife machines; several hundred dry kiln 
trucks; Woods 24” No. 59 Surfacer, round heads: 
bargain. 
HERMANCE MACHINE COMPANY 
Williamsport, Pa. 








FOR SALE 


One Yates American B. 281 Roller Bearing Band 
Rip Saw, One Fay and Egan 8 in. Sticker. Both 
machines in good condition. 

PFEIL COOPERAGE INCORPORATED 

925 Bailey Avenue, Buffalo, New York. 





WOODS NO. 10 TBR SIZER 12X18”—LIKE NEW 


Mereen-Johnson No. 210 54” Resaw. Mershon 66” 
Timber Resaw. Woods No. 24 Planer & Matcher 
24x6”. Timber Framing Machines. 

PETER K. BOSHCO. 
200 Boston Ave... W. Medford. Mass. 





Miscellaneous 





FOR SALE 
Edison Dick No. 76 cylinder Mimeograph like new. 
Only 2500 copies run. Will take sheets up to 
8%x14.” $40.00. 
Address “B. 50," care American Lumberman. 





FOR SALE 
350 lin. ft. Steel Curb and gutter forms. 
5000 lin. ft. %x8” Expansion Joint. 
One No. 2 McKiernan Double Acting Hammer. 
F.. E. MUZZALL SONS, Crown Point, Indiana. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 
gies, new or second-hand machinery; engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business Opportunity, timber and timber lands, 
or anything used in the lumber industry, you can 
get it at a small cost by advertising in the 
“Wanted Columns” of the AMERICAN LUMBEK 
MAN, Manhattan Building, Chicago, III. 
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ROSE BOWL 


Monday morning quarter- 
backs disagree on the Rose 
Bowl "visitor" 
/ all sawmill men agree that 

the Cunningham Dry Saw 
Trimmer is the machine for 
the planing mill. 
Brite" smooth ends are yours 


—end your end trouble. 


CUNNINGHAM MACHINERY CORP. 


U.S.A. @ 
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PITTSBURGH STEEL’S 


“Ready Reference Fence Guide” 


Fence dealers and salesmen everywhere are using this authoritative 
book as a guide to fence selling and an aid to increased sales. Send 
for copies for your salesmen and customer prospects. 


PITTSBURGH STEEL CO., ’*D.tfstunan pa®” 
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LOUISIANA . 
American 





Sawmill 


Operators « 


Books That’ll Increase Your Profits 
Write Now for Complete Catalog 


BOOKS THAT YOU NEED 
—Dozens of them—are quickly avail- 
able from our complete line. 


Learn More About These 





Lumberman 431 S. Dearborn 





CHICAGO, ILL. 
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“ LIGNASAN - DIPPED ’ " THE BUY WO WORDS OF A AMERICAN 


ONLY ONE POUND NEEDED TO FIFTY GALLONS OF WATER 


E. 1. DUPONT DE NEMOURS & COMPANY, INC. 
GRASSELLI CHEMICALS DEPARTMENT 


Wilmington, Delaware 
IM PRINCIPAL CITIES 
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KNIGHT SAW MILLS 


All lron and Steel Construction 
DOGS, SET WORKS, EDGERS 


Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage St. Cuyahoga Falls, Ohio 
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HEN you sell Eternit Timbertex Asbestos-Cement Sidings, 

everybody profits. Property owners secure colorful wood- 
textured sidewalls that are rot-proof, fire-proof, termite-defying, 
and never require paint or stain to prolong their life. 


Contractors have sidewall shingles with pre-punched nail holes 
—easy-to-apply shingles that flatter their workmanship. Dealers 
have all these sales advantages, plus the Ruberoid Easy Payment 
Plan and consistent Ruberoid advertising. One job sells another, 
so start several! Write Dept.AL12-19 for full facts. 


RU-BER-OID 


ROOFING AND BUILDING PRODUCTS 
The RUBEROID Co., EXECUTIVE OFFICES: 500 FIFTH AVE., NEW YORK CITY 











CLIMAX 


Lumber 
Tally 
Book 


Improved and 
Revised 





Years of experience has proved the 
Climax Lumber Tally Book to be a most 
practical all-purpose tally record. The 
ruled lines in the book will not fade or 
run when wet. The paper used in the 
book has been specially treated to give 
it a high wet-strength so that it can be 
tallied on when damp. 





Prices quoted are Postpaid 


1 copy of the Climax Tally Book . . $1.00 
6 copies . . $5.50 12 copies . . $10.00 


American{iimberman 


431 So. Dearborn St. CHICAGO, ILL. 
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EVERYBODY PROFITS...When 
You Sell Timbertex Sidings— 





~— ee 


ere it not for 





the sincere friendships which 





are formed in years of business 





association, business would be a 
drab thing indeed. We are 
deeply appreciative of the part 











which our friends have had in 





our business success, and we in 





turn have tried to be a friend. 





During this Holiday Season, 





we are mindful of the Christmas 





Spirit as a code not only for 


these brief days, but for the en- 


tire year. 











It is therefore with the mest 





sincere feeling that we extend 





to our friends our wishes for 





Cl 


Merry Christmas 
and 


Cl Happy and Prosperous 
New Thao 


ee eae Nae Ne ae ae ig aN i ee ee 
DIERKS LUMBER & COAL CO. 


KANSAS CITY, MO. 
i i ar "> rs As rr ty 
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FROM MAINE TO CALIFORNIA 


lumber dealers everywhere are 
profiting from increased sales of 


oe INSULIT 


WALL OF PROTECTIONK 
' Bildrite Sheathing and 


» Insulite Interior Finish Products « 


During the current winter months The Insulite Wall of Protection will be 
more aggressively advertised than ever before. Fourteen magazines, reaching 
architects, contractors, builders and prospective home owners will carry 
The Insulite Wall of Protection story. Direct mail will reach thousands more. 
Cash in on this advertising ...Get your share of this profitable business. 


INCREASE YOUR SALES WITH 


THE (Qpiqcna2 WOOD-FIBER INSULATION BOARD 


Insulite products are protected against termites, rot and fungi. 


THE INSULITE COMPANY + + MINNEAPOLIS, MINNESOTA 











